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MISSOURI AND KANSAS PRESIDENTS. 


In some ways the greatest success in lumber associa- 
tion movements has been achieved in the west. It is 
in that section of the country that the largest organiza- 
tions are formed, though perhaps this is due more to 
the magnitude of the territory and the number of deal- 
ers in it than to any other cause. Still when we find 
a membership covering 75 percent and more of the retail 
dealers within the territory of the association there 
evidently is an interest in the work which is certain 
to produce strength and efficiency. 

Last week the LUMBERMAN referred to the history and 
personnel of the Northwestern Lumbermen’s Associa- 
tion. This week it seems appropriate to speak of another 
western organization inspired by similar motives, con- 
ducted along similar lines and ap- 
parently as successful in proportion 
to its opportunities. While the ter- 
ritory of the Missouri & Kansas 
Association of Lumber Dealers is 
not as large as that of the North- 
western association, and does not 
contain so many lumber retailers 
the organization has in its member- 
ship roll as large a proportion of 
them. 

Like its northern ally the Mis- 
souri & Kansas association pursues 
an active and aggressive policy. It 
interests itself in all that concerns 
its members. It is interested in 
mutual fire insurance. It uses its 
influence with railroads, with state 
legislatures and in other ways to 
the benefit of its membership, and 
it has carried the idea of reciprocity 
and fraternity between the whole- 
sale and retail branches of the lum- 
ber business farther than most such 
organizations. In fact, manufac- 
turers and wholesalers of lumber 
who do business in the territory of 
the association are invited to active 
membership, and a large number of 
them are represented on its rolls. 

On Tuesday and Thursday of this 
week this association held its an- 
nual meeting, the location being, as 
always, Kansas City, where its mem- 
bers feel at home, where they are 
welcomed by the wholesale trade 
and through which as a market 
much of the lumber they handle is 
sold. As this was the annual meet- 
ing there was a change in the affairs of the association, 
and Missouri, which during the past year has furnished 
the president in the person of James Costello, of Liberty, 
that state, surrendered the honor to Kansas, which nom- 
inated as the presiding officer of the association for 
the coming year Robert Pierce, of Topeka, Kan. 


Ex-President James Costello, of Liberty, Missouri. 


James Costello was born in Liberty, Mo., the town 
Where he now resides—February 3, 1856. His father 
‘died when he was but 12 years old, leaving besides the 
boy his mother and four younger sisters. That settled 
the future or at least. the immediate future for the 
‘sturdy youth. He quit school and went to work at 
anything that offered. He had a hard experience, 
knocking about doing anything and everything that 
would help him to help his mother. Finally, however, 
he secured the job of driving a delivery wagon for the 
McDonald Lumber Company, which had a yard in 
Liberty at that time. He remained with this concern, 
learning the lumber business and getting ready for an 
‘independent career, until the spring of 1883, when he 





EX-PRESIDENT JAMES COSTELLO, 
of Missouri. 


went to Kearney, Mo., and in partnership with a man 
of the name of Burns opened a yard there under the 
style of Burns & Costello. It is related that Mr. Burns 
furnished the money and Mr. Costello everything else. 
These relations lasted for four years, when Mr. Cos- 
tello sold out, went home fo Liberty and bought the 
former yard of the McDonald company, which he still 
owns and runs. 

Mr. Costello has been an active member of the Mis- 
souri & Kansas association since its organization. He 
is distinctly an association man and has always been 
a believer in confining the trade to its strictly legiti- 
mate channels. It is a matter of general comment in 
the territory adjacent to Liberty that James Costello 
never knowingly infringes on the rights of a neighboring 


dealer. While he has been identified with the associa- 





of Kansas. 


tion since its organization he has never been a member 
of the board of directors, but in January, 1900, he was 
unanimously called out of the ranks to serve as presi- 
dent—an unprecedented honor. 

As a lumber dealer one of Mr. Costello’s hobbies is 
sheds. He was one of the first dealers in Missouri to 
adopt the idea of placing all his stock under cover, and 
so well is this fact known that quite frequently people 
may be seen wending their way through the streets of 
Liberty in search of Mr. Costello and his sheds, and of 
information as to the construction and management of 
sheds. In this connection it may be well to mention 
that Mr. Costello's ideas on this subject have been 
made public through the columns of the LUMBERMAN. 

He has a beautiful home in Liberty in which is 
embodied his ideas of the useful and artistic. He laid 


the lumber resources of the United States under liberal 
The parlor is finished in white pine 
enameled; other rooms in birdseye maple, quartered 
oak and other beautiful and distinctive woods—a dif- 
ferent wood for each different room. 
strikingly beautiful. 


contribution. 


The effect is 
In this connection it may be 


PRESIDENT ROBERT PIERCE, 


remarked that the home is presided over by a lady who 
was once Miss Ella C. Spivey, who became Mrs. Costello 
in 1892. 


' President Robert Pierce, of Topeka, Kansas. 


The new president of the Missouri & Kansas Lumber 
Dealers’ Association is a man who in a modest way has 
made a decided success of life. 
career is as follows: ‘ 

Robert Pierce was born in Cincinnati, Ohio, in 1852. 
In 1860 the family removed to Chicago. There he at- 
tended the public schools and later the Sanders acad- 
emy at Philadelphia. His father had been anxious 
that the boy should have a college education, but there 
was business instinct in him and at the age of 16 he 
abandoned his studies and started out for himself. He 
first tried book canvassing and met 
with fair success. Then he spent a 
year in a broker’s office in Wall 
street, where he got some valuable 
though hard experience. Then he 
went back to Chicago and for five 
years he wag traveling salesman 
for a hardware house there. 

In the meantime he had become 
acquainted with M. T. Greene, the 
famous founder of the Chicago Lum- 
ber Company, who offered Mr. 
Pierce the position of manager of a 
lumber yard at Nebraska City, Neb., 
which he accepted. This was in 
1876. A year later Mr. Pierce went 
to Topeka, Kan., and, together with 
Mr. Greene and Frank Colpetzer, 
the latter now of the Chicago Lum- 
ber Company of Omaha, bought out 
the lumber yard of John H. Leid- 
igh. In 1889 Mr. Colpetzer sold his 
interest to his partners and after 
the death of Mr. Greene in 1895 Mr. 
Pierce bought his interest and since 
that time has been president of the 
company, with its main office and 
yards at Topeka, Kan., and branch 
yards at Alma and Willard, Kan. 
The Chicago Lumber Company, of 
Topeka, does a jobbing trade in sash, 
doors, moldings, lime ete. as well 
as a retail business. Mr. Pierce has 
been a director of the Missouri & 
Kansas Lumber Dealers’ Association 
and was elected vice president at 
the annual meeting of 1900 and now 
is promoted to the office of presi- 
dent. He is also director of the 
Merchants’ National Bank at Topeka and president of 
the Lake View Shooting & Fishing Association. Fish- 
ing and hunting, by the way, are Mr. Pierce’s favorite 
amusements. 

Robert. Pierce is a lumberman through and through 
and he means to bring his boys, of whom he has two, 
one 14 and the other 8 years old, up in the same 
business. He has underscored his position as lumberman 
by joining the Hoo-Hoo order. A traveling lumber 
salesman who has done business with Robert Pierce said 
this in regard to him: “It was always a pleasure to en- 
ter Mr. Pierce’s office and receive the same old smile and 
hand clasp. If there were trouble about a shipment it 
was brought to your attention in a pleasant way, and 
only what was right was demanded. Of very quick de- 
cision, he knew a bargain when he saw it, but nevet hag- 
gled over prices—it was either yes or no, and that settled 
it. If he had troubles they never got to the surface. At 
all times calm and deliberate, he was always the same 
agreeable gentleman.” 

No lumberman in Kansas is better liked, or more re- 
spected for his business and social qualities. 


Briefly outlined his 
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Carr & Adams Co., Adams & Kelly Co., 


SASH SASH 
DOORS DOORS 


AND ALL KINDS OF AND ALL KINDS OF 


Vilas MILL 
WORK ; WORK 


Peoria, Ill. Omaha, Neb. 


“Four of a Kind ” 














Beats the World. 


Ryder & Adams Co., Carr & Adams Co., 


SASH SASH 
DOORS | DOORS 


AND ALL KINDS OF AND ALL KINDS OF 


Mile e Milee 
WORK @ WORK 





Dubuque, Ia. Des lloines, Ia. 
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It’s All In The Finish 


Endless 
Belts. 





Most anybody can make a Belt, but there is a world of differ- 
ence between a belt and a Belt. Its in the finish. And its 
superior worth isin knowing it will do the work that you want 
done. That’s what you get in 


Belts With- 
out Rivets. 


MOLONEY’S BELTS. 


They are high grade; are made of the best stock; they will 
last; run properly, avoid delays and repairs; Stand hard work 
on high speed machinery. 


MOLONEY-BENNET BELTING CO., s2%3cwc%. CHICAGO. 


Z ARTE Re CI SERS 


a | a  —_—_—  —_— a = a == SE  —_an a 


—— = — 


SSS 
, i sainaal —_—_ a a _ _—_ i a a | aa 


LLLLPPLLOL ALLSOP LAGLALALLLLLLSEA SELLA SSLLLSL ADELA YLISAA ALSO SLLLETLDASED LEELA a LELDDLM LALLA DD ADIDAS LPDOPL ODPL SADELL!” APPL LADLLALLODE” PDLLYDYD DPSS 


WHERE SLOWNESS PAYS. — 





Our reputation for reliability has been gained by taking time to thoroughly 
and perfectly dry all lumber. 

Ordinarily dry lumber is not dry enough for us. We let it stay in the 
kilns until we consider it ordinarily dry and then it stays there two or three 
weeks longer so as to make a sure thing of it. 

Big orders never compel us to use stock before it is thoroughly dry as we 
have the largest kiln capacity of any establishment in the world—over a million 
feet of lumber at one filling, 

Our reputation has been built on Hardwood Flooring, We have it in 
Maple, Quartered and Plain Oak, Birch and other woods, 

We also make all kinds of Planing Mill Specialties. 

Write us about anything in our line if you want the best. 

Also ask us for price list of Maple Flooring delivered in any part of the 
country. 


DWIGHT LUMBER COMPANY, 
DETROIT, MICH. 
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Long Leaf 
Yellow 
Pine 
Lumber. 


Railroad 
Material 


A Specialty. 





All kinds 
of Timber 
Rough 


or Dressed. 





Also 
Oak Bridge 
Timber 


and Piling. 





Standard 


Lumber 
& Timber 
Co. 


Address all communications 
to 


Pine Bluff, Ark. 


Pine Bluff, Ark. 
A'exandria. la. 


“The Old Reliable” 


Bluff City 
Lumber 
Co. 


Short Leaf 


Yellow 
Pine 
Lumber. 


Cypress 
Shingles. 


Sash, Doors 
and Blinds. 


Mixed Cars 
A Specialty. 





Write for delivered 
Prices to 


Pine Bluff, 
Ark. 


Daily Ssw Mill Cepa ity, 
180,000 Feet. 


Planing Mill Capa ity, 
300,000 Feet. 


Sash and Door C-pacity, 
One Carload. 


Shingle Capacity, 300,000. 





Mi Is at Pine Bluff, Kearney 
and Anderson, Ark. 


a, 











> Don’t Bury 
Your Gold 


It won’t yield you 
any increase that 
way. You will gei 
better returns to 
invest it in 


BAND SAWED 
LONG LEAF YELLOW PINE. 


High Grade Flooring, Ceiling, Siding, Finish, 
and all classes of Yard Stock. 


No. 1 & No. 2 Strips & Boards. Riwavs on simaers 


Address all communications to 


SABINE T RAM Co. 


Beaumont, Texas. 

MILLS AT . DouB_Le BAnod MiLL. 
DEWEYVIL LE, TEXAS. Saw Mill Capacity, 150,000 ft. davly. 
on K.C P.&G (Kansas Plan’g Mill“ 130.000 “ 
City Southern) R R. Dry Kiln his 50000 “ 











Well In 
—— 


i ——== It is oftena 
ete question 
Re hi whether you 
have your 
AS fh { 
haiti I ug UU. business well 
in hand, 


a 


We have ours well in hand, and can give you perfect 
setv.ce in 


YELLOW PINE 


We can furnish any size timbers cut to order, and have 
a good stock of 


FLOORING, CEILING and 
FINISHING LUMBER 


on hand, Also carry at all times a good stock of boards 
and piece stuff, Will be pleased to furnish you prices 
F. O. B, your station, on request. 


THE LORD & BUSHNELL C0. 


Fisk and 22nd Sts., 


Mills at ROCHELLE, LA. CHICAGO, ILL. 
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MANUFACTURERS= 
DISTRIBUTING HOUSES : CLIN TON. 


Curtis & Bartlett Co. IOWA, 
Lincoln, Neb. 


Curtis Sash & Door Co. 
Sioux City, lowa. 











“I Need The [loney,” 


You need the goods. 


We are here to do business, and we must keep 
our factories going. We are turning out 


SASH, 
DOORS, 22%: 
MILLWORK. 


And you will find a suggestion in this which will be to your interest, now. 








DISTRIBUTING HOUSES: 


Manufacturers, Minneapol is, Minn. 


WAUSAU, WIS. Milwaukee, Wis. 



































ais, 


AMERICAN 


LUMBERMAN. 


JANUARY 26, 199] 





You are going to order some 


HEMLOCK 


Then why not buy it right? 


We have a complete assortment of everything from 
Clear to Culls in 4-4, and from 2x4 to 8x10 in Bill Stuff, 
grades, widths and lengths separate; 


PUT UP JUST 





LIKE WHITE PINE 





AND NORWAY. 





If you are having trouble in getting what you want, 
let us help you out. 


BLODGETT. CUMMER & DIGGINS, 


CADILLAC, MICH. 


THE CHEQUASSET LUMBER Co., x: 


We have the following stock dry and ready for immediate shipment. 


We have a 


LARGE 
DRY 
STOCK 


From which we will 
make you 


LOW 


DELIVERED } 


PRICES. 


-_—,, 


WRITE US FOR QUOTATIONS ON 





l inch Plain Common Red and 
White Oak. 


1 inch Ist & 2nd & Common 
Quarter Sawed White Oak. 


We will sell you other stock with it. 
Let us quote you. 


FRED W. UPHAM LUMBER Co., 


Bulaine -"Y CHICAGO. 


Building 


TELEPHONE HARRISON 78l. 


White Pine, Oak and Yellow Pine timber, either rough or dressed. Send us your inquiries. 
SOFT ELM. 


RED GUM AND HAZEL. 


60,000 4-4 1sts and 2ds. 
18,000 4-4 Common, 
43,000 4-4 Shop. 


QUARTERED POPLAR. 
150,000 4-4 1Ists and 2ds, 5 in. to 12 in. 


average 8 in 


80,000 4-4 Common, 4 in. and up. 


45,000 4-4 Cull, 3 in. and up. 
CHESTNUT. 

200,000 4-4 1sts and 2ds. 

30,000 5-4 1sts and 2ds. 

36,000 6-4 1sts’and 2ds. 
200,000 4-4 Sound Wormy. 

35,000 6-4 Sound Wormy. 

80,000 8-4 Sound Wormy. 

CYPRESS. 

400,000 4-4 1sts and 2ds. 
150, '000 5-4 ists and 2ds. 

200, 000 6-4 1sts and 2ds. 

70, '000 8-4 ists and 2ds. 

30,000 12-4 1sts and 2ds. 
280,000 4-4 Selects. 

30,000 5-4 Selects. 

25,000 6-4 Selects. 

10,000 8-4 Selects. 
128,000 4-4 Shop. 

BIRCH. 


27,000 4-4 1sts and 2ds. 
18,000 8-4 1sts and 2ds. 
40,000 4-4 Common and Cull. 


BEECH. 
84,000 4-4 Log Run. 
6,000 5-4 Log Run. 
38,000 8-4 Log Run. 
COTTONWOOD. 
280,000 4-4 1Ists and 2ds. 
84,000 5-4 1sts and 2ds. 
17,000 6-4 1sts and 2ds. 
400,000 4-4 Common. 
167,000 5-4 Common 
372,000 4-4 Cull. 
190,000 5-4 Cull 
MAPLE. 
40,000 4-4 1sts and2ds. 
23,000 5-4 1sts and 2ds. 
8,000 6-4 1sts and 2ds. 
100,000 4-4 Common and Cull. 
60,000 5-4 Common and Cull. 


47,000 8-4 Common and Cull. 


300,000 Log Run 4-4, 5-4, 6-4, 8-4, 


BASSWOOD. 
230,000 4-4 1sts and 2ds. 
42) 000 4-4 Common. 
85,000 4-4 Cull, 


24, = ‘ ists and 2ds. 


30,0 5-4 Common and Better. 


500 ft. 3-4 1sts and 2ds. 


195,000 ft. 4-4 1sts and 2ds. 


16,000 ft. 5-4 1sts and 2ds. 
86,000 ft. 6-4 1sts and 2ds. 
54,000 ft. 8-4 1sts and 2ds. 


3,500 ft. 10-4 1sts and 2ds. 
2,500 ft. 12-4 1sts and 2ds. 


31,000 ft. 5-8 1sts and 2ds. 
9,000 ft. org 
‘ommon. 


65,000 ft. 5-4 Common. 
71,500 ft. 6-4 Common. 
ete ft. 8-4 Common. 
8,000 ft. 10-4 Common. 
9, 000 ft. 12-4 — 
2,000 ft. 16-4 Com 
8,000 
28,500 ft. 4 
1,500 ft. 54 Cull. 
1,000 ft. 6-4 Cull. 
ft. 8-4 Cuil. 
14,700 ft. 4-4 Cull, 
20,000 ft. 5-4 a 
5,200 ft. 6-4 yg > 
25,000 ft. 7-4 C 
12) 400 ft. 8-4 Cull, 
1,000 ft. 12-4 Cull. 
50, 000 ft. 4-4 Clear Strips. 


PLAIN WHITE 
4,500 ft. 3-4 sts and 2ds. 


119,000 ft. 4-4 1sts and 2ds. 


28,000 ft. 5-4 1sts and 2ds. 
13,800 ft. 6-4 1sts and 2ds. 

7,500 ft. 7-4 1lsts and 2ds. 
62,500 ft. 8-4 1sts and 2ds. 


27,000 ft. 10-4 1sts and 2ds. 
2,000 ft. 12-4 ists and 2ds. 
435,000 ft. 4-4 Common. 


20,200 ft. 5-4 Common. 
29,500 ft. 16-4 Common. 
4,800 ft. 7-4 Common. 
87,200 ft. 8-4 Common. 
6,800 ft. 10-4 Common. 
1,100 ft. 12-4-Common. 

500 ft. 16-4 Common. 
2,100 ft. 5-8 Common. 
13,000 ft. Strips. 
1,500 ft. 14-4 Cull. 


ft. . 4 4 shipping Cull, 


- 100, 000 12-4 Common and Better. 
QUARTERED WHITE OAK. 


OAK. 


QUARTERED RED OAK. 


107,500 ft. 4-4 1sts and 2ds. 


2,900 ft. 5-4 1sts and 2ds. 
14,500 ft. 6-4 1sts and 2ds. 


6,000 ft. 8-4 Ists and 2ds. 
1,700 ft. 10-4 1sts and 2ds. 
900 ft. 16-4 1sts and 2ds. 
2,500 ft. Thin Common and Better. 


105, 000 ft. 4-4 Common. 


14,800 ft. 5-4 Common. 
25,900 ft. 6-4 Common, 
11,000 ft. 8-4 Common. 
2,500 ft. 10-4 Common. 
300 ft. 4-4 Cull. 
3,000 ft. 4-4 Cull. 
1,200 ft. 5-4 Cull. 
500 ft. 6-4 Cull. 
1,800 ft. Cull. 
5,000 ft. Strips. 
5,800 ft. Strips. 
800 ft. Cull. 


PLAIN RED OAK. 


25,800 ft. 4-4 1sts and 2ds. 
3, 800 ft. 3-4 1sts and 2ds. 
84, 500 ft. 5-4 1sts and 2ds. 
7,800 ft. 6-4 1sts and 2ds. 
28° 900 ft. 8-4 1sts and 2ds. 
2) +4 ft. 10-4 1sts and 2ds. 
ft. 12-4 1sts and 2ds. 
92, 208 ft. 4-4 Common. 
45,700 ft. 5-4 Common. 
12,500 ft. 6-4 Common. 
1,000 ft. 7-4 Common. 


co 


23, 600 ft. 4-4 Cull. 

20, 000 ft. 5-4 Cull 
2/500 ft. Strips. 
4,000 ft. 5x5 Common and Better. 
2,000 ft. 6x6 Common and Better. 
1,000 ft. 7x7 Common and Better. 


ASH. 


48,300 ft. 4-4 Ash 1sts and 2ds. 
68,500 ft. 5-4 Ash 1sts and 2ds. 
12,200 ft. 6-4 Ash 1sts and 2ds. 
61,800 ft. 8-4 Ash 1sts and 2ds. 
31,700 ft. 10-4 Ash 1sts and 2ds. 
91,300 ft. 12-4 Ash 1sts and 2ds. 
48,700 ft. 16-4 Ash 1sts and 2ds. 
13,500 ft. 4-4 Common 

25,800 ft. 5-4 Common 

12, "0 ft. gf Common. 
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00 ft. 4-4 1sts and 2ds Ash Squares. 


4,000 ft. 8-4 Log Run 
1,500 ft. 8x3 Log Run. 2 


66 Broad Street, 


W YORK CITY. 


Shall also be pleased to give you quotations on 
Rush orders a specialty. 





BOSTON OFFICE: 
Exchange Bidg. 


COMMON WALNUT. 


3,000 ft. 4-4 Common Walnut. 
5,000 ft. 4-4 Cull Walnut. 


POPLAR SQUARES. 


1,400 ft. 3x3 Common. 
50,900 ft. 4x4 Common. 
26,000 ft. 6x6 Common. 
36,600 ft. 7x7 Common. 
11,400 ft. 10x10 Common. 
23,700 ft. 12x12 Common. 
20,000 ft. 5x5 Common. 
20,000 ft. 8x8 Common. 
20,000 ft. 9x9 Common. 

2,000 ft. 14x14 Common. 

8,500 ft. 5x5 Cull. 

20,000 ft. 6x6 Ists and 2ds. 
20,000 ft. 7x7 1sts and 2ds. 

3,000 ft. ee i iste and 2ds. 

7,000 ft. 7x7 Log Run. 

3,000 ft. O30 Hog Ban. 

500 ft. 11x11 Log Run. 
10,000 ft. 4x4 Cull. 
10,000 ft. 6x6 Cull. 

7,000 ft. 7x7 Cull. 

5,000 ft. 8x8 Cull. ~ 


15,000 ft. 12x12 Cull. 


POPLAR. 

12,000 ft. 5-8 1sts and 2ds. 
127,000 ft. 4-4 1sts and 2ds. 
64,000 ft. 5-4 1Ists and 2ds. 
27,000 ft. 6-4 1sts and 2ds. 


57,000 ft. 8-4 1sts and 2ds. 
14,000 ft. 10-4 1sts and 2ds. 
18,000 ft. 12-4 1sts and 2ds. 
14,000 ft. 16-4 1sts and 2ds. 
69,000 ft. 5-8 Sap. 
69,000 ft. 
117,000 ft. 4-4 
9,000 ft 


By 





4 
84,000 ft. 6-4 
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ST. LOUIS YARD. 











DON’T 


Break your neck on a ladder. Hang your storm 
sash with our HANGERS AND FASTENERS. 


STORM 
SASH. 


: In all sizes and width of rail, in stock. Order 








where you can get them quick. 


TRY US. 





‘CITY SASH & DOOR CO. 


Minneapolis, Minn. 











Hatner-Lothman Mfg. Co. 


AIR DRIED 
LOUISIANA RED 
CYPRESS LUMBER. 
58 IN. CYPRESS FENCE LATH. | sili 


AIR DRIED NOUR ~ 





ST. LOUIS. 















Wholesale Manufacturers of 


EVERYTHING 


in 


Sash, Doors, 
Blinds, 
Glazed Windows, 
Mouldings, 
Screen Doors, 
Stair Work, 

Etc., Etc. 


Factories at 


OSHKOSH, WIS. 


Delivered Prices on 
Application. 


WHOLESALE MANUFACTURERS. 


Another 

20TH CENTURY 
Door that 

sells well— 
therefore a 


Door 
Dealers 
Deem 
Desirable. 


Ra 


Rare-Good 
Mouldings 


tot 


Windows 

















ace 


CARLTON FOSTER, President. 
WM. LOTHMAN, Vice-Pres’t and Treas. 
T. B. WATERS, Secretary. 
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TRUE & TRUE CO., Chicago, 
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Keep Your Stock! 


Well assorted and filled up! 
Through the winter you will need many items and we can supply them 
promptly and with the right kind of grades from our full assortment of Dry 
Stock, both in Pine and Hemlock. Also 


LATH AND WHITE CEDAR SHINCLES. 


EN LUMBER CO, «=:.... cuicaco. 


ESTABLISHED (888. 


ATKINGS’ SAWS “us 


Highest Awards—Two Gold Medals, Paris Exposition. 
















WRITE FOR PRICES. MA EC. ATIDS EO INUANAROL S31 ? 
fp 4 J Yi 
E F ATKINS & CO aap cei rhea 
: s ’ 1899 EDITION, 
BRANCH HOUSES: CED. HAD FOR THE ASKING—ASK FOR IT. 

Memphis, Tenn. Leading Saw Manufacturers, y; 
Minneapolis, Minn. RY WS 
reese ll INDIANAPOLIS, IND. Oe FEL apy” 























General Sales Agency for 





ing charge of territory in which 


$ you are located. 
GENERAL OFFICE, 


407 CARONDELET STREET, New Orleans, La. 


@. W. Eichholtz, Headquarters, India is, Ind. 
Territory; State of srr —_ 





y ; 
> 
> 5 
; REPRESENTING Manufacturers of 3 TERRITORIAL AGENTS: 
§ A Pe 
2 § __ Geo. H. Wehmhoff, Headquarters, Louisville, Ky. 
3 LOUISIANA — LUMBER Co., LTD., 2 wetter State of Kentuc! cky. 
> viene i UJ } A 3 F. H. Ray, Headquarters, Houston, Tex. 
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A. H. STANGE CO. 

















OUR DOUBLE-CUTTING BAND MILL. 








WE have the only Double-Cutting Band Saw Mill in Wisconsin. 

Our mill is located beside our factories and our whole plant is 
under our personal supervision. We know the character of our 
product in every stage of its manufacture. When you order SASH, 
DOORS and BLINDS of us we know the quality of the goods we 
ate giving you. This means dollars and cents to you. And then we 
can furnish you any number of carloads on shortest notice. & 2 & 


Merrill, Wisconsin. 
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i’ Retail Lumbermen’s 
a. Insurance OF 


MINNEAPOLIS, 


Association — nw. 


FURNISHES THE BEST INSURANCE FOR THE 
LEAST MONEY. 


Another NOW ONLY 30 CENTS 


Reduction ; 
con Camet on the Dollar of Deposit. 


LOOK AT ITS WONDERFUL GROWTH IN 
SEVEN YEARS. HERE IS THE RECORD. 


| |. 4 : 
Reserve required |Amount required 





Date of Amount of Gross in accordance! Surplus over | to repay origi- Surpius if we 
Report. Insurance Assets. with all State) Re-insurance | nal Deposit for repaid Deposit on 
in force. Laws. Reserve. every Policy in alll Policies 
| force. 

Dec. 31, 1894..... $ 1,079,300.00 | $ 13,895.21  $ 6,607.66 $ 7,287.55 |. $ 13,305.31 . $ 589.90 
Dec. 31, 1895..... 1,932,550.00 | 29,948.50 12,592.92 | 17,355.58 25,185.84 4,762.66 
Dec. 31, 1896..... 2,524,935.00 40,866.48 16,510.71 | 24,355.77 | 33,021.41 7,845.07 
Dec. 31, 1897..... 3,010,406,00 58,446,88 19,383.64 | 39,063.24 39,162.17 19,284.71 
Dec. 31, 1898..... 3,576,406.00 61,397.35 22,760.95 | 38,637.30 45,654.34 15,743.01 
Dec. 31, 1899..... 4,433,421.00 79,204.31 27,301.33 51,902.98 54,922.85 24,326.58 





Dc. 31, 1900, | 5,221,530.00 97,129.47 31,530.69 | 65,598.78 | 63,333.13 33,796.34 








WE HAVE SAVED FOR OUR POLICY HOLDERS 
ON BUSINESS WRITTEN BY US SINCE ORGANI- 
ZATION, $200,000.00 


The existence of mutual insurance companies | eae _ 


within the last seven years have saved over 
one million dollars for retail lumbermen by | To Your 


forcing stock companies to reduce rates. Pa. trona ge? 


Send for application and information to the 


RETAIL LUMBERMEN'S INSURANCE AssoctATion, 


MINNEAPOLIS, MINN. 
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How Much Can 
You Use? 


Werre filling long felt wants in box stuff this 
week— 

Three lots to tell about— 

Better wire for prices— 















| | inch No. 2 


7A 
ys 





400,000 feet 1 inch, Michigan White Pine, box 
750,000 feet 1 inch, Pennsylvania White Pine, box 
800,000 feet 1 inch, North Carolina Kiln Dried, box. 


Common Poplar 
We Want to Move. 















We'll resaw or surface it for you—if 
you want— 





Bs 


WHITE OAK TIMBERS 


For all purposes, our specialty. 
Then, too, we manufacture 


POPLAR. 
We cut kiln dried Oak Dimensivun tu 


Chairs, Furniture, Table Tops, etc. 
Send us your orders. 


THE PARKERSBURG MILL CO. 


Green St., PARKERSBURG, W. VA. 






ALso— 







We can ship quick— 


200,000 feet 1x4—B. Flooring—Long Leaf Yel- 
low Pine. 






















American Lumber & Mfg. Co. 





PITTSBURG, PA. 














"RUDDOCK CYPRESS CO., tn 


TT 
i me = 
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Telephone 637. 








wie itiass « CYPRESS LUMBER, « Ruddock, ta 
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We manufacture at 


MENOMINEE, 
MICH. 


W. SUPERIOR, 


1859. 


OFFICE 
YARD AND 
MILL, 



























RETAIL OFFICE: 
Throop &t., near 22nd. 


22nd and Loomis Sts. 


FRANCIS BEIDLER & Co. 
CHICAGO. 


MBER— =~... 





































































































































































































THE WARD LUMBER Co. 


MANUFACTURERS OF 


Hardwood 
, Lumber, 


DOUBLE BAND MILLS: 


WHITING, MO. 
ROSEDALE, MISS. 


THE LARGEST STOCK 
HELD IN FIRST HANDS 


OAK, GUM, 
COTTONWOOD, CYPRESS, ASH, 
ELM, HICKORY. 


WRITE FOR PRICES CN 
DRY STOCK DELIVERED 


SELLING OFFICE: 
Coste! CHIGAGL. 


We also buy well manufactured lumber on shippers inspection 


————__ 


Thayer Lumber Company 


MUSKEGON, MICH. 


CAR SILLS ano 
BILL TIMBER. 


LOGS DELIVERED 
DAILY AT MILLS 
BY RAIL. 











“ MILLS RUNNING 
SUMMER AND 
# WINTER. 














DRY 
WHITE PINE 


Lumber « 
Wanted  (temock 


It will pay you to secure our prices 
before placing orders elsewhere. 


EDWIN S. HARTWELL 
LUMBER COMPANY, 


1324 Elston Ave. CHICAGO. 
LONG DISTANCE ’PHONE, WEST 637. 


EASTERN OFFICE: 
18 So. Fifteenth Street, 
Philadelphia, Pa. 

F. D. CASANAVE, JR., 
Manager. 








Gilbert Wood Split Pulleys. 
SAGINAW MANUFACTURING C0. 


SAGINAW, MICH., U.S. A. 


CHICAGO BRANCH, NEW YORK BRANCH, 
365 SO. CANAL ST. 44 DEY STREET. 


Cable address, ENGRAVE. A BC and Lieber’s Codes. 
Sale Agencies in all the principal cities. 


















Write for Delivered Prices on 


BED SLATS, 
G. W. ATWOOD, Cadillac, Mich. 








RELIANCE strano 
2—_ RELIABILITY tor 


Write us for Prices on 


BEST 





NEW ORLEANS. 
NEMPHIS, LEATHER BELTING. 





CHICAGO BELTING COMPANY, 









67-69 South Canal St., CHIGAGO. 
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WHOLE NUMBER 340. 


CHICAGO, JANUARY 26, 1901. 


YEARLY SUBSCRIPTION, $3.00 








The Exponent of the American Lumber Industry. 








PUBLISHED WEEKLY. 
OFFICES: 217-226 MIANHATTAN BUILDING, 
315 Dearborn St., 
CHICAGO, ILLINOIS, U. S. A. 
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yj nator Pierson, of Michigan, is about introducing a 
ill into the legislature of that state for the setting 


ay a large tract of land as a forestry reservation and 
Q 


80 to create the office of state fire warden. 
OP BBD LDP DI I IS 

There is agitation in favor of repeal of the national 

ukruptey law; yet those who have investigated the 











subject say that the claim that it tends to a restriction 
of credits is ill founded, but that on the contrary there 
is a greater liberality of credits, due to the abolition of 
preferences. 
PPB PP LL ILS ISS 
The Mississippi Valley Lumbermen’s Association and 
its plan of organization has another follower in the 
Pacific Coast Lumber Manufacturers’ Association orga- 
nized at Seattle, Wash., January 10. It avowedly fol- 
lows the plans of its extremely successful exemplar in 
the Mississippi valley and will seek to establish uniform 
grades and as far as practicable uniform prices, and to 
bring about a better understanding among the manufac- 
turers for mutual benefit and profit. It promises to be 
a wide awake institution, which will be much to the 
advancement of the lumber product of the Pacific coast 
that hitherto has had only a limited market in the east. 
PAPA PDP PPP PPP 


The record of bank clearings for the week ending 
January 17 was a remarkable one. The leading cities of 
the country reported clearings to the amount of $2,615,- 
661,818, an increase of 52.3 percent over the clearings 
for the corresponding week of 1900. Yet this record, 
great as it was, was not quite up to that of the previous 
week. The activity in stocks since the election has 
been breaking the records for bank clearings, especially 
in New York city. 


A good trade organization is a clearing house of trade 
information. 
BBP PPP II DID I 
The basis for an expectation of a larger lumber business 
in 1901 than during last year rests mainly upon the 
anticipation of a heavier demand for building woods. 
Many of the leading cities last year were seriously handi- 
capped by labor troubles, and early in the season by 
the high prices for all building materials. Now, how- 
ever, the labor difficulties seem to have disappeared, lum- 
ber is on a reasonable basis and there is everywhere 
expectation of a large amount of building. If this pros- 
pect shall be realized, and even-as much be required 
for other purposes as last year, 1901 will probably be 
a record breaker in the consumption of lumber. 
i 


It is said that owing to favorable logging conditions 
and the good prices of building material lumbering opera- 
tions are being conducted in the Adirondacks on an unus- 
ually large scale. It is estimated that the amount of 
spruce lumber taken annually from the forests of the 
Adirondacks exceeds 300,000,000 feet, while an equal 
amount of hemlock for lumber purposes and poplar and 
elm for pulpwood is cut each year. The Raquette river 
supplies annually about 300,000 standards or 1,000,000 
spruce logs, the standard log being 13 feet long, 19 
inches through at the top and containing 183 feet. 

reer 


It is believed there will be a heavy falling off in 
the input of hemlock logs this winter, for the prices 
offered are not attractive to farmers and other small 
timber owners who contribute so large a part of the 
supply and who are holding their timber for a more 
favorable season. 

A question is raised which the expert must answer 
when it is suggested that there are many locations in 
the south where wood pulp mills and perhaps paper 
mills might be installed to good advantage. The busi- 
ness would be particularly promising in the districts 
producing poplar and cottonwood—both of which woods 
are good pulp materials, cottonwood especially so— 
where enormous quantities of wood in the shape of 
slabs or small stuff are going to waste. It might be 
well for pulp makers to investigate the chances in this 
direction, to be found along the lines of a number of 
southern railways and on some of the rivers. 


—errerrererv—~"rre—~"— 


It is said that the increased trade of the last sixty 
days has had the effect of breaking assortments in 
Wisconsin hemlock so that while aggregate stocks are 
still fair in size conditions demand a readjustment of 
values. Consequently a general meeting of all interested 
in the Wisconsin hemlock business has been called to 
convene at Milwaukee on Thursday of next week, Janu- 
ary 24. . 

What did the annual inventory show? The questior 
can be answered in a general way without looking 
at the books. It showed that 1900 was a year of pros- 
perity in the lumber trade. There were some who made 
nothing and a few who lost, but on the whole it was 
a good year wherewith the trade may be well satisfied. 


BUYING POLICY IN WHITE PINE. 


Opinion in the white pine trade is consolidating on the 
view that while there may be no marked advance in price 
at an early date, the present range will be maintained, 
with advances on some items and probably a gradual 
raise as the season advances. This opinion is held not 
only by the manufacturers, but, as shown by their policy, 
by wholesalers and retailers also. There has been within 
the last week or two a more decided inquiry for lumber 
with a good many sales of respectable size at wholesale. 
There is little if any speculative buying on the theory 
that there are to be rapid and extreme advances, but 
there is buying for legitimate use, or in anticipation of 
the needs not only of the early future but of the entire 
year. 

Statistics of production and stock on hand show that 
stocks are far below the normal. At the close of 1894, 
1895, 1896 and 1897 stock on hand at the mills was about 
4,000,000,000 feet; it varied more or less from year to 
year, but that quantity might be termed the normal stock 
to be carried over in the white pine country of Michigan, 
Wisconsin and Minnesota. ‘The large trade of 1898 cut 
this stock in two and not since that time has there been 
a normal supply of lumber in the white pine country. In 
round numbers 2,850,000,000 feet was the stock on hand 
December 1 last, which is more than 1,000,000,000 feet 
short of what should be the stock to meet the require- 
ments of a year of normal consumption. Of course the 
demand for white pine is lessening to some extent, with 
its decreased output and the development. of substitutes, 
but the requirement is large enough to take all that can 
be made at prices as high or higher than those now pre- 
vailing, and for this requirement the immediate supply is 
manifestly inadequate. It may be assumed that the de- 
mand for the coming year will be a little larger than that 
of 1900—if so, it will be about five and a half billion 
feet, with a stock at the beginning of the year of one-half 
that amount; and it is evident that the product of the 
year must be heavily drawn on for immediate consump- 
tion. 

These considerations have had their effect on the minds 
of buyers, and there is a volume of inquiry and of readi- 
ness to place orders which had not been seen before for 
sometime. White pine is to be no lower and may be 
higher, and buyers, especially those who purchase in 
wholesale lots, secure a decided advantage in the way of 
a selection of stock by making purchases now. This is 
the view taken by many wholesale lumber operators who 
secure their lumber by vessel from the mills on the upper 
lakes; and conservative, shrewd operators who last year 
wisely held out of the market until the season was well 
advanced are now buying liberally. The better class of 
retailers are following their example, and so a steady 
sale and movement of lumber seems assured. ’ 





THE YELLOW PINE LIST. 


The action of the Southern Lumber Manufacturers’ 
Association at the meeting at Memphis, Tenn., last 
week, in making a substantial advance in its price 
list as compared with the list previously in effect, has 
naturally caused considerable discussion. 

There are some who profess to believe that the action 
was a mistake and that a very slight advance, to be 
followed in thirty or sixty days by another slight addi- 
tion to the values, would have been a wiser policy; 
but it is to be noted that the objectors are found 
mainly among the buyers and not among the producers. 
The former naturally look at the matter from the 
standpoint of the consumer and handler and, if they 
are not biased by self interest, may honestly feel 
that at this time an advance even smaller than that 
made at Memphis might check plans for building, 
postpone purchases and thereby injure the market; but 
when they express solicitude for the producers, say- 
ing that the advance is likely to check purchases for 
thirty days or more and thus bring about a weaken- 
ing on the part of the producers, they are disingen- 
uous—they have more anxiety for the poor mill men 
than is natural. 

On the other hand the manufacturers look at the sub- 
ject from the standpoint of full order books, shipments 
delayed because they are unable to furnish the stock, 
and generally insist that if a slackening in the demand 
should occur during the next thirty days it would be 
a welcome respite. Certainly the producers are in a 
strong position. What they say as.to the activity of 
trade, the excess of demand over production or ship- 
ping ability ete. is a good argument in the support 
of the proposition that conditions justify the advance. 

It is a fact that there was a strong element at Mem- 
phis insistent on a much larger advance than was made. 
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It was pointed out that there are a good many private 
lists in circulation higher on the majority of items 
than the list recommended at the meeting, and that 
these lists are bringing in orders in as large volume 
as can well be taken care of. Yet there was a con- 
servative element in the meeting which felt that a 
moderate policy was the safest, and that influence 
had the most weight in the action that was taken. 
The wisdom of the advance rests very largely on 
the answer to the inquiry as to whether or not the 
prices recommended are reasonable, and whether or not 
the producers will stand by them. The only danger 
is that if trade should be checked because of the advance 
there might be some who might get frightened at the 
decrease of unfilled orders on their books and wish 
to keep their order books ahead of shipments thirty 
days or more by cutting prices. However, there is 
not so much danger of that result as there used to 
be, and so it is to be hoped and expected that the 
action of the manufacturers may be justified by the 
course of the market within the next four or six weeks. 


TWENTY-EIGHT YEARS’ PINE PRODUCT. 


In the last issue of the LUMBERMAN was published 
its twenty-eighth compilation of the production of pine 
from the forests of Michigan, Wisconsin and Minnesota 
during 1900. It showed a decrease of 574,000,000 feet 
from the output of 1899, in spite of the fact that a 
year ago logging operations were pushed with the utmost 
possible vigor and during the year the lumber product 
was as large as was possible with the capacity and the 
supply of logs on hand. There is indicated therefore a 
probability that the rapid dropping off in the output 
of white pine that has for so long been anticipated is 
at last imminent—has already begun. In order that 
the trend of manufacture may be noted we publish 
herewith a table showing the production of northern 
pine from 1873 to 1900, inclusive, both in the totals 
and as divided into three principal districts. 





THE LUMBER CARRIERS’ ASSOCIATION. 


In a letter from Detroit, published in this issue of 
the LUMBERMAN, is recounted the organization of the 
Lumber Carriers’ Association. To both shippers and 
receivers of lumber on the great lakes the proposed 
work of this association is of more than passing interest. 

The object of the association is for the protection 
of the interests of the owners of the lumber carrying 
vessels of the great lakes, and incidentally to conserve 
the interests of those who have lumber transported on 
such vessels. For years past there have been increas- 
ing exactions on the part of the longshoremen, which 
in many instances have been so severe as actually to 
preclude not only any possible profit but to involve 
a loss in the transportation of lumber. In many in- 
stances the loading and discharging of lumber have 
involved a sum in excess of the amount received by 
the vessel for transporting lumber a thousand miles. 

The organization comprises the men holding the larg- 
est interests in the nearly 500 vessels comprising the 
lumber carrying fleet of the great lakes. It represents 
the investment of millions of dollars and it is officered 
by men of the greatest strength in this trade, headed 
by Frank W. Gilchrist, of Alpena, Mich. 

The plan of the organization comprises the formation, 
practically, of a pool whereby all persons having lum- 
ber to transport can be promptly supplied from the 
most advantageous point with vessels for the purpose, 
which charters shall be secured through one joint agency. 

It is manifestly the intention of the organization to 
treat the men now engaged in the loading and unload- 
ing of lumber with absolute fairness—to give them 
just a reasonable recompense for their services in this 
capacity—but it is equally manifest that the iniquities 
that have been perpetrated by the longshoremen’s union 
for the last few years shall be abated even if the serv- 
ices of the men comprising these organizations have to 
be dispensed with entirely. One of the plans suggested 
by the association and which may be adopted is that 
hereafter vessels shall receive lumber at rail and deliver 





PINE LUMBER PRODUCT OF MICHIGAN, WISCONSIN AND MINNESOTA, 1873-1900. 


West of 


East of 








Chicago Dist. Chicago Dist. Chicago Dist. Grand total. 
1,353,000,000 1,226,819,000 1,413,961,000 3,993,780,000 
1,309,442,000 1,044,291,000 1,397,573,000 3,751,306,000 
1,360,331,000 1,120,962,000 1,487,260,000 3,968,553,000 
1,448,874,000 1,118,529,000 1,311,643,000 3,879,046,000 
1,063,298,000 1,138,165,496 1,393,870,000 3,595,333,496 
1,023,974,000 1,251,080,000 1,354,418,000 3,629,472,759 
1,573,198,000 1,531,540,000 1,702,205,000 4,806,943,000 
2,072,257,000 1,801,351,006 1,777,687,000 5,651,295,006 
2,455,315,694 2,110,837,1 2,202,703,907 6,768,856,749 
2,931,924,196 2,188,371,665 2,431,854,883 7,552,150,744 
3,134,331,793 2,111,070,076 2,379,387,917 7,624,789,786 
2,448,646,757 2,236,270,112 3,250,116,185 7,935,0383,054 
3,169,018,977 1,977,220,624 1,906,854,954 7,053,094,555 
3,115,128,167 2,196,844,347 2,113,395,929 7,425,368,443 
3,307,700,150 2,339,873,022 2,110,343,612 7,757,916,784 
3,758,453,946 2,376,578,509 2,253,684,005 8,388,716,460 
3,594,367,960 2,481,358,356 2,230,106,961 8,305,833,277 
4,135,130,947 2,405,848,542 2,123,525,226 8,664,504,715 
3,937,709,918 2,176,959,902 1,828,467,192 7,943,137,012 
4,688,840,186 2,367,440,601 1,877,772,386 8,934,053,173 
3,812,112,000 2,029,311,788 1,484,839,994 7,326,263,782 
3,824,004,000 1,754,053,632 1,243,458,780 6,821,516,412 
4,158,833,000 1,716,639,555 1,175,196,680 7,050,669,235 
3,239,096,000 1,513,231,561 973,435,474 5,725,763,035 
3,767,460,000 1,490,409,000 975,585,000 6,233,454,000 
3,757,841,000 1,493,596, 903,863,000 6,155,300,000 
4,400,802,000 1,150,721,000 504,985,000 6,056,508,000 
4,047,064,000 1,056,810,000 377,387,000 5,481,261,000 
82,888,154,691 49,406,183,701 46,185,581,085 178,479,919,477 








A brief explanation of the division of the territory 
noted above is in order. The Chicago district includes 
the saw mills located on or directly tributary to Lake 
Michigan and those in the upper peninsula of Michigan, 
and also includes Cheboygan. There are a few excep- 
tions, but they are unimportant. This is the territory 
which for so many years was the dependence of the 
Chicago market for its supplies, though of course Chi- 
cago went outside of this district and other markets 
invaded it. It makes, however, a convenient division 
of the territory and is possible because that division 
has been made throughout the twenty-eight years of 
compilation. The column headed “East of Chicago Dis- 
trict,” therefore, embraces the mills of the lower penin- 
sula of Michigan not tributary to Lake Michigan, and 
that headed “West of Chicago District” includes the in- 
terior mills of Wisconsin, those along the Mississippi 
river, those in Minnesota and, of course, all those on 
Lake Superior west of the Michigan and Wisconsin line. 

It will be noted that the highest grand total was 
reached in 1892, eleven years after it was stated, in 
connection with the census of 1880, that the duration 
of white pine production at its then magnitude was 
seven years. Since 1892 there has been an average 
though not uniform decline. That part of Michigan, 
and the few mills in Ohio included within the table, 
lying east of the Chicago district had their maximum 
product in 1884, when they produced 3,250,000,000 feet. 
The product was well maintained, however, until 1890, 
since which time there has been a decline until last 
year the total was almost insignificant—it certainly 
was when compared with its former magnitude. 

The high water mark for the Chicago district was 
in 1899 with 2,481,000,000 feet; the high water mark 
for the country west of the Chicago district was in 
1892, when it produced 4,689,000,000 feet. There has 
as yet been no important decline, the product of 1899 
being the second largest in its history, and that of 
last year surpassed by 800,000,000 feet that of 1896. 
Yet there has been a decline in this district which prom- 
ises to continue, the most notable falling off being in 
the output of the Mississippi river below Minneapo- 
lis, many of the mills on the lower river having cut 
out their timber and been dismantled. 


from rail, in which event the loading of lumber may 
be accomplished by shippers and the unloading of it 
by receivers. 


POPLAR STOCKS AND PRODUCTS. 


For some years past there has been almost a famine 
of poplar lumber. There have been all sorts of draw- 
backs preventing a full supply of logs and a full cut 
of the mills, with the result that most of the time 
since the improvement of general market conditions in 
lumber began poplar has been a strong commodity. 
There is as yet nothing in the situation at the mills 
which would lead to any change on the condition except 
toward higher prices. Stocks are still low—even lighter 
than a year ago by 25 to 30 percent. Poplar is being 
demanded in quantities practically beyond the ability 
of stocks on hand to supply, buyers no longer are seri- 
ously attempting to lower values and altogether the 
producers seem to have good control of the situation. 

So strong is the statistical position of the wood 
and so firmly entrenched are its present values that the 
producers do not look with apprehension upon the 
possibility of a large -log supply which will give the 
mills this year an increased input of iumber; in fact 
they are hoping for weather and tides which will enable 
the mill stocks to be brought up to normal in the 
belief that 25 to 50 percent more poplar could be mar- 
= at prevailing prices than is likely to be avail- 
able. 

At the best poplar is a disappearing wood. Once 
making an important part of the great hardwood forests 
of Ohio, Indiana, West Tennessee and West Kentucky, 
it is now found in large quantities only in the moun- 
tainous sections of the middle south—on the southern 
Appalachians and their spurs. It is now very largely a 
mountain timber and is consequently hard to reach 
and hard to log. Furthermore, it is under better con- 
trol than it used to be. While there are still large 





quantitiés in the aggregate in the hands of small. hold- 
ers, and while it can be bought by the single tree, 
this valuable timber has been the subject of heavy 
investment during the last few years, so that much 
of the most available part of it is now practically 
out of the market. : 





————_ 

The expense of manufacture, owing to the locatig 
of the principal part of the supply, also warrants 4 
higher price than used to prevail. The poplar of the 
now denuded sections was easily and cheaply } : 
In the present locations the process is expensive, Thess 
things all have an influence and lead to the belief thy 
what remains of the poplar resources of the United 
States will not be sacrificed but will command som,” 
thing like its legitimate value. 


RETAIL TRADE AS AN EDUCATOR, 


An experienced and successful wholesaler of Michigan 
during the last year did a considerable volume of retail 
trade in the market where he is located. In regard ty 
this experience, he observes: “I have learned more about 
the lumber business during the past year than I ever 
knew before and have made more money. [ regard 
learning the retail lumber business to be of inestimable 
value to the wholesale lumberman who would best serve 
the needs of the retailer of lumber. It has been a liberg| 
education to me. I have learned what a retailer cap 
do and what he cannot do with certain kinds and grades 
of lumber. I have learned how a retailer can manipulate 
and utilize certain common grades of lumber at a profit 
to himself and with satisfaction to his customers,” 

He said more in the same vein but it was all to the 
effect that the retail business, which comes in contac 
with the actual consumers, is the line in which to leary 
the uses of lumber. Too many manufacturers and whole. 
salers handle their business from their own standpoint 
so to speak. This is necessary within reason, for if the 
retailers could in all particulars dictate the manufacture 
and grading of lumber there would be a tremendous loss 
in the economy of the business. On the other hand, many 
manufacturers and retailers might well modify their 
methods to accommodate themselves to the actual de. 
mands of the consumer and therefore best satisfy the 
needs of the retailers. 

Some of the best lumbermen in the country are admit- 
tedly in the retail department of the business. They are 
such not only by natural talents but by experience. They 
have this training which is referred to above as of so 
much value. We do not mean to imply that producers 
and wholesalers ignore these things, but too many of 
them are self sufficient to a degree which is not for the 
best good of themselves or their customers. Some of 
the most successful wholesale institutions have had the 
benefit of retail trade experience, and with many others 
the traveling salesmen, who perhaps has some time or 
other been in a retail yard or who at any rate is con- 
stantly in touch with retailers, is able to give valuable 
assistance in the way of keeping the concern which he 
represents in sympathy with retail methods and needs, 








AN UNDESIRABLE “REFORM.” 


A southern daily paper in its lumber trade depart: 
ment states that a suggestion now comes from the north- 
west that instead of making standard lengths and 
widths of lumber by even dimensions, the trade should 
accept all lumber as standard by consecutive feet and 
inches. Thus lengths would run 8, 9, 10, 11, 12 feet ete., 
and widths 6, 7, 8, 9 inches, and up, wide. It is 
remarked that the suggestion is rational in the extreme, 
the only wonder being that it was not broached before. 

More stress is laid on the matter of width than of 
length. “How many millions of feet of splendid lumber 
is absolutely thrown away in the world every year by 
having to edge it down to an even number of inches will 
never be known. Many a board of the finest quality 
would make, say, 9 inches wide but not 10 inches. Such 
a width, however, is not standard dimension and it has 
to be cut down to 8 inches. There is no reason in 
the world why a 7 or 9-inch board is not as good as 
a 6 or 8-inch board except in the matter of trade cus- 
tom.” 

The scheme looks all right to the man outside the 
lumber business, unfamiliar with its practical details, 
who still has a slight acquaintance with it and is pos- 
sessed of a desire to economize in the use of timber so 
as to delay the “destruction of the forests.” 

But after all this is no new thing. There was a time 
when making standard widths and lengths of this sort 
was customary in the more important markets of the 
country, and even today Adirondack spruce is for the 
most part cut and sent to the market 13 feet long 
and with widths ranging from 5 to 9 inches or more. 
In England and on the continent there is a variety in 
dimension which is unknown in this country. If there 
were any special advantages in odd lengths and widths 
it would hardly seem likely that such a venerable cus- 
tom as that of the east should have been superseded by 
one originating in the west, for now the amount of 
lumber handled anywhere in the east that does not con- 
form to the western usage is inconsiderable in quan- 
tity. 

There is practically no argument to advance in the 
matter of lengths, though of course in occasional in- 
stances odd lengths logs would better utilize the timber 
in a tree. When it comes into the shape of lumber and 
timber, however, users adapt their needs to the stand- 
ard lengths and if it be absolutely necessary to have 
some 9-foot joists they will saw 18-foot joists in two. 
Similarly as to widths, the custom of users accommo- 
dates itself to the custom of the lumber business. As 
to the waste in the mill by edging, it practically does 
not exist. At the worst it is confined to a few of 
the outside cuts, for most of the eutting is done after 
the log is squared up, or rather squared down, to stand- 
ard dimensions. Even in these boards taken off im 
squaring the log a 16-foot piece edged down to stand- 
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width will leave short strips perhaps, 


ard even inches widt : , 
ard this inch of waste is usually reclaimed 


or at any rat 
, some form. et . 
The most serous objections, however, to such a change 
+ the custom of the lumber trade rests in the tremen- 
s added expense which would be involved in stor- 
re nd handling lumber. There would have to be a 
ne many times more piles of lumber than now. The 
€ ber of widths by size would be four times as great 
pared vastly increasing the area required for lum- 
ver yards, the labor in sorting and involving expense 
in many other ways. Not an unimportant result of 
such changes would be a greater difficulty in main- 
taining uniform prices. It is hard enough for the aver- 


il 


ave lumber user OT handler to take care of the pres- 
a number of sizes, and this difficulty would be multi- 


ied under such a system. 

It should be remembered, too, that while the devel- 
ment of the lumber business has led to an increased 
number of grades the tendency has been toward uni- 
formity in sizes. The old odd widths and lengths have 
been almost done away with, except where material 
i; eut on special order for special purposes; and it is 
not likely that the industry would consent to a reversion 
to primitive methods. 


) 
of 





SYSTEM VERSUS BUSINESS. 


Too much cannot be said as to the importance of 
an orderly conduct of any business, of a knowledge of 
its progress, of its cost and revenues and of its results. 
aid of such a business system that friction will be 
eliminated and the management of detail made so 
almost automatic that a less divided attention can be 
siven to more important affairs. On the other hand, 
it should not be forgotten that a business system is the 
business machinery by means of which business is done, 
and not the business itself. 

Almost everyone with a reasonably wide acquaintance 
among business men can think of some with whom sys- 
tem is a fad, who are so devoted to their business 
machinery that they have little time to do business. 
To keep their machine in order, to keep it oiled and 
polished and in a condition where it looks pretty, seems 
to them of so much importance that oftentimes they 
forget to ask whether the machine is actually doing 
work. We have seen concerns so tied up with elabo- 
rate systems of bookkeeping, with checks amd cross 
checks, with reports, statements and minute analyses 
of the business, that the real object of all these things 
is overlooked or neglected. Red tape in business offices 
as well as in government departments may so encumber 
administration as seriously to hinder work and make 
its cost excessive. The majority of good amd successful 
business men strike a happy medium, though few reach 
perfection. 

It is always apropos to extend a warning to one 
class that their lack of system is leading to loss and 
confusion and to the other wing that their excessive 
devotion to system leads to dry rot, paralysis and loss. 
The successful business man of today, when competi- 
tion is so keen and decisions have to be made quickly, 
is he who keeps his affairs well in hand, who knows 
sufficiently close for practical purposes how he stands 
at any moment, but is free to decide instantly and 
act promptly. 


ACCOUNTING IN LOGGING OPERATIONS. 


Certain pine lands were owned by two parties, each 
owning an undivided one-half thereof. One of them 
agreed to cut, haul and sell the logs and to account to 
the other therefor, paying him his share after deducting 
all costs. Under this agreement it was that party’s 
duty, the supreme court of Michigan holds, in action 
for an accounting subsequently brought by the other 
party, case of Boyce vs. Boyce, 83 Northwestern 
Reporter, 1013, to keep an accurate account. In fact, 
it says that if he cut and disposed of the timber as a 
tenant in common it was as much his duty to keep an 
account of expenses as if he were a trustee or occupied 
other fiduciary relations. And whatever the reason 
might be that he did not keep and render an account, 
it declares that he alone must suffer the consequences. 
He having failed to render an account of the cost the 
court deems it necessary and proper to look to other 
testimony of experienced loggers of his class to deter- 
mine what should be allowed him for logging. Then, 
too, he having made no scale of the logs, the court holds 
that, the evidence having established that in logging 
operations the log scale is contemplated in the absence of 
an express agreement, the scale of the railroad com- 
pany, made by competent scalers when the logs were 
shipped, should be adopted, although the scale at the 
mills was about 2,500,000 feet greater, the former 
scale having been acquiesced in by both parties. Nor 
does the court think that allowance should be made 
for services and expenses in superintending the man- 
ufacture of the lumber, assisting in the sale thereof and 
for general supervision of the operation of the same, 
as if the party had been a jobber. Moreover, while it 
recognizes that in logging operations the cost of a 
logging road is included in the cost of logging, it 
holds that, the witnesses having included the cost of 
such road in their estimates, which were based upon 
actual experience, nothing more should be allowed there- 
or on the ground that the road in question was built 
more substantially and at a greater cost than the 
Usual road, the testimony as to the cost being entirely 
Unsatisfactory and there being no agreement in regard 





to its construction. 





“Expert” Hardwood Distinctions. 

In discussing the changes in the demand for hard- 
woods with C. E, Tegge, secretary and treasurer of the 
Tegge Lumber Company, in his office at Milwaukee the 
other day, Mr. Tegge remarked that whereas, as is well 
known, years ago black walnut lumber was in great 


demand it is now rarely ever called for. About a year 
ago, however, Mr. Tegge states that, curious as it may 
seem, there was a slight revival in the walnut demand. 

It was due to prosperity entirely. Several cities and 
counties in Wisconsin felt rich enough to have their old 
court houses and city halls repaired. Many of these 
buildings, built many years ago, were finished in black 
walnut and it was necessary of course to have black 
walnut to do the repairing with. This for a few months 
created quite a flurry in the black walnut market. As a 
general thing, however, the call for black walnut is 
limited to a little finish now and then for some one who 
wants a private residence or one or two rooms in one 
fixed up a little differently from the prevailing style. 
Some of the concerns making telephone boxes still use 
walnut, too, but want odd thickness and sizes, and if 
any is rejected it is a dead loss, so Mr. Tegge says that 
this class of trade is not desirable. 

Oak is now the great wood for interior finish. It is 
more bright and cheerful than walnut and is bound to 
be more popular as long as it can be obtained. But 
northern oak is now a scarce article. Mr. Tegge tells of 
recently fooling a friend of his who is in the lumber 
business in Milwaukee and who, having at one time man- 
ufactured hardwood lumber up north, prides himself on 
thinking he knows northern oak when he sees it. He 
came to the yard one day and wanted some northern 
oak. He declared he did not want any “measly southern 
oak.” Mr. Tegge did not argue with him but showed 
him around the piles of northern oak, but- he was. not 
satisfied with it. 

“Haven't you got any better oak than this?” he 
inquired. 

Mr. Tegge told him that he did have some oak a little 
better and led him to the southern section of the yard. 
He soon found just what he wanted and closed a deal for 
a lot of it. Mr. Tegge sold it as oak, merely, not saying 
whether it was northern or southern, knowing of course 
that his customer was pleased with it and that it would 
make no difference. Some time afterwards he was in 
Mr. Tegge’s office with a friend and in discussing dif- 
ferent woods declared that he could tell the difference 
betwen northern and southern woods all right. Mr. 
Tegge then told him how he had been fooled, and it is 
needless to say that he bought the cigars and felt a bit 
chagrined also that the joke was on him. 


Systematizing Business. 

Some business men are cranks on system and method. 
They devote more time to getting their business sys- 
tematized than they do to attending to the business 
itself. This is a fad of some people. It is not, how- 
ever, a fad of A. L. Annes, manager of the Milwaukee 
house of the Curtis & Yale Company, well known sash 
and door manufacturer, although Mr. Annes has several 
schemes that it is believed are worth repeating, and 
as he neither has them copyrighted nor patented no 
harm will be done by telling about them here. 

He has a mailing list of several thousand people to 
whom he sends catalogs, circulars ete. They are divided 
into five classes. Class A embraces dealers in lumber 
to whom is sent all of the printed matter gotten out 
by the Curtis & Yale Company, as they are entitled 
to buy anything the company sells. Class B consists 
of hardware dealers who handle everything but lum- 
ber and to whom lumber quotations are not sent. Class 
C consists of hardware dealers who handle neither lum- 
ber nor mill work but who do handle screens, glass and 
building paper. Class D consists of merchants who 
handle of Curtis & Yale Company’s line glass only. Car- 
penters and builders in small towns comprise Class E, 
to whom the Curtis & Yale Company sends its catalogs 












so as to interest them in the goods that it manufactures, 
but they are not quoted prices. 

As the company does a large business in glass and 
building paper im a wholesale way as well as in lum- 
ber and mill work, it is necessary that these divisions 
be kept separate and distinct. The list of the names 
in the different classes is changed from day to day as 
changes occur and in this way it is always kept cor- 
rect. 

Mr. Annes has another little scheme of his own. In 
a cabinet at the left of his desk in his private office 
is a file of envelopes in which is kept the correspond- 
ence relating to different customers of the company, 
particularly as to their rating, standing etc. In another 
cabinet he employs the card system to keep a record 
of the business that his house gets from the different 
concerns on the mailing list. The cards are ruled in 
such a way as to show when the last order was received, 
what it was for and in fact everything that will indi- 
cate at a glance just how much business the Curtis & 
Yale Company has done with each customer or possible 
customer to whom it sends its mail matter. 

As before stated Mr. Anmes is not a crank on systems 
and it was only after some coaxing that he consented 
to tell of these different little schemes of his. 





A New Way of Quartering Oak. 

One of the advertising experts who airs his wisdom 
in the columns of Printers’ Ink recently attempted to 
tell furniture dealers how to advertise their business. 
He jumped into the middle of the question in the fol 
lowing language: 

You’re a furniture dealer. In your advertisement in yes- 
terday’s paper you spoke of a sideboard that you will sell at 
$30 and you mentioned among other things that it is made of 
quartered oak. 

Now, how many of those who read that advertisement 
may be supposed to know what “quartered” oak is? 

How many know what advantage there is in having a 
sideboard that is made of “quartered” oak? How many know 
what distinguishes ‘“‘quartered’”’ oak from other oak and how 
to recognize “quartered” oak when they see it? Why don't 
you tell them that quartered oak is sawed obliquely of the 
log instead of longitudinally as in ordinary oak? 

There is a great deal more of the same sort of thing, 
of which the above will probably, however, be a sufficient 
sample. Probably the average furniture dealer knows 
enough about quartered oak to smile at the idea of its 
being produced in the manner above suggested. The 
best joke of the matter, however, is that an eastern 
furniture journal quoted the whole article approvingly 
and appears never to have known the difference. 





It Jogged His Memory. 

A fact not generally known is that Red Horse Pete, 
the well known lumber salesman of Toledo, Ohio, is a 
regular attendant at church. He does not go of his own 
volition, but his wife insists upon it. He has a boy to 
rear and his wife thinks that the moral example of 
Pete’s regular attendance at church is desirable. 

On a recent Sunday the preacher chose for discussion 
the subject of the ten commandments. Although Pete’s 
mind was far away in the lands where white pine and 
hemlock flourish his eyes were fixed steadfastly upon 
the preacher’s face. It came about that as the reverend 
gentleman reached the discussion of the eighth command 
ment Pete gave an involuntary start and brought his 
hand down upon his knee with a resounding whack. The 
peculiar gesture so excited the clergyman’s interest that 
after service he thanked Red Horse for his absorbed 
attention to his discourse, but said to him that his 
curiosity was excited by his peculiar action when he 
touched upon the. eighth commandment, and further- 
more asked the redoubtable lumber salesman why his 
remarks had so manifestly appealed to him. 

“Why,” observed Pete, “when you reached that point 
it just occurred to me where I acquired my new um- 
brella.” 





“Uncle Charlie” Goodlander and His Book. 

C. W. Goodlander of Fort Scott, Kan., or “Uncle 
Charlie,’ as he is affectionately known by all of the 
members of the Southern Lumber Manufacturers’ Asso- 
ciation, was in attendance at the January convention of 
the association at Memphis, Tenn. As everybody knows, 
“Uncle Charlie’ has the convention habit. He never 
misses one, and although practically retired from the 
lumber business he is always on hand. This time he pre- 
sented each member and visitor at Memphis with a copy 
of his “Memoirs and Recollections of the Early Days of 
Bort Scott,’ written by himself. The book shows his 
versatility as a writer of memoirs and gives the world 
a vivid idea of early days on the Kansas frontier, 
as well as “Uncle Charley’s” fine vein of humor. 





Liability for Overpurchase. 


Where the mode of doing business is such as to hold 
out a certain person as one’s agent, as for example the 
agent of an owner of a saw mill, for the purchase of 
timber for the apparent principal, the fact that such 
agent buys more trees than his contract with such 
apparent principal calls for, the court of appeals of 
Kentucky holds in the case of the H. Hermann Saw 
Mill Company vs. Bailey, 58 Southwestern Reporter, 
449, will not affect the validity of the contract with the 
owner of the trees, there being no limitation upon the 
apparent agent’s authority known to such owner, and 
the way of conducting the business being such that it 
would make the contract in question within the appar- 
ent scope of the apparent: agent’s authority. In other 
words, whatever might be the relation between the 
apparent principal and agent, as between themselves, 
in such a case the court holds that the sale should 
be treated as a sale to the apparent principal, and 
that he would be liable as just stated. 












































































































































AMERICAN LUMBERMAN. 





JANvaRy 26, 1901, 





THE EDITOR’S EUROPEAN OBSERVATIONS. 
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The Typical Commander of an Ocean Liner—Some Dangers of the Deep—-Ante-Lumbering 


Days of a Mobile Manufacturer—A Petticoated Apostle of Charity—Commercial 
and Other Characteristics of a Great Irish City. 





A Gallant Son of Neptune—395. 


I went on board the steamer New England of the 
Dominion line at Boston, where, with a letter of introduc- 
tion from George Van Dyke, of the Connecticut Valley 
Lumber Company, I met Captain James McAuley, the 
steamer’s commander and a boom companion of Mr. Van 
Dyke. The letter was a great lift in the direction of put- 
ting me close to the commander of the New England, 
who proved a delightful story teller as well as a gallant 
officer. 

One day I said: “Captain McAuley, will you honor 
me by telling me something of the ups and downs you 
have experienced in reaching your presemt high station 
in the seafaring world?” He said, a trifle uneasy lest 
something should go wrong while he spun a yarn: “After 
forty years of ocean travel I certainly can look back 
upon a variety of ocean experiences; some with pleasure 
and profit, some with fear and trembling; but withal it 
has been a pleasant career and I shall probably sail to the 
limit of my capacity for service. In 1859 I first went to 
sea at the age of 13. I remained in the service of sailing 
vessels for eleven years and during my later years have 
enjoyed useful stations on passenger steamers. After 
some years with the Mississippi & Dominion Steamship 
Company, then running under the name of the Louisiana 
& Mississippi Steamboat Company, in 1872 the name 
being changed to the above, | began to run between Mon- 
treal, Portland and New Orleans. In 1883-1 broke away 
from the New Orleans trade; but before going let me tell 
you of an experience which recalls New Orleans and 
vicinity very vividly. 

“On one trip to New Orleans I picked up an old dere- 
lict called the ‘Sally of New Orleans,’ ninety miles from 
the bar and 200 miles from New Orleans. I towed her to 
the Crescent City, pumped her out and, what do you 
think? My share of the salvage was only $25. Some of 
my crew got as little as 10 shillimgs. I make this refer- 
ence to illustrate how little encouragement there is for 
ocean going craft to go out of their way to gather in 
derelicts. The one referred to was an old timer loaded 
with lumber for Havana, and let me tell you there has 
been an immense quantity of good timber thus lost or 
scattered first and last. The company for which I was 
sailing got £50 as its share of the salvage. After we had 
pumped the boat out she sold at auctiom for $1,500 for 
boat and what was left of her cargo. 

“On one of my voyages out of New Orleans I passed 
three waterlogged and abandoned lumber schooners and 
had I passed them in the night might have had serious 
trouble. The law in America is very lax in allowing 
many vessels to go to sea with tremendously heavy deck 
loads. ‘There is practically no regulation of that sort 
of thing. Most lumber craft that practice this heavy 
deck loading are Norwegiar or Swedish, with some from 
the United States, although vessel owners of other coun- 
tries are sinners of the same class. The greatest num- 
ber of these offending craft are either owned in the 
states or in Scandinavia. It is a notable fact that at the 
present time a large percentage of Canadian lumber is 
carried on steamers, as it should be. 

“By the way, do you kmow Captain John Black, of 


For Sweet Charity’s Sake—396. 


I was honored in being placed at the head of 
a dining saloon table on the Lucania last spring; 


also in having 
as a companion 
at my left hand 
Miss Alonsita 
White, who was 
accompanied by 
the Misses New- 
land, daughters 
of Congressman 
Newland of Ne- 
vada. They were 
to be chape- 
roned upon 
their  conti- 
nental tour by 
an experienced 
chaperon, and 
an elder daugh- 
ter of Congress- 
man Newland, 
who were to 
meet them upon 
their arrival. 
Having been ap- 
pointed to get 
up the concert which is one of the features of an ocean 
voyage nowadays, I asked several young ladies to solicit 
contributions to the Seamen’s Fund in their distribution 
of programs for the concert, and I was enabled without 
much difficulty to persuade Miss White to undertake 
this work, and the wisdom of my choice was amply 
justified. She made a wonderful canvass, approaching 
the great and the small, the old and the young, with 
equal tact and success, and displaying an energy and 
perseverance and a modesty withal that were the sub- 
ject of observation by many and a source of inspiration 
to the other young ladies. The interest which she took 
in this charitable object, however, was no more than 
natural to her, as she takes a great interest in newsboys 
and street waifs, and in meeting her upon one or two 
occasions while on the continent I learned that she 
was studying boys’ clubs abroad and thus keeping up 
the work in which she was interested at home. The 
dreams with which romantic young heads are very often 
filled in her own case centered around ideal buildings 
for boys’ clubs to be open at all hours and to have baths, 
gymnasiums and many other attractions to win boys 
from the evil environment which is too often the only 
one possible to the city urchin. Miss White is the 
daughter of Mrs. Birney, president of the National 
Congress of Mothers, being the only child of her first 
marriage, and resides at Washington, D. C. 





Beautiful Belfast—397. 


Advices of the great storm which swept over Scotland 
a few days ago and which reached Belfast, lreland, recall 
my visit to Belfast, one of the most beautiful cities of the 
British Isles. Belfast is the capital of Ulster county and 








Mobile, of the old Sullivan Timber Company? You do? 
Well, in my New Orleans sailing days Capt. Black was 
running his tug line on the Mississippi between the gulf 
and New Orleans. Many a time I have paid the jolly 
captain (who I am told is one of the great lumbermen of 
the gulf coast district) $160 for towing my vessel in and 
out of New Orleans. He took us up the river to the head 
of the Pass. Speaking of Black, John also had a theater 
in New Orleans, if I remember rightly, and altogether 
was a royal good fellow. Give him my best regards when 
you see him.” 

I spent many a pleasant hour chatting with Capt. 
McAuley and will not soon forget the many kindnesses 
he manifested to me; and be it said to his credit and that 
of his company, the New England is as fine a boat as is 
to be found on the Atlantic ocean. Not as large as some 
or as fast as others, but she sails as steadily as a duck 
rides the water of a mil] pond and offers little or no 
opportunity for qualms of the usual sea malady, 





the chief manufacturing and commercial city of Ireland. 
It covers an area of 16,503 acres and had a population in 
1891 of about 250,000. In the present municipal area 


there are about 360,000 people. No other Irish city has 


developed so splendidly from comparative insignificance 
to vast importance. In 1757 there was 1,779 inhabitants 
in Belfast, nearly all Presbyterians. In 1898 the revenue 
collected by the customs authorities of the port of Belfast 
was £2,703,525, a total that makes Belfast the third 
most important port im the United Kingdom, being 
exceeded only by London and Liverpool. Belfast’s mu- 
nicipal and government buildings are of handsome design 
and construction and uniformly neat, clean and substan- 
tial, as are the buildings of the residence district. The 
newer portion of Belfast has been often compared favor- 
ably with Baltimore or Philadelphia and there is every 
prospect of a substantial growth from year to year for 
the great city of Belfast. 
J. E. D. 


——_ 


REVIEW OF THE TRADE. 





Stocks of anthracite coal in the west are slowly Melting 
away under light requirements and the range of values is 
without perceptible shade of variation. Dull but firm jg 
the short of it. However, there are discernible the pre. 
monitions of a better demand soon to arise, even with g 
continuance of springlike weather. Dealers jn many 
localities are beginning to give heed to supplementary 
orders, usually placed in February to replenish the bins 
of provident consumers, that were first filled jn e 


t ¢ ‘arly 
autumn, They are ordering a little coal to be shipped 
next month. Stocks in the extreme northwest seem to 


be disappearing somewhat more rapidly than in Lake 
Michigan territory. At Duluth there are, from careful 
estimates made, less than 50,000 tons of anthracite in 
stock, scarcely 25 percent of the normal tonnage at this 
season of the year. There is in accordance with this pr 
dition a growing call for anthracite from the northwest 
upon the Chicago trade. It is not troublesome to fil 
owing to the generally lax inquiry from the more directly 
dependent districts. But chestnut coal is not equal to 
the demand, and the attempt is being made by two or 
three dealers to settle for themselves the difficulty by 
equipping their yards with breakers for the reduction of 
large to small sizes. One of these novel experiments jg 
being made on the south side, Chicago, and another jn 
lowa. _Representatives of large producers say this solu- 
tion of the chestnut shortage will prove unsatisfactory 
because of the large percentage of fine coal produced in 
the breaking process, running from 10 to 15 percent 
However, the verdict of the dealers is not yet in. ’ 

The cooler weather late last week did not quicken the 
pulses of the anthracite trade more than noticeably nor 
lift the demand out of the very ordinary. The weather 
did not last long enough; balmy weather intervened and 
the easy condition of supply was thus prolonged. There 
is scarcely a ripple in the steady and even receipt of 
anthracite coal in the west by rail direct from mine. The 
movement seems adapted to current needs as if regulated 
by an overseeing intelligence. Rail stock is not increas- 
ing in the west and the amount coming forward is moder- 
ate. There is a feeling that in an emergency it might be 
increased, yet not the least sign of weakness-is apparent, 
Producing companies are on good, easy terms with the 
world and with each other and are not striving to create 
trouble for anyone. Reports from the east are that 
demand on the coast is excellent, a market existing for all 
the coal that can comfortably be mined. It is semi- 
officially announced in New York that there will be no 
further advance in price this winter, and in ¢he strength 
of the present market, with its permeating dullness, there 
is no suggestion of a decline in prices for at least two or 
three months. In the east premiums are being paid for 
spot shipments. It is not yet assured they will not be 
paid in the west before the winter shall end. 

Bituminous coal still lacks reaction from the depressed 
condition of many weeks. The curious spectacle is pre- 
sented of a weaker market in midwinter, when the sun- 
mit should be attained, than last summer, when condi- 
tions would naturally create the lowest levels. This ab- 
normal state has during the past few days led to the 
signing of time contracts for steam and gas coal that 
were seeking a taker last July. Last summer the opinion 
prevailed that the conditions during the winter of 1899- 
1900 would be repeated this season, namely, an active 
demand for fuel which would fully absorb the production 
and make the marketing of free coal more profitable than 
the filling of annual contracts taken on narrow margins. 
So the operators quite generally named a figure so much 
in advance of the old contract prices, taking, too, a due 
regard for the increased cost of production, that the con- 
sumers in many instances declined to close, finding they 
could buy in the open market coal for their quick needs 
below the contract price and taking chances for the fu- 
ture. They have been buying in open market ever since 
and now find that prices offered are down to about the 
level they thought would be about right, and the papers 
are being signed for a regular source of supply until next 
summer. Moreover, those producers who last summer 
did enter into contract obligations now have cause for 
self congratulation. Their mines are running more 
steadily than those the owners of which pursued the 
opposite policy with regard to annual contracts. 

Iowa operators report scant inquiry. Illinois pro- 
ducers avoid the subject of current trade. Indiana mine 
owners find no cheerful side to the situation. Ohio pro- 
ducing companies are surprised at the manner in which 
their choice domestic fuel fails to circulate properly. 
West Virginia, which has been a stranger to inactivity, 
summer or winter, is undergoing a new experience 
though relatively in better shape than its more western 
competitors. Pennsylvania product finds in the west @ 
more limited demand. The frame of mind which the 
coal men will take with them to the interstate conven: 
tion at Columbus next week may thus be imagined. 
There has been idle rumor of probable lack of harmony 
at this convocation but it finds no lodgment in the minds 
of the producers, some of whom, remembering the tone 
effects of strikes in past years upon the coal market, 
would perhaps not be averse to a repetition this sprig: 
But as a factor in the market the strike talk has 0 
present place. 

Demand for bituminous, on the whole, is fair. The 
unfavorable conditions arise from the continued mild 
weather and from a producing capacity that lately has 
attained a most vigorous growth. _— 
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Gathering of the Northwestern Clans. 


Having come in from a several hundred miles’ trip in 
Wisconsin I bought a fancy shirt with brown stripes on 
it and little stars between them, and started for the 
convention of the great Northwestern association, at 
Mimmeapolis. | took my best girl with me. She thought 
the pet calf would get along all right and then she 
wanted to eat for a while where she would not have to 
hake her own pancakes. Away back my best girl was a 
roamer. She used to kick up her heels at fancy balls at 
seaside resorts, but since she has known me she has 
been at home a great deal. You can’t roam and take 
care of twins at one and the same time to any great 
extent. : E 

We wanted to reach Minneapolis in time to attend 
the salesmen’s ball on Monday night. I was anxious 
that my best girl should see what a galaxy of good look- 
ing fellows I know. Then, if urged to do so, I didn’t 
know but I would go on the waxed floor and make a 
fool of myself as I did the last time. When taking some 
fime steps my feet went from under me, and if my part- 
ner had not been a lady strong enough to hold me up 
by main strength I would have gone flat. Then, later 
on, with my big feet I stepped on a train and you could 
have heard the stitches rip all over the room. 

You think of course that under the circumstances I 
took alomg a few trunks, a band box, bird cage, poodle 
dog, dress suit case and typewriter. Not so. My best 
girl packed her laced trimmed——. Blame me, what 
am I talking about! I did society reporting so long 
that it seems really my duty to take public cognizance 
of such things. Anyhow, she packed it in a 15-inch 
hand bag, threw it over her shoulder, and I took my 
little typewriter under my arm, a collar or two in 
my pocket, and away we sailed. 

In Mason City we passed a restless night. It was 
Sunday evening, but a party of poker players across the 
hall kept up their racket until 2 o'clock. It is mo 
doubt the duty of a hotel proprietor to say to the trav- 
eling men who “Sunday” with him that if they can’t 
play poker without disturbing a whole neighborhood he 
will take a club to them. It is bad enough to play 
poker on Sunday, without making any noise about it. 
It was a sort of an owl night anyway. In the morn- 
ing, when Mr. Floete, who had come up from Spencer, 
on his way to the convention, put on his overcoat in 
the hotel office he was so sleepy that his hat fell off 
and he came near going off without it. 

On the train up was the official force of the South- 
eastern Iowa association. C. E. McQuaid, president, 
and Ralph Burnside, secretary, had on their little skull 
caps and had the appearance of travelers who had 
trotted around the globe. Lamb Line Yard Chesley, 
Billy Rath, Martin Ausland, of the new Royal Lumber 
Company, with yards at Royal and Malvin, Iowa, and 
¥. H. Rich, of Nelson Bros. & Rich, Swaledale, were also 
on board. We were simply the early birds. Ralph 
said that the next night a contingent would come up 
from his section of country in style that would make 
the matives up in the little burg of Minneapolis stare. 
led by Billy McCampbell, they would come in a special 
car, which they did, and when they arrived the chimes 
in the new Hennepin county court house played a tune. 
The night before they started Billy put in his time 
making sandwiches, and these, with a crate of cigars, 
were distributed among his carload of customers. And 
ther the other boys think it strange that they can’t 
go down in Billy’s territory and take the trade from 
him. Billy’s stomach is four times as large as mine, 
but his heart is as big as his stomach. 

Oi course, all we guns who wanted to be considered 
big stopped at the West. If once a year we can cut 
a little swell we do not mean to die without doing so. 
We didn’t know the ropes of such a mighty hotel, 
but we pulled through alive. One of our crowd asked 
the elevator boy how much it cost to be carried up 
to his room, and another sent down to get an attend- 
ant to come up and show him how to put out the electric 
light. At the table, on one occasion, a few of us put 
our feet in it. There was a little apparatus amd we 
all set. to guessing what .it was for. Davis, of Marion, 
lowa, who came into the dining room with his hair 
parted in the middle, thought it was a new kind of ear 
trumpet. Reeve, of my own town, pushed away at it 
for five minutes thinking it was a new fangled call bell. 
[imagined it might be an infernal machine put there 
by some wholesaler to blow me up. Finally I beck- 
oned the head waiter over, asked him what the thing 
was for and he said it was a pepper box. It was the 
toughest looking pepper box you ever saw though. If 
you want pepper you grind it yourself. We fellows 
down in the hog and corm country are not “onto” these 
4 099 But Mr. West didn’t care how green we 

So long as we paid our bills. 


The Work That Is Being Done. 


B can’t begin to tell you what a good convention it 
as, It was held in the K. P. hall, and nobody smoked. 


Heretofore at these conventions the hall has been filled 
baa smoke. I couldn't, stamd it, and consequently 
mocks a fine point was no doubt forever lost to the 

for the reason that I was smoked out. I never 





before at a Northwestern convention have been able to 
sit through all the sessions. 

And such inspiration! I tell you the old North- 
western is pounding away at its business these days. 
I have sometimes doubted if a way would be found to 
make our retail associations a success that would bor- 
der on completeness, but I doubt it no longer. I came 
away from the Minneapolis convention with new hope 
and new inspiration. I cannot tell all I know, but I 
suggest that you keep your eye on the day and date. 

There were more mew faces than usual in the crowd. 
It seemed to me there were more young men than there 
have been at times. Call a large meeting in any inter- 
est, and there will be some who will be lacking in pur- 
pose, who are lukewarm, who cannot sit in their seats 
longer than the proceedings entertain them. This meet- 
ing was no exception to this rule. There were those 
who seemed anxious to go out and “see a man,” as we 
theater goers say of those fellows who are everlastingly 
running out between acts, but the great majority were 
in dead earnest. For three days they kept the chairs 
in the convention hall warm, as alert as foxes on the 
trail of a hare, and alive to every movement. That is 
the kind of timber that makes successful associations. 
There were such mer as Bacon, Frudden, Crane, Moore, 
Foley, Ewing, Young and a score of others who could 
be named—old wheel horses and old war horses—men 
who do not go in for bluster but who, day in and 
day out, year after year, work hard for the triumph 
of the association idea. And all these men seem to be 
just getting their second wind. They have been through 
the kindergarten department of the associatiom school, 
have learned the alphabet of the undertaking, and are 
now prepared to take up the higher branches. Every- 
thing—even successful association work—must be 
learned. 

The Oratorical Display. 


The bright lights from Illinois came up to lend a 
helping hand. President Hunter, of the Illinois state 
association, clean shaven and wearing good clothes, was 
there, as was also Secretary Hotchkiss of the same 
organization. Secretary Hotchkiss was at his best, 
which is not telling any news, for there is never any 
but the best in him. W. E. Terry, of Galesburg, a man 
whom I have wanted to see for a dozen years, graced the 
convention with his presence, looking like a fine bred 
lawyer. From Wisconsin came sturdy Paul Lachmund, 
secretary of the Wisconsin state association, and from 
Kansas the suave and able Major Adams. You know 
all these men. They are whales among us. Hunter, 
Hotchkiss, Terry and Adams talked like the silver 
tongued orators which they are. It was a surprise to 
the convention that these men were here and a treat 
as well. 

You have read that McQuaid, of Iowa, Ketridge, of 
Illinois, and I, of Everywhere, were to be the orators 
of the day. “Lord, Met,’ said Kit, “when I listen to 
these men, Hunter & Co., I feel like crawling into a 
hole.” “We must keep up appearances,” I whispered 
back. “We have got to cheek ’er through. Let’s keep 
our eyes on the rear wall of the hall, nearly up to the 
ceiling, so we won’t get confused, pull the stopple and 
let ’er gurgle.” Then we leaned up against each other 
for support. 

McQuaid came on first. He is as genteel and schol- 
arly as a schoolmaster, and one of the best fellows the 
lumber business has or ever had. I had heard him 
orate before and knew what kind of a proposition we 
were going up against. The great audience was at first 
so still that a pin dropping to the floor would have 
made itself heard. Every eye was riveted on the 
speaker. His finely accented words floated out and en- 
tranced the hearers. He was logical and convincing. 
He made both Kit and myself wiggle uneasily in our 
seats. Then when he had finished the applause was 
such that the elevator man said that a woman who was 
on her way dowm fainted, thinking that the building 
was collapsing. 

Then when President Foley called my name, in my 
crude, shambling style I made my way to the platform. 
I wished right then it was the fashion to blindfold 
orators as they do horses, so that I could get off my 
little say in the dark. I first told them tnat before 
starting from the west I had run up three flights of 
stairs, and that at that moment I felt precisely as I 
did when I reached the topmost stair. I was saying 
in another way, of course, that my heart was working 
like a battering ram, but they did not appear to catch 
on. The sea of upturned faces was as stern as adamant. 
That great stern sea seemed to say, “None of your 
jockeying, old man; get down to business if there is 
any in you!” TI proceeded the best I could, treading 
slowly the brambled way. Once I stopped as quickly as 
though I was shot, Twice during the performance they 
were obliged to start up the electric fans so that I 
could get my breath. When it was over I was glad, and 
I am mighty sure the convention was. 

Then Kit took the pulpit. He opened in a conver- 
sational style and worked up to his climax. It was not 
long before I saw he was making a mark as big and as 
plain as could be made with a fence post dipped in car- 
mine. The audience forgot to move. A few minutes be- 


fore there was grip cough in all parts of the house, but 
now all was still. The waves of oratory caused the 
electric lights to flicker. Again and again a Swede 
looking fellow down in front chuckled with delight. In 
the rear of the hall there was a craning of necks that 
not a word should be lost. On and orm Kit swept, and 
when he had finished the thunder of applause told that 
he had hit the bull’s eye. He took his seat and with 
enthusiasm I patted him on his back. 

Then the great city and its surroundings again settled 
down to their norma! condition. 


The Minstrel Show. 

As hydrogen and oxyger largely go to make water, 
so the minstrel performance given by the traveling 
boys and the deliberations of the lumbermen in ses- 
sion go to make this convention. If these boys had 
nothing else to do they could go on the road and, in 
classical language, knock the spots off some companies 
which rank as professionals. On Wednesday night the 
Lyceum theater was packed from pit to dome. Harry 
Collins had charge of the distribution of tickets and it 
must have made his head ache. When a _ thousand 
vsitors and a half of the people of a city of the size 
of Minneapolis all want to go to one theater on one 
particular night, and there are only 2,000 tickets to 
give out, it is a kind of Chinese puzzle to know how to 
dispose of them. But there we were, packed like sar 
dines in a box, and we encored until the boys must have 
thought that we had no bowels of compassion. 

Bobby Menz was in bed all day trying to shake a feve1 
and sore throat, yet he sang almost as well as he used 
to when filling a place in a Presbyteriar church choir 
in Dubuque. Eddy Selden is an odd creature on the 
stage, and always makes people laugh. Phil Brooks 
looked as Fitzsimmons would with a black face, but he 
sang better than the famous slugger ever thought of 
singing. In his bass solo J. R. Kerr’s voice went 
rummaging around in the basement and I don’t know 
but it tore up the ground. In my opinion Frank Ten- 
ny’s song, as the boys would say, was ome of the best 
items on the list. -Al Flournoy sang in his own peculiar 
style, and if you have never heard him you ought to 
wish you had. 

The curtain rose at 8:30 and the players filed in 
two by two to their seats, and as the different sales- 
men were recognized in their burnt cork disguise they 
were greeted with applause by their friends in the 
audience. The show was started with a song, “Pliny, 
Come Kiss Your Baby,” “just to warm up and bring on 
the ends,” as stated in the souvenir program. 

Harry Collins was interlocutor. He was attired in a 
gorgeous suit of white satin, knee breeches and white 
silk stockings and slippers. Of the end men, Frank 
Tenny, Ed Selden, Phil Brooks and Lou Nolan were 
“bones.” Al Flournoy, Frank Reynolds, Joe Lansing 
and Mark Moulton were “tambos.” Then came the 
grand overture and opening chorus, “Soldiers in the 
Park,” by the entire company. The feature of this was 
the appearance of Master Charles A. Pheeny in an exhi- 
bitiom of baton swinging. Then came one of the best 
things of the program, Oleott’s lullaby, by “Bobby” 
Menz, with the H. B. Waite Lumber Company, “one of 
the sweetest little singers ever but, girls, he’s mar- 
ried!” 

About this time Eddie Selden, alias “Little Willie,” 
“the fat boy,” “Shotsky” ete., broke out in “Because 
She Made Dem Goo-Goo Eyes.” Eddie escaped with 
his life, and then it seems Phil Brooks, who was billed 
as a natural born ragtime singer, was inspired to sing 
“T Ain’t a-goin’ to Weep No Mo’.” The base solo by 
J. R. Kerr, entitled “Sail Ho!” was exceedingly well 
rendered, his strong, clear voice reaching to the 
extreme parts of the theater, and, like the others, he 
was urged to repeat. Then came another coon song 
by Frank Tenney, premier end man and songster. It 
was entitled “I’ve Got a White Man Working for Me,” 
and it seemed that the audience would never get tired 
of having him repeat the chorus. 

Perhaps it was because they were saving the best for 
the last that Al Flournoy did not make his appearance 
until this stage of the performance. He made himself 
noticeable first by having a fit and nearly falling off 
his chair at the end. When asked by the interlocutor 
as to the trouble, he replied that he thought he saw 
Monte Rich taking an order. Mr. Flournoy sang a touch- 
ing little thing written by himself, entitled “The Shirt 
Waist Man.” Then came the grand finale closing the 
first part and introducing Mrs. Lillian Barer in rag- 
time song and cake walk, “I’ll Break Up This Jam- 
boree.” 

The second part of the program opened with a sweet 
ballad, “Heart’s Delight,’ by Miss Florence Marion 
Pace, a charming soprano. Then came Al Flournoy 
again to tell a few things he forgot in the first part. 
He did not forget to refer to Maynard Crane’s lack of 
scalp covering; and made a number of local hits, such 
as saying that “although D. E. Baker, Traer, Iowa, was 
the tallest man at the convention he expected to make 
him short as he was going to borrow $100 of him the 
next day.” Al ended by singing his own version, and 
a very novel and original one at that, of the familiar 
old song, “Auld Lang Syne.” Then came little Hazel 
Barer, who a year ago delighted and pleased the audi- 
ence, and, as stated on the program, “She is one year 
older, but just as sweet and winsome as ever.” She 
sang a coon song and executed a cake walk in a very 
creditable manner and was emcored time and time 
again, 

W. I. Nolan, who has entertained the lumbermen for 
some years, came out with a new collection of stories 
and simply convulsed the audience. The entertainment 
closed with musical specialties by Charles Shibley and 
James J. Latourelle. The latter is commonly called 
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jttie Jimmy, 


because he weighs a little over 400 
unds. Charles Shibley is an old friend of the 


iail dealers, having furnished music for them on the 
memorable excursion to Duluth in 1892. 
he souvenir programs were a work of art. They 


were printed on heavy paper in red and black with 
imitation leather covering and contained halftone en- 


vravings of the entertainers of the evening. 
rhe circle was made up of the following “bunch” of 
] 


well known lumber and sash and door salesmen: 
J. H. Kerr, 

13. H. Nolan, 

W. A. Smith, 

Rk. L. Andres, 

Gr. P. Thompson, 

T. M. Partridge 

Lester Me¢ ‘oy, 

I’. W. Barnes, 

A. W. King, 

S. M. Eaton, 

Robby Menz, 

I’. C. Hutchins, 

A. W. Charles, 

C. J. McCormack, 

J. W. Phillips, 

J. i. Lillig, 

M. N. Esbjornsson, 

A. i. Whitmore, 

Con Crowley, 

kk. H. Zimmerman, 

lt. Kk. Partridge, 

W. M. Bolcom, 

A. W. Echart, 

W. EF. Norway, 

1. F. Swarthout, 

I’. H. Flatau, 

C. M. Stafford, 

W. A. Dallgren, 

W. B. Tomlinson, 

EK. H. Cobb, 

B. B. Cliver, 

W. FE. Penfield, 

I’. M. Morrill, 
©. E. Deckert, 

W. E. Martin, 

H. V. Scott, 

G. A. Odette, 

Charles Hitchcock, 
R. M. Fox, 

A. W. Dunning, 

C. M. Goodyear, 

J.P, Reardon, 

Ed Mawksett, 

The retail men 
went to the show 
to hear the sales 
men, the fellows 
who had taken 
their orders and 
cracked jokes with 
them in their of 
fices, and the more 
they heard them 
the better. If the 
retail dealers who 
belong to the 
Northwestern — as- 
sociation and who 
year after year have been so generously entertained by 
the traveling boys don’t turn in pretty soon and recipro- 
cate handsomely they will be more ungrateful than I 
think they are. 

What Will Come from It? 

Who can tell? Is there one of us who can tell the 
result of an acquaintance that we may,form today or 
tomorrow? There were so many salesmen in Minne- 
apolis that I could not learn all their names. These 
salesmen not only met old customers but made friends 
who undoubtedly will buy of them in the future. Per- 
mittimg me to judge, the Carr, Ryder & Adams Co. 
did the thing up perfectly brown. They kept open 
house in a suite of three parlors and had several of 
the force of the house there to welcome all who might 
come, J. T. Carr was ably seconded by W. N. Hallan, 
of the Des Moines branch of the house, and salesmen 
Wetherell, Deckert, Young and Rose. They are a good 
looking lot of fellows. There were cigars on the cen- 
ter table and Deckert told me not to buy a cigar while 
in Minneapolis. I suppose I helped myself as many 
as twenty times. On Wednesday afternoon they in- 
vited my best girl, and the few other fellows’ best 
girls who were stopping in the hotel, permitting the 
coarse men to drop in if they wanted to, and gave an 
eutertainment all their own. There was an orchestra 
and when the boys got tired fiddling, J. E. Skimp, 
the story teller, would entertain the audience. Cost? 
[ should say it did cost to hire a quarter of the parlor 
floor of the great West hotel on an occasion when room 
Was at a premium, but I'll bet you $4 that for every 
cent expended for such superb advertising the com- 
pany will get 2 cents in return. It may not be tomor- 
row nor the next day, but it will come. 

There were several other houses represented. The 
roofing men were there and seemed to be full of busi- 
ness. Messrs. Breen and Duncombe, plaster manufac- 
turers at Fort Dodge, were up shaking hands with as 
many lumbermen as they could get a chance. I saw 
fom Breen in Fort Dodge not long ago, and he seemed 
bound to come to the convention. I was glad he did, 
too, for we belong to the same church and I like to see 
him around. Over in the Lumber Exchange there was 
a stream of yard men going from one office to another. 
Why, when you come to sum up the advantages in a 
business way of such a conventiom you can’t sum it 
up. It may have been only a mustard seed that was 
planted, but that seed may grow into a mighty oak. 
Come to think of it, I don’t know as an oak ever grows 
from a mustard seed, but you know what I mean— 
that business may come from it. 


The New Officers. 
I hope that President Sarles will grasp the helm with 
a firm hand. Hailing from North Dakota, where he 
went in 1881, he must be a rugged man else he would 














have been dead before now. He 1s president of the 
Valley Lumber Company, that runs twelve yards, and 
has the appearance of a man who attends strictly to 
his business. 

Vice President C. H. Ross, of Sioux Falls, is away on 
a wedding trip, and will return to find that he has 
had honors showered upon him. No doubt he will be a 
proud man. A year hence he will probably step into the 
president’s chair, and then he will be a prouder man. I 
am not acquainted with Mr. Ross, but I know from the 





looks of his name that he will make a good official. 

We all know Messrs. Frudden and Foley, who were 
elected as three-year directors, and we all know they 
are good men for the place. They would both go with- 
out eating for the purpose of helping along association 
work. I want to go on record as sayimg that Albert 
C. Perine will make an excellent one-year director, for 
I don’t believe that anything bad in the way of a 
lumberman could come out of Spencer. I am pretty 
well acquainted with them over there and they are fine 
haired fellows. Moreover, if I am not mistaken, Mrs. 
Perine regularly reads this department of the paper 
and if her husband were not all right she would make 
him so pretty suddenly. This is the kind of influence 
the Realm of the Retailer has. 

Notes of Various Denominations. 

It was reported that Al Moore is soon to start on a 
trip to Japan. 

There were some of the salts of the earth missing, 
but we hope they are well. 

[ guess we know now what kind of work Judge Morse 
is doing, don’t we? 

We chewed our meat at the West to the tune of an 
excellent orchestra. 

One great fault is that there are so many blamed good 
fellows in the crowd that a man cannot get round to 
all of them. 

The beds in the West are different from the corn 
husk affairs that we hog and corn country fellows 
sleep on, 

Every room at the leading hotels was taken. Pre- 
vious to the convention the lumbermen were solicited 
by some of the minor hotels to give them their patron- 
age. 

There was talk of forming a league, the object being 
for the yard men to bring their wives to these conven. 
tions. The dry goods men were at the bottom of it. 

The Dakotas may not always show up the best of 
crops, but there seems to be plenty of official timber for 
the association out there. 

It was twenty years ago that I knew C. M. Crego in 
Chicago, and now he is selling lumber in Centerville. 
lowa, and in the conventior hall steps up and says 
“Shake!” 

Secretary Hollis explained that Treasurer Queal was 
very adverse to appearing in public, hence Mr Hollis 
read the financial report. Yet think what a great 
lumberman Mr. Queal is! It doesn’t all depend on 
cheek after all. 

It was observed that Col. Fahnestock has not ir the 
past year grown old a day. A part of the colonel’s 
religion is to wear red neckties and keep young, and 
he does both thoroughly. 





es 
J. A. McCampbell, brother of Billy, was down fy 

Cass Lake, Minn,, where he is sales Manager for tk 
J. Neils Lumber Company. Away up there near} ty 


the Canadian line he had heard all about MY chick 
farm, but when I got him switched or to legitimay 
ground he told Indian stories which made MY hai 
stand on end. 


Secretary Hollis, right here 1 want to lift my hat 
to you. There are several kinds of engineers—mechay, 
ical engineers, civil engineers and engineers of men 
and, Mr. Hellis, you belong to the last named Class, 

Lamb Line Yard Chesley wore the biggest diamon 
in the party and the cheapest watch chain. Agk hin 
when you have a chance why he never invests a 
amount to exceed 5 cents in the latter. 

It was amusing to hear Vice President Blodgett say 
outside the convention hall that he was incompetent 
to fill the chair’ of the president because he is not 
a talker, and then within ten minutes hear him talk 
in session like one inspired. 


What kind of feeling do you think we all haye for 
ex-President Foley? To a man we say that we like 
the way he shakes a fellow’s hand. I wish everybody 
had John Foley’s social heartiness. God bless hin, 


The speech Ralph Burnside made when Seconding g 
nomination was finer than silk. If Ralph doesn’t look 
out the first he will know he will be in the senate in 
spite of himself. 

J. T. Kenefick, of Rowan, explained to me that he 
lived just twenty miles due west from the Hampton 
water tower and wanted to know what excuse | had 
to offer why I had not been to see him. Not an ey. 
cuse except that this world is such a great big world, 
But I mean to be in Rowan some time. [I made ep. 
gagements at this convention which will keep me busily 
traveling the greater part of the present century, ; 

The question of starting a coal association was 
broached, but in no time it was decided that no such 
annex to the lumber association would be desirable, 
There may be a coal association, but it will be an 
independent organization. 


That is good! It will be a big banquet next year, 
But don’t give us a dry banquet. Let the good people 
who so desire turn down their glasses, but give us 
sinners a chance. We want a banquet, and not a din- 
ner, to set up to the boys—and if there can be a ban- 
quet without wine my early education was sadly 
neglected. 

I know we do not always agree, yet notwithstanding 
I hope you think that my heart is in the right place, 
All of the dealers do not come to these conventions 
loaded up with cards. A few shillings will buy a 
whole pocketful of cards, and having them we can in- 
troduce ourselves in a more telling way than by word 
of mouth. That is, the fellow to whom you are intro. 
duced can put the card right in his pocket amd then 
he will not forget your name. Next year let’s all have 
them. 

There was no fatality, but there was some sickness 
among the visitors. Just now grip in Minneapolis is 
epidemic. Deacon Ewing was nursing a case of the 
grip. Col. Wood was so hoarse that he couldn’t have 
half the fun he wanted. Tuesday night Ralph Burr 
side had to call in a doctor. The wife of one of the 
yard men was put in the hands of a physician in St. 
Paul. It does me good, however, to say that at last 
accounts all were improving. 

Charles Webster, chairman of the committee on res0- 
lutions, came to a standstill when he wanted to thank 
the Youghiogheny & Lehigh Coal Company for the rich 
and beautiful badges presented to the members of the 
association. He stuck on the word Youghiogheny—and 
who wouldn’t? Should I attempt to pronounce it I 
would expect that my false teeth would fly all over 
the room. It goes without saying the name, however, 
the badges were appreciated by the lumbermen and 
they are now adorning many a home. 

Charles J. Traxler, attorney at Minneapolis, it was 
announced in convention will prepare a law book on 
mechanics’ liens which will cover all the points of 
law which have been decided in Iowa. If I were a 
yard man I would want one of these books at each 
hand. Ignorance of the lien law knocks many of us 
out of dollars. Mr. Traxler did not ask for this men- 
tion but I make it for your good. I have seen a book 
by the same authority covering the cases which have 
come up in Minnescta, and I should say it is about 
as good as it can be made. The most of us know how 
little the average lawyer knows about the lien law, 
and if we had a book that would plainly point out ‘ 
hundred and one different phases of the law as they 
have come up in actual experience it seems to me it 
would be a sort of bonanza. In cloth the work will 
sell for $2.50. 

Well, say, isn’t our insurance association a hummer? 
We ought to be so proud of it that we will put m 
new yards on purpose to have them insured. When 
listening to the proceedings of the insurance “— 
I was so elated that I kept growing taller and taller 

every minute. T hardly think it will do any harm to 
say that one of the committee who inspected the ree- 
ords told me that Assistant Secretary Fahnestock kept 
the finest set of books he had ever seen—and this man 
kpoaws what bookkeeping is, too. . * 

The worst thing I wish about ourselves is that W 
may all be there mext year. 
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Association News. 


Lumber Association Meetings. 
—Southeastern Iowa Retail Lumber Dealers’ 
Februaty ation. Davenport, Iowa. 
February 1z—Nebraska Lumber Dealers’ Association. Omaha, 





ed. siti : 
. -18—Michigan Retail Lumber Dealers’ Associa- 
PO te etroit, Mich. 
February 13-14—Illinois Lumber Dealers’ Association. Chi- 
ar ie _tomber Dealers’ Association of Connecticut. 
hail New Haven, Conn. 
pebruary 21—New York Lumber Trade Association banquet. 
k city. 
peony 21-—Retall _jsemiee Dealers’ Association of the 
New York. 
yar Bt National Wholesale Lumber Dealers’ Association. 
. Pa. 
Maree T--Northwestern Iowa Retail Lumbermen’s Associa- 
tion. Sioux City, Iowa. 





THE ILLINOIS RETAILERS’ EXCURSION. 


For the convenience of those interested, the following 
is reproduced from the LUMBERMAN of January 19: ; 
“The program in full for the itinerary of the excursion 
of the Illinois Lumber Dealers’ Association, to follow 
its annual meeting in Chicago on February 13 and 14, 
has been issued. Secretary George W. Hotchkiss advised 
on Monday of this week that the prescribed minimum 
of excursionists had practically been assured on that 
date, but that he was waiting for “guaranties of good 
faith,” in justice to those who had already given them, 
before closing the list of excursionists ; such guaranties 
should come to him in the shape of checks made payable 


to the Illinois Lumber Dealers’ Association, 333 Man- - 


hattan building, Chicago. Mr. Hotchkiss’ official an- 
nouncement for the excursion, dated January 11, is as 


follows: 

jnerary of the proposed excursion to the south in 
conscion with the annual meeting of the Illinois Lumber 
Dealers’ Association (subject to slight modification as may 
be found necessary) is as follows: 

The excursion will be over the lines of the Chicago & 
Eastern Illinois and Louisville & Nashville roads to New 
Orleans, and return to Chicago. Train will be run in accord- 
ance with our wishes. 

The annual meeting of the association will be held at the 
Leland hotel, Chicago, February 13 and 14, the excursion 
party taking sleeping cars at Dearborn street station, with 
the following itinerary : 

Thursday, February 14, Leave Dearborn station at 6:30 p. m. 
Friday, February 15, Arrive Birmingham, Ala., 10:30 a. m. 
Leave 6:00 p. m. 
Saturday. February 16. Arrive Pensacola, Fla.. 10 a. m.. re- 
maining all day, visiting navy yard, saw mills and other 
ints of interest. 
Sunday, February 17, Will be spent at Mobile; a later itin- 
erary will outline what is to be seen and how best to 


see it. 
Monday, February 18, Leave Mobile 6:00 a. m., stopping at 
Gulfport for a couple of hours, reaching New Orleans 


at noon. 
—— February 19, Is Mardi Gras day, ending at mid- 
ight 


night. 
Wednesday, February 20, Leave New Orleans 3:00 a. m.; 
reach Montgomery, Ala., at 11:00 a. m.; leave at 3:00 


p. m. 
Thursday, February 21, Reach Chicago 12:00 noon. 

The train will consist of four sleeping cars and one dining 
car, forming a complete traveling hotel. Substantial meals 
will be served from 7 to 10 a. m. and from 4 to 7 p. m. 
(beginning on Friday). 

e cost of the trip will be $42, including berth and meals; 
gentleman and wife occupying one berth, $75 (overcrowding 
will be avoided). 

Bookings will close as soon as the capacity of four sleep- 
ers is reached and assignments of berths will be made in 
the order in which checks are received. All payments must 
be made by February 1, but bookings should be ordered at 
once. No liquor will be provided on cars. It is intended 
to place a complete itinerary in the hands of each excursion- 
ist, naming the chief points of interest at each place visited. 
If you expect to go do not delay in notifying me. No 
reserves will be made after February 1. Your obedient servy- 
ant, GeorGe W. Horcukiss, Secretary. 





ORGANIZATION OF THE LUMBER CARRIERS. 


Detroit, Micu., Jan. 22.—The Lumber Carriers’ Asso- 
ciation was organized here on Friday of last week at 
4 session of owners of vessels engaged in carrying lum- 
ber. The object of the association is the protection of 
the interests of the men who carry lumber, and the 
constitution as adopted was signed by over 100 mem- 
bers. Altogether it is stated there are 425 vessels 
engaged in the lumber trade on the lakes. 

The president and secretary of the International 
longshoremen’s Union addressed the meeting, and it 
is understood this and the carriers’ association will 
Work together, the idea being that in doing so better 
terms can be secured to the shipper. The executive 
committee of the Lumber Carriers’ Association is given 
power to confer with the officers of the longshoremen’s 
association and a scale will be made out for the dif- 
ferent, ports on the lakes. Exorbitant handling charges 
and tie-ups occasioned by strikes, as well as regulation 
of abuses against which lumber carriers have struggled, 
will be dealt with by the new association. ; 

F. W. Gilchrist, ‘of Alpena, was elected president, 
and Capt. C. H. Weeks, of Bay City, secretary. A com- 
mittee to formulate plans for a permanent organization 
s composed of Edward Hines, of Chicago; C. H. Pres- 
— Cleveland ;, H. E. MeMorran, Port Huron; O. W. 
cane Bay City; William Teare, Cleveland; J. H. 
ta Cleveland ; Alexander Sinclair, Duluth; M. 
piexen, Marine City; C. E. Rowland, Cleveland; C. M. 
Zengerle, Detroit. 

One of the plans which the association will work to 
- my is that of having rates made from dock to dock, 

handling to be done by shippers and receivers. 
oe of the members are largely engaged in lumbering 

Swell as owning vessels engaged in carrying lumber. 





THE NEBRASKA RETAILERS. 


The December number of the Official Bulletin of the 
he Lumber Dealers’ Association annourees a reg- 
meeting of the board of directors to be held at the 


Hotel Dellone, Omaha, Neb., at 7 p. m., February 12. 


The annual convention of the association is announced 
as follows: 


At the regular meeting of the board of directors, held on 
the 12th of the present month, it was decided to hold the 
annual convention of the association in the city of Omaha, 
February 13 and 14, 1901. 

Official notice of this meeting will be sent out from the 
secretary's office in accordance with the rules of the associa- 
tion. It is expected that the usual railroad rate of one and 
one-third full fare will be obtained on the certificate plan. 

The indications are that the coming convention will be the 
largest ever held by the association. Interest in the work 
has steadily increased and the membership is now larger 
than ever before. We would like to see every dealer in the 
state in attendance at the annual meeting. 





EXPORTERS TO CONFER. 


As the lumber exporters of the United States are in- 
creasing year by year and as every year more people 
are becoming interested in this branch of the trade, so 
is there coming constantly to be a fuller appreciation 
of the difficulties with which the export trade has to 
contend and of the things that are necessary to place it 
upon a thoroughly businesslike and equitable basis. To 
this end the National Lumber Exporters’ Association 
was organized, and in line with its purpose will be the 
work of its annual meeting to be held at Memphis, Tenn., 
on Wednesday of next week, January 30. 

Two weeks ago the LUMBERMAN commented at some 
length on the forthcoming meeting, and on some of the 
important subjects which can to advantage be taken up 
by this powerful and influential organization, which 
was formed in Baltimore, Md., January 24, 1900. 

The objects of this association appeal to all exporters 
of American forest products, whether they are north- 
erm or southern pine operators, spruce manufacturers, 
stave and heading men, or represent any other branch 
of the business. 

In this connection it might be well to say that a 
good many lumbermen seem to have a mistaken idea as 
to the scope of this organization. It seems to be the 
impression among some that it is particularly in the 
interest of hardwoods. It is true that the initiative was 
taken by some of the leading hardwood exporters of the 
United States, but the organization was designed to be 
and is in the interest of all classes of lumber and lumber 
exporters, and consequently the invitation to the meet- 
ing of next Wednesday we understamd to be a general 
one, and all exporters of lumber and other forest products 
of whatever sort will be welcome and will be given an 
opportunity to join hands with the present membership, 
which includes a number of large exporters of southern 
pine and of staves as well as of hardwoods, in the adop- 
tion of measures that will not only promote the export 
business generally, but will remedy some of the flagrant 
abuses and impositions from which all exporters suffer. 





NATIONAL WHOLESALERS’ ANNUAL MEETING. 


The annual meeting of the National Wholesale Lumber 
Dealers’ Association, to be held at Pittsburg, Pa., on 
March 6 and 7, promises to be the most interesting and 
important one ever held by this distinguished organiza- 
tion. Beyond peradventure the attendance will be the 
largest in the history of the association. 

The meeting will be held at the magnificent and spa- 
cious Hotel Schenley. A conference of the board of man- 
agers will take place at 9:30 a. m. on Wednesday, to be 
followed by a meeting of the board of trustees. After 
that will be held the regular session of the associa- 
tion, which will doubtless consume the time up to 6 or 
7 o'clock. On Thursday the meeting will be called at 
1 p. m. and continue all the afternoon. 

Trunk line associations east of the Mississippi river 
grant a rate of one and gne-third fare for the round 
trip for those who purhase tickets three days before 
March 6 and who return not later than three days after 
March 7, Sundays not included. The reduction is made 
on the certificate plan, conditioned on at least 100 tak- 
ing advantage of it. Anyone attending the meeting, 
whether a member or not, can obtain the benefit of the 
reduced rate. 

The Pittsburg wholesale association is making most 
elaborate preparations for the entertainment of the visi- 
tors. 





MICHIGAN RETAIL ASSOCIATION ANNUAL. 

The annual meeting of the above association will be 
held at the Cadillae hotel in Detroit, on Tuesday and 
Wednesday, February 12 and 13, the hotel management 
having made liberal discounts from its regular rates for 
this occasion. An interesting program has been pre- 
pared, but will not be made public until the delegates 
register at the secretary’s office in the hotel. An execu- 
tive session, something new in the history of the Mich- 
igan association, will be held to consider some matters 
to be brought before it from the Secretaries’ association. 

The members of the association have been invited by 
the Illinois Lumber Dealers’ Association to participate 
in its excursion to New Orleans, the time of the meet- 
ing being so adjusted as to give ample time for reach- 
ing Chicago and starting with the excursion from this 
city. It is believed that a southern trip at this season 
will prove quite ar attraction to the Michigan people and 
that many of them will take advantage of the attractive 
features of the excursion, announced elsewhere. 


PAPO 


MADE HOMELESS BY FIRE. 

CINCINNATI, Onto, Jan. 24.—The burning of the 
Grand Opera house in this city on yesterday left the 
Cincinnati Lumbermen’s Exchange temporarily home- 
less, its headquarters having been in that building, 
which was entirely destroyed. At this time no an- 
nouncement of future plans of the organization can 
be made. The quarters were very neatly and comforta- 
bly furnished and the loss amounts to a tidy little sum, 








Hoo-Hoo Doings. 


Concatenation at Toledo. 

Vicegerent Snark of Ohio, W. A. Drake, in addition to 
doing considerable plugging for Cobbs & Mitchell’s 
maple flooring, which is the standard article of com- 
merce he represents in the Ohio field, engineered a con- 
catenation at the rooms of the Toledo Traveling Men’s 
Association on the evening of January 23. 

The officers selected for the occasion. were: Snark, J. 
Wilson, jr.; Senior Hoo-Hoo, Frank Spangler; Junior 
Hoo-Hoo, E. M. Vietmeier; Bojum, A. D. McLeod; 
Serivenoter, Charles C. Thornton; Jabberwock, S. B. 
Stansberry; Custocatian, O. A. Spencer; Arcanoper, 
Harold Robinson; Gurdon, M. S. Hayward. 

The initiates were: Franklin Emmett Snyder, of Lodi, 
Ohio; Laurel Delgrado Gotshall, of Archbold, Ohio; 
Lawrence McElhiney Clark, Dayton, Ohio, and Hugh 
Garrison Burns, of Mansfield, Ohio. 

About fifty of the brethren were in attendance and the 
occasion was one which developed a good deal of sport. 
After the initiation ceremonies had been performed a 
love feast, with the usual concomitants, served by a 
prominent Toledo restauranteur, were supplied at the 
rooms in which the concatenation was held. 


A Call for Arkansas. 

Vicegerent Snark H. M. Hart has issued formal in- 
vitations to a concatenation to be held at Pine Bluff, 
Ark., on Saturday evening, February 2. It is expected 
that a large class of candidates and full fledged kittens 
will be in attendance, and from the somewhat elaborate 
character of the printed invitations and from undefined 





. rumors that have been circulating it is understood that 


the Pine Bluff meeting will be altogether out of the 
ordinary in point of attendance and entertainment, an 
impression further borne out by the fact that the “on 
the roof” is to be under the direction of George W. 
Ritchie, who advises that “Everything has been provided 
for and you are expected to come. Bring a candidate if 
you can. Application blanks will be furnished upon 
request. Kindly advise the undersigned (Mr. Ritchie, of 
Pine Bluff) if you expect to attend.” 


At Norfolk, Va. 


At a concatenation held at Norfolk, Va., January 9, 
Vicegerent J. A. Duke acted as Snark, the other offices 
being filled as follows: Senior Hoo-Hoo, F. J. Drum- 
mond; Jumior Hoo-Hoo, C. M. Jenkins; Bojum, R. D. 
Parrot, jr.; Scrivenoter, F. E. Rogers; Jabberwock, J. 
Watts Martin; Custocatian, D. H. Holloman; Arcamoper, 
F. F. Priest; Gurdon, J. C. Foster. The initiates were: 
Ephraim Haley Beazley, William Chilton Day, Linins 
Fenton de Bordenave, William Darragh Roper, John 
Drewry Westbrooke, all of Norfolk; William Guy Crow- 
ther, of Baltimore, Md.; L. Nathan Strong Smith, Berk- 
ley, Va.; Joseph Eldridge Smith, Great Bridge, Va. 


Concatenation at Memphis. 


E. E. Goodlander, Vicegerent Snark for Tennessee, 
had a successful concatenation at Memphis, Tenn., on 
Wednesday, January 16, William B. Stillwell, of Savan- 
nah, Ga., Snark of the Universe, presiding. The officers 
were as follows: 

Snark—William B. Stillwell. 

Senior Hoo-Hoo—E. E. oodlander. 

Junior Hoo-Hoo—W. H. Russe. 

Bojum—Elliott Lang. 

Scrivenoter—W. Britt Burns. 

Jabberwock—R. J. Ryan. 

Custocatian—F. B. Robertson. 

Arcanoper—B. R. Hoshall. 

Gurdon—W. W. Calcutt. 

Following were the initiates: 

Isaac Banes Bennett, Memphis. 

Guy Marshall Davis, Kalamazoo, Mich. 

Henry Giles Dent, Marked Tree, Ark. 

Gano Chapman Grissam, Memphis. 

Herman Schwartz Katz, Memphis. 

Kosciusko ‘Yellow’ Kimberlin, Union City, Tenn. 

Abraham Moulier Love, Memphis. 

John Ralph McFadden, Memphis. 

John Joseph Monahan, Milwaukee, Wis. 

Robert Webster Neighbor, Memphis. 

George Conrad Russe, Memphis. 

Edward Earle Sweet, Memphis. 

Henry Burdett Sweet, Memphis. 

Frederick Carl Arnold Zupke, Memphis. 

Notes of the Order. 

H. Rawlins, of Moss Point, Miss., has been appointed 
Vicegerent Snark for the southern district of Missis- 
Sippi. 

AAAAAAAAII EO 


NEWS. 


The Victoria Pulp Wood Company has been organized 
at Anderson, Ind., by members of the Hartford City 
Paper Company and the Diamond Paper Company, of 
Anderson, who have purchased large tracts of spruce 
timber land on Manitoulin island, in Georgian bay. 

The handsome new building of the Grain & Lumber 
Exchange, at Winona, Minn., was formally opened one 
evening last week for the inspection of the public. 

The Joyce Lumber Company, of Lyons, Iowa, is said to 
have contracted for the shipping of 200 carloads of saw- 
dust to Hainesville, Ill., to be used in the large ice 
houses of the Armour Packing Company. 

The lumber yards of P. F. W. Bartels, at Stamford, 
Conn., have been closed by the sheriff. Mr. Bartels 
states that he will shortly be able to satisfy all claims. 

Logging operations near Amberg, »1s., are being car- 
ried on briskly. The N. Ludington Company will bank 
about 3,000,000 feet at Cedarville, while 2,000,000 feet 
of hemlock and basswood will be put in for the Ludington, 
Wells & Van Schaick Company. The N. Ludington Com- 
pany is also having 3,000,000 feet put in on Pike river 
and other loggers are banking large amounts. 
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SOUTHWESTERN RETAILERS IN CONVENTION. 





Annual Meeting of Missouri, Kansas and Oklahoma Dealers—A Long Title Justifiably Expanded 
Addresses and Timely Papers—Legislative Action, Debate, Banquet and 
Generous Entertainment—Proceedings of a Record 
Breaking Convention. 





The thirteenth annual meeting of the Missouri & 
Kansas Association of Lumber Dealers was held in 
Kansas City, Mo., Tuesday and Wednesday, January 
22 and 23. The _ head- 
quarters of the Associa- 
tiow were at the Midland 
hotel and all day Mon- 
day the members and 
their families kept com- 
ing in, and on ‘Tuesday 
morning fully 1,200 
members and visitors 
were in attendance, and 
although the convention 
of 1900 was a_ record 
breaker if anything this 
one was greater. The 
era of prosperity evi- 
dently had reached the 
retailers and everyone 
was feeling accordingly. 

The entertainment fur- 
nished by the wholesal- 
ers Was on a lavish scale 
and much eredit for it is 
due the dealers in Kan- 
sas City, who have been 
noted in the past for their entertainment of this asso- 
ciation. It consisted of a theater party at the Giamd 
Opera house on Tuesday evening, where the play “Ari- 
zona” was witnessed. On Wednesday afternoon B. 
Arthur Johnson gave his illustrated lecture on the 
“Passion Play of 1900” at the Grand Opera house, and 
on Wednesday evening the first annual dinner of the 
association was held in the banquet hall of the Midland 
hotel. 

A coneatenation of Hoo-Hoo was held on Tuesday 
evening at the Hoo-Hoo Club and a large number of 
kittens were conducted through the gardens right and 
left and partook of the delights of the onion bed. 

No special entertainment was provided for the visit- 
ing ladies excepting the matinee and theater party and 
some social functions provided by individuals. 

The wholesalers of Kansas City have always been 
venerous entertainers to the visiting retailers and while 
this year the entertainment feature has been somewhat 
mutual, that is to say, the retailers themselves have 
“chipped in,” particularly for the banquet, they felt 
that at their first annual dinner in the history of the 
association they ought to stand a part of the expense. 
It was not necessary, of course, for them to do this, 
for the wholesalers would doubtless have been glad to 
have offered this particular entertainment feature just 
as they have subscribed for all others in the past. 
However, the dinner will go into history as having 
been a sort of mutual love feast. The wholesalers con- 
tributed very liberally to the entertainment fund and 
to the diversion of the visitors in other ways and there 
Was not a moment during the meeting that was not 
part of a continual round of pleasure. 

The Kansas City dealers were very much in evidence 
in the lobby of the Midland hotel on Monday, Tuesday 
and Wednesday. Much of the parlor floor was taken 
by dealers who wished to meet the trade and show 
their hospitality in various ways from cigars to souve- 
nirs and these rooms were visited by many of the retail- 
ers during the convention. As has been the custom 
for years, the local wholesalers and, in fact, wholesalers 
from other parts of the country, gave the retailers a 
royal good time and spared no pains or money to make 
their guests thoroughly at home. It is an old story— 
this princely hospitality which the wholesalers have 
extended to the Missouri & Kansas Association—and 
there has always been a bond of good fellowship between 
the various branches of the trade at these annual meet- 
ings at Kansas City. 

The business meetings were held at the Grand Opera 
house, directly across the street and very convenient 
to the hotel. The arrangements therefore were about 
as near perfect as could be made, 

The Cuban trip was abandoned at the last moment, 
owing to the fact that most of the lumbermen were too 
busy otherwise to avail themselves of the opportunity. 
In all probability arrangements will be made for a 
trip of a similar character at some other time during 
the year in case the lumbermen may so elect. 

As usual the legislation transacted was of a most 
beneficial character for the good of the trade, and the 
social features of the meeting were equal if not superior 
to anything held in the past, especially the annual 
dinner, which was a new departure and one which 
will probably be a permanent feature in the future. 


Tuesday Morning Session. 

Che convention was called to order by President James 
Costello in the Grand Opera house at 10:30 Tuesday 
morning. He announced the following committees: 

Auditing—E. S. Miner, S. M. Johns. H. B. Bullen. 

Constitution and by-laws—A. A. White, R. B.-Ash. H. D 
White, M. R. Smith, Howard Case. ; i oe 

tesolutions—E. M. Adams, J. R. Moorehead, Mr. Shar 
G. T. Brown, W. A. Miner. , ° ; chanted: 

Nominations—R,. W. Zimmermann. W. Baker, John re 
Mr. Madden, W. W. Babcock, P. J. O’Mally. ea: 





President Costello then read his annual address. He 
premised his remarks by saying he did not think it 
quite right that he should inflict this paper upon 
his hearers, especially in view of the fact that there 
were far more interesting features in the way of papers 
on other subjects still to come, and that he had made 
it as brief as possible. 

His address was as follows: 


The President’s Address. 

I feel honored in addressing this, the thirteenth annual 
convention of this association, which twelve years ago was 
conceived and born in this grand, young city where the 
motto is, “Keep something going on all the time.’ I am 
proud to know that this association, like the parent, has 
“gone on all the time’ until it now stands, as a business 
organization of its kind, without an equal. The past year 
has been no exception but has been as good as or better than 
the preceding ones; better when you consider the fact that 
there was less material to draw from than ever before. 

There were issued and paid for twelve hundred certifi- 
eates in the year 1900, an increase of 134 members over 
one year ago; so we now have perhaps from 80 to 85 percent 
of all eligible dealers in the territory covered by this 
association. This has required hard and persistent work 
by the officers and directors in all these past years and 
they feel justly proud of the result. 

It has been my good fortune to come into office after the 
harder battles have been fought. However, I am as zealous 
and anxious for the future success of the association as any 
of my predecessors. There have been fewer complaints 
filed in the past year than ever before. It has been the 
exception to have a complaint against one of our wholesale 
members. What complaints we have had have come from 
one retail dealer shipping in on another, and we have found 
in almost every instance such dealers have had to go outside 
of our wholesale members to get these shipments made. 
This I think is one of the very best reasons why every 
member should confine his purchases to our wholesale mem- 
bers, who are respecting the rules of your association and 
protecting your Interests. Our motto should be “Loyalty 
to those who are loyal.” 

I have seen enough in the past to satisfy me that the 
time may come, and come sooner than you think, when you 
would gladly pay $100 for the protection which you are now 
receiving for For this reason I appeal to you to stand 
firmly by your association and its loyal members. I regret 
not having words to impress this more forcibly on your 
minds, as loyalty in the future means more than I have 
expressed. I think there should be more interest taken in 
the work of this association by its members, at the meetings 
and during the year. I have heard it said that a few men 
run the whole business. That may be true, but if they didn’t 
there would be nothing done. You should come in here and 
if you have a kick to make get up in a manly way and 
make it: if you have any ideas that would better the con- 
dition of this work get up a paper on them and get up here 
and read it. We are to have several papers read at this 
meeting; please note them carefully and get up and dis- 
cuss them. We ask that you attend all these business ses- 
sions, take part in the discussions and get your ideas before 
the directors, which will probably be a great help to them 
in the management of the future affairs of the association. 

I find some criticism as to settlement of railroad rates, 
but as one of that committee has prepared and will read a 
paper on that subject I will pass it, further than to say 
that I know that committee worked hard and faithfully and 
accomplished all that was possible, and the concessions 
granted by the railroads were granted more as a matter of 
policy than from any legal necessity. I am sure that this 
committee is deserving of praise and not censure. 

I would recommend that all members get closer to the 
management of this association. Come in and tell your 
troubles to our secretary. That is what he is paid for. He 
has been listening to tales of woe for so long that he has 
become quite an expert in dealing with them, and he is 
always desirous of taking care of your interest in the best 
possible manner. If he does not give you the desired relief 
go after the president: as he gets all the honors connected 
with the work he will be glad to hear all your troubles. 

I think the time has come when the name of Oklahoma 
should be added to this association, as she now has the 
required percentage of members to justify this. 

Our. insurance has been of great benefit to our members 
and is deserving of your patronage. 

I know of nothing else that has done as much for associa- 
tion work and advancing the interest of the retail business 
as the lumber press, and it should receive your hearty sup- 
port. 

The secretary then followed with his report: 

The Secretary’s Report. 

It becomes again my pleasant duty to render to the mem- 
bership of the Missouri & Kansas Association of Lumber 
Dealers a report of the work and progress of the associa- 
tion for a year, and state as briefly as possible what has 
been accomplished during the administration of your able 
and earnest board of directors. 

That progress has been made is evident from the fact that 
the membership -has steadily increased. That our members 
are more thoroughly interested in the welfare of their as- 
sociation than ever before needs no. further proof than a 
glance at the audience here assembled, probably the largest 


Se 





number of retail lumber dealers that ever has gathered 


together at any one time or place in the past. 

= My report at the last annual meeting showed a 
paid membership for the year of 1899 of 1,066. The record 
for 1900 is 1,200 paid members, this number of certificates 
having been issued. This is a net increase of 134 members. 
During the year 90 members, 79 retailers and 11 whole- 
salers, went out of business; 47 members, 37 retailers and 
11 wholesalers who were on the roster of 1899 were dropped 
through res.gnations, suspensions because of violations of 
the rules of the association, or for failure to pay dues within 
the time as required by the provisions of the constitution. 
This made a loss of 137 which had to be made up before 
an increase of a single member could be counted on. Thus 
it will be seen that while the net gain was 134, the gross 
gain for 1900 was 271 or, in other words, the names of 271 
dealers were added to the roster during 1900. The net 
increase for 1900 was slightly in excess of that of 1899, 
while the territory from which to draw members was not 
increased. * * Between January 1 and January 21, 
30 new memberships have been received, and these, together 
with a number of our friends present who have not yet 
joined but who are only awaiting a chance to hand in their 
applications (they will have this chance before the meeting 
is over). wil! bring the total membership to somewhere in 
the neighborhood of 1.250, a fine start for the new century. 
We have in round numbers 1,050 retail members (the balance 
being wholesalers and manufacturers), divided as follows: 
Missouri, 875; Kansas, 525; Oklahoma, 140, and Ne- 
braska, 10. 

Notwithstanding the increased membership, bona fide 


i 
claims for violations of the rules of this association 4 
responsible wholesalers and manufacturers of lumber hae 
been fewer during the year just passed than ever before rd 
the history of the association. These claims or, more D a 
erly, complaints have in nearly every instance arisen throu 
a misinterpretation of our rules or from carelessness, rath 
than from any deliberate attempt to violate the rules og ea 
organization, and with few exceptions these complaints ha 
been adjusted through the association, or between the > 
ties interested. We have had our troubles, however, g ip 
ments have been made by small mill men who have f 
establighed trade with the dealers and who cannot be reached 
by the association, and cases of this kind the dealerg Will 
always have to meet themselves as long as the portable Mill | 
in existence. There has been some trouble caused by ship. 
ments of lime, cement, plaster etc, to others than fe He 
dealers. Your directors have wrestled with this pro Ped 
and we have this matter pretty well controlled. Shipment, 
of side line materials such as these cannot be controlled 
to the same extent as lumber, owing to the conditions which 
surround the sale of such material. Retail dealers anq | 
regret to say, our own members in some instances, haye bee, 
complained of for invading the territory of their brothe 
dealers. * * * These cases I find sometimes arige fon 
fancied grievances against a competitor, brought about 5 
some customer telling fairy stories as to what the con 
petitor is doing. Those of us who have gotten into nj h. 
borhood wars know that the man who wants to get is 
material just a little cheaper than any one else will in man 
cases tell you a deliberate falsehood to accomplish hig end 
Greater harmony would prevail if greater effort were made 
to verify a statement made by the man whom you know is 
looking for the best of it against a competitor, before ac. 
cepting that statement for a fact. 

Your president has made some mention in his addregs of 
our recent controversy with the railroad companies, but | 
beg permission to refer to this subject again because of 
another matter which needs adjusting. First I wish to State 
that your railroad committee, H. C. Taylor, E. R. Burk. 
holder and J. N. Cummings, worked earnestly, constatitly 
and intelligently in the interests of the dealers in this 
matter. The prompt action of the association in the first 
place prevented another radical advance in rates to Kansas 
and Oklahoma points which was to have gone into effect 
early last year, and it was admitted by railroad officials 
high in authority that it was only because of the yi ‘orous 
protest of this association that this contemplated advance 
was not made, Any who may have been disposed to criticise 
your railroad committee because greater concessions were 
not made know nothing of what the committee “went y 
against,” and it is rather more a matter of surprise that 
they secured the concessions that were made than that more 
was not secured. This controversy which has ended peace. 
fully for the present at least has caused the railroad cop. 
panies to respect the influence of this association to a much 
greater extent than ever before, and they will pause before 
again attempting to burden further with unjust rates the 
dealers represented by this organization. 

A matter which calls for action on the part of this 
association is the existing demurrage rule requiring cars of 
lumber to be unloaded within forty-eight hours after notice 
that said cars have been placed on sidetrack. The enforce. 
ment of this rule was made rigid because of abuses that 
existed when no attempt was made to enforce it. The pres- 
ent ruling; while fait in many cases, is unnecessarily severe 
because emergencies often arise when a car cannot be un- 
loaded within the time specified. Your secretary hag invyes- 
tigated this matter and finds that demurrage is controlled 
by the Car Service Association, which compels the individual 
railroad companies to turn into that association all de- 
murrage, and often when friendly officials would like to 
waive the demurrage rule and rebate to the dealers when it 
is shown that cars could not be unloaded within the specified 
time they are unable to do so because of the Car Service 
Association. From my investigations I feel safe in saying 
that if a resolution be drawn up at this meeting and adopted, 
setting forth the grievances of our members on this matter, 
it can speedily be adjusted in a satisfactory manner. | 
would strongly urge this resolution and would recommend 
that the executive committee be instructed to place said 
resolution before the railroad companies in such a manner as 
will result in the modification of the demurrage rule on 
lumber as it now exists. 

When Oklahoma was included in the territory of the as- 
sociation it was taken on probation. We _ promised that 
when the membership justified it Oklahoma should have a 
member of the board of directors. This was done. It was 
further promised that when the Oklahoma membership was 
large enough it should have a place in the title of the asso- 
ciation. The time has come for the fulfillment of this prom- 
ise. Your director from Oklahoma, Mr. H. B. Bullen, has 
been ambitious to see his territory, soon to become a state, 
included in the title as well as in the jurisdiction of our 
association during his term as director. One-half of his 
present term has been served and Oklahoma comes to the 
meeting having fulfilled her part of the contract. Mr. 
Bullen has worked like a beaver to increase the membership 
from Oklahoma. He has threshed the territory thoroughly, 
and his effective work together with what assistance could 
be given by our secretary has resulted in membership of 
which even Kansas could be proud, and Kansas must look 
to her laurels as the banner state of the association, as out 
of.a total of not to exceed 200 yards Oklahoma has a mem- 
bership in the association of 140. Oklahoma did herself 
proud in this matter, as is to be expected of a section of 
country where everybody is wideawake and up to date; 
she is entitled to come into full fellowship and have her 
name enrolled as a part of the title of this organization. 

Oklahoma also asks a favor of this association which I 
am sure will not be refused. Kansas and Missouri both 
have good lien laws which have been threatened by design- 
ing parties, and the association has rallied to the cry of its 
members in these states to prevent any change. It has 
fought for the retention of these laws on the statute books 
of Missouri and Kansas and has won its fights. Oklahoma 
has no good lien laws but wants one enacted at the present 
session of the legislature. The assistance of the association 
is required to bring this about, and I am_sure that this 
assistance will be given and that action will be taken ac 
cordingly at this convention. . 

Indian Territory was a part of the Oklahoma association 
when it existed, but when Oklahoma was included in the 
territory of our association Indian Territory was left out. 
A number of our members in Missouri, Kansas and Okla- 
homa have yards in Indian Territory which now have no 
association protectién, and they wish this association to 
take action allowing its jurisdiction to extend to indies 
Territory. This is a section rather more difficult to ee 
than our present territory and I would recommend t - 
provision be made by resolution to extend the jurisdiction 
the Missouri & Kansas Association of Lumber Dealers wd D 
clude Indian Territory, at such time as enough nla 
located there will make application for membership in —n 
association to justify this extension; that this number 
percentage of the whole number of yards there be left bh “4 
the board of directors, their action in the matter to de m4 
mine when memberships from Indian Territory will vf 
cepted. I make this recommendation in this matter - ite 
reason that while at the present time, with no de: aa 
promise that we will secure a fair representation of mem! oon 
from there, it would be unjust to burden our presest aking 
bership with the extra expense that wou!d accrue in a 
after the interests of the Indian Territory, with 8 Pion 
sion as above dealers who want to secure the ape 
of the association would work hard to secure the requ 
representation. 4 

The Lumber Secretaries’ Association is doing & we 
powerful work. Through this organization within Ot 
two or three years association work has been so ny the 
that all of the lumber associations like ours, operat oy con: 
entire middle west, work under practically the s@ 
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tution and rules. The associations are allied for offensive 
stitution sive purposes through the Secretaries’ association, 
and mee with each other atid lending each other assist- 
co-operate an offense against one association is now con- 
ance, un “ offense against all-and action is taken accord- 
sidered avery association thus allied has become far more 
ingly. "since ihe organization of the Secretaries’ associa- 
effective | syer before. The curtailment of the operations of 
tion than &y" is the one great question of association work 
the mane all unsolved. * * The Secretaries’ associa- 
that rem tackled this problem and has hopes of bettering 
tion ell along these lines during the coming year. 
cond oe jugion I wish to reiterate the statement made at 
In nniDE of this report, that during the past year more 
the beg" has been taken in the welfare of the association 
nearest before. All of these officers and directors and a 
- + number of the members have by personal work se- 
goodly ew memberships, and the association is now in such 
cured that the protection of the association is of far more 
shape the dealer now outside the fold than is his member- 
value to the association. At the same time, from a matter 
ship ite and to keep from standing still, the association 
a a ntinue its work in the direction of still further in- 
will ine its membership, and with a little effective mission- 
creasmng on the part of each member it would be a matter 
ary hes a comparatively short time until every dealer eligi- 
-* Jnembership in our association would be on our roster, 
bee past year has been a prosperous one for our associa- 
jon and its members. Let us hope that 1901, the first of the 
ton tieth century, will bring not only to the Missouri & 
reas Association of Lumber Dealers but to each and all 
Bits members increased prosperity. 





This: was followed by the treasurer’s report: 
The Treasurer’s Report. 


Balance in hands of treasurer January 1, 1900...$ 4,074.96 
Receipts from 1,200 certificates at $5 each....... 6,000.00 
Other receipts, commissions on claims etc........ 25.00 


10,099.96 








CEP Peers re Cee ee 
Disbursements, oo 
MINE on cs ce densyednedeseetuacaneeonars 5,985.44 


Balance in hands of treasurer January 1, 1901.$ 4,114.52 


The president stated to the convention that he was 
in receipt of another invitation from the wholesalers 
to a tally-ho party to be given to the ladies on Tues- 
day afternoon at 2 o'clock. He also read a letter from 
Swift & Co., of Kansas City, inviting the members of 
the association to make an inspection of their plant; 
that open house would be kept and a large corps of 
uniformed guides in attendance to see that everything 
in reference to the plant was fully explained. 

J. R. Moorehead, of Lexington, Mo., was introduced 
and read a paper on “The Ideal Relation of the Retailer 
Toward the Wholesaler,” in part as follows: 


The Ideal Relation of the Retailer to the Wholesaler. 


At a first glance it may appear that this whole subject 
might be covered in these words, ‘Pay when due and never 
kick on grades.” This would truly be an ideal relation. 
However, let us remember that ideals are never obtained but 
only approximated. But as the frailties of humanity crop out 
amongst wholesale and retail lumbermen as well as others, 
it may not be out of place to discuss some of these ques- 
tions as we find them. 

The latter day methods of association work have done 
much to bring about a better understanding between whole- 
saler and retailer of all goods and wares. Especially may we 
felicitate ourselves that this is most true with reference to 
lumbermen, to men in that business to which we are all 
here, in one way or another, allied. 

May I be permitted to remark that the moral hazard or 
risk assumed by the wholesale lumberman when he consigns 
his product to the retailer is the very least of all engaged 
in wholesale trade? For, 

First: Lumber is like whisky, the longer you keep it the 
better it gets if you take care of it. It seldom gets shelf- 
worn and never goes out of style. 

Second: It is always worth cost, either to the consumer 
or to a retail competitor in the community where it is found, 
without any transportation or removal charges. 


Third: The retail lumber business is one that seldom 
changes hands. ; 
Fourth: There are but few lumbermen in any one com- 


munity as compared with other lines of retail trade. 

Fifth: The capital required is sufficiently large to keep 
out of the business all who want to experiment in “going 
into business’”” on a few hundred dollars, without knowing 
where they are going. 

Sixth: Retail lumbermen are men vf standing and in- 
tegrity at home and leaders in _ all local com- 
munities in public enterprises. They are ‘well thought of” 
generally because of their intrinsic worth by one-half of the 
community, and by the other half because of the prevailing 
opinion that all a retailer gets for his lumber over one dol- 
lar and a half per load, which is the cordwood price, is 
profit; therefore he is getting rich and is able to pay his 
debts and be liberal in public matters. 

I trust that the retailers present will receive these encom- 
iums with that modesty becoming their calling. May I not 
be pardoned for these somewhat complimentary remarks on 
the ground that in this day and generation “He that tooteth 
his own horn, verily his horn shall not be tooted?”’ 

The foregoing remarks in reference to the good points 
and qualities of the retailer are thus here enumerated to 
emphasize the fact that when wholesale and retail lumbermen 
meet to transact business they have met on a common plane 
of equality as to their integrity, ability and personal worth, 
and they are therefore qualified by environment and person- 
ality to assume the nearest possible ideal relations one to 
the other. Bear in mind that what has been said of the 
tetailer as a class is also true of the wholesaler. 

But in buying and selling one with another there will 
arise questions of difference of which there should be a proper 
method of settlement. 

«Vhen asked to prepare a paper upon this subject of 

Ideal Relation of the Retailer to the Wholesaler” I was 
advised that a wholesaler would present the converse of the 
subject of “The Ideal Relations of the Wholesaler to the Re- 
tailer.” Without anticipating him in any way, I assume 
it will be his province to show what the wholesaler ought to 

n the many differences that from time to time arise in 
his dealings with retailers all over his territory. 

Tiction most often occurs in reference to grades. claims 
for shortage, delay in shipment, cancellation of orders and 
Substitution of something not ordered. 

Taking up the question of “claims on.aceount of grade,” 
waich is of the greatest importance, it may be remarked 

at while provision for settling claims of this kind may be 

‘ccomplished by sending out an inspector, we know that the 
_ bulk of claims of this class are not settled in that 
tee but by agreement brought about by correspondence be- 

ng the parties at interest, or through a salesman. 

not t this day of great demand for low grade lumber it is 
the 0 much to say the retailer in placing orders asks for 
fore he. cheapest grades that will sell in his market. There- 
othe € does not want a cheaper grade than ordered. In 

t words. he will order No. 2 board and dimension, if the 


L nd is for that kind of stock and grade, instead of No. 


It woul i x 
taller fo d be manifestly unjust. therefore. to the re 
Use 


r the wholesaler to Ship him No. 3. He bought No. 2 
Perhaps they were just good enough. He knows 


that No. 3 is not. I therefore venture to assert that a claim 
amounting to the difference between No. 2 and No. 3 is not 
enough and is not fair to the retailer, for he, in the first place, 
bought the grade suited to his trade, whereas he now has 
on hand something that he did not buy and something, per- 
chance, that he cannot sell. 

While it may be contended that a retail lumberman can 
sell anything, we are bound to admit that his territory and 
the number of his customers are limited, whereas the whole- 
salers’ are not. It is therefore manifestly unjust to be 
compelled to receive and pay for something for which there is 
no demand. In order, therefore, to avoid disagreements and 
friction my admonition to the wholesaler is, “Don’t ship a 
lower grade than ordered. You had better cancel the order, 
or, which would be better, decline it in the first place.” 

There is no disputing the fact that the wholesaler is 
often imposed upon in this matter of claims on grades and 
I am quite sure he will sooner or later find it out. As re- 
tailers we have, no doubt, long memories when we recall 
former transactions with some of our customers out in the 
country who have reputations for always wanting something 
for nothing. 

Pardon me if I relate a personal experience. I do so to 
remind you that should any of you take advantage of your 
wholesalers they too may have a memory, and should they 
not have a chance to “get back at you” directly they will 
most likely remind their neighbors, to whom you will send 
your next order, of their experience. 

A customer came to my yard and asked for a piece of 
wide board four feet long. I bad a piece five feet long. He 
hummed and hawed about the extra foot and, while discuss- 
ing the price ete. with him, in stooping over a cigar fell from 
my pocket. The customer politely picked it up, stuck it in 
his mouth, said he would not take the board and walked 
out. My iminediate determination was to get paid for the 
cigar if I did not sell the board. I therefore declared that 
if the occasion should ever present itself, I would be well 
paid for it and in proportion to the size of the next bili of 
lumber. To my knowledge he has bought only 500 shingles 
since that transaction, but I succeeded in getting an extra 
price amounting to “fifteen cents straight” for my 5-cent 
“stegy.” 

Thus so the memory of a wholesaler may work to your undo- 
ing should you become too avaricious in making claims, for 
they no doubt possess this most useful faculty. “Be sure 
your sin will find you out.” 

Delay in shipment is another one of these questions that 
are calculated to cause more or less irritation on the part 
of the retailers. As a matter of course these delays are 
unavoidable and regretted no less by the shipper than the 
buyer, but there is an attitude to be pursued by the retailer 
by which mutual understanding ought to be reached. 

In the first place, harsh and threatening letters will ac- 
complish nothing if there are no cars in which to ship and 
if the stock is not ready. The wholesaler should be manly 
and frank enough to give the “reason why,” leaving the 
question open so that the retailer may cancel if he desires. 
This leads up to the question of cancellation of orders. 

There are two classes of retailers who cancel orders. 

First, those who cancel because they do not need the or- 
ders, or in order to get it where prompt shipment can be 
had, which is entirely legitimate. 

Second, those who cancel an order because the price has 
gone down. 

In this last instance, if the wholesaler has used proper 
diligence and prepared to forward the stock as ordered, a 
great wrong has been inflicted upon him. Not only that; 
such a retailer has violated the principles of common hon- 
esty and has deliberately broken a contract as binding as if 
in writing, which had the price of lumber gone up and he 
had made a handsome profit on his purchase, even before he 
had unloaded the car, he would have insisted upon being 
promptly carried out and would have considered himself 
greatly wronged had shipment not been made. 

Conduct of this nature is calculated to shatter all manner 
of “Ideal Relations.” 

This brings me to the question of substituting or rather 
the ‘stuffing’ or cutting of an order. It is not too much to 
say that nine out of ten orders sent in by members of this 
association are for specific amounts and grades, and when 
you send in such orders you order what you want and you 
want what you order. No doubt the greatest number of 
abuses arising out of this question is found in red cedar shin- 
gle shipments. 

I can well appreciate the fact that we are a long way from 
the market and that the railroads make certain requirements 
in reference to filling cars, but when I send in an order 
for a 200,000-car and it is accepted, and when the invoice 
is received I find that it calls for 150,000, and when I open 
my mail and find that shingles have advanced 15 cents and 
will go higher, I am convinced that a long haul, scarcity of 
cars or requirements for loading cars to full capacity had 
nothing to do with my order not being filled as it was 
originally given and accepted. 

You do not have to “show me,” especially if the next order 
made is for a small car and I get a large one and the price 
of shingles has gone down. Under such conditions I do 
rot hesitate to say that the shipper should be notified that 
the car is on track subject to his order. Can any of us doubt 
what would become of our trade as retailers should we 
stuff an order for shingles sold at a high price and “cut” 
it if sold at a low price? 

It is hoped that differences of this nature will be mended 
in time, but the manufacturer ought not to be disturbed if 
we retailers and wholesalers prod him for his shortcomings. 

It has been the aim of this paper to call attention to some 
of the things that come up for settlement between retailers 
and wholesalers which if acted upon lines of common hon- 
esty and business principles will bring the two into closer 
union, to the mutual advantage of all alike. 

In asserting your rights as a retailer you will not thereby 
endanger those relations that ought to prevail in trade, for 
in matters of this kind, as in all the affairs of this world, 
there will be the “survival of the fittest.” A closer union of 
wholesale and retail lumbermen will tend to weed out of 
both classes the poachers and men of easy business charac- 
ters on the one hand and the untrusty and the scalawags 
on the other. 


This paper was followed by another one on “Pacific 
Coast Stock and the Place It Is Taking in Eastern 
Markets” by J. W. Sanborn, of Kansas City. Mr. San- 
born opened his remarks by saying that the hour was 
approaching lunch time and the members were already 
thinking of what the governor of South Carolina said 
to the governor of North Carolina and questioned 
whether it was advisable for him to talk any further 
until the answer to that interview had been repeated. 

Mr. Sanborn’s paper was a very interesting review of 
the development and changing location of lumber manu- 
facture. He traced its,course from Maine to the south 
and to the Pacific coast, and of course laid special stress 
upon the enormous supply of timber in Washington, 
Oregon and California, its uses and virtues. This was 
to be expected from a man who has done much to pro- 
mote the sale of the Pacific coast products in the east. 
The paper is too long, however, for presentation here and 
it is reserved for future use. 

In acknowledging his introduction by the president, 
H. W. Darling, of Wichita, Kan., said that he hardly 
thought it fitting to open the meeting with prayer, 
but he had been following the injunctions of the Bible 
for many years—watching the lumber market and pray- 
ing for orders and endeavoring to get a few once in 


a while. The following are the salient portions of Mr. 
Darling’s paper: 
Cypress; Its Uses and Its Abuses. 

It seems hardly necessary at this time to discuss cypress, 
its peculiarities, uses and abuses. This wood has been 
cussed and discussed for nearly ten years—the former treat- 
ment coming from its competitors for favors at the hand of 
the retailer, also from those who understood it not nor 
handled it aright. It has been discussed, written about, 
enlarged upen, complimented, its pedigree investigated, its 
present uses promuigated, and its future prophesied by all 

the leading lumber journals of the country. 

It is oniy within the last ten years that cypress has made 
a name for itself in the northwest as well as east of the 
Mississippi river. It is now almost a household word among 
the enterprising, profit-hunting lumbermen. If you are not 
one of the favored ones “crawl into the band wagon.” 

Cypress is an evergreen, slow growing wood: is found upon 
both the high lands and low lands of the southern states 
of this our great republic, and we believe the consensus of 
opinion is that the gulf red cypress bears the palm for excel 
lence, variety of color, softness and beauty. The encyclopedia 
will tell you also that it is found in Turkey and around the 
Mediterranean sea, but the freight rates from that region 
are too high to enable its being delivered to the transmis- 
Sissippi country at the low price for which you are now 
enabied to secure this admirable wood. However, if our rail- 
road officials would only carry out their pet idea that the 
longer the pull the shorter the rate, undoubtedly this product 
could be handled advantageously and so relieve a congested 
demand. 

Cypress seems to have been much appreciated thousands 
of years ago, as we are told that the cedar of the bible was 
cypress, and that the gopher wood of which Noah's ark was 
constructed was likewise cypress. No doubt such was the 
case. However, the speaker not having sold the lumber can 
not vouch for the statement. 

Mr. Henry Lutcher, of the firm of Lutcher & Moore, who 
a few years ago visited Egypt, claims, we belfeve, that the 
coffins of the Pharaohs were also constructed of this im- 
perishable wood. The doors of St. Peter's at Rome were made 
of cypress and were sound and intact at the end of 400 
years, when they were replaced with brazen ones. Now some 
avaricious lumbermen will say, “Oh, ring off, we do not 
want to sell lumber that lasts forever.” 

Owing to the growing scarcity of good white pine and its 
corresponding rising value, it became necessary to exploit 
some new wood. Cypress for years, almost ages, has been 
used in its native haunts for all purposes, but not appre- 
ciated. The old water mains in New Orleans, laid in 1811, 
were hollowed out of cypress logs. Their use was discon- 
tinued after a term of years, but they were not removed 
from the ground until the past few months, when they were 
found to be as sound as the day they were put into the soil. 

A few “Yanks” becoming interested in the timber lands of 
the south commenced the manufacture of cypress, and with 
the co-operation of the native manufacturers pushed its vir- 
tues to the front through the lumber journals and salesmen, 
who sang its beauties for years to an unappreciative con- 
stituency. “Behold how great a matter a little fire kindleth.” 
What are the results? Cypress is now in use from western 
Kansas to Boston, Mass., and from New Orleans to Minne- 
apolis—a lumber now much sought after. 

A few short years ago a cypress salesman called upon a 
certain lumberman in Kansas, whose name is withheld for 
good and sufficient reasons, and solicited an order for this 


wood. The aforesaid lumberman turned his gaze upon the un- 
fortunate traveler and demanded in gruff tones, ““What’s 


cypress used for, any way?’ That man now regrets that 
remark of his and has since found out that cypress is used 
for making money. ‘ 

It is not necessary to recount its other virtues or uses, only 
to say that it is good for inside and outside work, to go tn 
water or over water. If you do not believe this ask your 
neighbor who handles it, or subscribe for some one of our 
enterprising lumber journals. 

Cypress abuses. What of them? Lumbermen: and their 
constituency, carpenters, contractors and farmers always 
fight shy of any new lumber offered upon the market. How 
often we hear this expression: “Life is too short to talk our 
customers into something they do not know about.” “Give 
them what they want,” they say, and to a certain extent that 
is true; but it is a lazy man’s excuse. The up to date man is 
after that article which produces the largest returns for 
the smallest investment. 

Cypress in its native haunts in the south, owing to climatic 
conditions, dries slowly; but as the demand in the past few 
years has been so heavy manufacturers have been compelled 
to resort to dry kilns or ship it in a half dry condition. 
The latter condition is an abuse of the wood. Further, the 
average retailer seems to be afraid to carry sufficient stock 
to meet his demands and consequently rushes the lumber 
from the car to the contractor or building. This is an- 
other abuse. All cypress would give much better satisfac- 
tion if allowed to remain in your yard or sheds thirty days 
or more before using, so that it may become somewhat accli- 
mated. This certainly appeals to your reason and common 
sense. 

Cypress is no longer an experiment. It is a decided and 
accepted factor in the lumber business. Its uses manifold, 
its abuses have been many, but with its more general use 
and the knowledge of it the abuses will disappear. 

All honor to the worthy suecessor and competitor of 
white pine. Lumbermen of Kansas and Missouri, join in the 
song of its virtues and reap the reward of financial pros- 
perity by using Louisiana red cypress and as a result your 
bank account will never show “red.” 

At the conclusion of Mr. Darling’s address B. F. 
Cobb arose from the press table and stated that he 
wished to refute the statements of Mr. Darling that 
the press had been subsidized to run up cypress, and 
to say that one of the cypress factors had once run 
an advertising bil] with him to the amount of $59 
and to get out of paying it had committed suicide. 

In the discussion that followed the reading of this 
paper Mr. Leidigh, of Sylvan Grove, Kan., said he did 
not quite understand Mr. Darling’s reference to accli- 
mating cypress, to which Mr. Sanborn replied that 
owing to the fact that Louisiana was a low country 
and on the sea level they never could dry cypress thor- 
oughly and this was also true of other lumbers as 
well; that it is bound to shrink some. He said he 
had some white pine doors in his residence, put in 
fourteen years ago, and they had shrunk. -.9-** 

J. M. Thompson, of Lamar, Mo., said he now could 
understand: why cypress prices were watered so. This 
created considerable laughter and Mr. Darling arose 
to say that cypress was the only thing in Louisiana that 
took water. H. C. Taylor, of Lyons, Kan., said he 
would like to get some pointers as to the. method to 
be. employed in getting the water out of the price 
list. Mr. Darling said that all he could offer was 
a trip through Kansas to see the prices retailers got 
for their lumber, to which H. C. Taylor replied that 
they were compelled to do this in order to get even 
with the cypress manufacturers. 

The meeting was then adjourned to open again’ at 
2 o clock. 
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Tuesday Afternoon Session. 


The meeting was called to order at 2:30 and opened 
by the reading of a paper by E. R. Burkholder, of Hills- 
boro, Kan., on ‘Railroads and Railroad Rates.” 

Mr. Burkholder’s paper was in its practical features 
the most important presented to the convention. It 
showed long study and elaborately presented the points 
involved in the question of railroad rates as affecting 
the dealers of Kansas and Oklahoma. The paper was 
historical as well as argumentative, but our limited 
space this week utterly forbids its publication here in 
full, and so it is reserved for another issue, as to 
abridge or summarize it would do it injustice. 

B. F. Cobb was then called upon to address the meet- 
ing on “Letter Writing.” Before proceeding he said that 
Mr. Burkholder had put only one man to sleep, Harry 
Taylor put two, and it remained for him to do the rest. 

Mr. Cobb’s paper was ostensibly in regard to letter 
writing, but the treatment of the subject was broader 
than would be indicated by that title. It was a treatise 
on correspondence and correspondence methods. He 
said that letter writing was an acquired habit that 
needed to be cultivated; he urged the importance of 
promptly answering all correspondence, of keeping com- 
plete and adequate letter files and copies of all letters 
sent out; he placed the correspondence department of 
the retail lumber office alongside of the bookkeeping de- 
partment im importance, and for the average retailer 
insisted that the employment of a typewriter could be 
amply repaid by the business results secured. He 
closed with “letter writing as an art’—the importance 
of conducting correspondence in a diplomatic way. 

In introducing Met. L. Saley, of the AMERICAN LuM- 
BERMAN, Who read a paper entitled “The Realm of the 
Retailer,” President Costello said that Mr. Saley was 
not a stranger, but one who was well known to almost 
every retailer in the country and paid high tribute to 
that writer’s pen. Mr, Saley’s paper was as follows: 


Realm of the Retailer. 


Your secretary put this subject—the Realm of the Re- 
tailer—on the program and then wrote to me that it was 
to be mine. I should have considered this action about 
on a par with instructions that I should eat pig’s feet when 
I dine at the Midland, were it not that Mr. Gorsuch said 
that under that head I could say anything I wanted to. 

It must be admitted that I have sloshed around a great 
deal in the Realm of the Retailer. I suppose I am the 
champion yard trotter. I see a hundred yards every 
month—often more than that number. But I must make 
the admission right here that these yards are not of su- 
preme interest to me. I am pleased to see them, pleased 
to note their good and bad qualities, but I am more inter- 
ested in the men who are running them. Next to women, 
men are the grandest product turned out from the mill of 
the Almighty. A lumber yard is a dumb thing. It can 
neither reason, talk, drink nor smoke. It is the creature 
of the man who is directing its destiny. It is the reflec- 
tion of that man’s ideas, judgment and honor. It is the 
expression of that man in the lumber world. 

It is expression which makes the difference the world 
sees in men. You and I may be poets, but we are not known 
as such unless we have trained ourselves to express our 
poetical thoughts. In the galleries of our minds there 
may hang grand and beautiful pictures, but unless our 
hands have been trained to handle the brush we are never 
known as artists. Our souls may be in touch with har- 
mony, but unless our fingers can manipulate the strings 
and keys of the instruments or our voices interpret our 
inward emotions the laurels of the musician will not be ours. 

In one of the large cities there is an institution which 
is called the School of Expression. It is happily named. 
Every school and college in the land is for the purpose of 
teaching expression. Every joy and sorrow teaches that 
lesson. And in every day life, from the expression which 
may be peculiar to us our associates may know along what 
lines and in what channels we have been trained. 

Expressions are what our retail associations are teach- 
ing today. These associations are the lumber universities 
of the land. They are teaching us to protect our business 
by demanding our rights, to respect the business rights of 
ag and, beyond and above all, that hands are made to 
clasp. 

For years, as some of you may know, I have been a 
warm association advocate. I have felt that the firm 
maintenance of the association idea was the only thing 
that would prevent the retail lumber dealers from being 
run off the face of the earth. I want to be known as call- 
ing a spade a spade in this connection, and I will say to 
you that there is not enough room in the lumber world 
for you and for those wholesale men who would be poachers 
were there no restraining hand laid upon them. 

It has been my aim to consider this subject fairly from 
every point of view, but I did not understand the possi- 
bilities of our organizations until I was in attendance at 
the great Minneapolis convention. last week. Many of us 
have despaired of ever being able to induce certain whole- 
sale dealers who sell to the yards, and in turn to carpenters 
and contractors, to conform to those business principles 
which .we know are correct; -but, my friends, there is a 
new handwriting on the wall, and with your allegiance 
to the principles of your association we will force these 
men to do this. Something akin -to the missing link has 
been discovered. 

If the yard men of the country were as determined that 
the poacher should not exist as he is that he will exist, 
in twelve months there would not be enough of him to per- 
petuate his species. Let us not forget to recognize our 
own sins in this matter. Your self-righteous man is an 
abomination, and I am always looking for worm holes in 
him. I have seen a prominent yard man, who is also a 
prominent association man, figuring with a _ notorious 
poacher, hoping thereby to save a few cents a thousand 
on the lumber he might purchase. Legitimately, this would 
be highly commendable, for the good lumberman is a good 
buyer—but not low prices, gentlemen, at the expense of 
principle! When we come in contact with the poacher let 
us not alone ask, Is he a good fellow? but let us go farther 
and put to ourselves the question, Is he just? And it is 
fallacy even to imagine that these men who are driving a 
dagger into the very heart of our business are prepared 
to sell lumber cheaper than is the great army of reputable 
wholesale dealers and manufacturers who stand shoulder 
to shoulder with us, knowing that our interests and theirs 
are mutual. When we are loyal to those wholesale dealers 
and manufacturers we are loyal to our associations and to 
ourselves. Tell me to whom we should show favors if not 
to our friends! 

Our retail associations need numbers and determination. 
It is the boast, I believe, of the officials of the Missouri & 
Kansas Association of Lumber Dealers that the member- 
ship, as compared with the number of dealers operating in 
the territory covered by the organization, is large. Of 
this fact the officials have reason to be proud. But, if you 
will permit me to say it, there should be constant effort, 
as no doubt there is, to reduce the number of dealers who 
are outside the pale of the association, by bringing them 
into the fold. This cannot rapidly be done, for the reason 


they are dealers many of whom, as yet, are not in harmony 
with the association idea. We sometimes think that we 
are so ‘cute or so great that we can operate outside of 
law, or that we can warp law to fit our curves and angles, 
but this is a mistake. It is inexorable, law everywhere. 
From the growth of the tiniest leaf of grass to the sweep 
of the tornado, from the song of the bird to the terrific 
crash of thunder, from the flush of babyhood to the cold 
death of old age it is law, law at every step. 

Were there a piano standing here I could sharply strike 
the open D of a violin and the D string of the piano would 
respond in a way that if the house were still it would be 
heard over a large portion of it, and the other eighty-seven 
strings of the piano would be dumb. Again, strike the A 
of the violin, and we hear the A string of the piano sing- 
ing in reply. Here is an illustration of the law of response 
which may be applied to every action of life—a law that 
teaches us that we are governed by law. The mathemat- 
ics of life are as accurate as are those made up of numerals 
and found in our text books. 

Then what is to be done? Educate our brethren on the 
outside up to a pitch where they will be in harmony with 
association work, and then they will respond. Having 
reached that point you couldn’t keep them out with a club. 

I once heard the remark, ‘‘We pay our secretary to do 
our work—let him do it!’ No, no, no, for he cannot do 
the work necessary to be done. There is a responsibility 
resting on every association member in winning over his 
neighbor to association principles. The work must be 
mutual, as the result is mutual. 

was on a lake steamer when a boy fell overboard. 
Immediately a dozen coats were stripped, and as many 
pairs of shoes thrown off. One young man plunged where 
the boy was seen to go down, and others were balanced on 
the gunwale ready to spring if their assistance was re- 
quired. There was life at stake, and the effort to save it 
was to be left to no one man. The life of your business, 
my friends, is at stake, and I want to see you with coats 
off and shoes off and balanced on the gunwale. 


H. C. Taylor, of Lyons, Kan., then presented the fol- 
lowing resolution, which on motion was carried: 


Whereas, The interests of the territory covered by the 
Missouri & Kansas’ Association of Lumber’ Dealers 
are vitally concerned in the construction and maintenance of 
a deep water channel at Galveston harbor; therefore, be it 

Resolved, That this association favors the appropriation of 
a sufficient amount of money by the national government, as 
may be required, for the widening and deepening of the 
channel inside the Galveston harbor; and the secretary of 
this association is instructed to furnish a copy of this reso- 
lution to the members of the house and senate from the 
states represented in this association, requesting them to use 
their influence to secure such appropriation. 


The convention was then adjourned to meet Wednes- 
day morning at 9 o’clock. 
. i] 


Wednesday Morning Session. 


The convention was called to order at 10 o’clock. 

The first order of business was the report of the 
auditing committee as follows, which was adopted: 

We, your auditing committee, have examined the vouchers 
of the secretary and treasurer and find same to be correct 
as shown. 

There was considerable difficulty in getting the mem- 
bers over to the opera house and while waiting on 
those who had not yet put in an appearance President 
Costello called upon J. E. Defebaugh, of the AMERICAN 
LUMBERMAN, to speak. 

Mr. Defebaugh said: 


I am in the habit of addressing about 30,000 people each 
week, and it is very difficult for me to address empty benches. 
I do not know that I could say anything of any interest 
to this meeting unless it would be of the gentlemen at the 
hotel that the program of yesterday was so full and the 
entertainments so numerous and exhausting upon them last 
night that they were unable to get here at the hour named 
in the adjournment last evening, so I do not caré to enter 
upon any lengthy discussion this morning. If there is any 
subject which you think I am conversant with and would 
be interesting I would not hesitate to discuss it. In the 
meantime, I hope you will pardon the delay of the delin- 
quents, who are coming in one by one. 


At this point Mr. Costello remarked that probably 
the members, seeing that the convention had run so 
smoothly had decided to let it alone and not pay 
any more attention to the workings of the association, 
and asked Mr. Defebaugh if he would not speak upon 
the subject of tardiness. 

Mr: Defebaugh said: 


One of the most honored and distinguished citizens of 
Chicago died a few days ago, and it had been the pride 
of his life to have his breakfast at 6:30 every morning of 
the year and be at his place of business at 7:30, which was 
to be commended ; that early rising leads to system in other 
duties during the day, but I am of the opinion that the 
gentleman mentioned would have lived ten or twenty years 
longer if he had not tried to do so much in the early days 
of his life—if he had not tried to accomplish a half dozen 
men’s work each day—and thus shortened his life and act- 
ually deprived the world of the service of one of the greatest 
and most successful men before life’s allotted span. 

Personally I am inclined to be lenient with the delegates 
this morning. You will remember that Josh Billings, speak- 
ing on a similar topic, once said: “I stopped to kiss the 
baby and that momentary delay caused me to miss my 
train and incidentally one of the most important engage- 
ments I ever made.” But who would miss kissing the baby 
rather than miss a train? I would not. You would not. 
Children are the greatest teachers in the world. Their 
naturalness, simplicity and frankness are ever and anon 
reminding us of our shortcomings. They forcibly come to 
us to condemn artificiality and shallow manners and 
methods. But, gentlemen, we cannot excuse the tardiness 
of the delegates this morning on the theory that they have 
stopped to “kiss the baby.” As far as I can understand 
the matter, they left the babies at home, and as I looked 
over the splendid audience in this theater last night, I 
saw one delegate after another who was accompanied by a 
lady friend. I don’t know whether they brought all their 
ladies with them or not. Some of them, in the self-satis- 
fied expression on their faces, practically said to me, as I 
studied their countenances, ‘She is the girl I love” or “She 
is my lulu,” or words to that effett. 

Now, gentlemen, let us be charitable and believe the dele- 
gates are caring for their best girls this morning. They will, 
I am sure, be at hand. They generally practice promptness 
at home; they must do so to preserve their credit. One of 
the heaviest operators who operated in the west during the 
last decade carried a line of credit running about $500,000. 
He gained that kind of. credit by never failing to meet a 
date. At last, however, he failed, as anyone can easily do 
by asking for and getting too deep in a financial maze. 

Let us hope the delegates will come up smiling this morn- 
ing and render it unnecessary to appoint a committee on 
discipline. 

D. C. Burron, of Topeka, Kan., a collaborator of the 
division of forestry, was introduced and read an exhaus- 
tive and well received paper on “Timber Supply.” 


. it —— 
The committee on by-laws and resolutions made jjy 
following report: 


Your committee on constitution and by-laws beg leave ty 
submit the following report: 

After looking over the constitution and by-laws and oy 
sulting with various members of the association, we haye 
come to the conclusion that the constitution and by-laws = 
they now stand answer every purpose for which the posing 
ciation was organized. Therefore we suggest no change 
excepting the title of the association. In view of the fact 
that Oklahoma is now entitled to full recognition we 
mend that our_name be changed from Missouri & K 
Association of Lumber Dealers to Missouri, Kansas & Okla 
homa Association of Lumber Dealers. ‘ 


On motion this recommendation was ordered adopte 
The committee on nominations reported the following 
candidates for the ensuing year: 


Robert Pierce, of Topeka, Kan., for president. 

E. T. Miner, of Bethany, Mo., for vice president. 

George D. Hope, of Kansas City, Mo., for treasurer, 

Directors—James Costello, Liberty, Mo.; E. C, Robinson 
St. Louis, Mo., and A. A. White, Kansas City, Mo. , 


A motion was made and carried that the secretary he 
empowered to cast the vote of the association for the 
above candidates, which was done and the gentleme 
declared duly elected. 

Robert Pierce, the incoming president, was then intro. 
duced, and in his speech of acceptance said in part; 


I am not a speechmaker—never made a speech before jp 
my life—but I would be ungracious indeed if I did not appre- 
ciate the great honor that you have conferred upon me at 
this time in electing me as your president for the ensuing 
year. As we cross the threshold of this new century there 
is full promise of great commercial and industrial activity 
throughout the land, and especially can this be said of this 
great middle west, and I trust that the hearty co-operation 
of every member of this association will be freely given and 
that we will not be found lagging in this triumphant proces. 
sion. With a membership of nearly 1,200, comprising ag jt 
does more than three-fourths of the lumbermen of Missouri, 
Kansas and Oklahoma, affording the protection that it does. 
I do not believe that any lumberman can afford to be outside 
of this association. While the benefits to be derived from 
a certificate of membership in the Missouri, Kansas & Okla. 
homa Association of Lumber Dealers can hardly be esti- 
mated aside from the protection I speak of, we have the 
chance of meeting the trade at these association conventions: 
we feel the pulse of the market: learn what kind of a door 
is in vogue; find out whether glass is going to be worn plain 
or figured during the coming season, or if shingles will stil] 
be cut on the bias or not. 

In conclusion, let me ask you to get your neighbor to join 
us that he may enjoy these benefits as well as we. 


Mr. Costello in retiring spoke of the notable progress 
the association had made during the year just past, of 
the firm and very close friends he had made during his 
term, and thanked the members for their hearty co- 
operation. 

While awaiting the report of the committee on reso- 
lutions the convention went into executive session and 
was addressed by W. G. Hollis, secretary of the North- 
western Lumber Dealers’ Association, on various points 
of interest to both associations, at the conclusion of 
which he was tendered a vote of thanks for his hearty 
co-operation in all matters that had been referred to him. 

The matter of sending out price lists promiscuously 
was also freely discussed and a motion was made and 
carried to have the secretary notify the wholesalers, at 
stated intervals, of the names of members who had 
dropped out of the association, and in this manner keep 
the information contained in such lists where it be 
longed. 

The question of the printing of complete price lists by 
the lumber press was also debated upon, and the conces- 
census of opinion was that the lumber journals were 
always working in the best interests of their con- 
stituency and this matter should be left to their own 
good judgment, 

The resolutions committee then presented the follow- 
ing resolutions, which on motion were adopted: 


Whereas, Some of the most perplexing problems which 
confront the retail lumber dealers’ associations of the coun- 
try can only be worked out through co-operation of all the 
associations interested; and 

Whereas, The Lumber Secretaries’ Association is the most 
important initiative body in existence through which these 
co-operative measures and suggestions properly come to us; 
therefore 

Resolved, That we heartily indorse the Lumber Secre- 
taries’ Association and that the recent action of that asso- 
ciation looking toward a better method of handling the 
poacher problem is hereby heartily indorsed. 

Resolved, That it is the sense of this association that the 
rule of the railroads governing demurrage be changed in 
such a manner as to make it more flexible, so that in cases 
of emergency, such as severely inclement weather or an 
unusual bunching of cars to be unloaded at one time, the 
limit for unloading may be extended. 

The Missouri, Kansas & Oklahoma Association of Lumber 
Dealers earnestly recommend the passage of a Dill at the 
present session of the Kansas legislature, providing for @ 
board of railroad commissioners vested with full power to 
protect the rights of the lumber dealers of Kansas. Also 
that all matters pertaining to railroad legislation in Kan- 
sas be taken cognizance of by our board of directors with a 
view to having them so shaped as to conserve our best 
interests. k 

Resolved, That the board of directors be requested to take 
into consideration ,the request of the lumber dealers “i 
Indian Territory to be permitted to join our association * 
formulate such action as may seem to them to be ye 
best interest of our association and at the same time allo 
some measure of protection to those dealers. le 

Resolved, That we deprecate the practice of wees 
dealers and manufacturers sending postal card quotat . 
through the mail, and we suggest that every dealer — 
ing such quotations return them to sender under cover, 
requesting them to make their quotations under cover. » 

Resolved, That the thanks of this association be —_— 
tendered to our retiring president, James Costello, Oe a 
untiring zeal in administering the affairs of the assoc ae 
and the courtesy and imnartiality with which he has 
cbarged the duties of his office. and 

Resolved, That the thanks of this association are oe 
are hereby extended to W. G. Hollis, secretary of the ? a 
western Lumber Dealers’ Association, for his attendance be 
the assistance he has rendered us by his counsel an been 
co-operation of the association of which he has so long 
the honored and efficient secretary. Be it to him 

Resolved, further, That our thanks are extended to 


for his exhaustive remarks on the poacher clause upon whit 


the Northwestern association has taken action, aD in Its 
this association heartily concur with that association 
action. tended 

Resolved, That the thanks of the association are a the 
to the Midland hotel management, to the manager 
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grand Opera house, fo Kansas City wholesalers for all thels 
ent comm! nd courtesies extended during the convention. 
hospitality, "That the thanks of this association be extended 

Reso ember press for their many courtesies. 
ae following resolution was submitted by H. C. 
Taylor, of Lyons, Kan.: 

teat val ines No. 6, for the enactment of s railroad 

own of t state, receive the approval of this association, 
jaw in teat its provisions, so far as it is possible for a 
bellow to do, will best safeguard the interest of this asso- 
ciation. ' ' 

ie ras ado ted. 

capet of the railroad committee, presented by its 
jhairman, H. C. Taylor, and signed by its other mem- 
-_- R. Burkholder and J. N. Cunningham, was read. 
bee document was given in full in the LUMBERMAN 
f September 29, 1900, on page 23. It recounted the 
oft ct to secure reduction in the rail rates from south- 
. m producing section to portions of Kansas and 
pe wl to which states the rates had been higher 
pe to adjoining sections to which the haul was longer. 
The report referred to the efforts of the committee to 
interest. the railroads in the matter, and the various 
propositions and counter-propositions presented. The 

ult was in part a compromise, which went into effect 
December 15. There was a reduction of 14 cents a hun- 
pe pounds to sixteen counties in Kansas, a reduction 
of 1 cent to two counties and of 4 cent to two more 
counties. The reduction in Oklahoma was 14 cents, and 
the committee’s estimate was a grand total saving of 
$100,000 in freight charges to the lumber dealers of 
Kansas and Oklahoma by the work of the committee. 

In the discussion which followed, i: oS Taylor, of 
Lyons, Kan., chairman of the committee at the St. Louis 
conference of last summer, stated in a lengthy address 
that in his opinion the matter should be closed and not 
reopened by the association until the Santa Fe railway 
reached the pine country. He dwelt upon the fact that 
the association would appear in the light of acting in 
bad faith with the railroads to reopen the question at 
this time, after having accepted the proposition from 
the railroad people which was offered to the association 
with the understanding that if accepted it must close 
the agitation of the subject until conditions _were 
changed. Mr, Taylor thought that any further discus- 
sion was ill timed. 

At the conclusion of the reading of this report the 
following resolution was adopted: 

That the thanks of this association be extended in the 
most hearty and complete manner to our railroad commit- 
tee, for their very arduous labors during the past year and 
the success of their action. 


The convention then adjourned without a day. 


The Theater Party. 


On Tuesday night the Grand Opera house was jammed 
and packed by visiting retailers, their wives and sweet- 
hearts, the occasion being one of the many entertain- 
ments provided by the local wholesalers. The beautiful 
play of “Arizona,” one of Augustus Thomas’ master- 
pieces, was presented. The boxes were occupied by the 
president, directors and the lumber press, and the entire 
house was reserved for the lumbermen and their friends. 
Over 1,000 were in attendance and the house was a 
most brilliant one. “Arizona” is a play which appeals 
to the heart, and the lumbermen enjoyed it thoroughly. 
The entertainers who selected this play showed rare judg- 
ment and this feature was thoroughly enjoyed by the 
visitors. 


Bolling Arthur Johnson’s Lecture. 


An old. acquaintance was introduced into the enter- 
tainment feature of the convention on Wednesday after- 
noon in the person of Bolling Arthur Johnson, who last 
year abandoned the profession of the Fourth Estate 
after fifteen years of lumber journalism to enter the 
lecture field. Than Mr, Johnson there is no better 
known man in the whole lumber fraternity of the west. 
He has been a conspicuous figure at the Kansas City 
conventions for years in his former capacity as a jour- 
nalist and he numbers his personal friends by the limit 
of his handshaking capacity. He has always been be- 
loved by the Missouri-Kansas retailers and they ‘showed 
their appreciation of him by the attendance at the 
Grand Opera house on Wednesday afternoon. 

His lecture was a professional one and the subject, 
“The Passion Play of 1900,” one which appeals to every 
person. His handling was a literary treat as compared 
with other lecturers who have attempted this subject 
and from the beginning to the end Mr. Johnson held his 
audience enthralled. Replete as is the Passion Play 
with’ the dramatic incidents of the life of Christ, Mr. 
Johnson carried his hearers through the story in a man- 
ner which could but appeal to the highest intellectual 
Instincts. 

For the information of the lumber world which 
holds Mr. Johnson in such high esteem it is gratifying 
to state that he has achieved metropolitan success. He 
begins an engagement under the auspices of the Stude- 
baker theater people of Chicago to appear at University 
hall, Fine Arts building, Chicago, on February 13, 15 
and 20, and he is also engaged to appear at Grand 
Boulevard hall in the same city, under the auspices of 
the elite literary clubs, the latter course of lectures 
being on Monday nights, as follows: January 28, Feb- 
ruary 4 and 18, the order of lectures being “The Passion 
Play of 1900,” “The Paris Exposition of 1900,” and 
Stories of the Old South and the New.” 

k It is also gratifying to announce that engagements 
Chie been made during Mr. Johnson’s lecture season at 
wieago for the Illinois Lumber Dealers’ Asso- 
“ation to attend one of his entertainments in a body. 


The best wishes of the Missouri-Kansas-Oklahoma asso- 
ciation go out to him in his new career. 


The Hoo-Hoo Concatenation. 


Kansas City has always had a Hoo-Hoo club. It is 
the only city in the whole country which maintains 
one. Its headquarters are at room 9 in the Keith & 
Perry building, where the rooms are fitted up in the 
appropriate Hoo-Hoo paraphernalia. On Tuesday night 
the local entertainment committee gave a mammoth con- 
catenation and initiated twenty-five candidates. The 
room was crowded with enthusiastic devotees of the 
order and the evening’s work thoroughly enjoyed. The 
initiates got their money’s worth both in work and 
in the “On the Roof” exercises, which latter were light 
lunch and liquid refreshments. Those who had charge 
of this particular feature of the entertainment say 
that the concatenation was one of the most successful 
in the history of the Kansas City Hoo-Hoo. 


The Wholesale Hosts. 


The entertainment committee was composed of the fol- 
lowing: 
Antrim Lumber Company, Mercantile Lumber & Supply 
S. E. Barrett Manufacturing Company, 
Company, D. T. Morton, 
C. A. Brockett Cement Com- Missouri Land & Lumber Ex- 
pany, change Company, 
Beekman Lumber Company, Norton Lumber Company, 
William Buchanan, National Bank of Commerce, 
W. C. Bowman & Co., Ray Oliver, 
Campbell Glass & Paint Com- Pullman Lumber Company, 
pany, W. R. Pickering Lumber Com- 
Crescent Lumber Company, pany, 
Cc. J. Carter Lumber Company, Roach & Musser Manufactur- 
Connelly Hardwood Lumber ing Company, 
Company, Red Cypress Sash & Door 


Central Coal & Coke Company, Company, : 
Clark & Bates, : Sawyer & Austin Lumber 
Deatherage Lumber Company, Company, 


Dierks Lumber & Coal Com- J. W. Sanborn, 

pany, Saunders-Turner Lumber Com- 
George Fowler & Co., 
Foster Lumber Company, : . 
Globe Lumber Company, E. G. Swartz Company, ‘ 
A. L. Houghton, D. G. Saunders Lumber Com- 
George D. Hope Lumber Com- “ a 


pany, 
Henry Strong, 


y, 

pany, Tschudy Lumber Com- 

Kansas City Roofing & Corru- 
gating Company, 

Long-Bell Lumber Company, pany, ' ; 

Leidigh & Havens Lumber Western White Lime Associa- 


Company, ion, 
George B. Maegly, Harry Woods. 


pany, 
Western Sash & Door Com- 


Notes. 


George B. Maegly, the well known wholesaler of yellow 
pine and hardwood lumber at Kansas City, one of the 
entertainment committee, was decidedly in evidence in 
the lobby of the Midland hotel on Tuesday and Wednes- 
day. Mr. Maegly was very busy in connection with the 
other members of the entertainment committee, and he 
took good care of his portion of the work. 

The Western Sash & Door Company, manufacturer of 
sash and doors at Kansas City, occupied a suite of rooms 
on the parlor floor of the Midland and entertained the 
retailers there. It has been the custom of this company 
for years to do this at the annual meetings. This year 
the “company provided writing material, stamped en- 
velopes, cigars and light refreshment for all who visited 
the rooms. Hundreds of the lumbermen were guests of 
this sterling company during the convention. ; 

The W. T. Ferguson Lumber Company, of St. Louis, 
wholesale dealer in yellow pine lumber, was decidedly in 
evidence at the meeting. Tom C. Whitmarch, manager, 
was assisted by W. E. Grady, who is also an attache of 
the company. A suite of rooms on the parlor floor was 
the headquarters and the company presented each visitor 
with a handsome thermometer, cigars and refreshments 
during the convention. Manager Whitmarch said that 
hundreds of his and Mr. Grady’s customers had filed 
their names for the thermometers, which will be sent by 
mail from St. Louis. The large number indicated the 
popularity of this yellow pine company. el 

F, W. Bird & Son, manufacturers of “Paroid” roofing, 
“Neponset” red rope roofing and similar lines, had a 
great hustler in their representative, 0. A. Heppes, whose 
headquarters are in the Monadnock building, Chicago. 
Mr. Heppes was ably assisted by W. S. Adams, also of 
Chicago. This concern presented each visitor with a 
steel tape, which souvenirs were in big demand by all the 
retailers. Mr. Heppes secured rooms on the office floor of 
the Midland for his headquarters during the convention 
and they were crowded from start to finish. Mr. Heppes 
came to Kansas City from the Minneapolis retailers’ con- 
vention and was soon acquainted with the Missouri- 
Kansas lumbermen. He and Mr. Adams presented to 
each visitor samples of both Neponset and Paroid roofing, 
the former with 250 and 500 square feet in each roll, with 
caps and nails on the inside. The one-ply Paroid is a 
permanent roofing containing no tar and requiring no 
paint at the time of laying, the rolls containing 216 
square feet, sold as two squares. Paroid roofing is made 
from strong, fibrous felt, saturated with a waterproof 
compound, put up in rolls ready for use, each roll being 
a complete roofing kit. The felt is a very tough material 
that will not crack. It is flexible, elastic and strong. The 
saturation is not affected by extremes of climate. Both 
sides are coated with a hard, elastic shell which preserves 
the vitality of the felt. The shell takes the coat of paint 
usually applied. An ordinary workman with a knife and 
hammer can properly apply it. The fireproof qualities of 
Paroid against sparks and cinders are equal to a metal 
roof, and a test is requested by the company by placing 
a red-hot coal in the material, and it is claimed that 
Paroid will not ignite. It will not taint rain water run- 
ning into cisterns. Mr. Heppes dwelt upon these advan- 
tages of his material and did considerable educational 
work in bringing its merits before his visitors. 


J. H. Bernardin, of William Buchanan, large manufac- 
turer of yellow pine lumber, and C. J. Carter, of the C. J. 
Carter Lumber Company, also an extensive operator in 
the same lumber, were very busy during the convention 
as members of the local entertainment committee. 

C. D. Johnson, general manager of the Frost-Trigg 
Lumber Company, of St. Louis, large wholesaler of yellow 
pine lumber, was a visitor to the convention on Tuesday. 
this company enjoys a deservedly large trade among the 
Missouri and Kansas retailers. 

Charles 8S. Keith, general sales agent of the Central 
Coal & Coke Company, of Kansas City, heavy manu- 
facturer of yellow pine lumber, returned to the city 
from a ten days’ trip in time to meet the retailers. 
This company sells a great deal of lumber to the 
Kansas and Missouri retailers. 

Alfred Bennett, of the Missouri Lumber & Land 
Exchange Company, Kansas City, one of the largést 
yellow pine lumber manufacturers in the southwest, 
was shaking hands with the trade at the Midland lobby. 

D. A. Kendall, general sales agent of the Sawyer 
& Austin Lumber Company at Kansas City, with mills 
at Pine Bluff, Ark., was a conspicuous figure at the 
Midland on Tuesday and Wednesday. This company, 
for years a heavy white pine manufacturer at La 
Crosse, Wis., now has one of the largest and most 
completely appointed shortleaf yellow pine mills in 
the southwest. Mr. Kendall says that his company 
is enjoying a splendid trade. ; 

The Long-Bell Lumber Company, of Kansas City, 
large operator in yellow pine lumber, was represented 
by a number of its salesmen and department managers 
at the meeting. This company, with great saw mills 
in Arkansas and Louisiana and a tremendous annual 
output, entertained many of the retailers in a quiet 
and unassuming manner characteristic of its well known 
hospitality. 

C. A. Antrim, of the Antrim Lumber Company, An- 
trim, La., with sales offices at Kansas City, yellow 
pine manufacturer, was a visitor at the meeting. 

D. G. Saunders, of the Saunders-Turner Lumber Com- 
pany, at Kansas City, and the Saunders-Buckner Lum- 
ber Company, of Chicago, was a familiar face at the 
annual. Mr. Saunders is also heavily interested in 
California and Texas oil fields. 

The Chicago Lumber & Coal Company, of St. Louis, 
large yellow pine wholesaler, had its representatives 
at the convention, among whom was the genial Harry 
Swartz, whom everybody in Kansas City knows. 

The Beaumont Lumber Company, of Beaumont, Tex.. 
the town of the oil gusher, was represented by Mr. 
Bokying, resident representative. This company enjoys 
a large yellow pine trade in the Missouri-Kansas dis- 
trict. 

H. W. Darling, representing the Southern Cypress 
Selling Company, of New Orleans, La., who enjoys a 
large acquaintance in Missouri and Kansas, was among 
the entertainers. 

G. W. DuBes, of the Ruddock Cypress Company, Rud- 
dock, La., one of the representative cypress concerns of 
the country, added to his already large circle of friends 
at the meeting. His company presented Russian leather 
purses to the visitor. 

The Louisiana Red Cypress Company entertained its 
friends in a suite of rooms on the office floor of the 
Midland. 


The Banquet, 


Kansas City, Mo., Jan. 24.—The first annual ban- 
quet, held on Wednesday evening at the Midland hotel, 
was an event in the history of the association and one 
of the most elaborate affairs of the kind ever held in ~ 
Kansas City. The large banquet hall was beautifully 
decorated with evergreens and smilax and the tables 
were covered with American beauty roses and carna- 
tion pinks. Eight hundred guests sat down and dur- 
ing the banquet listened to selections by the Yellow Pine 
Quartette Club and by a string band. 

H. J. Allen, of Topeka, Kan., the first speaker of the 
evening, was introduced by Toastmaster O. J. Hill, 
of Kansas City. Mr. Allen, in his response to the 
toast—Kansas—paid high tribute to the state of which 
he is a citizen, calling attention to her early struggles 
to attain the position she now holds among her sister 
states, largely owing to her wheat, corn and mines. 
He also alluded to the wave of prosperity she is now 
enjoying and of the love her citizens bore towards her. 

The second toast—Missouri—was responded to by Vir- 
gil Conklin, of Carrollton, Mo., who spoke in a similar 
strain, giving Missouri credit however for all of Kansas’ 
“greatness,” 

He was followed by Dr. E. Roberts, of Kansas City, 
Mo., on the “Moral Side of Business.” The responses 
were largely on humorous lines and heartily applauded. 
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A BUILDING ENTIRELY OF ROOFING. 


The Standard Paint Company, sole manufacturer of 
the P. & B. “ruberoid” roofing, had on exhibition at its 
office in the Lumber Exchange, during the recent con- 
vention of the Northwestern association at Minneapolis, 
Minn., a photograph of a building used by the French gov- 
ernment as a customs office at the late world’s fair held 
in Paris, which was interesting from the fact that it was 
the only typical American building on the fair grounds 
built entirely—roof, walls, sides, ceiling and _floor—of 
decorated P. & B. ruberoid roofing, exclusive of the 
wooden framing. This building was erected in sections 
and the Standard Paint Company will exhibit it at the 
Pan-American Exposition to be held im Buffalo, N. Y.., 
from May to November of this year. The company will 
also exhibit other photos, showing application of its roof- 
ing to various classes of manufacturing and other build- 
ings in various sections of the United States. 
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THE UNION ASSOCIATION MEETING. 





A Large and Interesting Meeting Closes a Year of Successful Association Work— President 
Wilson Retained at the Helm—A Radical Amendment of Section Five—A Larger 
Secretaryship with Frank [1. Smith to Fill tt—The American Lum- 
berman the Only Trade Paper Represented at the [leeting. 





Weather mild and propitious in every respect greeted 
the members of the Union Association of Lumber Deal- 
ers on their nineteenth annual meeting, at Toledo, Ohio, 
on January 22 and 23. The meeting was characterized 
by unusual enthusiasm, the number present being large 
and the character of the participants being the cream 
of the retail lumber fraternity of Ohio and western 
Pennsylvania. 

The usual contingent of traveling lumber, sash, door 
and blind salesmen, railroad traffic men and newspaper 
people was in evidence. The wholesale fraternity of 
Toledo are particularly to be congratulated on the warm 
and enthusiastic welcome extended to the visiting asso- 
ciation. Each individual connected with the trade spent 
practically his entire time during the convention in 
ministering to the comfort and entertainment of the 
guests. 

By far this meeting was the most successful one 
ever held by the Union association. It was full of 
interest from start to finish and undeniably it has 
resulted in more of real benefit to the retailers of 
this section than any previous meeting. Everyone was 
enthusiastic over the reception given the association 
by the Toledo wholesale fraternity, and while much 
was said both on and off the floor of the convention 
in commendation of the splendid meeting held at Cleve- 
land a year ago, Toledo as a host won encomiums on 
every hand. 

The list of hosts follows: 


The Mitchell & Rowland sarnes & Mauk, 


Lumber Company, The Rib River Lumber Com- 
Barbour & Starr, pany, 
MacLaren & Sprague, The Empire Lumber Com- 
Kelsey & Freeman, pany, 


W. J. Clarke & Co., 
The W. H. H. Smith Com- 
pany 
The committee which had particular charge of seeing 
to the entertainment of the visitors consisted of George 
L. Freeman, of Kelsey & Freeman, Charles E. Row- 
land, of the Mitchell & Rowland Lumber Company, and 
Rowland Starr, of Barbour & Starr. 


John M. Reed, 
Trotter & Peterson. 


Some Special Courtesies. 

On Tuesday, January 22, the local committee of the 
Toledo wholesale lumber dealers having in charge the 
matter of the entertainment of the members of the 
Union association and its friends, elected to give an 
entertainment at the magnificent Valentine theater, 
which is probably the most splendid play house in 
America. The entire first floor of the house was reserved 
for the visitors, each one of whom was supplied with 
a boutonnier of carnations. The entertainment was 
presented by the big minstrel party of Al. G. Field 
and was received with distinct tokens of approbation 
by the visitors. Local hits abounded, besides the regu- 
lar routine of an old fashioned minstrel performance 
with modern trimmings. 

The local committee also provided, through the cour- 
tesy of the Toledo Traveling Men’s Association, the 
splendid club house of this organization for the several 
meetings of the retailers. In addition to the auditorium 
of the house, a number of committee rooms were turned 
over for their use and the smokers of the party were 
regaled with cigars ef the choicest brands. 

Kept Open House. 

The headquarters of the Union Association of Lumber 
Dealers was the Boody house. Among those firms which 
kept open house in the various parlors of the hotel were: 
Bliss & Van Auken, of Saginaw; the M. B. Farrin 
Lumber Company, of Cincinnati, Ohio; the Empire Lum- 
ber Company, of Toledo and Pittsburg; the Owen M. 
Jenks Company and the Ohio Sash & Door Company, of 
Cleveland, Ohio. All the concerns above enumerated 
made displays of various specialties of production and 
distribution, including everything from oak flooring and 
newel posts to rum punch and Wheeling stogies—some 
smokable cigars also being included. 

The Stenographic Report. 

ToLepo, O., Jan. 23.—The nineteenth annual meeting 
of the Union Association of Lumber Dealers was con- 
vened at the club hall of the Toledo Traveling Men’s 
Association, in this city, yesterday morning, and was 
concluded at 1 o'clock today, being the most interesting 
session, the most largely attended and recording the 
greatest accomplishments during the year of any recent 
meeting of- that venerable retail organization. The 
association did not do a remarkably large amount of bus- 
iness at the meeting, but the reports showed that it 
had been doing efficient work all through the year. 

TUESDAY MORNING SESSION. 

There were fifty-four members present in the hall 
on Tuesday morning when President Wilson called the 
meeting to order and proceeded to read the following: 


President’s Annual Address. 


Gentlemen and Members of the Union Association of Lum- 
ber Dealers: We meet today in our nineteenth annual ses- 
sion. The year just passed has been a remarkable one in 
many respects. In a commercial sense it was. probably, the 
most remarkable one of the century with which it closed. 
One of the remarkable facts was that we passed through a 
presidential election with very' little, if any, effect on the 
general business of the country. The cause of this unusual 
fact I have not been able to solve to my own satisfaction, 


although I do not doubt a number of lumbermen present 
have done so. 

The lumber industry, of which we represent a respectable 
part, has had its share in making up a grand total the 
sum of which is enough to stagger any one except an 
American citizen. I could give you some statistics, but 
that is too dry a subject to talk about at this time. The 
subject that we as retail lumber dealers are most interested 
in, and for which we are here assembled, is how to promote 
the best interests of our association and put it on a firmer 
foundation than it has been in the past couple of years. 
With the territory which we aim to cover we should have 
at least S800 active members. The fact that we have not 
half of that number I do not think can be chargeable to 
the present officers and board of directors. 


A Glowing Tribute. 


i 

The benefits of our association have been brought to the 
notice of all the dealers, either by correspondence or by 
personal visits. I wish every retail lumberman in the terri- 
tory embraced in our association would read last week's 
issue of that matchless lumber journal, the AMERICAN LUM- 
BERMAN. In the proceedings of the two conventions held 
last week, and which are reported in full, you will find 
several papers which were read before the conventions. As 
we have nothing of that kind prepared for this meeting I 
will ask some one to read one of the papers before we 
adjourn. 

The board of directors has held four sessions during the 
year just closed and disposed of some twenty-five different 
claims. Only six wholesale firms were listed. You will 
get from the secretary's report a more detailed account of the 
year’s business. 

We have had no excursions since January, 1898, and your 
board of directors thought this a proper time to try and get 
one up. It is not so easy a matter to arrange for an excur- 
sion now as it was a few years ago. You all know this is 
an era of trusts and combinations. What success we have 
had in getting reduced rates we owe entirely to the efforts 
of M. A. Hayward, of the Chicago, Hamilton & Dayton rail- 
way, and to whom this association is largely indebted for 
the many details of our proposed trip. 


Following the applause which marked the reading and 
conclusion of his annual address President Wilson an- 
nounced that the morning session was a sort of prelim- 
inary session for the purpose of reading the minutes of 
the previous meeting and the appointment of committees 
in order that they might begin their work. The min- 
utes of the previous meeting were then read by the sec- 
retary and approved, being an abbreviation of the re- 
port published in the AMERICAN LUMBERMAN of Jan- 
uary 27, 1900. 


Appointment of Committees. 


The chair announced the appointment of the follow- 
ing committees: 


Auditing—V. W. Peck, Cardington, Ohio; W. F. Dobbins, 
Lima, Ohio; W. 8S. Parker, Findlay, Onio. 

Resolutions—E. M. Diebold, Pittsburg, Pa.; Martin Gross, 
Bellevue, Ohio; W. E. Miller, Mt. Gilead, Ohio. 

Constitution and by-laws—B. F. Packard, Warren, Ohio; 
J. A. James, Springfield, Ohio; M. O. Sherer, Lowsville, Ohio. 


The president announced that he would appoint no 
committee on nominations but let the nominations be 
made direct from the floor, as from the sentiment at 
the previous convention that appeared to be more accept- 
able to the convention. He was, however, instructed to 
appoint such a committee, through a motion offered by 
J, A. James and duly carried, and made the appoint- 
ment as follows, announcing, however, that any mem- 
ber should feel free to make any additional nominations 
to those reported by the committee: 


Nominations—Andrew Jackson, Akron, Ohio; Martin Gross, 
Bellevue, Ohio; William Dingfelder, Hamilton, Ohio. 

S. R. Maclaren, of Maclaren & Sprague, wholesalers 
at Toledo, was then introduced and addressed the meet- 
ing briefly and very happily in the following words: 

It has been my lot to attend quite a number of conven- 
tions of different kinds, and one of the bores that are always 
inflicted upon them is addresses of welcome. I don’t know 
what they are for, but it seems to be one of those things 
that are in the very nature of things, and because they al- 
ways have been we seem to think they always must be. 
From the lumber dealers of Toledo I wish on behalf of the 
trade here to extend you here a welcome to Toledo. We 
want you to have a good time here. We want you to do some 
business while here that will make you rich. (Laughter.) 
We want you to feel that Toledo is glad to see you, truly glad 
to welcome you. As I have said, I have been in a great 
many conventions, and I presume the meetings of the Union 
Association of Lumber Dealers are no different from the 
most of them. Most of the conventions have an excuse of 
business for coming together, but the real thing they come 
together for, and the real benefit that they carried away. 
with them, was the hand-to-hand touch, the life to life ex- 
perience, the meeting of man with man, the social part of 
the convention. And I know that when you go away from 
here, what you carry away with you that will do you good 
tomorrow, and the next day and the next week and the next 
year, will not be the speeches you have heard, but the hand 
clasps and heart words and acquaintance you have had one 
with another. That will be the real good that will be done 
that will make you better and make you better business men. 

So I want you to get acquainted, too, with us Toledo 
lumber dealers. ‘The lumber dealers all over are the very 
best men on earth, and some of the very best of them you 
will find right here—and before you get through with’ us 
you will say so, too. 

Again I want to welcome you here, and want you to have 
a good time while here and enjoy yourselves. (Applause.) 


President Wilson in acknowledging the address of wel- 
come said: 


I want to say for the Toledo dealers that they have pre- 
pared a little entertainment for the retail dealers at the 
Valentine theater this evening, and that tickets for that en- 
tertainment have been placed in the hands of F. M. Smith for 
distribution to the members here this morning. You can 
register your names with him and secure the tickets, and 
they will also be here at the meeting this afternoon. 

B. F. Packard—What is the order of business for this 
afternoon? 

The chair—It will be the reports of these commi 
then any business that may be brought up. ia aoa 





Mr. Packard—There is a matter I would like ¢ 
before this convention, which is this: I belieye it te 
be to the interest of the Union Association of Lumbe Wou 
ers if the convention would resolve itself into q sort ot 
perience meeting, a kind of love feast, as it were Of ey 
each member tell what his experience has been durin’ 
past year or the past term of years. I would like teeth 
from the different members if there has been any vio a. 
of the rules and regulations of this association jn thovitia 
ritory. If so, what have the members in those tow, ley 
to have the matter corrected? What has the board to 
tors done along those lines? Aline. 

Now, innate modesty is one of the characteristics 
lumberman; but I have heard several speak of this th a 
that thing that they would like to have brought ng 
the notice of this meeting, to bring out an ©Xpression of 
members. I wish therefore to offer the following resol 

Resolved, That immediately we assemble atten 
dinner, the secretary proceed to call the nameg pe} 
the towns alphabetically, and ask if there are pA. 
members present representing those towns: jg = 
who they are, and if they have anything to offer 
for the good of the association, and how many of 
those towns have associations of their own and 
where they have we would like to hear how the 
are getting along, and what their benefits are : 

possibly some other towns would take advantage ot 
their experience. 

I think a general interchange of ideas and opinions y 
tend largely to the benefit of the members of this a ould 
tion. sole 

The motion carried, 


The chair—We have had quite a number of complaints of 
wholesalers selling to other than _ retailers, There te 
been a larger number of these complaints than before bet 
think at very little trouble the secretary has collected 
larger sum on these complaints than ever before in the his 
tory of the association. It shows that the retailers q 
watching out and bringing the wholesaler to realize that that 
thing has got to be stopped, and it has had a £00 effect: 
and I think we will have less complaint the coming year than 
we have had for a good long while. 

C. H. Townley, of Cincinnati, then presented the mat. 
ter of a movement for a new lien law which had bey 
made by the appointment of a committee of the (jp. 
cinnati Lumber Dealers’ Association, and asked the q. 
Operation of the Union Association. Upon motion 
Mr. Jackson a special committee was appointed to report 
on the matter the following morning, the following being 
appointed: 

Lien law—H. O. Norris, Newark, Ohio; Frank Whichet 
Dayton, Ohio; F. E. Snider, Lodi, Ohio. : 


A Summoning of the Clans. 


F. M. Smith—Before we adjourn, allow me to say that 
there are a great many more dealers in the city than an 
here at this session; and it might be a good thing if those 
who are here would prevail upon others whom they may 
meet to attend these sessions. I think they will find the 
work of the convention highly profitable to them, as well as 
interesting, before we get through. I simply offer this as 
suggestion which all can act upon. 


The meeting then adjourned at 12:30, until 2:30 iy 
the afternoon. 


AFTERNOON SESSION. 

President Wilson opened the afternoon session by 
announcing that so far but seventy names had been 
secured for the proposed excursion to New Orleans, 
ninety being required, and that unless they were secured 
by 4 o’clock the ‘excursion would have to be called off. 

The committee on nominations then offered the fol- 
lowing report: 

Your committee on 
names, viz. : 

President—J. Wilson, jr., Wapakoneta, Ohio; J. H. Herd- 
man, Zanesville, Ohio; D. Mackey, Galion, Ohio. 

Vice president—W. T. J. Saint, Sharpsburg, Pa.; J. W. 
Meyer, Cincinnati. Ohio; George Maule, Port Clinton, Ohio. 

Treasurer—F. D. Torrence, Xenia, Ohio; M. Lawrence, 
Marion, Ohio; A, Thiesen, Napoleon, Ohio. 

Two directors for three years—A. B. Leach, Wellston, 
Ohio; J. B. Jackson, Barberton, Ohio; William Himberger, 
Norwalk, Ohio; B. F. Weybrecht, Alliance, Ohio ; William An- 
derson, Franklin, Ohio; H. S. Bunker, Altoona, Pa. 

ANDREW JACKSON, 

MARTIN GROSS, 

W. M. DINGFELDER, 
Committee. 


Mr. Lawrence attempted to decline the nomination 
for treasurer, stating that he could not give the office 
the proper attention. 

The chair—The nominations must stand just as they are. 
Declining will do no good, because if they want to yote for 
you they will any way, and if they don’t they won't. . 

Upon motion of J. A. James the report was received 
and the committee discharged. 

Mr, Packard then called attention to the order of busi- 
ness according to his motion at the morning session, and 
the reading of towns alphabetically was taken up by 
the chair. Most of the responses indicated no special 
causes of complaint, either among the dealers them- 
selves or from interference from wholesalers or from out- 
side dealers. It will be hardly necessary to repeat these 
here, but those presenting some special feature were 
as follows: 


Akron: A. Jackson—There is one matter which I don't 
know whether this association can take up or not, but which 
we are affected by; that of shipping lumber in from outside, 
especially from the south. Now, you take southern lumber 
and of course the ‘car will be started from Texas or Louisiana 
or Mississippi and before it reaches us it has been reship 
probably two or three different times. It seems to me poe 
the officers might take this up with some of the railroads an! 
see if we cannot get an amendment on that line of business 
and have a car started and come direct through without be 
ing transferred. st 

Cardington: V. W. Peck—We have had during the Pi 
year an understanding with dealers in nearby towns, wilt 
we have found to be a very good thing. in 

Dayton: Frank Wuichet—We have ‘ive lumber Gesles? 7 
Dayton, but they are all very indifferent about the wor 0 
the association. There is a chance for missionary work there. 

The chair—Is there a chance to get them in? 

Mr. Wuichet—I really believe that it could be done. a 

Elizabeth: W. W. Henry—Although we have been pond 
bers of this association only about a year we have a 
sion in that time to make two complaints to the & hey 
tion. One firm settled like a little man and_ said pod 
would not do it any more, The other firm said that be 
had a right to do such work as that. I believe Oe ae 
ciation ordered the secretary to list them, but they ieee é 
another hearing. and I believe that hearing has not pe 
yet. We love the wholesalers, but we want them bag be 
their place. We won’t buy from parties listed by t "7 very 
ciation at any price although we have had offers . see 
much lower prices than we could get elsewhere. 
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> gentlemen that we had no use for them, 
simply told that if members would interest themselves in 


a os up these cases it would make the wholesalers very 

00! 

lareful. . @ Parsch-—We have no complaints to make as far 
Elyria: sai wholesalers are concerned; they have been 

as trespass oll this year. We have a Union Association of 

doing Very lers in the state of Ohio; I think that we ought 

Lumber Leap iation in every town. I think we would 


f h assoc ca “ 
also to nave ith our wholesale men. They would be better 
te 


ing their bills paid promptly etc. and we as 
assured of Bett be far better satisfied. b 
Se WwW S. Parker—I know something of the benefit 
ay gociations from the fact that two years ago we 
of local —~ and the results have been very beneficial. Our 
ae soon learned that our prices were uniform and 
contractor they continued to trade with the different lum- 
so na a * they were friendly with. Our trade was very 
per firms ear we organized; it was much better last year 
good gy have every man with a little bill of $15 or $25 
and we iar or five different places with it. They come 
running yor place their bill and that ends it. 
asa rule @ There are those in Findlay who are not mem- 
The wo association, I believe, and I believe there was 
pers of i shipped in upon you the past year. Don’t you 
some ries you ean induce your brother retailers to believe 
think the dociation is of some benefit to them and that they 
that this yort it by their membership? 
should supp Mackey—We have had a very profitable year 
Galtoe - utlook seems to be a favorable one. The only 


and te m afraid of is from our wholesale friends. Two 
thing J nian we had a boom we were crowded entirely too 
years rh a rise in prices. This variation in prices works 
much m9 against the ,retailer. He makes his prices and 
very muc pretty nearly got to hold throughout that season 
they igh it works very much against the retailer to 
ay prices going up notch by notch all the time. I 


ink a resolution should be passed by this convention that 
tye wholesalers put a curb upon themselves in this direc- 


Lima: T. W. Dobbins—We have five dealers in Lima and 
we have all been trying to get our share of the trade. Il 
ink there ar@® three of those dealers who belong to the 
= association. We have no lumber association of ou: 
pang on) ‘two years ago we tried to organize one. We went 
© ft as to get organized and went along smoothly for six 
o ths and then it went up. We have not been bothered 
poe much with outsiders shipping in. I think there have 
boc one or two cases where the contractors lived in some 
ther town ‘find bought their lumber where they lived. 
; Marion: J. F. Prendergast—There are no _ wholesalers 
shipping into our territory except to the dealers. There are 
three dealers, and I think they all belong to the associa- 
tion, We don’t get along quite as well among ourselves as 
we should, but that is no fault of the association. 
Miamisburg: J. H. Grove—At Miamisburg we stand as 
it were alone. We only have one other firm there, and that 
deals exclusively in hardwood lumber. In the last year 
we haven't had much cause of complaint from lumber being 
shipped in either by outside dealers or by wholesalers. I 
think that possibly two cars were shipped into our town, 
and it was only a little while before we located them as 
coming from Chicago. But from what we knew of the party 
to whom these cars were shipped we thought that the ship- 
pers would probably be punished more severely than the 
association could fe gare aoe and so we iet the matter 
f Laughter and applause. 
mt. Gilead : W. E. Miller I would say this: That we 
have been members of this association ever since it was 
organized; have attended every meeting except the one held 
at Lima, and the association has been a benefit to us I 
think in a good many ways, not only in protecting our trade 
but from a social point of view, and I think that if more 
members would join the association and would come here 
for business and attend strictly to business we would have 
a good association. 


An _ Ideal 


Newark: F. M. Smith—The dealers in Newark I may say 
get along possibly better than any other set of dealers in 
any other town in the state. We have three dealers, two 
of whom do a very heavy business, with one smaller yard. 
It is hardly necessary, I presume, to go into details about 
various matters, but each yard issues price lists and these 
prices are uniform. Each contractor in the town has a 
price list issued by some of the firms, and he never needs 
to ask what the price is on any job and knows what to 
figure upon at once. This seems to suit them very well and 
we never have any occasion to shade the price, or at least 
very rarely, and even if we do it usually looks like a bigger 
thing to the purchaser than it really is to us. 

Now as regards the work of the Union association, we 
have for a long time been members of this association. We 
have not had any particular trouble from wholesalers or 
from shipments from outside points, but that is not the 
reason for our belonging to the association. We are inter- 
ested in its work and we belong to it simply from principle 
as well as because we do not know when we might be in a 
position to call in its aid. We had occasion a few weeks 
ago in figuring on a very large bill of lumber to learn 
that quite a number of wholesale firms in different parts of 
the country had been asked to submit figures. Some of 
them did so, but more of them considerately and very 
properly refused to do so and called the attention of the sec- 
retary of the association to the matter, asking the advisabil- 
ity of their making prices, and the secretary promptly 
answered that they should not. I think while I am enlarg- 
ing upon that particular point that it would be well for 
wholesale people when asked for figures in such cases to 
write to the secretary of this association as to whether the 
trade is legitimate where any doubt exists upon that sub- 
ject. In that way I think a great deal of friction can be 
avoided. 

_ There is another matter that I want to call attention to 
i regard to the lumber dealers of Newark: Inasmuch as we 
are always. upon the best of terms any one of us can fil! 
a bill even if he has not got the stock provided any of his 
neighbors has it. 

You can readily understand that by conducting business in 
that way it is a great convenience and you are bound to re- 
main upon good terms with your competitors, as well as 
give better service to your customers. Altogether, we have 
20 complaint to make down in Newark, and we are all just 
like one happy family. (Applause.) 

Plain City: E. Beach—As members of the association all 
of Us like to feel that we are of some little importance, and 
| think it would make us feel this more if we were to receive 
Tom the secretary once every three months a report of the 
doings of the directors in the meantime. If a retailer has 
— & complaint and the complaint has been settled with 
b. Spoke affected yet the others know nothing about it, 
be =: the one affected. But if at the end of every three 
— the secretary sent out a circular telling who the 
nal esaler was, who the retailer was and how the com- 
an had been settled, and whether the settlement was sat- 
te we” we would all feel that the association was of 
her — to us. Four hundred one-cent stamps would carry 
cantare circulars, which I believe is about the present 
tary 9 ip. The printing would cost little, and the secre- 
to BN oy for his work and it would cost nothing extra 
It would im get out these circulars. This is simply an idea. 
vith th Make us feel that we were intimately connected 

rest of the machine. We have a good president and 
cee of directors, and I know that our secretary 

Me time woretary, because we did not pay our dues for 
(Laughter and he kept coming after us with statements. 

~ €t.) But in order that the board of directors may 
this te vote gment upon the subject I want you to put 
Probation - "Be whether this idea meets with your ap 


Lumber Town. 





Mr. Beach put this idea in the form of a motion which 
was seconded by Mr. F. E. Snyder. 


B. F. Packard—I think this is one of the most important 
matters that ever came before the association. I regard it 
as highly important that each member of the association 
should be made acquainted every quarter with all the com- 
plaints that have been acted upon by the board of directors, 
and I hope that the motion will prevail. 


The motion was put to a vote and adopted. 
Springfield: A. M. Jenkins was called upon but re- 
ferred to J. A. James, president of the local association. 


J. A. James—We have a local organization in Springfield 
which has been in force for about two years and we have 
quite a few beneficial features. We have a price list and 
meet regularly every two weeks and change the prices as 
necessary. Some one has suggested that we ought to have 
a regular price the year around. We would like to do that 
but supply and demand governs that and we have to follow it. 
Another feature is our delinquent list—our “dead beat” 
list, some would call it. That has been a great benefit to 
us. When a man refuses to pay a bill he is reported, is placed 
upon the black list and he can’t go to another dealer, as 
heretofore, and get another bill on account. If a contract- 
or, he is obliged to get a written order on the party for 
whom he is building, and some of us are in favor of doing 
that all along the line. You understand that the plumb- 
ers throughout the state do that. They are prohibited 
from selling direct to the contractor under any circum- 
stances. They can only sell on an order from the party 
for whom the plumbing is done. I don’t know that I would 
advocate such a radical step at this time, but it is worth 
considering. With regard to the membership in the Union 
association at Springfield, I believe we are all members 
except one firm. I think that one pretty good feature of the 
by-laws of our local association is that they require that 
every member of the local association shall be a member of 
the Union association, and I just recently heard that one 
firm does not belong. At our next meeting we shall bring 
that matter up and rake those people over the coals. -They 
are very strong advocates of local organization and if they 
want to retain their membership they must comply with 
our provisions and join the Union association, and I would 
suggest that if that provision is good for us it ought to be 
good for all. (Applause.) This question of transferring 
ears from the south is one that has given us a great deal 
of trouble. I don’t suppose that we can control all the 
railroads in the United States—that is quite a big proposi- 
tion and we may have to be bigger than we are now before 
we do that—at the same time we would be able to do more 
if we had more faith in ourselves. 

A Case of Dissatisfaction. 

Warren—B. F. Packard stated that during the year 
they had one cause of complaint at Warren that had been 
settled by the association, but not in a manner satisfac- 
tory tothem. It was a case of where a prominent whole- 
sale lumberman at Cleveland was a stockholder in a 
grain elevator at Warrren and shipped down a bill of 
lumber amounting to about $2,200 to be used in the 
erection of a building. Complaint was made and the 
case, after some delay, was finally settled by the pay- 
ment of a fine of $25, whereas 10 percent of the bill 
would have amounted to about $220. Mr. Warren 
wanted to know by what means this decision had been 
arrived at and what defense had been set up, and he 
also wanted an expression of opinion from the members 
as to whether the fact that a wholesale lumberman was 
a stockholder or partner in a business justified him in 
selling his lumber for such purposes. The convention, 
however, declined to entertain the motion which was 
offered to the effect that future sales of that sort should 
be declared illegitimate. It appeared to be the sense 
of the meeting that this fact was already recognized 
and had been conceded by the wholesaler, and, as the 
secretary and president stated in what they had to say 
upon the subject, it seemed better that the person in 
question should pay a moderate fine and be retained in 
the ranks of friendly wholesalers than that he should be 
placed upon the list and driven outside to the injury of 
all the retailers. 

Wapakoneta: J. Wilson, jr—Wapakoneta is too nice a 
town to have any kickers in it. We get along down there 
very smoothly. We have had just one car shipped in there 
by a lumber company of Chicago. 

F. E. Snyder—I would like to ask if there is any way of 
heading those fellows off. There are one or two contractors 
down my way who are buying from them and who are get- 
ting punished by getting poor lumber. ; 

The Chair—I believe it was two carloads that they shipped 
to my town to different contractors; they have got money 
coming from both of them and the contractors got stuck 
on the quality of the lumber, and I haven't any kick coming. 
I would not say a word about it. 

Xenia: F. D. Torrence—With regard to complaints we 
don’t have any trouble at Xenia, as the wholesale men think 
too much of us, except the South Side Lumber Company and 
the George Green Lumber Company, of Chicago. They 
have sent in two cars during the last year, and if they had 
as much trouble getting the money from the fellows as 
we did I think that they earned it. 


A Few Earnest Words. 


Youngstown: Louie Heller—When Mr. Packard made the 
motion this morning to have an experience meeting this aft- 
ernoon, I thought that it was a good thing. I think differ- 
ently about it just now. (Laughter.) However, I am glad to 
see the great interest taken in these meetings of the associa- 
tion. Since our last meeting, in Cleveland last year, we made 
up our minds that if possible we would attend every meeting 
of this association. I have learned with much satisfac- 
tion that it is not the good, reliable, wholesale concerns that 
do us so much harm; it is more the snide concerns, and it 
lies with the individual members to do away with them by 
getting our organization into more perfect shape. This or- 
ganization is made up entirely for the benefit of the retail 
lumber dealers, but we can’t do it alone, we have to have 
the wholesalers with us. Consequently a certain credit be- 
longs to them. We should feel that if they protect us, we 
must protect them by buying from them as much as possible. 
Everything works two ways, and in my judgment the whole- 
salers are entitled to a vote of thanks because there has been 
so little complaint among so many lumber dealers as are 
here. It seems to me a great thing for them to do it. and 
I don’t like to hear any complaints. It is all right to bring 
them up. but at the same time we must divide things up a 
little. Now another thing: As I said before. I thought it 
was a real good thing when Mr. Packard made the motion for 
this experience meeting; still, When we gathered this after- 
noon there were only a few of us here to take advantage of 
it. But this morning I noticed that when it was announced 
that “You can get the tickets in that room,” everybodv 
stepped up. (Laughter and applause.) We should be equally 
interested and enthusiastic in trying to work together. I 
don’t know that I can say anything more. Possibly if we 
live until next year we will all be able to speak better in this 
experience meeting, and I hope that we will all be prepared 
to do so. 


Mr. Heller sat down amid a perfect storm of applause, 





He is a cultured German gentleman, who speaks English 
very imperfectly, and much of the effectiveness of his 
unique little speech is lost in print. He thought of 
something else to say and again rose to his feet: 

I had pretty nearly forgotten to say anything about 
Youngstown, and Youngstown delegation will say, “You don’t 
say anything about us.” In Youngstown we have seven deal- 
ers and I hope they all belong to the association. There 
was one good man who wanted to go into the lumber busi- 
ness there and we didn’t know anything about it. He went 
to the wholesale lumber dealers to purchase the lumber and 
found he could not get it; he found out he would have to 
join the local organization of the Youngstown retail lumber 
dealers. He had to call and make application in writing and 
put up the money. You must give the wholesalers credit for 
that sort of thing. 

J. A. James—Does the gentleman from Youngstown mean 
to say that the traveling men will not sell to any one who is 
not a member of the local association? 

Mr. Heller—That is exactly the case. 
terms,” what you call it. (Laughter and applause.) 

Zanesville: F. H. Herdman—Last year we had one case of 
a bill of lumber shipped in for a factory building by a Chi- 
cago lumber company. It was the only case that I recall 
during the year, although there may have been others that 
did not come under our observation. In this case we made 
complaint to the association, and I suppose that it was on 
our complaint that the firm was placed upon the proscribed 
list. Since then we have heard of their quotations coming 
into our town, but nothing further. We could not make any 
definite claim because the bill of lumber they shipped had 
never been submitted to us for an estimate, and so far as I 
know had not been submitted to any other dealer in the 
town, and of course we did not know the size of the bill and 
could not make a claim. In fact, we consider that the money 
consideration was not the principal thing to be aimed at. 
Our aim was to stop business of that character, and if you 
can accomplish that, that is the benefit as I regard it. 


Choking Off Unfriendly Wholesalers. 

D. Mackey, of Galion, wanted to know if there wasn’t 
some way of shutting off the shipments of lumber by 
Chicago wholesalers. He thought that the association 
ought to take up the matter vigorously, and in such a 
way as would prevent these people from getting lumber 
supplies in future. Mr. Mackey, however, was informed 
in the discussion that followed that at least one of the 
concerns which was mentioned had its own mill and 
timber, and, as one member facetiously suggested, the 
only way to deal with them would be to send a secret 
commission to wipe out their property. 

The question of relations to the National Wholesale 
Lumber Dealers’ Association being brought up, a motion 
was carried for the appointment of two delegates and 
aiternates to the Pittsburg meeting in March, the presi- 
dent to be one of the delegates. 


D. F. Torrence—I was in attendance at the last conven- 
tion of the Wholesale Lumber Dealers’ Association at Balti- 
more last March, and you can imagine my humiliation when 
the report was called for from the Union Association of 
Lumber Dealers of Ohio, to find that there was no repre- 
sentative from that body. Pennsylvania was represented and 
Illinois, and Kansas, and the Northwestern Association, and 
in fact every other retail association except our own. But 
when they called for Ohio it was not represented. 


Albert Cone, of the AMERICAN LUMBERMAN, supple- 
mented Mr. Torrence’s remarks in this direction, speak- 
ing of the interest which the wholesale organization was 
taking in the work of retailers and the effective way in 
which it had taken up the matter of affiliation with 
them. 





We “bring them to 


The chair continued calling the roll with the names 
from Pennsylvania. 

Pittsburg: E. M. Diebold—I haven't very much to say. 
The lumber dealers of Pittsburg as a rule don’t belong to any 
association: it is a case of every man for himself. Every 
man can cut prices as much as he pleases and gets as much 
business as he can, 

Belle Vernon, Pa.: C. F. Eggers—We belong in a small 
town up the river forty miles from Pittsburg. We had a 
local retailers’ association and it was a mighty nice thing, 
but the last year we have been too busy to attend the meet- 
ings. We are not cutting one another's throats, however, 
as we did before. I know that you will all be glad to be 
represented at the National Wholesale Lumber Dealers’ As- 
sociation at Pittsburg, and that the Pittsburg wholesalers 
will treat you right. 

The meeting then adjourned until 9:30 Wednesday 
morning, the chair announcing in closing that the excur- 
sion to New Orleans had been definitely abandoned. 


WEDNESDAY MORNING SESSION. 

Although the Wednesday morning session had been 
set to begin at 9:30 o’clock, it was nearly 11 when the 
convention was called to order by President Wilson. 
The first report received was the following from the 
committee appointed upon the matter of lien law: 

We your committee approve the suggestion made by the 
Cincinnati Lumber Dealers’ Association, and urge the Union 
Association of Lumber Dealers to take such immediate ae- 
tion as they may deem best to secure the drafting and pass- 


ing of a lien law for Ohio which would afford the protection 
we all so much need. 
H. O. Norris. 


(Signed.) 

FRANK WUICHET. 
F. E. SNYDER. 

The committee on constitution and by-laws presented 
a report through B. F. Packard, chairman, recommend- 
ing a number of changes in the constitution and by-laws, 
and referring to the convention for action without re- 
commending a number of other changes which had been 
brought before it by members. The first. change which 
was adopted was one in Section 1 of Article I of the 
constitution, by which Indiana was dropped from the 
territory of the association, there being at the present 
time no association members in that state, and it hav- 
ing a very efficient retail organization of its own. 

Section 8 of the by-laws provides that the secretary 
shall mail to members every three months a ust of 
active and honorary members of the association, and 
also a list of wholesalers and manufacturers who refuse 
to abide by the rules of the association. This was upon 
recommendation changed to include also a list of all 
such wholesalers as may be furnished the secretary by 
the secretaries of other retail associations. 

Section 2 of the by-laws has provided that the admis- 
sion fee to new members shall be $5, covering all dues 
for the current year and meaning the same as the annual 
dues to members. The committee offered an amend- 
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ment to this section, providing that after the middle of 

the calendar year the secretary should be authorized to 

accept new memberships at $2.50, covering the dues for 
the balance of the year. 

Che amendment was adopted. 

Section 10 of the by-laws has hitherto provided 
that the secretary shall receive at the rate of $1,000 
per annum and actual traveling expenses for his ser- 
vices. An amendment was offered leaving the matter 
of his compensation in the hands of the board of direc- 
tors. After discussion it was adopted, with the under- 
standing that the secretary would be expected to earn 
an increased salary in increased membership, and give 
his entire time to the work. 

The Question of a Regular Meeting Place. 

A proposition to change Section 11, Article I, of the 
constitution regarding the place of annual meeting was 
referred by the committee without recommendation. The 
constitution provided that the annual meeting should be 
held at such time and place as the board of directors 
shall determine. The amendment proposed that the 
meeting place should be fixed at Columbus. 

F, Wuichet—I think that this is the best meeting that we 
have ever held, and more than twice as good as any we 
ever held in Columbus. I would rather come to one meet- 
ing in Toledo than to ten meetings in Columbus. (Laugh- 
ter and applause.) : 

The association finally voted to leave the section as 
at present, and E. S. Nail, of the Lumberman’s Mutual 
Insurance Company, of Mansfield, Ohio, read a very 
interesting paper upon mutual insurance. Mr. Nail 
started out by remarking: “It would appear that after 
having come before the association for six consecutive 
years upon the same subject little new could be said 
upon the subject of insurance.” His paper, however, 
proceeded to disprove this premise, being upon the whole 
a very original and instructive paper. The AMERICAN 
LUMBERMAN hopes at a later date to give its readers. 
the benefit of it. 

The committee on resolutions offered the following 
report: 

To the president and officers of the Union Association of 
Lumber Dealers : p 
Your committee on resolutions begs to make the following 

report: 

Resolved, That the Union Association of Lumber Dealers 
will extend a vote of thanks to the wholesale lumber dealers 
of Toledo for the use of the meeting rooms and for the en- 
tertainment of last evening. 

(Signed) E. M. DIEBOLD. 
MARTIN GROSS, 
W. E. MILLER. 

At this point was read the secretary’s report showing 
the condition of the association, of collections, ete., up 
to the first of January. The treasurer’s report was made 
out up to the present date; the figures of the two, 
therefore, not exactly agreeing. The secretary’s report 
showed a deficit of $318.20 upon the Ist of January; it 
being explained, however, that the deficits of several 
years ago had been much larger and had been prac- 
tically reduced year by year. 

W. F. Prendergast, not having been present when the 
report of the committee upon lien law was presented, 
asked what disposition had been made of that subject 
and moved that a committee of three be appointed to 
take charge of the matter. Carried. 

Section 5 Finally Amended. 

At the previous meeting a special committee consist- 
ing of Messrs. Weaver, Crane and Frank M. Smith was 
appointed to consider the change of Section 5 and to 
make a report at the next annual meeting. Mr. Smith 
was the only member of the committee who was present 
at the meeting and he reported that the committee had 
taken no action upon the matter, the chairman of the 
committee never having called a meeting. Secretary 
Jackson reported that he had brought up the matter 
at the secretaries’ meeting and that the secretaries of the 
other associations had stated that their exempt lists 
were much the same as that of the Union association 
except that some of them contained more exemptions, and 
they recommended that no changes be made in the 
clause. 

Frank M. Smith—As one of the members of that special 
committee IT have not changed my own opinion in regard to 
the way that this section ought to read, and the idea I 
formed of iga year ago at Cleveland. I still think that it 
ought to be changed. It does not seem to me that it is of 
very much material difference to the wholesaler whether 
the dealer or a consumer buys it of him. It is in my opin- 
ion trade that rightfully belongs to the dealer of the place in 
which the stock is sold. I found during the past year there 
is one concern to whom I have sold everything almost, in 
the way of pattern and other lumber, except possibly two 
cars, during the past year. I could have sold them that 
only they did not ask me for prices on it by the carload. 
They bought the stock at Menominee, Mich., from a Chicago 
dealer and I know that I could have sold it to them as 
cheaply as they bought it and still have made a little 
money on it. 

The Chair—Excuse me, Mr. Smith, but are you making a 
report for your committee? 

Mr. Smith—I am making a report for myself as one mem- 
ber of the committee. From what I understand I believe 
it would be a minority report if the other gentlemen were 
present. 

The Chair—The secretary informs me that the other mem- 
bers of the committee have written recommending that no 
change be made, and inasmuch as the committee is not here 
I think the only way to dispose of it will be simply to let it 
go over until the next meeting. 

A. Jackson—I am very much disappointed that we have 
no report here today. It is a question that probably our 
part of the country has more interest in than any other 
one thing that has been brought before the association. I 
do not want to take up much time of the association now, 
but I hope that we will not drop this thing. I am sure 
that it is not the wish of the wholesalers. I have conferred 
with the wholesalers and they almost universally are in favor 
of our adopting something of this sort. The majority of 
the Cleveland wholesalers are respecting our wishes and are 
not selling to this class of people. Now I think we ought 
to at least appoint a committee that would make a full 
investigation and dispose of this at the next meeeting if 
not immediately, and I believe we could take up at least 
part of it today. Either you want to enforce that rule or 
throw the matter wide open. Even if the retailers sell the 
stock it will still go out of Cleveland. They will get the 
trade just the same, and the consumer will possibly pay a 


little more. I make a motion that a committee be appointed 
that will do something. I am not saying anything against 
Mr. Smith, but presume that he has done all that he could. 
I presume that the fault lay with the chairman of the 
committee. 


Mr. Jackson’s motion for the appointment of a com- 
mittee of three was seconded and carried, and the chair 
appointed Mr. Jackson as chairman with B. F. Wey- 
brecht and F. M. Smith as the other two members. 


George Dingledy—I am representing an estate that has been 
in the lumber business for years, and I am sorry that this 
business could not be settled at this meeting. We are only 
putting it off for another year. Being a member of this 
association I take an interest in it, and this is one of the 
very things that I came here to have fixed up at this meet- 
ing. We. have a large interest in Youngstown in this very 
thing. I had a man say to me not long ago—possibly he 
may have been exaggerating it a little, but not much: “We 
handle as much lumber in our place as all of you lumber deal- 
ers put together. We buy it in Cleveland and don’t have 
to come to you fellows for it.””. That lumber is going by our 
yard every day, and if we have to put up with it another 
year it will be simply that much more injustice to us. It is 
also a great injustice to the other wholesale dealers. We 
have alwalys tried to support our dealers at Cleveland, and 
now if we do not take some action on this uestion we cannot 
expect the other dealers to sit down and let this trade go 
away from them entirely. I would be in favor of throwing 
the gates wide open if we cannot stop this. 

I’. M. Smith—I think that the motion passed a few mo- 
ments ago was a little too hasty. You can readily perceive 
that there are members here whose interests require im- 
mediate action. I therefore move that the motion as 
adopted be reconsidered. 

The motion carried. 

Louis Heller—Now I notice that last year there were some 
who thought that this was a question which did not concern 
them. Not so; we should stick together. This association 
is made for mutual benefit. This is of course of great 
importance in some sections, and there is a great deal of 
lumber sold to manufacturing concerns. If we take the 
action that we should upon the question I am convinced that 
we shall be able to do what we have undertaken. I think 
that the proper way for us to do is to have no exemptions 
at all. (Laughter and applause.) When we begin these 
exemptions that is where the trouble comes in. It seems 
to me that would be the proper way, and I could not con- 
sistently vote for anything else. (Applause.) 


——— 
F. M, Smith offered ar amendment to the section 
ing it read as follows, omitting the clauses in bracks, 

which had previously appeared in the section: 

Section 5.—Exemptions. Nothing in the foregoin, 
shall be construed so as to entitle members to ae 
plaints on account of sales or shipments of lumber “ne 
manufacturers in car lots, [such as pattern or flask lurk” 
or] which enters directly into the article they manufan 
or becomes part of the article offered for sale [ang ine 
ing, crating or shipping the same], to railroad or tor 
portation companies, nor in case of sash, doors or bli 
sold to merchants who keep a regular stock of Such goose 

The amendment carried and then upon mot 
Mr. Snyder the special committee which haq 
appointed was continued to have charge of the mg 
and to report any further needed amendment gt the 
next meeting. 

Chairman V. W. Peck made a report for the audit; 
committee approving the figures of the Secretary's anj 
treasurer’s accounts as adjusted and reconciled ’} f 
auditing committee and recommending that jn future 
the secretary and treasurer meet and check Up their 
accounts at least a day in advance of the meeting; ale 
that the reports of both be made to end with the cal 
endar year. ; 

Action upon the report of the nominating committy 
was the next thing in order and in this connection Mr 
Herdman desired to withdraw his name : 
saying: 

We have become accustomed to electing for a ge 
any president who has discharged his duties sation ra 


Our present president is one such. He has made an eft, 


officer and is entitled to re-election. I therefore think th, 
we should make the re-election of Mr. Wilson unanimonsg. ‘ 
It was moved by Mr. Packard that the secretary cast 
the ballot of the association for Mr. Wilson, which Was 
done amid great applause. 
Mr. Wilson—I don’t think that you are treatin 
ly right. This nominating committee brought in three oan 
and either, in my opinion, would have made a better 7: 
siding officer than myself. I think that the members sheulg 
have been given a chance to ballot for the candidate. It 


ion of 


as a Nominee, 
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LIST OF ATTENDANCE. 


Aldrich, Fred W., Pittsburg, Pa. 
Allbaugh, W. A., Massillon, O. 
Allen, C. F., Sabina, O. 

Allen, H. R., Toledo, O. 

Althaus, Amos, Bluffton, O. 
Anderson, James, Sidney, O. 
Arnold, E. C., Cincinnati, O. 
Atwood, W. L., Detroit, Mich. 
Bacon, C. 8., Grand Rapids, Mich. 
Baird, W. P., Youngstown, O. 


Hankey, P. S., 


Columbus, O. 


Balmer, Cal, Bluffton, O. 
Barr, Charles, Cincinnati, O. 
Barr, Clarence, Cincinnati, O. 


~ 
~ 


Bartles, Charles, New Philadelphia, 
Batchelor, J. P., St. Louis, Mo. 
Beach, E., Plain City, O. 

Bennett, Ira B., Detroit, Mich. 
Bennett, Jay S., Sandusky, O. 
Bernower, J. A., Canton, O. 
Bernower, Phil J., Canton, O. 
Bierman, V. D., Toledo, O. 

Bishop, Charles L., Centerburg, O. 
Bishop, Fred C., Centerburg, O. 
Blank, 8. E. (and wife), Uniopolis, O. 
Boneystelle, J., Bellaire, O. 

Boyd, George H., Saginaw, Mich. 


Breakey, Andrew, Ludington, Mich. 

Brown, A. W., Findlay, O. 

Bryant, E. 8., Bloomdale, O. 

Bryson, J. W., Athens, O. 

Bunnell, C. W., Mason, O. 

Burns, H. G., Mansfield, O. 

Buttrick, George H., Cleveland, O. 

Campbell, J. H., Toledo, O. 

Carleton, C. H., Cleveland, O. 

Carter, C. A., Mansfield, O. 

Caruthers, W., Sidney, O. 

Chambers, E. W., Toledo, O. 

Clark, L. N., Dayton, O. 

Clarke, T. B., Xenia, O. 

Compton, A., Hamilton, O. 

Cone, Albert, American Lumberman, 
Chicago. 

Compton, F., Hamilton, O. 

Cool, W. A., Urbana, O. 

Coolidge, E. B., Cleveland, O. burg, Pa. 

Coulson, A. K., Pittsburg, Pa. 

Crawford, George H., Columbus, O. 

Creith, H. C., Columbus, O. 

Culver, W. T., Ludington, Mich. 

Decker, F. W., Saginaw, Mich. 

Dewey, H. S., Saginaw, Mich. 

Devenport, F. J., Boyne City, Mich. 

De Voss, W. H., Greenfield, O. 

Dickinson, F. G., St. Louis, Mo. 

Diebold, FE. M., Pittsburg, Pa. 


-Bowling Green, O. 
Hankey, R. P., Bowling Green, O. 
Hawes, O. S., Detroit, Mich. 

Hawkins, A. W., Akron, O. 

Hayward, I. 8., Cleveland, O. 
Haymaker, W. S., Pittsburg, Pa. 
Hayward, M. A., C.. BH: & D. B.. R., 


Hebbell, H. M., Urbana, O. 
Heller, Louie, Youngstown, O. 
Baker, F. E., Van Wert, O. Henry, H. D., Detroit, Mich. 
Henry, James C., Greensburg, Pa. 
Henry, W. W., Lisbon, O. 

Hill, H. E., Pittsburg, Pa. 

Barr, James H., Cincinnati, O. Hilton, E. R., Huron, O. 
Hoffman, Silas, Youngstown, O. 
Hopkins, W. M., Cincinnati, O. 
Hubbell, W. F., Wauseon, O. 

Hunt, J. A., Wadsworth, O. 
Huston, H. H., Columbus, O. 
Ingard, D. L., Upper Sandusky, O. 
Jack, Daniel F., Cleveland, O. 
Jackson, Andrew, Akron, O. 
Jackson, J. B., Akron, O. 

Jackson, Ward B., Cleveland, O. 
Jacobs, R. E., Findlay, O. 

Jacobs, W. P., Lima, O. 

James, J. A., Springfield, O. 
Brainerd, B. L., Cleveland, O. Jenks, E. F., Detroit, Mich. 
Jenks, John, Cleveland, O. Shaw, J. T., Detroit, Mich. 
Jenks, Owen T., Cleveland, O. 
Jenks, Robert H., Cleveland, O. 
Jenkins, A. M., Springfield, O. 
Jenkins, C. C., Willoughby, O. 
Jones, Samuel, Belle Vernon, Pa. 
Keator, Ben C., Columbus, O. 
Keim, M. J., Louisville, O. 
Keller, J. T., Baltimore, O. 
Keppler, Jacob, Greensburg, Pa. 
Kern, Harry, Sandusky, O. 

Kies, A. C., Jonesboro, Ind. 
Kimball, F. E., Oberlin, O. 

King, Joseph S., Galion, O. 

Kirk, S. E., Detroit, 
Kleinpell, R., Chicago. 

Koch, C. L., Perrysburg, O. 

Kotcher, C. W., Detroit, Mich. 
Kunkle, Amos (and wife), Greens- 


Landfear, F. W., Cleveland. O. 

Lawrence, M., Marion, O. 

Leach, A. B., Wellston, O. 

Lee, B. F., Wiliamsburg, Pa. 

Leming, Ermi, Chicago. 

Lincoln, I. B., Booth & Boyd Lumber 
Co., Saginaw, Mich. 

Linhart, S. A., Bloomdale, O. 

Long, E. W., Cadiz, O. 

Long, Fred, Cadiz, O. 


Phillips, J. T., Saginaw, Mich. 
Peck, V. W., Cardington, 0. 
Porter, J. A., Middletown, 0, 
Postlethwaite, — —, Orville, 0, 
Prendergast, J. F., Marion, 0. 
Prescott, W. H., Cleveland, 0, 
Price, L. D., Swanton, O. 
Pounder,. H., Galion, 0. 

Pursell, C. W.. Washington C. H., 0, 
Rathbun, William, St. Louis, Mo. 
Raugh, A. J., Cleveland, 0. 
Reigel, E. W.. Cleveland, 0. 
Reilley, Frank H., Buffalo, N. Y. 
Reynolds, A. W., Manistee, Mich. 
Ridgway, —, The Morgan Co., Chicago 
Robb, Charles, Toledo, 0. ; 
Robinson, E. C., Lowellville, 0, 
Robinson, E. R., Cincinnati, 0, 
Robinson, Harold, Toledo, 0. 
Rogers, Frank, Columbus, 0. 
Rowe, W. O., Columbus, 0. 

Rugh, H. A., Greensburg, Pa. 
Sanborn, H. W., Cleveland, 0. 
Schneider, John, Marion, 0. 
Schubert, Miss, Greensburg, Pa. 
Schuck, J. A., Sandusky, 0. 
Schwartz, George W., St. Louis, Mo, 
Seitzler, John, Bellevue, 0 

Sellen, Henry, Chicago. 


Sheldon, H. G., Fremont, 0. 
Sherer, M. O., Lowsville, 0. 
Shrock, Warren, Cleveland, 0. 
Simon, Charles F., Bloomdale, 0. 
Smith, Allen, Chicago, Il. 
Smith, F. M., Newark, 0. 
Smith, Peter, Cleveland, 0. 
Smith, P. N., Cleveland, 0. 
Snyder, F. E., Lodi, 0. 
Snyder, W. H., Carey, 0. 
Spangler, Frank (and wife), Toledo, 0. 
Spencer, A. H., Toledo, O. . 
Spies, Andy, Norwalk, 0. 
Mich. Stabler, Clifford, Mason, O. 
Stearns, Robert, Ludington, Mich. 
Steiger, J. W., Bradner, O. 
Stone, A. L., Cleveland, O. 
Strauss, A., St. Louis, Mo. 
Strible, D. W. (and wite and daugh- 
ter), Greensburg, Pa. 
Summerville, H. J., Mansfield, 0. 
Tarbox, W. J., Cedarville, 0. 
Teachout, George, Columbus, 0. 
Teare, E. E., Cleveland, 0. 
Tennyson, J. B., Defiance, O. 
Tenzer, H. B., Defiance, O. 
Theisen, Albert, Napoleon, 0. 
Thomas, E. 8S., Jackson, 0. 
Thornton, C. C., Granville, 0. 


Dingledy, George, Youngstown, O. Low, O. B., Hocking Valley Ry., To- Torrence, F. D., Xenia, 0. 
Dingfelder, William, Hamilton, O. ledo, O. Townley, C. H., Cincinnati, 0. 


Dobbins, W. F., Lima, O. 
Doppes, J. H., Cincinnati, O. 
Drake, W. A., Dayton, O. 

Du Bois, Morris, Bellaire, O. 
Edwards, E. L., Dayton, O. 
Eggers, C. F., Belle Vernon, Pa. 
Ellenberger, F. H., Cleveland, O. 
Faist, Theodore, Lima, 0. 
Fauster, L. F., Archbold, O. 
Ford, W. E., Chicago. 

Foster, E. F., Grand Rapids, Mich. 
Francis, W. H., Troy, O. 
Frankenberger, John W., Mansfield, O. 
Fitch, J.. Columbus, O. 
Forney, C. W.. Cambridge, O. 
Galloway, E. D., Howell, Mich. 
Garling, John, Pittsburg, Pa. 
Gibson, Clayton, Detroit, Mich. 
Gibson, H. H., Toledo, O. 

Giesy, H. H., Lancaster, O. 
Gill, P. S.. Cleveland, O. 

Ginn, E. E., Jamestown, O. 
Gleason, Earl, Van Wert, O. 
Gleason, —, Coshocton, O. 
Goodyear, A. B., Bloomdale, O. 
Gotshall, L. D., Archbold, O. 
Gregg, H., Upper Sandusky, O. 
Griffith, T., Chicago. 
Groesbeck, E. C., Detroit, Mich. 
Groesbeck, A. B., Detroit, Mich. 
Gross, Martin, Bellevue, O. 
Grove, J. H., Miamisburg, O. 
Hager, W. H., Cleveland, O. 
Halstead, L. D., Conneaut, O. 
Hammond, J. H., Detroit, Mich. 


McLeod, A. D., C., 
Cincinnati, O. 
Mcleod, A. H., C., 
Cincinnati, O 


Murphy, Joseph T., 


Lyman, R. L., Toledo, O. 
Mackamon. €. E., Pittsburg, Pa. Van Alstine, Thomas B., Youngs 
Mackey, David, Galion, O. 
McFarlane, F. B., Cincinnati, O. 
McFarland, M. W., Mansfield, O. 
McLaughlin, C. R., Columbus, O. 


ee, Mich. 


Trught, O. E., Cincinnati, O. 


town, O. 
Van Auken, W. G., Saginaw, Mich. 
Van Cleave, B. L., St. Louis, Mo. 
Veitmeier, E. M., Pittsburg, Pa. 
Vivian, C. G., Grand Rapids, Mich. 
Waggoner, B. F., Milton Centre, 0. 
Walcutt, J. J., Columbus, 0. 
Walker, H. C., Chicago. 
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Magoon, W. A., Sandusky, O. + Walls, John R., Sweet Springs, Fla. 
Mann, R. K., McKinley, O. 
Mathias, J. B., Tiffin, O. 
Maule, George, Sandusky, O. 
Mead, H. K., Cincinnati, O. 
Meek, Joseph, East Palestine, O. 
Miles, J. .., Columbus, 0. Wells, C., Columbus, 0. 
Miller, Charles, Pittsburg, Pa. 
Miller, W. E., Mt. Gilead, O. 
Mitchell, E. B., Cleveland, O. 
Moser, C. C., Pandora, O. 
Moyer, Walter, Detroit, Mich. 
Covington, O. 
Nail, E. S., Mansfield, O. ~ 
Nicola, Charles, Cleveland, O. 
Norris, H. O., Newark, O. 
Packard, B. F., Warren, O. 
Panning, H., Hamler, O. 
Parker, F. E., Bay City, Mich. 
Parker, W. S., Findlay, O. 
Parr, W. W.,. Grand 
Parsch, C., Elyria, ( 
Parsons, J. F., Cleveland, O. 
Parsons, E. 8., Kent, O. 
Pease, M. I.., Detroit, Mich. 


Walthour, W. D., Greensburg, Pa. 
Waters, A. H., Toledo, 0. 

Waters, R. D., Toledo, 0. 

Watts, C. A. (and wife), Haskins, 0. 
Webb, C. S.. Warren, 0. 


Welty. P. P., Pandora, 0. 
Wemple, J. J., Cleveland, 0. 
Weybrecht, B. F., Alliance, 0. 
Whitacre, W. L., Columbus, 0. 
White, S. S. H., Cleveland, 0. 
Wiborg, H. P., Cincinnati, 0. 
Wick, Martin, Hamilton, 0. 
Williams, H. H.. Wauseon. 0. 
Wilson, A. A., Wheeling, W. a. 
Wilson, J., jr., Wapakoneta, Y. 
Winchester, W. C., Grand Rapids, Mich. 
Wood. C. L., Warren, 0. 
Wooding. W. E., Ashland, Wis. 
Worch, George H., Versailles, 0. 
Wuichet, Louis, Chicago. 
Wuichet. Frank, Dayton, 0. 
Young, Brig., Findlay, 0. 
Young, W, F., Wilkinsburg, Pa. 
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eee 
; mparatively easy to rush through a motion of this 
is when a little manipulation upon the other side might 
kind prought about a different result. I am president of 
iy ssociation, but I don’t think that I'have fully come 
the = the requirements of a president of such a body of 
up at feel that I am not exactly the right person for 
men. sition. I was conscientious in this and was in hopes 
this Pr association would choose someone else. It is, how- 


that 7 honorable position, and anybody might feel proud 
fo be president of such an association as this. I know this 
ond fully appreciate the honor that was bestowed upon me 


SRP yy 
Pet service in the future as in the past. (Applause.) 

‘The election for vice president, after Mr. Meyer of Cin- 
cinnati had di clared his desire not to be elected, as Cin- 
einnati was already represented in the directory, resulted 
in the choice of the then incumbent, Mr. Crane. 

F. D. Torrence, of Xenia, Ohio, who for several years 
has served as treasurer, was re-elected to that position 
for another year. In acknowledging the re-election Mr. 
Thorne said: “T do not want to take up your time 
other than say that I will try to do my duty and that 
I thank you for the compliment.’ or 

For directors F. M. Smith offered for nomination the 
name of A. W. Hawkins, of Akron, Ohio, in addition 
to the six nominations brought in by the committee. 
Fach member then balloted for two names for director, 
the result being the election of B. F. Wibrecht, of 
Alliance, Ohio, and A. W. Hawkins, of Akron, Ohio. 

The chair announced the appointment as delegates to 
the Pittsburg meeting of the National Wholesale Lumber 
Dealers’ Association himself and E. 8. Nail, with alter- 
nates F. M. Smith, of Newark, Ohio, and W. J. T. Saint, 
of Sharpsburg, Pa. , He also appointed as a committee to 
confer with the committee of the Cincinnati Lumber 
Dealers’ Association on the drafting of the lien law 
Frank Wuichet, of Dayton, W. M. Dingfelder, of Hamil- 
ton, and Martin Gross, of Bellevue, Ohio. The meeting 
thereupon adjourned sine die at 12:30. 


Board of Directors Meeting. 


The board of directors in the afternoon met and con- 
sidered a number of claims and also elected a new 
secretary in the person of Frank M. Smith, of Newark, 
Ohio, a gentleman who has for some time taken con- 
siderable interest in the workings of the associatior 
and who being a thorough business man and an energetic 
worker and giving his full time to the work it is thought 
will be able greatly to strengthen the association during 
the coming year. W. E. Miller, of Mount Gilead, Ohio, 
was elected a director in Mr. Smith’s place. 

The board of directors is therefore constituted as 
follows: 

W. E. Miller, Mount Gilead, Ohio, 1902. _ 

Charles H. Townley, Cincinnati, Ohio, 1902. 

BE. M. Holliday, Wheeling, W. Va., 1903. 

Earl Gleason, Van Wert, Ohio, 1908. 

B. F. Weybrecht, Alliance, Ohio, 1904. 

A. W. Hawkins, Akron, Ohio, 1904. 


The New Orleans Excursion. 

The excursion as originally planned for the Union 
Association of Lumber Dealers to go to New Orleans and 
back was abandoned early on Wednesday by reason of 
the fact that the requisite number had not signed for the 
trip. It having come to the knowledge of A. L, Stone, of 
the Nicola & Stone Lumber Company, of Cleveland, that 
a number of the visitors had come from Pennsylvania 
and other long distances almost on purpose to participate 
in the excursion, he started out in his usual vigorous 
way to reorganize the affair and give such as cared to go 
an opportunity of taking the trip. While he only had a 
few hours to accomplish his purpose, by dint of energetic 
use of the telegraph he arranged with the railroad com- 
panies, the Cincinnati, Hamilton & Dayton, the Cincin- 
nati Southern and the Southern railway, for a special 
sleeping car to take himself and friends to New Orleans 
and return. The plans involved will be a stop of a few 
hours in Cincinnati, several visits along the line of the 
Southern railway (notably at Laurel and Hattiesburg), 
and a few days’ sightseeing at New Orleans. The trip 
will cover about ten days. The party was made up of 
D. W. Struble, wife and daughter, of Greensburg, Pa.; 
Miss Schubert, of Greensburg, Pa.; W. D. Walthour, 
James B. Henry, Jacob Kepple, Amos Kunkle and wife 
and H. A. Rugh, all of Greensburg, Pa.; W. W. Henry, 
Lisbon, Ohio.; Mr, Gleason, of Coshocton, Ohio: E. W. 
Long, Cadiz, Ohio; E. C. Robinson, Lowellville, Ohio; 
C. Parsch, Elyria, Ohio; Mr. Postlewaite, Orrville, Ohio; 
Samuel Jones and wife, Belle Vernon, Pa.; A. K. Coul- 
son, Pittsburg ; C. F. Eggers and wife, Belle Vernon, 
Pa. ; J. W. Frankleberger, Mansfield, Ohio; Joseph King, 
Galion, Ohio; A. L, Stone, Cleveland, Ohio. 

The party left Toledo at midnight on the evening of 
January 23, 

PAPAL 
; A WEEK AT WAUSAU. 

Wausau, Wis., Jan. 23.—The Curtis & Yale Com- 
pany’s saw mill at Berlin was started up Monday on 
Its regular work for the season. With favorable winter 
weather the company expects to cut about 2,000,000 feet 
of lumber, mostly hardwood. 

May doh cathe of Barker & Stewart, has been laid up 
raed wo weeks with an attack of typhoid fever. At 
us writing he is much improved and friends hope for 
his speedy and permanent recovery. 
‘ane * ee & Fox: Lumber Company, of Stevens 
t, has sold to the Chicago Creamery Packing Com- 
pny, of Chicago, its former mill site of about twenty- 
on + gece the village of Butternut, Ashland county, 
both nell pong eres esc in that vicinity. 
site at once and will me ofl rt fifty t _ ty ie 
hands in Dicmtecies ploy rom y to seventy-five 
er anufacture of veneer packages for cream- 
see _The village gives the company a bonus of 
00. This sale closes out practically all of the inter- 


lg the Clifford & Fox Lumber Company at that 


A CONFERENCE ON HEMLOCK. 





Manufacturers’ Convention at Milwaukee—FEfforts for a Betterment of Present Conditions— 
Price Adjustment Vested in Committee Action—Natural Advances 
Expected—-Present Stocks and Probable Log Input. 


PPPP PPS 


MILWAUKEE, Wis., Jan. 24.—Today’s meeting of the 
Northwestern Hemlock Manufacturers’ Association was 
well attended and served to enable hemlock manufac- 
turers to compare notes and arrive at a better under- 
standing of the conditions prevailing in the trade. That 
these are favorable to an early upward tendency in 
hemlock values was the consensus of opinion expressed. 
It was deemed too early in the season for action looking 
to any change in prices, which it is well known have for 
several months been more or less weak, the matter being 
left to the price list committee to report upon at the 
next meeting, which will be held early in March, if not 
before. But nearly all present reported an improve- 
ment not only in demand but also in prices within the 
iast few weeks. 

The meeting was held in the club rooms of the Plank- 
inton house, with the following in attendance: 


Those Present. 


James T. Barber, North Western Lumber Company, Eau 
Claire, Wis. ‘ 

A. R. Week, John Week Lumber Company, Stevens Point, 
Wis. 

Eugene Shaw, Daniel Shaw Lumber Company, Eau Claire, 
Wis. 

I’. W. Shepard, Rousseau & Shepard Company, Chelsea, Wis. 

Fred Rietbrook, Rietbrook & Halsey, Athens, Wis. 

George H. Chapman, North Western Lumber Company, 
Eau Claire, Wis. 

I. P. Stone, Mortenson & Stone, Wausau, Wis. 

W. A. Holt, Holt Lumber Company, Oconto, Wis. 

G. H. Wilbur, Wilbur Lumber Company, Milwaukee, Wis. 

Frank L. Tibbits, Wilbur Lumber Company, Milwaukee, 

vis. 

B. W. Davis, John R. Davis Lumber Company, Phillips, 
Wis. 

H. P. Bird, Bird & Wells Lumber Company, Wausaukee, 
Wis. 

M. J. Colby, Curtis & Yale Company, Wausau, Wis. 

A. B. Carson, Pendleton & Gilkey, Janesville, Wis. 

W. T. McGuire, Reitbrook & Halsey, Athens, Wis. 

G. H. Westman, Westman Lumber Company, Daggett, 
Mich. 

James O’Callaghan, O. C. Lumber Company, Norway, Mich. 

A. McGowan, Madison, Wis. 

G. R. Lindsay, Little Wolf River Lumber Company, Mana- 
wa, Wis. 

W. H. Dick, Meiklejohn & Hatton Lumber Company, New 
London, Wis. 

W. H. Bradbury, N. B. Holway Estate, La Crosse, Wis. 

J. H. Reiser, Werheim Manufacturing Company, Wausau, 
Wis. 

James Roper, Ira Carley, Ingalls, Mich. 

_James J. Tulley, W. A. Osborn Lumber Company, Rib Lake, 


is. 
WW. Mackenzie, Brittingham & Hixon Lumber Company, 


Madison, Wis. 
L. W. Gibson, Medford Manufacturing Company, Medford, 


Wis. 
Charles W. Croty, Medford Manufacturing Company, Med- 
ford, Wis. 
EK. J. Brady, Harding Shingle Company, Menominee, Mich. 
H. M. Thompson, Jos. Dessert Lumber Company, Mosinee, 


H. A. Rumsey, American Lumber Company, Chicago. 

I. E. Ingle, Coates, Ingle & Co., Plainfield, Wis. 

Harry Garbutt, Daniel Shaw Lumber Company, Eau 
Claire, Wis. 

W. G. Wheeler, Wilbur Lumber Company, Milwaukee, Wis. 

Frank Worden, Oshkosh, Wis. 

W. E. Priestley, Milwaukee, Wis. 

Frank N. Snell, Heidrick & Matson Lumber Company, 
Westboro, Wis. 

M. J. Colby, Curtis & Yale Company, Wausau, Wis. 

A. L. Annes, Curtis & Yale Company, Milwaukee, Wis. 

Jacob Mortenson, Garth Lumber Company, Garth, Mich. 

Donald Kennedy, Rib Lake, Wis. 

J. J. Kennedy, Rib Lake, Wis. 

Gus J. Landeck, Page & Landeck Lumber Company, Mil- 
waukee. 

George P. Noble, Milwaukee. 

L, A. Harrison, Harrison & Lowe, Chicago. 

kK. J. Young Muscoda, Wis. 

E. Walker, Danville, Ill. 

In éalling the meeting to order, Col. J. T. Barber, the 
president, said the object in view was to ascertain if 
something could not be found to cure or help a sick 
child. Last August a list had been adopted which was 
not now being obtained and had not been for some 
time. He did not think that anyone was making money 
on his hemlock now and he believed that everyone 
would like to do better, and try to make some money 
out of his hemlock stocks. He thought it well today 
to get some expression of opinion from all present as to 
stock, trade ete. He believed that the regular routine of 
reading minutes ete. could be dispensed with and an 
informal experience meeting be held. He then called on 
the different hemlock manufacturers present, one after 
another, to give a statement as to their cut the past year, 
stock on hand, cost of logs, amount being put in this 
winter, and also to give their ideas of what should be 
done to remedy the situation. 

J. H. Reiser, of Wausau, thought a u.uference should 
be made in the price list on 16-foot stuff, as compared to 
12 and 14-foot. He believed 16-foot stock should bring 
50 cents more than 12 and 14-foot. 

E. J. Brady, of the Harding Shingle Company, Menomi- 
nee, said that logs were costing $5.25 in the Menominee 
river this winter. His company was not handling much 
hemlock this year. 

Secretary Shepard recorded the statements showing 
cuts, sales, stock ete. and when all had reported sum- 
marized the situation. 

President Barker inquired if those present desired to 
continue association work, after hearing the reports of 
the members. The expression was very strong in favor 
of continuing the organization. 

Mr. Barker stated that pine piece stuff is bringing 
$11.75 at Wausau and the present price of hemlock 
meant a differential of $3.25, while a year ago the asso- 


ciation thought that it should be from $1.50 to $2. The 
present differential, Mr. Barber declared, was by far too 
great. He regretted that B. F. McMillan was not pres- 
ent, as there was no one to lead the talking. 

Joe Reiser said he could not take Mr. MeMillan’s place 
but he would point out one or two phases of the situa- 
tion. A differential of $2 could not be maintained, he 
believed, because of the competition of yellow pine, 
which was greatly cutting into the hemlock trade. 

W. A. Holt thought that white pine could not hold a 
large differential over hemlock. He believed that if 
hemlock was not advanced it would bring down the price 
of white pine piece stuff. At least, he said, these were 
questions he would like to have answered. 

The chair stated that the pine manufacturers did not 
consider hemlock a competitor. The white pine and 
norway manufacturers were perfectly willing to fight 
yellow pine on the present basis. He declared that white 
pine lists are now being firmly maintained. 

W. H. Dick said that his company was interested in 
yellow pine manufacturing at Riverside, Ala. He knew 
that yellow pine had recently been advanced, and he 
did not believe that hemlock need fear yellow pine com- 
petition now. 

B. W. Davis favored holding to the old list, $20 below 
pine. He thought the outlook never better than now, 
and could see no reason why a little backbone would 
not win out. 

Secretary Shepard said that when the August meet- 
ing was held a list was adopted which was believed 
to be so low that it could not be cut, and within a 
week it was cut $1 a thousand by two concerns, repre- 
sented at the meeting. He saw no use in talking prices 
at the meeting. It would be better to inquire what 
prices the two concerns in question intended to make 
and adopt them as the official list. More money could 
be made by selling hemlock logs for pulp at $6 than 
to make lumber and sell it at $8 a thousand. 

Mr. Holt believed that the question of prices should 
be left to the March meeting. What depression there 
was in the hemlock market was due to over-production, 
as evidenced by the statistics published in the lumber 
papers. The low prices prevailing the last few months 
had no doubt increased the consumption and territory 
of hemlock lumber. The stock of 16-foot hemlock he 
knew to be short not only in this territory but in 
southern Michigan. This should have a bearing on the 
price situation. 

B. W. Davis said that his company was having an 
exceptionally good trade, so far this month. The demand 
would improve, as the times were good, and he saw 
no reason for stocking up the yards of the country 
with cheap lumber. 

W. H. Bradbury thought the list should be left as it is 
until the March meeting. 

F. P. Stone thought it a little early to make any 
change in prices. He believed the matter had better be 
deferred until some time in March. He regarded it 
nothing against the association because prices had not 
been maintained, for other associations had had the same 
experience. United, when the situation changes, hem- 
lock manufacturers could do much for the trade. 

On motion of Eugene Shaw, adjournment was taken 
until 2 o’clock. 

Afternoon Session. 

The meeting was called together again at 2:30 p. m. 
by President Barber, with several additional members 
present. The situation had been talked over by those 
present during lunch and there was a little better un- 
derstanding of the conditions prevailing in the different 
sections of the hemlock territory. 

President Barber said that while there was no doubt 
that the law of supply and demand prevailed, it was 
necessary to arrive at an understanding of what was 
the supply and also the demand. 

Eugene Shaw said that if a few cases of champagne 
or “hemlock cider” had been sent up to the meeting, a 
conclusion would soon have been reached. On the 
whole he did not favor any change in prices at present, 
as it was too early in the season to form conclusions 
as to the coming year’s trade. He believed that good 
prices could be obtained. His company was not selling 
any hemlock below the official list of last August, as it 
could obtain it, in mixed cars, and by rafting part of 
its output down the Mississippi river. 

Mr. Reitbrook said he thought there should be some 
way of reducing the differential between hemlock and 
pine, so that there could be some profit in the busi- 
ness for manufacturers. At the rate hemlock timber 
is being cut it won’t be long before it will be as scarce 
a commodity is proportion as pine is today. He ap- 
pealed to hemlock manufacturers to resort to reason 
and endeavor to get a fair price for the output of the 
hemlock mills of the north. This organization, he 
declared, had done an immense amount of good for the 
hemlock trade, in making it sell on its merits. The 
old idea of mixing a little hemlock with pine and sell- 
ing it for pine has long since been exploded, and hem- 
lock sells for hemlock now. He had attended the first 
meeting of the association in Eau Claire four or five 
years ago, with six or seven manufacturers present, 
and had seen Mr. Shaw’s hemlock shingles, hemlock 
lath, and afterwards “hemlock cider,” and had dis- 
covered that hemlock had merits of its own. He be- 
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lieved that the condition of the country meant a large 
onsumption of lumber the present year, and he felt 
as if hemlock was on the eve of an advance. He be- 
lieved that with the association doing nothing, every man 
for himself, the price of hemlock will surely be ad- 
vanced within the next few months. With logs at $5 
and lumber at $8.50, making hemlock lumber is a los- 
ing business. It should and must advance in price. 
Not as much hemlock is to be made this year and the 
country yards are not well stocked. Better prices must 
be obtained, he firmly declared. 
Prices Referred to Committee. 

To bring the matter before the meeting the following 
resolution was introduced at the suggestion of President 
Barber: 

Resolved, That the question of prices be referred to the 
price list committee with instructions to adjust the same 
in accordance with present conditions and report at the next 
meeting. 

This resolution was adopted. At this point, Mr. Bar- 
ber resigned the chair to O. R. Week, treasurer of the 
association, as he was called from the meeting. 

Secretary Shepard spoke of an improved feeling in 
the hemlock market, since the notice of this meeting 
had been published, and the trade was aware that a 
meeting was to be held at which prices might and prob- 
ably would be stiffened. Orders were more numerous 
and prices slightly advanced of their own accord. 

J. H. Reiser strongly urged an increase of 50 cents on 
16-foot dimension over 12 and 14-foot stuff. 

The aggregate stock of hemlock in the hands of mem- 
bers present at the meeting was 114,500,000 feet, and 
the probable input of logs 152,000,000 feet. The sales 
last year were 121,800,000 feet. 

After some further discussion of minor matters, the 
meeting adjourned shortly before 4 o’clock. 





THE PHILADELPHIA WHOLESALERS’ MEETING. 

PHILADELPHIA, Pa., Jan. 22.—The sixth annual meet- 
ing of the Philadelphia Wholesale Lumber Dealers’ 
Association was held at the Union League Club house 
on Friday, January 18. The retiring president, Robert 
C. Lippincott, occupied the chair and in the course of 
his remarks commented on the good work done for 
the trade by the association and referred to the amicable 
feelings it was instrumental in effecting between the 
wholesale and retail members of the trade. The old 
question of what constituted the proper customer for 
the respective branches was discussed at some length, 
without bringing out anything new upon the sub- 
ject or eliciting a suggestion that would dispose of the 
matter to the satisfaction of both sides to the contro- 
versy. It will be remembered that there is in existence 
a standing committee of wholesalers and retailers whose 
function is to determine upon any question that may 
arise in this respect from time to time. 

A committee of five members was appointed to inves- 
tigate and report at a later meeting upon the advisa- 
bility and feasibility of opening club rooms for the 
use of members of the association. This has been a 
theme for discussion at every annual meeting, and 
between whiles as well, but the appointment of a com- 
mittee is the first step taken toward a decision upon 
the matter. Opinion as to the advisability of breaking 
in on the tradition that the Lumbermen’s Exchange 
should be suflicient of a place of meeting for all of 
the trade is divided. There are those who think the 
trade should organize, or remain organized, as one body 
embracing both wholesalers and retailers; and there 
are those who suggest that matters arise affecting the 
wholesale trade alone which the members would not 
care to discuss before others in the trade who would 
not be interested. Much interest will be taken in the 
report of the committee, which is a strong one and is 
constituted as follows: Robert B. Wheeler; Eugene B. 
Nettleton, representing the John E. DuBois interests; 
William M. McCormick; B. Franklin Betts, of Charles 
M. Betts & Co., and John J. Rumbarger, of the Rum- 
barger Lumber Company. 

The old body of directors was re-elected, as follows: 
Charles M. Betts, of Charles M. Betts & Co.; Robert C. 
Lippincott; Edwin H. Coane, of Henry C. Patterson & 
Qo.; Edward F. Henson, of E. P. Burton & Co.; Robert 
G. Kay; William M. McCormick; John T. Riley, of 
Charles S. Riley & Co.; Robert B. Wheeler, and Charles 
W. Henry, of Henry, Bayard & Co. Upon Mr. Lippincott 
declining to accept re-election the retiring vice president, 
Edwin H. Coane, was elected president. Charles W. 
Henry was elected vice president and Edward F. Henson 
was re-elected secretary and treasurer. 

In addition to the gentlemen whose names have been 
mentioned there were also present at the meeting: Eli B. 
Hallowell, of Eli B. Hallowell & Co.; Capt. H. F. 
Manges; Horace Reeves, of the firm of Robert B. 
Wheeler; St. George Bond, of the Rumbarger Lumber 
Company; James Strong, of James Strong & Co., 
and Fisher Dalrymple, of the S. B.  Vroo- 
man Company, Limited. The following firms applied for 
admittance to membership and were unanimously elect- 
ed: Edwin P. Slocomb & Co., Owen M. Bruner & Co., the 
Sylvania Lumber Company, Samuel H. Shearer & Son 
and Edmund Pennell. 

The business meeting was followed by a supper served 
in the style for which the Union League is famous. The 
floral and other decorations were profuse and beautiful 
and the banquet was thoroughly enjoyed by all. 

PABBA BL LLL IDI 

Assemblyman Fisk, of San Francisco, Cal., has intro- 

duced a bill asking for the appointment of four commis- 


sioners to act with him as the California Redwood Park 
Commission, which will be entrusted with the task of 
selecting a suitable redwood forest for preservation. The 


bill asks for $250,000 to be used exclusively in the pur- 
chase of land. 


THE NORTHWESTERN ASSOCIATION. 





Extended Report of the Last Session of Its Recent Annual [leeting—Changes in Constituti, 
and By-Laws—Details of the Election—-Preparations for the Next Banquet. 





In the LUMBERMAN’S otherwise extended, detailed 
report of the eleventh annual meeting of the North- 
western Lumbermen’s Association, published in the issue 
of January 19, the proceedings of the last session, those 
of Thursday of last week, were presented briefly as tele- 
graphed on the eve of the publication of the paper. To 
complete an exhaustive report, the proceedings of that 
session, in detail, are given herewith. 

THURSDAY MORNING’S SESSION. 


The meeting was called to order shortly after 10 
o'clock and the scheduled business for the session was 
immediately taken up. The report of the auditing com- 
mittee was received and after being adopted was ordered 
placed on file. The report follows: 

We, the undersigned, acting as auditing committee for the 
Northwestern Lumbermen’s Association, hereby submit the 
following report, after having carefully checked over in detail 
all items of receipts and disbursements: 


Cash on hand January 9, 1900.......... $1,476.40 
Total receipts to January 4, 1901........ 9,595.00 
$11,071.40 


Disbursements accounted for by vouchers. 9,529.81 


Cash balance on hand January 4, 1901... $1,541.59 
[Signed] E. L. BALLou, 
[Signed] F. EB. JoHNstToN, 
Auditing Committee. 


The report of the committee on constitution and by- 
laws was next presented by the chairman, M. J. Murphy. 
In reading the report Mr. Murphy went into detailed 
explanation of the changes contemplated and explained 
the reasons why such changes were considered advisable. 
His report was as follows: 


Gentlemen: Your committee on constitution and by-laws 
beg leave to submit the following recommendation for your 
consideration : . 

That we add to section 3, article 2, the following words: 

“Said membership to date from the first issue of the mem- 
bership list succeeding his application.” 

ee the following after first paragraph in section 1, 
article 3: 

“It shall be understood, however, that sidetracks or small 
towns where no yard is located, and within a distance of 
six miles from where the members may have a yard, shall 
be included within such protection without extra charge.” 

Recommend that we strike out the following in section 3, 
article 3: “within a period of six months.” 

Change section 4 of the by-laws to read as follows: 

“Section 4. The officers shall receive 5 cents per mile 
mileage to and from meetings of this association, and $5 
per diem while such meetings are in progress. The board of 
directors shall have power to call as many meetings between 
regular annual meetings as in their judgment shall be neces- 
sary.” 

Resolved, That we, the members of the Northwestern 
Lumbermen’s Association, in convention assembled, do con- 
demn the action of wholesale lumber dealers, sash and door 
manufacturers, and more especially cedar dealers, in their 
continued practice of sending out to the trade quotations on 
open postal cards, and recommend that this practice be 
abolished for the benefit of the retail trade. 

We further recommend that this resolution be referred 
to the joint committee. 

(Signed) M. J. ‘MurpHy, 
CHARLES LOCKE, 
J. S. JOHNSON, 

Committee on Constitution and By-Laws. 


After the presentation of the report a motion was 
made that each section be considered separately. The 
motion prevailed and after a discussion of the effects 
of the various changes contemplated the report was 
adopted as presented. 

The report of the committee on resolutions was next 
listened to and was unanimously adopted. It follows: 


Whereas, The eleventh annual meeting of our association 
has proven to be the largest, most enthusiastic and satisfac- 
tory of any since its organization, and our thanks are due 
to those who contributed to its success. Therefore, be it 

Resolved, That we thank the Western Passenger Asso- 
ciation for the reduced rates to the convention ; 

The Youghiogheny & Lehigh Coal Company for the beauti- 
ful badges furnished to the members for this meeting ; 

Messrs. Met. L. Saley, C. E. McQuaid and C. H. Ketridge 
for their very able papers, full of instruction and good 
a which we shall ponder well, and by which we shall 
profit ; 

The lumber journals and press generally for the faithful 
and extended reports of our meetings, and the friendship 
and kindness shown toward the association and its mem- 
bers ; 

The lumber and sash and door salesmen for their time, 
trouble and expense in contributing to the enjoyment of this 
occasion by furnishing us with a theatrical entertainment 
that will long be remembered as one of the most colossal 
aggregations of talented artists ever assembled. 

Resolved, That it is with no small amount of satisfac- 
tion that we note the continued amicable relations between 
our association and the lumber manufacturers, that we 
appreciate beyond measure their co-operation and support 
of our principles and that we realize that the reciprocity now 
being prac.iced is accountable in a large degree for the gen- 
eral wave of prosperity which has permeated all branches 
of the industry. 

(Signed) CHARLES WEBSTER, Chairman ; 
F. H. JACKSON, 
Cc. E. McGowan, 
Committee on Resolutions. 


Election of Officers. 


The election of officers for the ensuing year was the 
next order of business. Upon the announcement that 
nominations for the office of president of the association 
were in order, Mr. Crane, of Cooperstown, N. D., arose 
and said that it was the custom of the association to 
elect the former vice president to this office but that 
inasmuch as Mr. Blodgett had positively refused to allow 
his name to come before the convention he would like 
to place before the meeting the name of O. C. Sarles, of 
Hillsboro, N. D.. In placing the name of Mr. Sarles 
before the meeting Mr. Crane further said that he had 
been a member of the association almost since its organ- 
ization and that he had not only been an active but a 
conscientious worker for the good of the retail lumber 


trade of the northwest. W. E. Blodgett, of Faribgy 
Minn., warmly seconded the nomination and dedang 
that a more fitting man could not be found for the 
office. An informal vote showed the unanimous election 
of Mr. Sarles. 

Upon taking his seat, Mr. Sarles said: 

I wish to express my gr n 
you have Bon nto pw Ry vogay gs © = ‘appreciatg: tte, home 
ness in selecting me as the president of this association, It 
has been my pleasure to be a member of the association gin 
its organization and I take great interest in the work that 
is being done today. I feel that I will be unable to fill th 
chair as your previous president has done but I aggure ma 
that I will do my utmost to promote the success of + 
organization. I thank you sincerely, gentlemen, for the 
honor. 

With President Sarles in the chair the election of a 
vice president to succeed W. E. Blodgett, of Faribault, 
Minn., was next taken up. Charles H. Ross, of Sioux 
Falls, S. D., of the H. W. Ross Lumber Company, 
placed in nomination by W. R. Wood, of Parker, 8) 
This nomination was warmly favored by the membex 
from Iowa, it being stated that as he had recently mar. 
ried one of Iowa’s fairest daughters he was certainly well 
fitted for the position of vice president of the associa. 
tion. No other nominations for this oflice were mag 
and Mr. Ross received the unanimous vote. 

Following the election of the vice president noming. 
tions were called for the selection of three members ty 
succeed Directors Fruden, Anderson and Skewis, A, 
Fruden, of Dubuque, and John Foley, of New Hampton, 
Iowa, were selected for the three-year terms, and A, ( 
Perine, of Spencer, Iowa, was elected to the one-year 
term. 

Secretary Hollis spoke of the efficient work which th 
present joint committee accomplished during the past 
year and recommended that they be re-elected for the 
ensuing year. H. E. Bacon moved that the three men. 
bers now serving on the joint committee be nominated 
to succeed themselves. Upon placing the motion before 
the house an affirmative vote was given and it was 
announced that the present committee would remaip 
unchanged. 

Arranging For a Banquet. 

Unfinished business of the previous session being 

called for, a committee which had been appointed at 
the executive session for the purpose of securing sub 
scriptions for a banquet to be given at the next regular 
meeting of the association made an informal report, 
The chairman reported that success had attended the 
efforts of the committee but that many of the lumber: 
men had not yet signed the subscription blanks which 
had been circulated during une session. He further said 
that it was desired that all should sign this paper in 
order that the affair might be attended with complete 
success and that those who had not yet placed their 
name upon the paper should do so at once. 
_ Secretary Hollis explained at some length the pro- 
jected arrangements for this banquet and admonished all 
present, if they had not done so previously,’to now make 
known their willingness to give the matter their support. 
He reminded them that for the past several years the 
traveling men had gone to no small amount of trouble 
and expense to get up an entertainment for the visitors 
and that a united effort should be made by the associa- 
tion to repay them with a banquet which should be one 
of the great events in the history of the association. 
He reviewed the similar events which had been given by 
other associations and declared that the Northwestern 
Lumbermen’s Association was fully capable of giving 
a banquet which would not only attract the interest of 
lumbermen of the northwest but which would in a great 
measure repay the traveling men and manufacturers 
for their efforts to contribute to the general entertain- 
ment of the visitors in the past. 

Charles Locke, of Kensett, Iowa, announced himself 
as in hearty accord with the words of Secretary Hollis 
and said that he felt under an obligation to the Minne 
apolis men and that he thought many of the others 
felt likewise. er? 

Several other members expressed their gratification at 
the entertainment afforded them in years past and 
acknowledged their willingness to do their utmost to 
repay the debt. At the close of the discussion of the 
matter it was found that nearly every member at the 
session had signed the agreement to lend his financial 
aid to the support of the proposition and it was 
announced that unless obstacles unforeseen should arise 
the banquet would be given as planned at the next annual 
meeting. 

Upon motion the convention was adjourned sine die. 

PAPPAPAARAIO 
ON THE MENOMINEE. 

MARINETTE, WIs., Jan. 24.—A number of buyers 
have been looking over stock in this market this week 
and several small sales have been made for rail ship- 
ment. The only deal of importance was the sale of 
4,000,000 feet. by the Murphy Lumber Company, of 
Green Bay, to Buffalo parties. 

Henry Lovedale, formerly with the Murphy Lumber 
Company, at Green Bay, has taken charge of the Marr 
nette Lumber Company’s box factory in this city. New 
machinery is being installed in the factory and it will 
soon be started up with a force of 100 employees. Hard- 
wood novelties will also be manufactured. 

The American Lumber & Manufacturing Company, 
= Pittsburg, Pa., has opened a branch hardwood office 
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WISCONSIN VALLEY MANUFACTURERS. 





Annual Session at [errill—Views of the Market—Current Price List Re-Affirmed—Report of 
Work of the Grading Bureau —New Board of Directors Chosen. 


PPP PII SO 


Merritt, Wis.. Jan. 22.—The eighth annual meeting 
? r ’ . . 
f the Wisconsin Valley Lumbermen’s Association was 
held here today in the club room of Hotel Lincoln, 
= an exceedingly large attendance of lumber manu- 
facturers and a number of traveling salesmen, mem- 
as of the Northwestern Lumber & Sash & Door Trav- 
Lin: Salesmen’s Association who had been invited to 
participate in the meeting. 
Those Present. 

The following were in attendance: 

w. E. Brown, Brown Bros. Lumber Company, Rhine- 
lander, Tee, Merrill Lumber Company, Merrill. 

EA. Foster, Merrill Lumber Company, Merrill. 

LN. Anson, Gilkey & Anson Company, Merrill. 

George Anson, Gilkey & Anson Company, Merrill. : 

R. C. Shultz, H. W. Wright Lumber Company, Merrill. 

J. §. Thompson, Anson-Hixon Sash & Door Company, 
Merrill. : i ' ‘ 

Reimers. Merrill Lumber Company, Merrill. . 
iret ipemaD, George E. Foster Lumber Company, Merrill. 
C. C. Yawkey, Yawkey Lumber Company, Hazelhurst, Wis. 

“w. Ferdon, Yawkey Lumber Company, Hazelhurst, Wis. 
3 K. Baker, J. S. Stearns Lumber Company, Odanah, Wis. 
Charles Edgar, Jacob Mortenson Lumber Company, Wau- 


2 OT Milroy, Alexander Stewart Lumber Company, Wau- 


ard YL Werden, Brooks & Ross Lumber Company, Scofield, 
= R. Week, John Week Lumber Company, Stevens Point, 


Wrrank Worden, Oshkosh, Wis. 
Frank Hart, C. A. Goodyear, Tomah. 
Alva S. Goodyear, C. A. Goodyear, Tomah. - 
Harry Hart, Yawkey Lumber Company, Hazelhurst, Wis. 
Will Campbell, Oshkosh. i 
Frank N. Snell, Milwaukee, Wis. ' 
Charles Stange, A. H. Stange Company, Merrill. 
Wesley Martin, A. H. Stange Company, Merrill. , 
C, B, Boutelle, Flambeau Lumber Company, Lac du Flam- 


Wis. . 
ad M Starrett, Flambeau Lumber Company, Lac du Flam- 
is. i . 
eT 1. Bissell, Ross Lumber Company, Arbor Vite, Wis. 
Charles Rea, Ross Lumber Company, Arbor Vite, Wis. i 
4. L. Osborn, Montreal River Lumber Company, Gile, Wis. 
J. E. Rhodes, secretary Mississippi Valley Lumberman’s 
Association, Minneapolis. ey aoe Meet in ? 
H. S. Childs, chief inspector Mississippi and Wisconsin 
Valley Lumberman’s Association, Minneapolis. 
W. R. Mackenzie, Brittingham & Hixon Lumber Company, 
Madison, Wis. __ ; A; 
J. H. Reiser, Werheim Manufacturing Company, Wausau, 
Wis. 
W. F. Kellogg, Centralia Lumber Company, Centralia, Wis. 
The first session of the convention was called to 
order by President W. E. Brown at 11:30 a. m. and 
Secretary J. S. Thompson started the ball rolling by 
reading his annual financial report, as follows: 


CTC CO $5,645.60 
Total disbursementS ........cccccccesce GpVOaO0 
SE ere rererwraremares oa 


Election of Directors. 


The chair announced the election of directors for 
the ensuing year and the old board was re-elected, as 
follows: 

W. E. Brown, Rhinelander. W. H. Bissell, Arbor Vitz. 
L. K. Baker, Odanah. Cc. C. Yawkey, Hazelhurst. 

L. N. Anson, Merrill. H. H. Foster, Merrill. 

Walter Alexander, Wausau. 

As election of officers and appointment of committees 
were in the hands of the directors, Mr. Yawkey sug- 
gested that the meeting take a recess until after lunch 
and in the meantime committees appointed could delib- 
erate, 

On motion, however, the chair appointed a price list 
committee consisting of C. C. Yawkey, chairman, Hazel- 
hurst; Charles Edgar, Wausau; W. H. Bissell, Arbor 
Vitae; L. N. Anson, Merrill; C. H. Werden, Scofield. 

The meeting then adjourned for lunch. 


Afternoon Session. 


The members of the association got together again 
at 3 p. m. and the report of the proceedings of the 
board of directors was presented by H. H. Foster. 
He announced that the following officers had been chosen 
for the ensuing year: President, W. E. Brown, Rhine- 
lander; vice president, Walter Alexander, Wausau; sec- 
retary, R, C. Shultz, Merrill. 

Mr. Shultz was elected secretary in place of J. S. 


Thompson, resigned. The following standing committees 
Were announced: 


tice list committee—H. H. Foster, chairman: L. K. 
rw A. 8. Goodyear, W. H. Bissell, Charles Edgar, A. L. 
7 m, C. C. Yawkey. 
Baga ne committee—C. C. Yawkey, chairman; Charles 
Freight Serer: =o jprown, L. N. Anson. 
mittee—Walter Alexander, L. N. Anson, W. E. 
Brown, C, A. Goodyear, H. H. Foster. 


President Brown called on Secretary J. E. Rhodes, 
of the Mississippi Valley Lumbermen’s Association, to 


pee the meeting an outline of the situation in his 
erritory, 

Secretary Rhodes Called On. 
denatary Rhodes stated first that he was more than 


nll to be present, for the first time, in the Wisconsin 
*y, and at a time when he could meet so many lum- 
cation He explained some of the details of the asso- 
: work, and mentioned the work the grading bureau 
baer omg under the direction of Chief Childs, who 
an able successor to E. M. Warren, who resigned 
wall fae. As to the situation in the Mississippi 
€y Secretary Rhodes briefly reviewed the conditions 


last year, including crop failure in the 


preva; 
North a 


logs hung up by drouths, thus enabling mill 


men to nearly maintain prices. The list had been 
affirmed in July, but all members of the association 
were not able to get full list owing to distance from 
consumer and other local contingencies. Mr. Rhodes 
said he mentioned these things, with which nearly all 
were familiar, to explain the reason of the price list 
committee meeting in September and not changing the 
list and urging all members to get as near to it as 
possible. This was better than suspending the list, 
as the yellow pine men did. Throughout the fall prices 
were fairly well sustained. Mr. Rhodes said in part: 

At the present time the conditions are most favorable 
and we see nothing to cause the least anxiety. I inquired 
of many dealers in Minneapolis at last week’s convention 
and found that they are generally low in stock. Our reports 
of members as to stock show large shortages and but few 
surpluses. Our price list committee met January 1 and 
lowered some items, such as No. 4 boards but braced up other 
items. The yellow pine men met last week and advanced 
their list. They are expecting a good trade this year, which 
will be helped by the building of the St. Louis exposition. 
The purchasing power of the country was never greater than 
it is now and I can see no reason why 1901 should not be a 
good year for all lumbermen. Our annual meeting will be 
held in a month and at that time our members and the 
price list committee will again size up the situation as it is 
then presented. 


In answer to an inquiry Mr. Rhodes said that the 
Mississippi valley white pine market was now much 
stronger than two months ago. 

H. H. Foster said that he knew from experience that 
Secretary Rhodes and the Mississippi Valley Lumber- 
men’s Association had kind feelings for the Wisconsin 
Valley association, and he hoped that in the future 
Mr. Rhodes would be able to attend all meetings of 
the Wisconsin Valley Lumbermen’s Association. 


Price List Reaffirmed. 

The chair then called upon Mr. Foster for a report 
of the price list committee. Mr. Foster said the com- 
mittee recommended that the present list be affirmed 
and that the committee meet again about February 15 
to review the situation as it will then be found to be. 
The report of the committee was adopted by a rising 
and unanimous vote. 

Terms of Sale. 

W. F. Kellogg brought up the matter of accepting 
local checks in payment for lumber, suggesting that 
the association take some action in the matter. He 
asked Secretary Rhodes to state what the Mississippi 
Valley association was doing in this respect. 

Mr. Bissell thought it was not an unmixed evil. 

Secretary Rhodes said that a committee of his asso- 
ciation had the matter in charge and would report 
regarding charges of exchange and also as to discounts 
at next month’s meeting. 

Mr. Yawkey thought the matter should first be taken 
up with the retail associations in order to cause no 
feeling on the part of the trade. The matter was dis- 
cussed for some time and then Mr. Yawkey moved 
that it be the sense of the association that its mem- 
bers sell lumber on the following terms: 2 percent 
off for cash in ten days, or 1 percent off for cash in 
thirty days from date of invoice, after deducting freight, 
payment to be made in current exchange at par. The 
motion prevailed. 

The chair called on H. S. Childs, chief inspector, to 
tell what the grading bureau is doing. Mr. Childs 
said that last August the corps was reduced from 
seven to five inspectors, which necessitated less fre- 
quent visits, but he hoped that it would be satisfactory 
to all. In the Wisconsin valley 80 percent of the lum- 
bermen were in the grading work. Mr. Childs urged 
those present not in the work to consider the matter 
and join in it. The maximum cost is but 84 mills a 
thousand feet, that being the assessment, the cost hav- 
ing not yet exceeded 64 mills a thousand feet. 

Frank N. Snell thanked the association for inviting 
the traveling salesmen to the meeting, in behalf of 
the Northwestern Lumber & Sash & Door Salesmen’s 
Association. The meeting then adjourned. 


Notes. 


The lumbermen of Merrill treated their visitors very 
nicely. Several of them, notably A. H. Stange, L. N. 
Anson and H. W. Wright, sent their carriages down 
to the hotel and took those of the out-of-town lumber- 
men who desired riding through the city and to the 
milling district. Dinner was served the lumbermen 
at 1 o’clock, and Landlord Willey, of the Lincoln, had 
a special menu for the occasion, which was a credit to 
his hotel. 

A. L. Osborne, manager of the Montreal River Lumber 
Company, Gile, Wis., is an enthusiastic association man. 
He strongly urged those not members to join the asso- 
ciation. 

L. K. Baker, manager of the J. S. Stearns Lumber 
Company, Odanah, Wis., left Merrill after the meeting 
for Chicago, and from there he will go with Mr. Garry 
to Portland, Ore., and other Pacific coast points to be 
absent a month or more on pleasure bent. He will at 
the same time, like a true lumberman, size up the lum- 
ber situation in the west. 

A. H. Stange, besides being probably the largest manu- 
facturer of sash and doors in the world, enjoys the dis- 
tinction of being mayor of Merrill, and they do say 
“he’s a right good mayor, too.” When the boys were 
inclined to “josh” him about offering them the keys 
to the city in a formal way he very cleverly replied: 


“T cannot undertake to give you the keys to our city, 
for nothing in Merrill is locked up. Everything is wide 
open, especially to visiting lumbermen.” Mr, Stange is 
one of the few good citizens concerning whom the old 
saying that “A prophet is never without honor save in 
his own country” :s reversed. He has twice been elected 
mayor by large majorities, and has given to the work 
of that oflice the same care and painstaking oversight 
that have characterized his entire business career. 





Salesmen’s Department. 


A NEW TRAVELING MEN’S ASSOCIATION. 

At Toledo, Ohio, on Tuesday of this week, during the 
progress of the meeting of the Union Association of 
Lumber Dealers, there was organized a new association 
of lumber and sash and door salesmen. Its object is 
largely of a social nature but it is intended mutually to 
benefit the participants. A constitution was adopted to 
which the following salesmen subscribed: 
W. L. Whittacre, Columbus, Adolph Braun, 


io. Ohio. 
W. E. Ford, Mansfield, Ohio. * M. Vietmeier, Pittsburg, 
Q a. 





Cleveland, 


B J. Throop, Columbus, 

Ohio. W. A. Drake, Dayton, Ohio. 
F. J. Davenport, Grand Rap- H. C. Walker, Chicago, Ill. 

ids, Mich. Charles C. Thornton, Gran- 
George H. Crawford, Colum- ville, Ohio. 

bus, Ohio L. M. Clark, Dayton, Ohio. 


Ben C. Keator, Columbus, 


E. L. Edwards, Dayton, Ohio. 
Ohio. 

J. T. Miles, Columbus, Ohto. 

E. 


A. D. McLeod, Cincinnati, 
Ohio 


W. Chambers, Toledo, W. H. DeVoss, Greenfield, 
Ohio. Ohio. 
E.W. Riegel, Cleveland, Ohio. M. W. MacFarland, Mans- 
Harold Robinson, Cincinnati, field, Ohio. 


Ohio. J. R. Shaw, Detroit, Mich. 
Allen A. Smith, Chicago. A. J. Summerville, Mansfield, 
Ward B. Jackson, Cleveland, Obi 

Ohio. Wes 


W. A. Albaugh, Massillon, Ohio. 

J. T. Parsons, Cleveland, Ohio. 

W. G. Smith, Uhrichsville, Ohio. 

H. C. Creath, Columbus, Ohio. 

Charles B. Covel, Lansing, Mich. 

S. S. White, Marion, Ohio. 

M. L. Hayden, Toledo, Ohio. 

Geo. A. Stacy, Cleveland, Ohio. 

The name of the organization is the Union Associa- 
tion of Traveling Lumber & Sash & Door Salesmen. The 
initiation fee, including first year’s dues, was fixed at $2. 
The following officers were elected: President, W. L. 
Whittacre of Columbus, Ohio; vice president, Ed. M. 
Vietmeier, Pittsburg, Pa.; secretary-treasurer, Charles 
C. Thornton, Granville, Ohio. Directors for two years 
—B. J. Throop, Columbus, Ohio, and John T. Phillips, 
Saginaw, Mich. Directors for one year—John P. Bar- 
telle of Toledo, and Harold Robinson of Cincinnati. 

While it is the idea of the incorporators to include in 
the membership all traveling lumber and sash and door 
salesmen in good standing in the particular field occu- 
pied by the Union Association of Lumber Dealers, it 
desires in no way to limit the membership to any speci- 
fied field. The association will be glad to have the co-op- 
eration of salesmen in any section of the United States. 
To this end applications for membership may be made 
to the secretary, Charles C. Thornton. For regular mem- 
bership salesmen employed by wholesalers, or whole- 
salers themselves actively engaged in the sale of lum- 
ber, are eligible. Traveling freight agents and their 
superiors in the traffic department of any railroad are 
eligible for honorary membership. This latter member- 
ship carries with it all privileges of the association save 
that of a voice in voting and the holding of offices. The 
new association starts off with.much promise and will 
doubtless be of no inconsiderable benefit to the traveling 
lumber and sash and door fraternity of Ohio, Michigan 
and western Pennsylvania. 


io. 
H. Hager, Cleveland, 
hio. 





Some Wisconsin Movements. 

Frank Hart, who sells for C. A. Goodyear, Tomah, 
Wis., on the road, says that he and Charlie Croty are 
not associated together this year. Mr. Croty is selling 
the hemlock stock of the Medford Manufacturing Com- 
pany, Medford, Wis. 

Charlie Tibbits will this year travel on the road for 
Frank N. Snell, the well known Milwaukee wholesaler 
and commission man. 

C. B. Boutelle, who has traveled for the North Western 
Lumber Company, Eau Claire, Wis., for some years past, 
will this year represent the Flambeau Lumber Com- 
pany, Lac du Flambeau, Wis., on the road in southern 
Wisconsin and northern Illinois. 





New Position for Thompson. 


J. B. Thompson, a practical lumberman of many years’ 
experience and a man who has a thorough knowledge 
of the requirements of the trade in the northwest, has 
been appointed to represent at Minneapolis, Minn., the 
Atlas Lumber Company, of Seattle. He takes the posi- 
tion made vacant through the resignation of D. H. 
MeMullen. Mr. Thompson is one of the best known sales- 
men in the Minneapolis market and he has represented 
west coast lumber interests and has sold west coast 
lumber and shingles for a good many years. The new 
position which he will assume is one of great import- 
ance and both he and the firm which he will represent 
are to be congratulated upon this arrangement. Mr. 
Thompson formerly represented the Puget Sound Saw 
Mill & Shingle Company at Minneapolis. 


The St. Paul & Tacoma Lumber Company, of Tacoma, 
Wash., in a circular dated January 2, announces its 
engagement of D. H. McMullen as traveling salesman, 
and says that Mr. McMullen is thoroughly conversant 
with Pacific coast products and will take pleasure in 
calling upon the company’s patrons in the near future, 
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NEW JERSEY RETAIL LUMBERMEN. 





Sixteenth Annual [Meeting at Newark—-Differences with the National Wholesale Association Dis- 
cussed by the Secretary——The Year’s Work and Results Accomplished—The 
Question of Milling in Transit—-The Evening Banquet. 





The sixteenth annual meeting of the New Jersey 
Lumbermen’s Protective Association was held at the 
rooms of the Board of Trade, No. 764 Broad street, New- 
ark, N. J., on Tuesday, January 22. What the meeting 
lacked in numbers it made up in enthusiasm. Every 
address was listened to attentively, and every question 
that came up was discussed thoroughly, it being evident 
that the work of the association was entirely endorsed 
by the members. 

The meeting was called to order shortly after 2 
»’clock by President Charles W. Ennis, of Morristown, 
who made a very brief address, regretting the fact that 
there was not a larger representation of the members 
present but explaining that the fact was due entirely to 
the prevalence of grip in the state. It was because 
they were illat home that Treasurer Jones and other 
officers and such prominent members of the association 
as Mr. Backus were not with them. : 

Secretary James M. Reilly then read the minutes of 
the previous meeting, which were adopted by unanimous 
vote. This was followed by the reading of various 
communications in the line of grievances from members 
of the association, which were ordered to be taken up in 
the line of new business. 

The report of the nominating committee was then read 
by Isaac Searing, the chairman, who put the following 
ticket in nomination: 

Officers Re-elected. 

President, C. W. Ennis, Morristown; vice-president, 
A. B, Ayers, Newark; treasurer, Wm. A. Jones, Newark. 

Board of directors (elected for three years)—N. KE. 
Buchanan, Asbury Park; S. 8. Thompson, Elizabeth; 
James A. Hubbard, Paterson. 

There was much applause at the reading of the names 
and Secretary Reilly was instructed to cast one ballot. 
In thanking the association for again conferring the 
honor of electing him for their head, President Ennis 
stated that he occupied a unique position, for he had 
been president of the association when the old century 
went out and the new one came in. He wondered 
whether anyone would occupy a similar position 100 
years to come. 

“T would like to make an end of the century proph- 
ecy,” said President Ennis. “It is that if this associa- 
tion is still in existence then, it will need no by-laws 
nor constitution, but will be governed entirely by the 
Golden Rule. There will be no scalpers in existence. 
The association will be a social club and the members 
will meet only to get better acquainted with each other.” 

In conclusion the president stated that the associa- 
tion had done great work during the years of its exist- 
ence, but that there was still much to be done. The 
members had joined the association for mutual benefit, 
and they should help the association and its officers all 
in their power. There were many delicate and intricate 
questions always coming up, and the officers would wel- 
come all the help they could get. He would ask for 
earnest individual] effort on their part and would on his 
part promise them that he would do his best in the 
honorable office to which they had seen fit to elevate 
him. (Applause.) 

Secretary James M, Reilly then read his report, as 
follows: 

Secretary’s Report. 

To the New Jersey Lumbermen’s Protective Association— 
Gentlemen: With the duty of presenting to you a report 
concerning the affairs of this association, and the work 
attended to by your officers since the time of our last meet- 
ing, we wish to extend a greeting on the opening of this new 
century, and to wish one and all a continuation of the pros- 
perity enjoyed by the trade in general during the year just 
past. 

Directors’ Meeting. 

Following the adjournment of the last annual meeting and 
in accordance with the plan proposed and indorsed by you 
for holding meetings of the directors at different points, the 
first meeting was held at Morristown on invitation extended 
by the local association of dealers. At this meeting ten 
directors and eighteen members representing the local dealers 
were present. The routine of business consisted of a discus- 
sion on complaints against wholesalers for irregular sales 
and shipments and other matters of business relating to asso- 
ciation affairs. Renewed interest was infused among the 
members attending and to those dealers present who were 
not members we are satisfied that the results were highly 
successful. 

Another such meeting was held later at the Cliff house, 
Paterson, where the board was entertained by the members 
and dealers comprising an association in that section. Dur- 
ing this session three new members were secured, and the 
discussion following the reading of complaints stimulated a 
renewed interest in the work of the association among all 
present. 

Such meetings, we are pivnned to report, are very desir- 
able, as dealers are brought in closer touch with the work 
which the association looks after and they realize how 
necessary such a work is for the proper protection of the 
trade in which they are interested. ith only good results 
resulting from these two trials we would strongly advise 
continuing the holding of sessions of our directors at differ- 
ent points throughout the state. We are particularly de- 
sirous to see meetings held in the southern part of the state, 
so that the benefit of the work which the association is 
attending to will be more fully understood. 

The second action taken by the board during the year was 
regarding the work to be accomplished from the agree- 
ment entered into at Boston between the National Whole- 
sale Lumber Dealers’ Association and this association. This 
we consider an important matter, owing to the fact that an 
evident misunderstanding of its terms had brought about 
a friction between the respective associations. 

The trouble arose from a sale made to a manufacturing 
concern located at Paterson. Under the rules laid down in 
our constitution and by-laws this concern and like concerns 
are classified as ordinary consumers and in the judgment of 


your board it would be just as wise to concede the right to 
sell ordinary carpenters and builders as to concede to the 
wholesaler the right to sell such manufacturers. Efforts 
were exerted by the wholesale association on behalf of cer- 
tain of their members to make a precedent out of this case. 

They insisted that the Boston agreement made it com- 
ulsory where a wholesaler held views differing from those 
aid down in our by-laws to submit such differences for final 
settlement to an arbitration conference. We could not agree 
with them, but for the sake of harmony your board consid- 
ered it desirable that our ‘“‘committee on trades relations” 
should attend the annual meeting of the National association 
at Baltimore so as to secure a settlement of this mooted 
question. Having accepted their invitation, the trades rela- 
tions committee attended the convention and requested that 
a hearing be given them by the committee of the whole- 
sale association, in order to secure a settlement of the differ- 
ences existing. This hearing was promised but was not 
granted and it is for your committee to report as to the 
reason given. 


The Object of the Boston Agreement. 


We are sorry to find that a plan which was proposed by 
your board of directors four years ago for the building up 
of a code of ethics in the trade has been made a subject of 
controversy, and its original intent and meaning miscon- 
strued and misapplied. {ts original object was to encourage 
reciprocal trade between the wholesaler and the retailer by 
means of an honest occupation. 

Classification was its principal aim and four distinct 
classes of classification were provided for: 1st, the manu- 
facturer ; 2nd, the wholesaler; 3d, the retailer, and 4th, the 
manufacturer of wood products. This we supposed would 
be done without prejudice. It was never considered for a 
moment that any doubt could exist or arise as to the classifi- 
eation of any individual or firm engaged in contracting or 
building. ‘To classify an individual builder or contracting 
firm as anything but a consumer in this state was never 
thought of, because to do so would be unfair to all our cus- 
tomers; and yet such a demand has been made by members 
of the National association under date of November 17, 1900. 
Your board had but one answer to make to such a request 
and they politely but firmly refused to even consider the pro- 
posal. e apprehend that this refusal will be construed as 
a refusal to abide by the provisions of the Boston agree- 
ment. 

The first series of classification under the proposal was 
that relating to the manufacturer and wholesaler. We sup- 
posed that far seeing men engaged in this branch would adopt 
measures to define who and what should constitute a whole- 
sale dealer, as by so doing valuable trade could be conserved 
to them by making it impossible for the man “with his office 
in his hat’’ to operate to their loss and to our greater injury 
and loss. ‘The second classification concerned the retail 
dealer in lumber and, recognizing the different conditions 
existing at different points, it was decided after mature 
thought that the rules governing the various state associa- 
tions should be the standard and rules for defining the status 
of a retailer. The vexed question of determining where the 
line should be drawn between the wholesaler and the con- 
sumer made it necessary to recognize a class to be known 
as wholesaler consumers, meaning thereby the class of manu- 
facturers whose wants and requirements entitled them to 
the privileges of an open market. 

Under this fourth classification it was decided that the 
rules governing the various state associations should also 
be accepted. 

The New Jersey association long before the formation of 
the National association took up this question as a matter 
of equity, and framed rules on broad lines exempting certain 
classes of manufacturerers from the restraints imposed under 
the provisons of section III, and these exemptions have been 
acknowledged to be reasonable and just by the leaders of 
the lumber trade. 

Under section IV we exempt manufacturers of trunks, 
boxes, sash, blinds and doors, furniture and certain others. 
These exemptions concede to the wholesaler all that we can 
give without doing ourselves an injustice. 

Not satisfied, however, with the trade conceded to them 
under this liberal provision of our rules certain firms and 
individuals holding membership in the National association 
have endeavored to force from the retailers another class 
of trade, and we believe in their effort to do so they have 
tried to make a handle of the clause in the Boston agree- 
ment which provides for conference meetings, claiming that 
consumers whose wants permit them to order in carload lots 
should be rated wholesale consumers. 

This class of dealers we are satisfied does not control or 
exert any considerable influence in their association but they 
have been the means of bringing about an adverse construc- 
tion as to the real intent of this agreement. 

As an association we have lived up to every part of our 
contract and we feel that our full duty to the members 
of the National association has been discharged in an honor- 
able way, and it is for them to take hold and compel their 
own membership to live up to its terms. 

It is with regret that we have to report that the most 
serious trouble which we have had to contend against during 
the past year, was due to this class of wholesalers holding 
membership in the National association, and when we say that 
this trouble is brought about principally through an undue 
competition between themselves in their efforts to make trade 
we only repeat a gospel. 

The Value of the Official Report. 

When the official report is denounced as a weapon of 
ignorance and the statement finds ready applause, it would 
appear to us that, considering the source from which such 
statement emanates it should be considered. The knowledge 
and experience gained by fifteen years of study must surely 
count against the impromptu utterances of men whose lac 
of experience can be taken as a lack of sense. The records 
of our association show that formal complaints have been 
entered against 500 wholesalers for encroachments. 

Under each complaint every individual and firm included 
in the above number was made to understand the full 
meaning of the penalty for the offense known as a violation 
of section III, and this campaign of education, backed up 
by the punishment prescribed in section III, has had more 
to do in putting a check to irregular sales than any other 
movement made, and without it, we believe, all our efforts 
would have been in vain. 

In order to furnish an evidence of the protective value 
of the official report we have made a table showing the num- 
ber of complaints received from members against whole- 
salers during the past six years, and to determine thereby 
how few there are who insist upon disregarding the rulings 
made by this association for the infringement of trade in 


this state. The table is as follows: 
Complaints No. ordered 
Year entered. listed. 
12 
12 
4 
4 





- 





of forty-one offenders were ordered listed: 122 wholesalers 
made satisfactory a prow gy or gave positive assurances 
that the offense would not be committed again in order to 
secure an adjustment of the differences between the associa- 
tion and themselves. 

In 1895 the percent of dealers ordered reported was about 
one-third of the whole number, in 1896 it was less than one- 
fourth ; 1898 it averaged one-fifth, while in 1900 all but two 
of the complainants were settled without resorting to our 
extreme penalty. 

Considering the above facts your board finds a pleasure in 
the words of an old proverb which says ‘‘He may well be con- 
tented who needs neither borrow nor flatter.” ‘This associa- 
tion can well be envied for its success, it can be envied for 
the fair and impartial methods it has employed to protect 
the trade rights of its membership, and to the advocates of 
the white list we can say that if we have no silver on our 
tongues, we have silver in our pockets to show for our labors 
and the utility of the plan we have pursued. 


The Association Does Prevent Scalping. 


Allowing the advocates of the white list to think again we 
will now turn our attention to affairs which relates to the 
duties of membership. 

Word has come to your directors that some few among 
the members have criticised the working of the association 
because impossible things could not be prevented or per- 
formed by your officers. It is reported to us that one mem- 
ber expressed the view that the trade would be just as well 
protected if we had no association. We doubt if there is 
another man engaged in the retail lumber trade in this 
state who can be found to share in such an opinion. We 
want to tell the lumber trade that this association is one 
of the most succesful ever organized in the actual accom- 
plishment of the work for which it was organized. It has 
with each succeeding year enlarged the benefits to its mem- 
bers and every dealer in the state has been a gainer also. 
It has been successful beyond the hopes of all who have 
given time and thought to its advancement. Because here 
and there spasmodic outbreaks of scalping occur it does 
not signify that we are not performing a valuable service, 
if anything such cases prove conclusively to the contrary. 
We can truthfully state that the association has prevented 
scalping; that it does prevent scalping; and that it can 
prevent scalping and is preventing it every day. 

The hundreds of letters from wholesalers which the secre- 
tary has on file will more than satisfy any one who has a 
doubt. Look over the oflicial reports; tabulate the names 
of offenders reported for scalping and it will surprise many 
of you to find that more than 50 percent of the firms and 
individuals whose names have been on our list are no longer 
known in the lumber business, 


Members’ Obligations to Each Other. 


There is another matter regarding the duty members owe 
to each other that your board would like to bring to your 
notice at this time. We do not wish to be considered per- 
sonal in making use of a letter received by the secretary in 
answer to an inquiry, as it is done simply to point out what 
is considered important for each of us to know. ‘The object 
of the secretary’s inquiry was to learn if a certain party 
was entitled to buy at wholesale and the reply received read 


as follows: 
“May 12,1900. 
“James M. Reilly, secretary. 
“Dear Sir—Mr, — is a contractor and builder. If 








Mr. —— wishes to sell Mr. —-—-—-—- spruce he-’can have 
my permission as I don’t handle spruce. He is going to buy 
it somewhere, and Mr, ——-—-——- may as well secure this 


order if he can, 
The good will 


Yours very truly. 


and intention of the writer is evident, 


but the consideration for his’ fellow’ retail dealers 
deserves censure. The wants of this consumer could 
be supplied, no doubt, by dealers in his own vicin- 
ity, if not, he could have had this order filled at 


Dover, Morristown, Newark, Elizabeth, Jersey City, or else- 
where, and as it is the principal object of our association 
to prevent sales by wholesale dealers to carpenters and con- 
tractors the mistake of judgment shown in the letter cannot 
fail to be plain to you all. ‘This is the first error of the kind 
made on paper to your board, but we have been informed 
that several members have committed the same offense by 
word of mouth to wholesalers calling at their offices. 

Now this should never occur; under no condition should a 
member of this association encourage a wholesaler to make a 
sale to a consumer. If the member does not happen to 
have the stock required or does not handle it, he should 
for his own best interest let the consumer find out where 
to supply his wants or send him to the retailer who can sup- 
ply the lumber required. We are glad the matter came before 
us as it has, and we hope to see good come out of this 
explanation. 


Members’ Duty to Enter Complaints. 


Judging from the language of some letters received from 
members with reference to entering complaints it appears 
that some have an idea that their names are divulged or 
made known to those against whom complaint is made. 
We wish to satisfy all, that under no condition will the 
name of the member of our association be made known. This 
is one of the strict rules of the association and unless the 
member himself makes the matter public no wholesaler can 
say that he knows who entered the complaint. They may 
surmise or guess and many we know have done so, but so 
far as the directors and the secretary are concerned in- 
formation is absolutely refused. 


Abuse of Stopover Privileges. 


Two years ago the association took up the matter of the 
milling in transit or stopover privilege, which it was claimed 
was made use of by scalping concerns located on the Erie 
and Lehigh Valley roads in New York state. Complaint 
was lodged with the inter-state commerce commission at 
Washington, and that body, working on information fur- 
nished by our association, instituted an inquiry which re- 
sulted in the issuance of an order by the gencral freight 
superintendent of the Erie road to all agents calling their 
attention to the matter and notifying them to put a stop 
to it. This we supposed would end the trouble, but we are 
again called on to take action. What could be done has been 
attended to, but it is not satisfactory, owing to the lack of 
actual information to work on. The question is a most im- 
portant one and will receive attention. We suggest that the 
correspondence be read to you during the meeting. 

To succeed in putting a stop to the abuse if it really exists 
we must possess ourselves of positive proofs. This will entail 
expense, but if it will stop the concerns whom we think are 
making use of this privilege to run in cars to consumers in 
this state under long haul freights it will repay us. 

Another matter brought to our attention which we con- 
sidered advisable to bring up for discussion at this meet- 
ing, is an alleged agreement in the spruce trade which, it is 
claimed, prevents dealers in New Jersey from taking orders 
from consumers for delivery in any district in Greater New 
York, conferring, however, the privilege to dealers in the 
metropolitan district the right to take orders and secure 
delivery to consumers in this state. 

Such a condition, if it exists, would be an infringement on 
our rights and we have therefore considered it important to 
bring the matter before you for discussion. 


Preference in Placing Orders. 


A recommendation that all members be urged to give pref- 
erence when placing orders to wholesalers holding member- 
ship in the National association has, from what your board 
can learn, been ord lived up to. This in itself is gratifying 
and furnishes additional proof of our loyalty to each other 
in supporting measures adopted favorable to the general good. 


LE 
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List of Legitimate Dealers, Etc. 

The compilation of a list of legitimate yard dealers and 
concerns exempt under the rulings provided in section IV 
for which special committees were appointed at the last 
annual meeting, has been attended to, we are glad to report, 
with but few exceptions. This list as compiled has been of 
service and value to the secretary and has enabled him to 
satisfy many inquiries received from wholesalers and their 
salesmen. ‘ 

To Increase the Membership. 

It is a matter of regret that the suggestion approving of 
a personal canvass by members among neighboring dealers to 
enroll them on our membership has not been made. Evi- 
dently we have all been so busy with our own affairs that 
but few could spare the time to extend to his competitor an 
invitation to take up membership. 

A canvass of the list returned to the secretary shows that 
there are some ninety dealers in the state who are eligible 
to membership and your board thinks that until every one 
of them is enrolled we have a duty to perform. 

Let us make up our mind to do it this year. Such an 
addition to our ranks will mean increased influence, increased 
power and increased usefulness. 

A New Feature of Association Usefulness. 

A recent demonstration of the widened usefulness of our 
association was given to our directors at their last meet- 
ing. An application for membership made by a former dealer 
who has again decided to open a yard was under discussion, 
the special committee appointed to investigate submitted their 
report and the applicant who had requested a hearing was 
invited to appear. After making explanation of his inten- 
tions he was asked several questions, and his eagerness to 
reply prompted a member of the board to ask him why he 
was so anxious to become a member of the association. His 
answer was, “Gentlemen, some years ago when I was an 
officer of this association I had no idea of its influence and 
power, I knew what it was doing in preventing scalping, but 
you have no idea what it means today to go up against the 
rules of the New Jersey association until you go out in the 
market and try to buy lumber for delivery in New Jersey 
unless your standing as a dealer is vouched for. We have 
had no end of trouble and expense in trying to get our 
yard started and if the question was asked once of us it 
was fifty times to know if we are members of this associa- 
tion. Do you wonder that we want to become members.” 

Membership. 

Our membership is steadily on the gain but, as has been 
stated, it should be doubled. We elected ten new members 
during the year and lost two, one by failure and one by 
retirement from business, giving a net gain of eight. 

In conclusion we are pleased to say that the association 
is out of debt and that the treasurer has a neat balance 
in the bank to help start affairs in a businesslike manner. 

We wish to return our thanks to you all for the assistance 
and encouragement which you have shown in many ways. 

To the secretary we desire to note our appreciation of 
his valuable services and to thank him for the prompt and 
businesslike manner in which he has looked after and con- 
served the affairs of the association. 

Wishing continued success, greater usefulness and increas- 
ing influence to the association, we respectfully submit this 
report. On behalf of the association. 

JAMES M. REILLY, Secretary. 

Following the reading of the secretary’s report, which 
was adopted unanimously, a vote of thanks was ten- 
dered to the directors. In response to an invitation to 
the members to tell of the workings of the local organi- 
zation of which they were members, L. G. Salmon, of 
Boonton told of the success of the local lumber and 
building material association, composed of lumber deal- 
ers on the Morris & Essex railroad from Summit to 
Washington, N. J. Testimony of the same sort was 
given by R. W. Kennedy, of Trenton. The local asso- 
ciation of that city helped to maintain prices, brought 
about a better social feeling, and aided the contractors 
who were heartily in sympathy with them, although 
apparently opposed at the start. 

On the question of milling in transit a motion was 
made by Mr. Farrington that the matter be made the 
subject of consideration by the board of directors and 
that it also be made the subject of action by the National 
Wholesaler Lumber Dealers’ Association by the asso- 
ciation bringing it to their notice at the coming annual 
convention. 

Secretary Reilly also suggested, and his suggestion was 
incorporated into the motion, that a joint demand be 
made by the various wholesale and retail associations 
on the traffic managers of the railroads of the country 
for information regarding the concerns violating the 
interstate commerce law in regard to milling in transit. 
This information, Secretary Reilly+ explained, should be 
furnished to the ‘various secretaries of associations 
asking for it and be held inviolate by them and used 
only to remedy the offence. 

The treasurer’s report was read by Mr. Reilly, in the 
absence of Treasurer W. A. Jones, as follows: 


Treasurer’s Statement. 


DR. 
To cash in bank January 1, general fund. $202.44 
To cash in bank January 1, special fund.. 383.91 $ 236.35 
To cash from secretary account of mem- 


MEE HG: Sapckedocceneeinohendaeee 930.00 
To cash from secretary account of an- 

DUE EE icicle meee sereneds gues 69.00 

ee ere rr ee eee ere yr $1,235.35 


cR. 
By bills paid on order of the board of 
directors as per vouchers 68 to 80 inclu- 


rarer re rrr ee ae $ 916.90 
By balance to general account .......... $284.54 
By balance to special account.......... 33.91 318.45 
shes Faith COLE aeaNeceeseewsseeme $1,235.35 
LIABILITIES. 
BUNS PORODIS oi0isik coc pcre vied cont nadeseeeseee me $ 50.00 


Roll was called, showing an attendance of between 
sixty and seventy, and a brief adjournment was had to 
permit of the payment of dues. 

A communication from J. H. 8. Clark, of Clark & 
Co., in regard to the way in which spruce dealers were 
protected in New York and not in New Jersey, where 
spruce at cut rates was offered for sale by the New York 
dealers, resulted in the following resolution, introduced 
by Mr. Edwards: 

Resolved, That a committee of three be appointed by the 
president to confer with the Spruce Association of New York, 
or with the spruce manufacturers, having in view the making 
of a similar agreement for New Jersey as now in force in 
New York, as between the members of the association and the 
spruce manufacturers and wholesale spruce commission deal- 
ers: that said committee report to the first regular meeting 
of the directors of this association, who shall have the power 


” be the necessary agreement or appoint a committee 
0 do so. 

The resolution was carried without any adverse argu- 
ment, and President Ennis named Mr. Edwards, Mr. 
Booth and J. A. Hubbard, of Paterson, as the committee 
in question. 

Under the heading of new business Mr. Farrington 
brought up the question of a secret list of wholesalers 
and manufacturers who sold to scalpers in New Jersey, 
said list to be furnished to the members of the associa- 
tion. 

The question of a fund to pay for the work that this 
would make necessary was then discussed at length. 

The original motion was finally adopted and N. E. 
Buchanan then moved as an addition that the investiga- 
tion into the sale of lumber to scalpers be made through 
an agent of the board of directors and that the expense 
be met by pro rata assessments. The motion was 
adopted. 

A long discussion over lien laws followed, Mr. 
Murphy, Mr. Summers, C. W. English, F. Searing and 
others being heard on the subject. Mr. English thought 
it was useless to agitate the matter, but Mr. Searing 
moved that the board of directors be instructed to 
employ a lawyer to draft an equitable measure in place 
of the present one, said bill to be introduced into the 
legislature and its passage to mean the repeal of all 
other laws. 

The motion was adopted almost unanimously, and 
another by Mr. Jackson for each member to bring the 
matter strongly before the member of the legislature in 
his district was also passed. Still another suggestion 
that the members go to Trenton and see that the legis- 
lators vote as they promise was lost amid much laugh- 
ter, and the meeting adjourned. 

The following firms were represented: 


At the Meeting and Banquet. 


Somers Lumber Company, Atlantic City. 
Buchanan & Smock, Asbury Park. 

Estate of Oscar Conkling, Basking Ridge. 
A. W. Booth & Brother, Bayonne. 

Henry Salmon & Son, Boonton. 

L. D. Cook & Co., Bound Brook. 

Reeves & Terriberry, Clinton. 

Robert Rindell, Cranford. 

Cc. C. Wilson & Co., Deckertown. 

Dover Lumber Company, Dover. 

Park Union Lumber Company, Dover. 

J. & S. 8S. Thompson, Elizabeth. 

Tuttle Bros., Englewood. 

J. B. Case, Flemington, 

David Dumont, Far Hills. 

Perrine & Buckelew, Jamesburg. 

Baldwin & Figuera, Jersey City. 

Dodge & Bliss Company, Jersey City. 
Gardner & Rendell Lumber Company, Jersey City. 
Gilson, Collins & Co., Jersey City. 
Vanderbeck & Sons, Jersey City. 

L. & D. Edwards & Co., Long Branch. 
Chandler & Maps, Long Branch. 

Green & Pierson, Madison. 

Cc. W. English, Montclair. 

Cc. W. Ennis & Co., Morristown. 
Dalrymple, Hastings & Co., Morristown. P 
A. B. Ayers, Newark. 

E. P. Backus Lumber Company, Newark. 
Bailey & Alling, Newark. 

Clark & Co., Newark. 

D. Ripley Sons’ Lumber Company, Newark. 
H. H. Mundy, Newark. 

Paul & Glasby Lumber Company, Newark. 
Murphey & Hardy Lumber Company, Newark. 
Swain & Jones, Newark. 

George EB. & James Crowell, Newark. 

L. A. Howell & Co., New Brunswick. 

I. Myers, North Paterson. 

A. M. Matthews & Co., Orange. 

George Spottiswoode & Co., Orange. 
John O’Rourke, Orange. 

S. M. Birch Lumber Company, Passaic. 
A. Hubbard Lumber Company, Paterson, 
Samuel Heath, Paterson. 

J. H. Westervelt, Paterson. 

Riverside Lumber Company, Paterson. 
Farrington & Runyon Company, Perth Amboy. 
Boice, Runyon & Co., Plainfield. 

Robert F. Oram & Co., Port Oram. 
Luffberry & Argers, Rahway. 

Isaac FE. Hutton, Ridgewood. 

A. Z. Bogert, River Edge. 

H. 8S. Bachman, Roselle. 

J. P. Cooper & Co., Rutherford. 

Sexton & Donnell, South Amboy. 

H. B. Halsey & Co., South Orange. 
Clayton & Pierson, South River. 
Sargeant Bros., Somerville. 

D. W. Day & Son, Summit. 

George V. Muchmore, Summit. 

Gardner & Weeks Co., Union. 

Kennedy & Dailey Company, Trenton. 
Doyle & White, Trenton. 

Slayback Bros., Verona. 

W. D. Gulick, Washington. 

J. S. Irving, Westfield. 

Decker & Simons, Deckertown. 


The Banquet. 

At the conclusion of the business session the lumber 
dealers repaired to the banqueting rooms of L. Achtel 
Stetter, a few blocks further down Rrvad street, where, 
after the discussion of a sumptuous repast, speechmak- 
ing was indulged in until almost midnight. 

With the coffee and cigars served, President Ennis, 
who served as toastmaster, rapped for order and 
announced that eating would have to be stopped and 
listening take its place. The social side of man was a 
good thing to develop in these days of mad rushing after 
wealth. As a help toward digestion he would introduce 
Mr. Mart King. 

Mr. King told an anecdote of the Irishman whose 
doctor ordered him to stop drinking if he wanted to save 
his eyesight. 

“Well,” said Pat, “I’m an old man—about 72. I guess 
I’ve seen seen all I want to see!” 

Another story was of the Irish private in the Boer 
war, whose lieutenant told him as they started up to 
take a well fortified position that they had three to one 
against him. After a little while the Irishman turned 
and started down again. 

“Where are you going?” asked the officer. 

“Going home,” was the reply. 


“What for?” 

“You said there were three of them to one of us?” 

“Yea.” 

“Well, I’ve killed my three.” 

Mr. King’s anecdotes and his rendition of “Dooley” 
stories won the plaudits of the diners. 

President Ennis next introduced the Hon. Mahlon 
Pitney, state senator, for whom three cheers were given 
as “New Jersey’s next governor.” Mr. Pitney is a can- 
didate for the Republican nomination for governor. 

Mr. Pitney said he was greatly depressed over predic- 
tions he had heard that all the lumber in our forests 
would be used up this century. After that there would 
be no more lumber associations and no more lumber re- 
unions and dinners. It worried him. It was a fact that, 
as the toastmaster had said, he knew very little of the 
lumber business. He couldn’t tell a No. 1 cut from an 
upper cut. What he would like, though, was to know if 
the association could be of service to him by telling him 
of some way in which he could sell his house for what it 
had cost him for the lumber. 

The speaker compared the association, whose guest 
he was, to the great trusts of the day, and then branched 
off into a defence of the big combinations of capital, 
which was received with varied symptoms of approval 
and surprise. 

While he did not favor excessive legislation Senator 
Pitney promised his hearers that he and his associates 
would do what they could for any new mechanic lien 
law they wished to have pushed through. 

Mr. Ennis then introduced John D. Crary, of New 
York, who spoke in glowing praise of the words uttered 
by Senator Pitney in favor of organizations and big 
combinations. Mr. Crary’s remarks were of a humor- 
ous trend and kept his auditors in good spirits. 

Everett Lake, vice president of the Connecticut Lum- 
ber Dealers’ Association, spoke next. He explained that 
the grip kept Mr. Mansfield and Mr. Judd away. Re- 
ferring to the senator’s remarks, Mr. Lake said that 
instead of being trusts the organizations were philan- 
thropical associations. They kept money away from the 
scalpers in order to use it for philanthropy themselves. 
He regarded the New Jersey association as the strong- 
est and best of all the retailers’ associations and was 
glad to be able to take back a good report of the meet- 
ing to his associates. 

An old friend of the organization and one of its for- 
mer officers—J. W. Hatt—was introduced by the toast- 
master as one of the men in the lumber trade fortu- 
nate enough to have been able to retire but not able 
to forget his old comrades. He brought up recollections 
of the first dinner at which there were only seventeen 
members present. While some grades of lumber had 
deteriorated the quality of the men employed in it 
had greatly improved. They were honest, fair com- 
petitors, acting open and above board. 

Secretary E. F. Perry, of the National Wholesale 
Lumber Dealers’ Association, made an address in which 
he spoke strongly of the common sense of organization. 
The wholesalers were not philanthropists. They were 
in business for what there was in it, the same as the 
retailers. It was the same way with the organizations 
and the great question was how they should conduct 
the organizations so as to get the best there was out 
of them. The social side was enjoyable, but the best 
interests of the members, was the main consideration. 

While they did not always arrive at the same conclu- 
sions as to methods, still the results thus far obtained 
were wonderful and they were moving forward with sur- 
prising rapidity. Working along the lines already laid 
down they were bound to continue to be successful in 
their aims. His final word was that his hearers should 
impress on wholesalers to show their colors, which 
meant joining the organization known as the National 
Wholesale Lumber Dealers’ Association. 

Final addresses were made by T. J. Snowdon, secretary 
of the Pennsylvania Lumber Dealers’ Protective Associa- 
tion, and N. E. Buchanan, of the Buchanan & Smock 
Lumber Co., Asbury Park. 

AT THE BANQUET. 

Over 130 sat down at the banquet at Achtel Stetter’s, 
and besides those who attended the business meeting 
there were present: 

Eugene F. Perry, secretary National Wholesale Lumber 
Dealers’ Association; Norris H. Norden, Everett J. Lake, of 
the Hartford Lumber Company, Hartford, Conn.; John D. 
Crary, New York; H. Conover and T, Edwards, Long Branch ; 
Fred Gifford and A. L. Meyers, Long Branch; F. BE. Barton, 
Newark: G. W. Glenon, Passaic; J. H. Bromley, Paterson ; 
W. S. Gilhooly & Co., Atlantic City Lumber Company; Mul- 
ford Coal & Lumber Company; J. M. Smith Lumber Com- 
pany; R. Benson; Nickerson & Hopper; Wilson & Stokes 
Lumber Company; W. J. Oathout; T. J. Snowdon; C. P. 
Maule, ¢. BE. Jackson & Co.; S. F. Bailey, Mahlon Bem 6 
Mart Kink, A. 8S. McGalvin, I. N. Rudgers, A. 8. English, 
M. G. Frost, H. B. Eltonhead, N. UL, Noble, R. 
W. Harpence, R,. S&S. Coryell, Nickerson & Boy 
per, D. W. Day & Son, C. A. Barhaven, F. B. Stone, D. J. 
O'Rourke, J. H. Woodhouse, Edgar Bailey, Raymond Bolter 
W. A. Eaton, H. D. Crowell, F. H. Lutterloh, F. F. Wel 
M. R. Daly, J. McLean, A. Wolf, J. N. Halloway, Herbert 
Ashley, Holloway Lumber Company; J. N. McKean, H. 8. 
Baldwin, J. C. Farr, BE. B. Parke, C. E. Hendrickson, M. R. 
Eilis, H. E. Snyder, M. R. Hill, F. A. Adams, A, D. Clark- 
son, Howard Adams and James Taaffe. 


OBB BLBLI III ISS 
THE MORLEY LUMBERING TOOLS. 

The catalog “E” issued by Morley Bros., Saginaw, 
Mich., gives a very complete and well gotten up descript- 
ive price list of the “Blue Line” lumbering tools manu- 
factured by that well known firm. The catalog is itself 
quite an education in the technique of logging and lum- 
bering and some of the devices illustrated were original 
with Morley Bros. This is especially true of their skid- 
ding tongs, a grappling device for hitching on to a log 
which is now widely used in all logging operations. Mor- 
ley Bros. have for more than one-third of a century 
made a | eetepeoen = study of the subject of lumbering 
tools, and in quality, manufacture and design the well 
known Blue Line cannot be surpassed. 

















32 


AMERICAN LUMBERMAN. 


JANUARY 26, 1901. 





THE WHITE PINE NORTH. 





Aftermath of Convention Week in Minneapolis—A New Corporation of Magnitude—Duluth 
About Bare of Lath—The Birthday of the Nestor of the Saginaw 
Trade—Passing of Mill Operations 
at Muskegon. 





THE UPPER MISSISSIPPI DISTRICT. 

MINNEAPOLIS, MINN., Jan. 23.—Some of the results 
of the recent convention of the Northwestern Lumber- 
men’s Association are still being felt by wholesalers 
and jobbers in white pine at this point. A brief sum- 
mary of the business transacted convention week was 
impossible in the last issue of the American LUMBER- 
MAN owing to the fact that the retailers in many 
instances did not make purchases of stock until after 
the convention was over. Local wholesalers state em- 
phatically that the volume of business this year was 
much ahead of a year ago during convention week 
although it was not quite up to the volume transacted 
during 1899. This increased business over a year ago 
indicates a most satisfactory condition in the white 
pine lumber market. Prices are on the rebound from 
last year and the sentiment with the buying retailers 
as well as with the selling wholesalers is decidedly 
stronger and firmer. Retailers have all along been 
inclined to take a weak view of the market. In spite of 
the strong statistical position of white pine they have 
held off from purchasing except for immediate wants. 
As a result their stocks are down to the minimum 
point and the market is again an advancing one. Neces- 
sarily they were obliged to purchase more freely at this 
time and it is the general supposition that they will be 
free buyers throughout the spring months. This is espe- 
cially true of those retailers who are located in territory 
where conditions are prosperous with the agricultural 
classes, such territory as southern Minnesota, Iowa, 
Nebraska, Kansas, South Dakota and Montana. Retail- 
ers from these states who were present at the convention 
expressed the opinion that 1901 would see the largest 
volume of business in several years. Farmers are fore- 
handed and are preparing to build new farm buildings, 
while the cities are participating in this agricultural 
yrosperity. ; , 
Of importance was the action of the convention in 
deciding to provide its own entertainment next year. 
Heretofore the traveling salesmen have arranged this 
matter and have covered themselves with glory, but the 
members of the association have arrived at the conclu- 
sion that they should no longer trespass upon the hospi- 
tality of the salesmen. In all probability they will 
invite the salesmen to be their guests at a banquet and 
the old order of things will be reversed. 

Lumberman’s Club Meeting. 

The annual meeting of the Lumberman’s Club was 
held Saturday afternoon at the club rooms In the Lum- 
ber Exchange with President D. H. McMullen in the 
chair. The report of the treasurer, J. A. Hughes, showed 
the club to be in a good financial condition. _ Consider- 
able money has recently been expended in fitting up the 
club rooms very artistically. It was decided to remit 
the membership fee of $5 to all members joining prior 
to March 1 next. 2h ae 

An invitation was extended to the Mississippi Valley 
Lumber, Sash & Door Salesmen’s Association to use 
the club rooms for its meetings. ‘ 

The annual election of officers resulted in the choice 
of the old officers as follows: President, D. H. MeMul- 
len; vice president, W. E. Penfield; secretary, Frank 
E. Reynolds; treasurer, J. A. Hughes; finance commit- 
tee, J. A. Hughes, D. H. McMullen, T. M. Partridge, A. 
G. Flournoy and J. G. Wallace. The club then adjourned 
to meet again next Saturday afternoon at the club 
rooms. 

Brooks-Scanion Company Organized. 

It was stated in these columns recently in the account 
of the purchase of a large tract of white pine timber 
in northern Minnesota by the members of the Scanlon- 
Gipson Lumber Company, of Minneapolis, that they 
would probably organize a new company to handle the 
new deal, which includes the building of a large mill 
at, Cloquet, Minn. The articles of incorporation of this 
new company will be filed this week. It will be called 
the Brooks-Scanlon Lumber Company and will have a 
capital of $500,000. The members of this company are 
all members of the Scanlon-Gipson Lumber Company, 
with the exception of E. L. Harkness, who is manager 
of the Minneapolis yard of the company and has been 
in the employ of the concern ever since it started. 

The officers of the Brooks-Scanlon Lumber Company 
are: President, L. R. Brooks; vice president, D. F. 
Brooks; secretary, H. E. Gipson; treasurer, E. L. Hark- 
ness; general manager, M. J. Scanlon. While the gen- 
eral office of the new company will be at Minneapolis, 
its business will be conducted through the mill office 
at Cloquet. Mr. Harkness will soon move to Cloquet, 
where he will make his home in the future and superin- 
tend the company’s operations there. Arrangements are 
being made for improving the St. Louis river and work 
will soon be begun on the construction of a mill plant 
which will be equipped with three bands and the latest 
improved machinery. The company has nearly 300,000,- 
000 feet of practically all white pine timber to start 
on and will saw annually in the neighborhood of 40,- 
000,000 feet. It is expected the new mill will be in 
operation by August 1. 

Minor Mention, 

Word has been received in Minneapolis that the 
L. Lampert Lumber Company, of Mankato, Minn., has 
recently purchased the yards formerly owned by Chris- 


tian & Sommerville at Echo, Bellview and Delhi, Minn. 
The company is now invoicing the yards and will prob- 
ably take full possession next week. It is stated that 
arrangements for moving the headquarters of the com- 
pany to Minneapolis have practically been completed 
and offices will be opened in this city during the latter 
part of March. 

E. N. Lindberg, of Ortonville, Minn., a member of 
the B. R. Lewis Lumber Company, of Minneapolis, was 
in this city the latter part of last week looking over the 
affairs of the company. 

J. A. Hughes, of the W. I. Carpenter Lumber Com- 
pany, returned from a trip to the west coast last week. 
After remaining in the city but a short time he took 
the train for Kansas City, where he will attend the 
meeting of the Missouri & Kansas Retail Lumbermen’s 
Association. Captain Stevens, representing the Amery 
Lumber Company, is at Kansas City in attendance upon 
the association meeting at that place. 

George Hewitte, a cedar operator at Chetek, Wis., 
was in Minneapolis the latter part of last week looking 
after sales of posts. He says that the operations in his 
section this winter are not nearly as heavy as last year 
and that the output of cedar will be much decreased 
under that of one year ago. 

The L. Lamb Lumber Company, with headquarters at 
Minneapolis, has recently purchased the retail yard of 
M. lL. Lightner at Roscoe, 8S. D. 

Paul Perrizo, of the well known cedar firm of Per- 
rizo & Son, Daggett, Mich., was in Minneapolis on 
Wednesday and called on buyers of cedar products. Mr. 
Perrizo speaks very encouragingly of the cedar situation. 
He says that the prices adopted at the Marinette meet- 
ing of the Northwestern Cedarmen’s Association repre- 
sent the actual market and can easily be obtained by the 
cedarmen; that there is plenty of snow and that the 
weather is very favorable for logging in northern Michi- 
gan; and also he does not look for more than an ordin- 
ary input of cedar this winter, owing to the high price 
of cedar stumpage. 

F. J. Lang, representing the Wisconsin Land & Lum- 
ber Company, Hermansville, Mich., was in Minneapolis 
the first of the week in the interest of the celebrated 
[XL maple flooring and the cedar and hemlock products 
that his company puts on the market. Mr. Lang says 
the flooring situation looks very encouraging for both 
good prices and trade just now. He expects to be in 
this vicinity for some time. 

W. J. Wagstaff, the well known Oshkosh lumberman, 
spent one day last week in Minneapolis at the lumber- 
men’s convention, but business was so rushing with Mr. 
Wagstaff he had to leave the next.morning for Wiscon- 
sin points. 

The many friends of W. P. Allen, who has represented 
8. R. Sikes & Co. on the Pacifie coast with headquarters 
at Seattle for several years, will be sorry to learn that 
he is lying dangerously ill with appendicitis at Asbury 
hospital, Minneapolis, and grave doubts are entertained 
as to his recovery. Mr. Allen returned from Seattle 
atout six weeks ago accompanied by his wife and before 
he had been in Minneapolis a week was stricken ill and 
has so far been too low to permit of an operation. 

Allen Heimer, of De Graff, Minn., announces the sale 
of his yard at that place to the Sylvester Lumber Com- 
pany, of Minneapolis. 

J. E. Rhodes, secretary, and H. 8. Childs, chief in- 
spector of the Mississippi Valley Lumbermen’s Associa- 
tion, are in attendance upon the annual meeting of the 
Wisconsin Valley Lumbermen’s Association, which takes 
place at Marinette this week. 

The McGoldrick Lumber Company has moved its offices 
from 534-535 Lumber Exchange to rooms at 829-830 
in the same building. The company has larger and more 
attractive quarters in its new, location. 

W. T. Reynolds has made arrangements to handle west 
coast cedar poles in connection with his other business. 
He says that a fair inquiry has been received during the 
past two weeks and there are indications of a good 
business in west coast cedar in the near future. 


A. B. Robbins, who some years ago was in the lumber 
business at Willmar, Minn., but for several years has 
resided in Minneapolis, where he has engaged in the 
grain business, has received the appointment by Governor 
Van Sant, of Minnesota, as surveyor general of logs at 
Minneapolis. He is well known in business circles of 
a enenane and is a brother-in-law of T. B. Walker, 
one of the pioneer lumbermen of the northwest. April 15 
is the date upon which he will take up his new duties, 
succeeding E. 8. Corser, who now holds that position. 

W. G. Hollis, secretary of the Northwestern Lumber- 
men’s Association, is at Kansas City this week attend- 
ing the meeting of the retailers at that place. 

On Saturday of last week the board of directors of 
the Retail Lumbermen’s Insurance Association met in the 
rooms of the secretary for election of officers and such 
other business as might be presented. The former offi- 
cers were accorded a re-election for the ensuing year 
but no other matters of general importance were taken 
up. The board of directors of the Northwestern Lum- 
bermen’s Association also held a meeting on the same 
day but, nothing of importance was considered. 


AT THE HEAD OF THE LAKES. 


DututuH, MINN., Jan. 22.—Lumber sales since the first 
of the year amount to not less than 25,000,000 feet of 
various grades. Including those referred to in a pre- 
vious letter, the largest sales are as follows: By Rich- 
ardson & Avery, 8,000,000 feet of No. 3 and better; by 
the Red Cliff Lumber Company, 5,623,000 feet of No. 2 
and better; the LeSure Lumber Company, 1,250,000 feet 
of good grades; Mitchell & McClure, 1,000,000 feet of 
No. 3 and better; Musser-Sauntry Company, 1,000,000 
feet; Duncan & Brewer Lumber Company and Merrill- 
Ring Company, each 500,000 feet of common; Duluth 
Log Salvage Company, 548,000 feet log run. Prices have 
been about as reported before. Other sales are pending 
and January stock sheets begin to look sick. 

About all the lath on this market have been picked 
up and it is doubtful if there are 5,000,000 to be had here 
now. 

One lumberman who keeps a pretty close watch of the 
situation said today that the reports of the AMERICAN 
LUMBERMAN for the white pine year were the best bull 
argument he wanted. He said the indications were that 
there was just about as much lumber used last year as 
the year before. The cut was half a billion feet less, as 
shown, stocks in first hands were about the 
same, there had been a reduction by the Chicago and 
other strikes of half a billion in consumption in the ter- 
ritory affected, but it was his judgment as gained from 
correspondence and inspection that stocks in what may 
be called secondary hands are about half a billion smaller 
than a year ago. “The fact is,” said he, “we cannot 
make lumber at present prices for stumpage and labor 
except where labor is reduced to little by the use of 
old roads, camps etc. and clean up any profit. I look 
for a stiff rise in prices after things have begun to 
move along a little.” 

Some tremendous sticks of western timber have been 
coming here the past few days; several for the Clergue 
industries at the Sault Ste. Marie were 100 feet long, 
clear stuff, and three for the Duluth Dredge & Dock 
Company were 58 feet long and squared up 40 inches, 
the largest sticks ever brought here. A lot of timber 
came here last summer that looked pretty large, the 
biggest sticks being 20 feet long and squaring 25 inches. 
It is stated that it took the choice of thirteen trees 
cut down to get a third of these 40-inch dredge tim- 
bers. They will be used in the construction of an 
immense dredge boat, the largest on the lakes and prob- 
ably the largest dipper dredge in the world, with a dip- 
per taking seven and one-half cubic yards at a dip, filling 
and hoisting that load from 30 feet of water two times 
a minute and with a monthly capacity, ten hours a 
day, of 100,000 yards, or far more if worked steadily. 

The tie business of the head of the lakes this winter 
will be about 1,500,000 pieces, only about half that of 
the previous season, but there are few roads making 
any important contracts now and the roads of the west 
and south were all in here contracting actively. Many 
thousand ties have been carried over. Of the cut of 
this winter a third will be by the Martin Tie & Lumber 
Company, which has established a wholesale cedar yard 
at the west end of the city and expects to do a very 
large business into the southwest in posts, poles and 
the like. The Duluth yard will be a manufacturing and 
distributing center. 

There is a plant under way for the establishment of 
a large mill with gang and band saws, just east of the 
Duluth & Iron Range depot at Mesaba station, north 
of Duluth. R. I. Olcott, who represents a large party 
of southwestern Wisconsin lumber and yard men, has 
been looking over the ground. The company will supply 
a line of retail yards in southern Wisconsin and Minne- 
sota and will increase its present retail connections. A 
logging road will be built running east from Mesaba 
down toward Beaver bay on Lake Superior, and the 
timber in much of that section is already in the com- 
pany’s hands. 

Robert Whitesides, the Duluth owner of the Calaveras 
redwood groves, will go to Washington in a few days 
to consult with the secretary of the interior and the 
California delegation in congress as to the disposition of 
the groves. He is not disposed to put his price for this 
grove higher than will net him a good profit and is not 
at all desirous of converting the timber into boards, as 
he recognizes that that would be an act of vandalism, but 
he does like to be treated fairly, which some of the 
eastern papers have not done and which the LUMBERMAN 
has, and for which action he thanks it. He expects while 
at Washington to come to some definite conclusion with 
the authorities. He does not like to be bulldozed, and 
he knows that an investment of $100,000 cash in a 
forest of trees that until after he had bought them were 
despised and rejected by everyone who is now kicking 
because he did buy them entitles him to consideration. 

W. H. Yawkey, of Detroit, Mich., a big lumberman 
and owner of rich mineral properties in this county 
has been here the past week or two. 

William Allen, of the Tower Logging & Railroad 
Company, says the company’s mill at Bear Head lake, now 
idle, will resume work about February 1 for the year. 
It will run till the fall freezeup, possibly later, 
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WISCONSIN VALLEY NOTES. 


: MERRILL, WIs., Jan. 22.—There are some orders com- 
ing in, but the weather is not conducive to much build- 
ing at this time and it is a little too early for the retail 
yard men to begin stocking up very heavily. A good 
many retail men have been holding off in the apparently 
vain hope that prices might go down a little before 
they put in their season’s stock. The impression pre- 
vails, however, that the tendency of prices will be 
upward if any change‘shall be made. It is not regarded 
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as likely that a general raise will be made, but some 
grades which are short will be increased to a price 
that will be considered uniform with the other grades in 
comparison with the demands. This may not be the 
result of the next meeting of the price list committee, 
but it looks that way now. 

Emil Thomas is preparing to put in an electric light- 
ing plant at his mill at Trout City (Merrill P. 0O.). 
He reports the new mill working satisfactorily, sawing 
out daily about 35,000 feet of lumber, and it might be 
crowded to 40,000 feet or more under. favorable condi- 
tions. 

The outlook for the sash and door trade is pronounced 
most encouraging by those interested. ‘The boom season 
has not yet arrived but all indications point to its 
coming in due season. 

L. N. Anson, of the Gilkey & Anson Company, arrived 
home last Friday from an extended business trip in the 
south. 

H. H. Foster, of the Merrill Lumber Company, returned 
home Monday from a business trip of several weeks in 
the south. 

The H. W. Wright Lumber Company started its saw 
mill on the winter run last week. During the shut- 
down the mill has been put in first class condition in 
every respect as regards buildings and equipment, and a 
hot water pond was arranged which makes winter saw- 
ing as easy as summer sawing. Sixteen carloads of 
logs are received daily by rail from the company’s recent 
purchases at Starlake and Morrison’s Spur, and they 
are a fine lot of logs. The mill is operated day times 
only and is sawing out daily from 75,000 to 80,000 
feet, two bands and a resaw being operated. 

The George E. Foster Lumber Company is receiving a 
large amount of lumber, long strings of teams coming 
in daily and unloading at the planing mill, which for- 
merly belonged to the T. B. Scott Lumber Company but 
is now owned and operated by the Foster company. 
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CHEQUAMEGON BAY NOTES. 

ASHLAND, WIs., Jan. 22.—John Schroeder, president 
of the Schroeder Lumber Company, Milwaukee, arrived 
in Ashland last evening to investigate that company’s 
extensive interests here. The company will put on a 
large force of men to remodel the mill which was pur- 
chased recently. 

Capt. Barney Doherty, president of the Brule River 
Improvement Company, celebrated his forty-fifth wed- 
ding anniversary yesterday. He and Mrs. Doherty in- 
vited a large number of guests, among them prominent 
lumbermen of Ashland, whom they treated to a tally-ho 
sleigh ride and an elaborate banquet at Hotel Knight 
in the evening. 

The annual statement of the AMERICAN LUMBERMAN 
gives good satisfaction here. There is only one point 
to which attention has been called. The cut of the 
Bigelow Lumber Company, of Washburn, seems to have 
been omitted from the table for the Ashland district. 
This company sawed 42,000,000 feet at its mill this sum- 
mer and this would raise the total for the Ashland dis- 
trict considerably. 


THE SAGINAW VALLEY. 


Bay City ANpD Sacinaw, Micu., Jan, 22.—“Uncle John” 
S. Estabrook, as he is called, celebrated the seventy- 
fifth anniversary of his birth today in a quiet manner 
at his own home in Saginaw. He received a large number 
of congratulatory letters and telegrams as well as the 
cordial good wishes of a legion of personal friends in the 
Saginaw valley. No men in this lumbering district are 
better known than “UncleJohn” Estabrook and everybody 
respects him. He is honest and there are no spots on his 
private or public career. He was born in Alden, Erie 
county, N. Y., January 22, 1826. His father, Seth Esta- 
brook, was a merchant and lumberman, was born in Mas- 
sachusetts in 1795 and died in 1840. His mother, Hannah 
Alden Hebard, was a lineal descendant of John Alden and 
Priscilla Mullen. In June, 1845, Uncle John came to 
Michigan and made St. Clair his home. In 1848 he was 
engaged with a government surveying party under the 
command of Guy Carleton, in the upper peninsula. He 
was next engaged in the service of Willard Parker, at St. 
Clair, where he gained a practical knowledge of the lum- 
ber business. In 1852 he came to Saginaw in Mr. 
Parker’s employ and an interest in the business was soon 
gained and he became resident manager. In 1854 Mr. 
Parker retired from the lumber business and Mr. Esta- 
brook engaged as manager for Alexander Gebhart, of 
Dayton, Ohio. He became a member of the firm of 8. W, 
Yawkey & Co., lumber commission dealers, in 1856. From 
1857 to 1865 he was alone in the lumber business and one 
year later the lumber manufacturing firm of Gebhart & 
Kistabrook was formed and was continued until a recent 
date, when the timber of the firm having been exhausted, 
the business was wound up. Mr. Estabrook has been well 
remembered by his fellow-citizens. He has been alder- 
man, school inspector, water commissioner, police com- 
missioner, member of the board of public works and 
mayor. He also represented his district in the state 
legislature twice, and served as president of the Saginaw 
board of trade. He is a Knight Templar and is promi- 
nent in the Masonic order in Michigan. Personally and 
socially he has reached an enviable position among his 
fellow citizens. 

In the valley matters are rather quiet. Business is 
good for the time of year and lumbermen are satisfied. 
John Callam, of Kenton, Ohio, who has been a visitor to 
the valley the last twenty-five years and who operates a 
planing mill and yard at Kenton, was here last week 
Visiting his brother and making inquiries as to the stocks 
of lumber. While here he celebrated the sixty-second 
anniversary of his birth. He has been very successful in 
business, 





Representatives of twenty wholesale dealers in pine 
lumber held a meeting at Detroit last week for the pur- 
pose of checking up lists and conferring as to matters of 
mutual concern. Dealers were present from the Saginaw 
valley, Buffalo, Tonawanda, Cleveland and Toledo. The 
opinion of the gentlemen was that there is not likely to 
be any material advance in prices for pine. Some grades 
may be leveled up, but prices at present are generally 
satisfactory and a fair volume of business is all that is 
asked. 

The Churchills, of Alpena, have 3,000,000 feet of fine 
maple on the skids on the railroad north of Alpena which 
has been sold to manufacturers in the Saginaw valley. 
They intended to manufacturer this timber at Alpena, but 
owing to some trouble experienced in getting the right of 
way for a track to their Alpena mill they sold the logs 
to come here, and the firm has 100,000,000 feet more 
which those interested in the manufacturing industries of 
Alpena are apprehensive will be diverted from that city. 

George Masters, F. Reibenack and Capt. Ludington, of 
Alpena, have leased the Luther shingle mill in that city 
and will operate the plant, beginning at once, as they 
own considerable timber which can be reached. 

Five saw mills at Cheboygan have gone out of commis- 
sion within recent years and the annual output of lumber 
has dropped from 120,000,000 feet annually to about 
70,000,000, and this includes pine, hemlock and hardwood. 
Only 9,000,000 feet of Canada logs went to Cheboygan 
last season. 

Selwyn Eddy has gone to Blind River, Ontario, where 
his firm is building a large mill and logging a stock for 
it next season. The mill will have a capacity of some- 
thing like 25,000,000 feet running days, and it is expected 
the larger portion of the output will come to the yard of 
the Eddy-Sheldon Company at Bay City. 

Cheney & Stratton expect to start their mill at Onaway 
the first of next month. They have 300 men at work in 
their camps putting in timber for the mill, largely hard- 
wood, and they have a fifteen years’ supply standing in 
the woods. 

D. C. Pelton, of Cheboygan, last week purchased 1,000,- 
000 feet of standing timber located near Indian River. It 
will not be lumbered this winter. 

The Indian River Stave Company has erected a stave 
mill at that place which will be stocked and started early 
in the spring. 

The stave and heading mill owned by G. E. Kuchle, at 
Tower, Mich., has been closed on chattel mortgage for 
$6,000. 

The Allington-Curtis Manufacturing Company is run- 
ning steadily with a large amount of business in sight. 
The last year was very satisfactory to the stockholders of 
this concern and it is expected the plant will have all 
that it can comfortably handle the present year. 

Mitts & Merrill, at Saginaw, have received an order for 
one of their saw mill hogs to be sent to the Hawaiian 
islands. It is to be used to chew up ferns, which attain 
there a diameter of several inches and make excellent 
fertilizers. This firm is very busy now, having a large 
number of orders for saw mill hogs from all parts of the 
country. 

The stockholders of the Michigan Salt Association held 
their annual meeting January 17 for the election of offi- 
cers and directors. The following board ‘was chosen: R. 
R. Blacker, Chicago; E. G. Siler, Manistee; Selwyn 
Eddy, Bay City; R. G, Peters, Manistee; W. S. Eddy, 
Saginaw; M. L. Davis, Bay City; E. D. Wheeler, Manis- 
tee; W. B. Mershon, Saginaw; Louis Sands, Manistee. 
The officers re-elected are the old officers, as follows: 
President, W. S. Eddy, Saginaw; first vice president, E. 
D. Wheeler, Manistee; second vice president, D. G. Hol- 
land, Saginaw; secretary, C. M. Neton, Saginaw. 





THE LAST OF OLD OPERATIONS. 

MUSKEGON, Micu., Jan. 22.—That the landmarks of 
the lumber days of Muskegon are one by one disappearing 
is brought to mind again this week by the dismantling of 
the two saw mills owned by Hovey & McCracken. One of 
these was formerly owned by A. V. Mann & Co. The late 
Hon. John W. Moon for many years was the company. 
In its gala days the mill, built in 1872, cut from 100,000 
to 125,000 feet of lumber daily. When A. V. Mann & 
Co.’s stock of logs was cut the firm sold the mill to 
Hovey & McCracken, who operated it for a number ‘of 
years. The latter concern about a year ago ceased their 
lumber operations here and closed down both their mills. 
The Mann mill is being torn down board by board and 
the lumber offered for sale. 

Hovey & McCracken are also dismantling their old 
mill in the seventh ward which was built in 1881. This 
mill had a daily capacity of about 120,000. ‘The entire 
equipment has been purchased by Wickes Bros., of 
Saginaw, Mich., and as fast as the machinery is being 
removed it is shipped to that city. But three more 
deserted mill properties remain standing in Muskegon. 





THE CITY OF THE STRAITS. 

Detroit, Micu., Jan. 23.—Charles A. Bigelow, secre- 
tary of the Michigan Hemlock Association, recently sent 
out to the hemlock manufacturers of the state a circu- 
lar letter calling for a report of the condition of trade, 
the stocks on hand, the intended input of logs for the 
1901 cut and a list of items on which each manufacturer 
was “long” or “short.” A large percentage of the mill 
men have replied and the most striking feature of their 
reports is the revelation that there is a famine in long 
bill stuff, the market being practically bare of lengths 
over sixteen feet. The general tone of the letters is 
hopeful. The Michigar market is certainly much firmer 
and the desperate effort to unload at any price, which 
characterized the business of last fall and the early win- 
ter, has almost wholly disappeared. The coming sea- 
son’s cut of hemlock will be from one-half to two-thirds 


that of 1900, and there is little doubt that the market 
will gradually recover from the great overproduction of 
last year. 

C. W. Kotcher, of this city, whose heavy deals have 
from time to time startled his more conservative breth- 
ren in the local trade, has executed a flank movement on 
white pine lath. He now controls 31,000,000, of which 
about 10,000,000 are im Detroit and the remainder are 
located at Ashland, Duluth, Midland, Ont., and other 
lake ports. 

It is said that Brownlee & Co. will not operate their 
saw mill after the coming season. J. N. Brownlee, 
president of the company, returned today from a four 
weeks’ trip through Alabama and Mississippi. The 
Salliotte & Furgason mill will probably be idle during 
1901, as the firm has made no arrangements for a log 
supply. These two mills have employed about 350 men 
during the sawing seasom and have been the chief de- 
pendence of River Rouge village, a suburb of Detroit. 

The Detroit board of public works will let its annual 
lumber contract about February 1. As the board uses 
about 2,000,000 feet of hemlock sidewalk plank and 
4x4s, and half a million feet of white pine and norway 
plank, the awarding of the contract is an event ir local 
lumber circles. C. W. Restrick furnished the stock the 
past year at $16.40 for hemlock sidewalk plank and 
$14.90 for 4x4s. 

Building continues very active for the time of year. 
Several yards report that last month was the best 
December in their history. 





Logging Department. 


EASTERN MICHIGAN CONDITIONS. 


SaGInAw, Micu., Jan. 22.—The winter is proving 
rather unfavorable for logging operations. Thus far 
very little cold weather has been experienced. There 
has been some snow and hauling is going on but small 
operators are troubled by reason of lack of sufficient 
snow to maintain good roads. All authorities agree 
that the output of logs this winter will be far short 
of that of last winter, and there are not so large 
stocks in the hands of manufacturers as at this time 
last year, with the exception of hemlock. It is argued 
that a good year for every department of the trade is 
assured. R. H. Roys, of the Saginaw Lumber & Salt 
Company, who returned two days ago from Parry 
Sound, Ontario, says there has not been enough cold 
weather over there to freeze the swamps hard enough 
to hold horses until within the last week, but haul- 
ing is being carried on to the best limit under the cir- 
cumstances. 

The Decker & Doane Lumber Company is putting in 
logs to stock its mill at Lupton. The Briggs & Cooper 
Lumber Company stocked this plant the last two sea- 
sons. 

Pelton & Reid, of Cheboygan, have 2,000,000 feet of 
logs on skids at their camps near Trout lake. The 
firm has about twenty teams engaged in hauling logs. 

Handy Bros. are running camps up the line of 
the Mackinaw division cutting logs which come to 
their mill at Bay City. They cut small logs into mate- 
rial for boxes, having a saw mill in connection with 
their box factory. : 

Wages for lumber workers must. be pretty good in 
the south. The proprietor of the Enterprise planing 
mill, at Montgomery, Ala., sent to Michigan for good 
experienced men, offering $2.50 a day and steady work, 
with board at $16 a month. 








IN NORTHERN MINNESOTA. 

DututH, Minn., Jan. 22.—The Thomas Nester Estate 
is logging with about 400 men at the Gooseberry river 
location, north shore. About nine miles of main track 
road and two miles of spurs are completed. The estate 
expects to log during the year about 50,000,000 feet at 
this location. It will also log at Baraga, and its total 
will be from 65,000,000 to 75,000,000 feet. Some of the 
logs will be sent to Baraga by the longest tow ever 
undertaken on Lake Superior—225 miles. 

Logging is generally well along, more than abreast 
now with usual years, except where roads lead over 
swamps and through springy places, for there has not 
been enough cold weather to freeze these sufficiently. 
There is abundance of snow in the woods and hauling 
is well along in most places. : 

The late smallpox scare has served to keep men in 
camps where they were placed and has cut down the 
wandering about, not only from the fear of getting dis- 
ease, but from the deterrent effects of camps free from 
it on men who happen along. There are many camps 
throughout the district that are more or less infected, 
but the disease is so mild that there have been no deaths 
from it at any camp in the whole region, 

Colvin & Robb have begun shipment of pulpwood 
from the St. Louis river at the rate of fifteen cords daily 
and will store it at Two Harbors until navigation. 
They are landing logs at the old spur at Mesaba sta- 
tion for hauling to the mills. 

Richard Whitesides is now logging on the St. Louis 
river and will get out about 6,000,000 feet. 

The Duluth & Iron Range road is bringing 600,000 
feet of logs into town. The logging business of the 
Duluth, Messaba & Northern has fallen off from last 


year. 


About 500,000 ties and 300,000,000 feet of timber and 
piling will be required along the line of the Ontario 
& Rainy River road, now under way, and men are in 
the woods slong the line cutting this and clearing the 
right of way. There are now, or will be in a few weeks, 
about 4,000 men along the line between the Atikokan 
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and Rainy lake, 150 miles. Grading and logging camps 
are being built every ten miles and a large force is 
getting out bridge timber. There are 225 miles yet to 
build. 

About 45,000,000 feet of logs will be the crop along 
the line of the Empire logging road, south of Superior. 
These logs all go south to Mississippi points, largely 
to Dubuque, via the St. Croix. 


rm 


ON CHEQUAMEGON BAY. 


ASHLAND, Wis., Jan. 22.—The Minneapolis, St. Paul 
& Ashland road has received fifty fine new cars for log- 
ging purposes. The company already has about 200 
cars and with the new ones will be excellently equipped 
for a rushing business. This road is hauling an average of 
750,000 feet of logs a day to Chequamegon bay, seven 
trains coming in over the road daily. It is the purpose 
to increase this amount to 1,000,000 feet daily. A large 
part of these logs is for the Barker & Stewart mill, 
which is running night and day, sawing 250,000 during 
the day and night run. The road is also hauling 20,- 
000,000 feet for the O’Brien Lumber Company ; 7,000,000 
for the Lake Superior Lumber Company and 12,000,000 
feet for the Keystone Lumber Company. The Keystone 
company is building a trestle to its pond and the log- 
ging cars will soon be unloaded there, stocking the pond 
so the mill can begin operations early in the spring. 

All logging camps are running in full blast, and lots 
of logs are being put in. The present weather is said to 
be ideal and if it keep up the estimated number of feet 
of logs will be put in. 








JN THE WISCONSIN VALLEY. 


Merritt, Wis., Jan. 22.—The cold weather has given 
logging an impetus and increased the demand for woods- 
men. The swamps are frozen about as much as they 
will be this winter, the roads are in excellent condition 
for hauling and work is being pushed with all possible 
speed. The indications now are that jobbers will be 
able to put in their contracted amounts without much 
difficulty. While there is considerably more snow up 
north than there is here, still there is not enough to 
retard the work, and so long as the weather remains 
cold there is not much danger of bare ground, for there 
is an icy foundation which will wear well. 





THE MAINE WOODS. 


Bancor, MeE., Jan. 21.— Penobscot lumbermen are 
greatly agitated over a bill which is to be introduced in 
the legislature shortly by representatives of the Great 
Northern Paper Company. The exact text of the bill is 
not known as yet to any except the Great Northern’s 
officials and their attorneys, but it is understood that it 
asks that the control of the water of the river be taken 
from the Penobscot Log Driving Association and handed 
over to the paper company, which desires to build dams 
at Chesuncook lake by means of which the flow of water 
may be controlled, especially in spring, when the drives 
start. This, or any move like it, is strongly opposed by 
all the lumbermen and saw mill owners on the river and 
by the people generally. The Great Northern company 
has had attorneys and other agents at the capitol in 
Augusta for some weeks lobbying in behalf of the bill, 
and these lobbyists have represented, it is said, that the 
lumber business of. the Penobscot is rapidly dying out 
and that there will not be a saw mill left on the river in 
five years, so that there should be no objection to giving 
the control of the water to the great pulp and paper 
corporation, which has erected and is now operating at 
Millinocket the largest plant of its kind in the world. It 
is the object of the Great Northern, so the lumbermen 
say, so to control the water supply that it will have a 
great natural and artificial reservoir at all seasons filled 
with water for its own purposes; and in order to carry 
out its plans the company wants to start the West 
Branch drive about April 20, at which time, the lumber- 
men point out, the lakes will be for the most part frozen 
over, making it impossible to move many of the logs 
destined for the mills. To this the Great Northern 
company says it will drive whatever logs may be left 
behind, but the lumbermen prefer not to trust the driving 
to the pulp corporation. If the provisions of the bill are 
as described, the Penobscot Log Driving Company would 
be forced out of existence, and one of the most promi- 
nent manufacturers says that the measure might as well 
be entitled “A bill for the destruction of the Penobscot 
river lumber industry.” 

January has brought a great variety of weather to 
Maine, including two heavy snow storms, a heavy thaw, 
a rain, and the coldest snap that has been known in ten 
years, all records for low temperature having been broken 
in some sections. The cold snap hardened the roads and 
thickened the ice everywhere, and a few inches more of 
snow, which is now predicted, will make the best hauling 
of the winter. 

Operators are still having great difficulty in keeping 
their camp crews full and are constantly importing gangs 
of Poles, Swedes and other foreigners from the large 
cities. These men, while good at some kinds of labor, are 
not suited to the woods, and few of them remain on the 
jobs for more than a week or two. 





LOGGING NOTES. 


The largest load of logs of the season is said to have 
been one loaded at George Clendenning’s camp near 
Millward, Minn., containing 280 logs, scaling 15,000 
feet and hauled by six horses a distance of nine miles. 

J. N. Mackey, of Hibbing, Minn., has secured a con- 
tract from the Lake Superior Consolidated Mines to put 
in 4,000,000 feet of logs and mining timber from lands 
owned by the company northwest of that city. The tim- 
ber will be shipped to Hibbing and Eveleth. 


THE EASTERN LUMBER FIELD. 





Labor Troubles in Greater New York—Buffalo Pushing Erie Canal Enlargement— Harbor 
Improvement for the Tonawandas—Baltimore Provisions for Care 
of Export Log Trade—-A Minor Association 
Meeting at Pittsburg. 





THE METROPOLITAN DISTRICT. 

New York, Jan. 21.—An open winter is apparently 
not an unmixed blessing. Building work that can be 
attended to in the kind of weather that the metropolis 
is now being blessed with is going on, but there is no 
tendency to start any new work, the projectors feeling 
positive that winter weather is sure to arrive at any 
moment and cut operators off short. Much interior 
trim is being disposed of, but otherwise the lumber sit- 
uation is comparatively unchanged. 

For several days last week the sash, door and molding 
mill of Young & Gerard, in the Greenpoint district of 
Brooklyn borough, was shut down because of trouble 
with the American Brotherhood of Carpenters & Join- 
ers. There had been 300 men employed at $17.50 a week 
for 574 hours’ work. The union wanted the hours 
reduced to 48, wages to remain as they were, and to this 
the firm agreed if the union would compel other firms 
to do the same. The union failed and Young & Gerard 
arranged with their employees for a 55-hours week. When 
the union heard of this it ordered the men out. Non- 
union men were advertised for and the mill is now 
reported to be running as usual. 

Fire broke out early last Friday morning in the lum- 
ber yard, planing and box factory and turning mill in 
Jersey City of the Woodstock Lumber Company. The 
plant was totally destroyed, the loss being placed at 
about $50,000. 

The Bay Ridge Lumber Company, of Brooklyn, has 
just been incorporated with a capital stock of $4,000. 
The directors are C. P. and R. L. Reid, New York, and 
Edward Orrell, jr., Brooklyn. 

George W. Britton, who has been associated with 
T. G. Patterson, the box maker, for sixteen years, is 
now acting as New York salesman for the Wood-Barker 
Company of Boston, at its office here at No. 18 Broad- 
way. 

It is rumored that the Hall & Munson Company of 
Bay Mills, Mich., will locate its sash, door and blind 
factory in the east before many months have passed. 

Joseph A. Hurd & Co., of Boston, shippers of railroad 
ties and telegraph poles, have opened a New York office 
in the Park Row building, room 914. 

W. W. Lockwood, of the Rice & Lockwood Lumber 
Company, Springfield, Mass., is making his headquar- 
ters in New York city. The address is No. 304 West 
Ninety-ninth street. 

Recent visitors to the trade were: H. 8. Beach, Rome, 
N. Y., secretary of the New York State Retail Lumber 
Dealers’ Association; 8S. P. Ryland, of the Ryland-Brooks 
Lumber Company, Baltimore; George F. Graves, of the 
Shepard & Morse Lumber Company, Boston; F. L. Peck, 
of the Lackawanna Lumber Company, Scranton, Pa., 
and Frank B. Williams, Paterson, La. 

Secretary Perry, of the National Wholesale Lumber 
Dealers’ Association, paid a flying visit to Pittsburg 
last week to make final arrangements for the annual 
convention early in March. 

EK. A. Landon, of the Chicago Lumber & Coal Com- 
pany, St. Louis, is down south on a trip to Jackson- 
ville, Savannah and other points. 

H. C. Magruder, wholesale dealer in hardwoods, will 
shortly remove from No. 1 Madison avenue to No. 18 
Broadway. 

The Week’s Charters. 


Timber rates from the gulf to the continent have 
again receded to 105s, but the decline has not been fol- 
lowed by any increase in demand. Time rates are also 
weaker, boats of a good modern class being offered upon 
the basis of 4s 104d and 5s for a period of twelve 
months, but the decline fails to influence attention. For 
sail tonnage to the River Plate moderate inquiry con- 
tinues, chiefly for gulf loading, with rates showing no 
important variation. From the gulf to Buenos Ayres 
$14 and $14.50 are quoted, the latter for early loading, 
Boston and Portland $9.50 and $10 and outside ports in 
the provinces $11. There is little inquiry for Brazil, 
steam lines taking the bulk of the freight destined 
thither. West India freights continue extremely dull 
and, with tonnage offering freely, rates rule in the 
interest of shippers. Coastwise lumber rates have devel- 
oped a decidedly easier tendency, influenced by the 
searciy of orders and the more liberal tonnage offerings. 
From Fernandina to New York $5.374 has been accepted 
and additional tonnage is obtainable upon a similar 
basis, but shippers, in anticipation of further conces- 
sions, are proceeding cautiously. 

Following are some of the fixtures for the week: 


Steamer Irene, Pensacola to Grangemouth, timber, 113s 
ge iy ae. 
eamer retia, gulf to Unit 
timber, 1205, ri nited Kingdom or continent, 
Steamer Cairnmore, Brunswick to Sant 
timber, 117s 6d, February-March. ee a oe 
Steamer Jacob Bright, gulf to Rotterdam, timber, 105s. 
as A o aes. Mobil 
ar’ ranger, obile to Buenos A 
P... 1460." s Ayres, lumber, at or 
Bark Axel, gulf to Buenos Ayres, lumber, $14. 
' Steer d Frederick H. Gibson, Jacksonville to Surinam, 
umber . 
Bark Ninevah, Mobile to Cienfuegos, lumber, $6. 
. Bre, Zone, Pascagoula to Martinique or Guadaloupe, lum- 
er, 25, 
Schooner Wellfleet, Brunswick or Savannah, to Colon, 
lumber, $10. 
Schooner Adelene, Ferandina to Bermuda, lumber, $7. 


Schooner Fred A. Small, Fernandina to New York, lum- 
ber, $5.3871%4. 

Schooner Gertrude L. Trundy, Kings Ferry to Philadel- 
phia, lumber, $5.50. 

_Schooner John C, Smith, Brunswick to New York, lumber, 


$5.50. 
Schooner Celia F., St. Simons to Norwich, lumber, $6. 
_ Schooner Lizzie B. Willey, St. Simons to Boston, lumber, 


9.00, 
Schooner James Judge, Jacksonville to Washington, lum- 
ber, $5.25. 


FROM WESTERN NEW YORK. 

BuFFALO, N. Y., Jan. 23.—The Buffalo Lumber Ex- 
change held its first regular winter meeting on the 12th. 
The Ellicott Club was chosen as meeting place, which 
means a lunch besides. The attendance was large, 
though the discussion was too general for a regular 
report to be made. There will be no price lists sent out 
this winter, if the present feeling shall prevail, though 
there are plans in progress that ought to be of general 
interest. Regular meetings will now be held every other 
week, 

Alfred Haines, who has been president of the Mer- 
chants’ Exchange for two years, declined a re-election 
but consented to go on the board again and was elected a 
trustee at the election last week. The exchange has made 
an excellent record during his administration and for 
about the first time in its history has done the work and 
obtained the record proper to such bodies. O. P. Letch- 
worth, the iron manufacturer, who succeeds to the presi- 
dency, is a representative man but has not been active in 
the exchange heretofore. 

B. F. Jackson, of Haines & Co., has gone with a party 
for a short trip to Florida. He writes back that he is 
supposed to be looking for timber lands and every holder 
of such property is after him. 

Both A. C. Manbert and Henry George spent some time 
last week after looking after the state of the trade on the 
seaboard side of the state. The office reports consider- 
able movement of good lumber of late. 

There is a large demand for car timbers here on the 
part of the builders of such stock, but the real shortage 
just now is in locomotives. It is said that there are 
15,000 loaded cars eastbound scattered all the way be- 
tweer Buffalo and Cleveland, held in sort of storage 
because there is not motive power enough to keep them 
going. 

In this connection it may be well to note what is being 
done to create a general sentiment in favor of the en- 
largement of the Erie canal. The Buffalo Merchants’ 
Exchange is taking a leading part in the movement and 
has George H. Raymond engaged as special canal secre- 
tary to educate the citizens of the state on the matter. 
One of the points that he is making is that the roads are 
utterly inadequate to do the business of the country 
promptly and that the water route is the more sure and 
is getting to be the swifter means of transportation. It 
is believed that the state will meet the demand for a 
60,000,000 barge caral promptly when it comes to a vote. 








THE TWO TONAWANDAS. 


NortH TONAWANDA, N. Y., Jan. 21.—With a few ex- 
ceptions the grip epidemic that prevails in the Tona- 
wandas has not interfered to any great extent with the 
lumber business, those mostly inconvenienced being the 
mill operators. Robertson & Doebler have found it nec- 
essary to turn away a number of orders of the rush kind 
during the week on account of the majority of the con- 
cern’s most experienced employees being detained at home 
by the prevailing disease. 

The time of year when dealers begin to look about for 
stock for shipment to their yards when navigation opens 
has arrived. A number have already closed deals, while 
others are carrying on negotiations with the prospect of 
making purchases soon. The biggest purchase consum- 
mated thus far was made by White, Rider & Frost, 5,000,- 
000 feet of all grades of white pine, purchased from 
Alger, Smith & Co., of Duluth, Minn. Other eastern 
buyers have bought good sized blocks in the west and 
northwest. 

‘The river and harbor bill passed by the house of rep- 
resentatives carried an appropriation continuing im- 
provement of the Tonawandas’ harbor and Niagara river, 
including dredging of the local harbor, $257,700. Lum- 
ber dealers are rejoicing over the passage of the bill, as 
it will provide a channel 400 feet wide and 18 feet deep 
from Lake Erie to the northern boundary of the local 
harbor, insuring safe passage to the Tonawandas of the 
largest lumber carrying vessels that navigate the lakes. 
They are sanguine that the improvement will greatly 
augment the lumber interests here. It will be begun next 
spring and finished in 1902. 

Dealers report the taking of stock completed and the 
amount on hand is estimated at least 20 percent short of 
that on hand at the same period of 1900. Some dealers 
find that they are short of the better grades, while others 
report the reverse. 

Charles Hill, of the William H. Sawyer Lumber Com- 
pany, has constructed the first apartment building in the 


_. Tonawandas. The structure, begun last week, will be 


modernly equipped and finished in natural wood at a 
cost of $15,000. 

Twenty-six men, members of the American Federation 
of Labor, were taken from the Tonawandas to Austin, 
Pa., last week to work in the Goodyear lumber mills in 
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the place of strikers. When they arrived there they 
learned that the strikers were also union men and refused 
to go to work. 

Silverthorne & Co.’s hustling salesman, Fred Fassett, 
has just returned from an extended eastern trip and 
reports an exceptionally profitable trip. 

Mrs. Theodore S. Fassett will open her beautiful home 
in Buffalo on Tuesday evening, January 22, for a recep- 
tien from 8 to 10 to the younger members of society. 
Following the reception proper, dancing will be partici- 
pated in. 

W. W. Hathway, secretary and treasurer of the Spider 
Lake Saw Mill & Lumber Company, of Spider, Wis., was 
in this city a few days last week on a combined pleasure 
and business trip and reported the business of his firm in 
a flourishing condition, the cut of its timber during 1900 
being very satisfactory. 

Thomas Charlton, of J. & T. Charlton, has returned 
from an extensive business trip in the province of On- 
tario, Canada. 

Theodore S. Fassett, of Smith, Fassett & Co., is in the 
northwest looking after interests in connection with his 
firm. 

L. A. Kelsey is in the east looking after sales. 

Among buyers recently in the Tonawandas were L. J. 
Harmon, of R. C. Rogers Company, Auburn, N. Y.; G. 
W. Foster, of R. C. Rogers Company, Geneva, N. Y.; R. 
Buch, of Buch Bros., Reading, Pa.; J. H. Schofield, of 
Henderson & Schofield, Brookville, Pa. 





THE PENOBSCOT DISTRICT. 


Banoor, Me., Jan. 21.—The cut of all kinds of short 
lumber will be very large this winter, the pulp mills 
taking an immense amount of poplar, while more than 
the usual quantity of white birch for spool bars is 
being cut, besides 50 percent more cooperage stock than 
usual. In the western part of the state considerable 
oak is being cut, most of it going to the railroads for 
use in car building, and in northern and eastern Maine 
fully the usual cut of hardwoods for fruit box shooks 
is being made, 

The largest cargo of fruit box shooks ever sent from 
this country to the Mediterranean was shipped January 
19 from Bucksport in the new four-masted schooner 
George C. Thomas, by the T. J. Stewart Company, of 
Bangor. The Thomas, which is bound to Palermo, car- 
ried out shooks sufficient for 720,000 boxes, which is 
about three times as many as usually are shipped in 
one cargo. ‘Two other cargoes are yet to be shipped this 
winter and several were shipped from Bucksport before 
the Thomas sailed, all this winter business being the 
overflow of the regular season’s exports from Bangor, 
cut short by the freezing of the river. 





as 


TRADE AT THE HUB. 


Boston, Mass., Jan. 21.—In common with the rest 
of the world Boston is entering upon the season of 
annual meetings of various sorts and kinds and prepared 
to bring up and discuss matters of unusual cheer and 
more than ordinary interest and importance. The love 
of meetings and forensic debate is an inborn character- 
istic of the New England makeup. The Pilgrim fath- 
ers themselves started it; they could not do anything 
without first meeting in solemn conclave and asking 
the blessing of the Almighty, and then delivered them- 
selves of mighty resolutions. When popular enthusiasm 
demanded that they burn a witch or two they called 
a meeting; our southern brothers, when they want to 
burn someone, just naturally go and do it. 

Trade in New England is in a state that keeps 
one guessing. While the hardwood men are enjoying 
an activity of inquiry and demand which is more than 
seasonable, those who are dependent upon building 
operations are resting on their oars; that is, with the 
exception of the spruce men, who are rejoicing as 
strong men in their economic stronghold. A good deal 
of repair work is going on and there is much of half 
completed work still giving a color of activity and, 
looking farther into the year, there is a vast amount 
of contemplated work. The actual new business is very 
small as judged by the reports of those who know and 
by a perusal of the building permits. 

J. C. Catheart, of New York, made his appearance 
on the market on the 19th, to spend a day in rural 
quiet in Boston, 

Pratt & Forrest, who for the past few years have 
successfully operated a -finishing mill in Lowell, are 
completing extensive alterations in the office part of 
their building, occupying temporarily a small corner 
in the second floor of their plant. 

Will Lamb’s boy is a girl. The stork paid his visit 
to the Lamb household, Peter Parley street, Jamaica 
Plain, on the 15th and left for the joy of the proud 
father a 9-pound daughter; at least this is the figure 
that Will gives, but we all know the enthusiasm of 
a newly made father and, while saying nothing, make 
due allowances. 

The Wood, Barker Company has engaged the services 
of George W. Britton, who is now installed at 18 
Broadway, where the company makes its New York 
headquarters. It is no new ground for Mr. Britton, 
as he has ploughed it pretty thoroughly for a num- 
ber of years. 

E, 8. Loomis has cast his lot in with the Rice & 
Lockwood Company, of Springfield, and will take hold 
of the Boston end of their business, making his home 
at Young’s hotel. 

James A, Nichols, of Danielson, Conn., who has handled 
with signal success the lumber yard which he bought 
about three years ago, has found the growing business 
too much for him tg handle alone; he has taken in with 


him, as an office man, Edward T. Tucker, who becomes 
a partner in the firm. 

C. C. Batchelder, treasurer of the Boston Lumber 
Company, is making an extended trip throughout the 
south and at present is doing Louisiana. 

A sympathy most keen and heartfelt is extended by 
the entire lumber trade to Morris A. Hall, whose 8-year 
old son, Woodman Jouett, met with an accident on the 
15th which resulted in his death. The littie chap was 
trying to perpetuate the memories of Christmas by 
dressing up in the garb of Santa Claus, which had been 
used to celebrate the holiday, and in looking for a 
part of the costume with a lighted match he ignited 
the cotton with which it was trimmed. It is such heart- 
rending things as this which bring to the front all 
the longings in a man’s nature to be of some aid to 
the afflicted parents. If the wishes of his friends could 
avail Mr, Hall’s grief would be mitigated indeed. 

Frank A. Cutting, who deals in tan bark, was elected 
president of the Calumet Club of Winchester, Mass., at 
the annual January meeting. Mr. Cutting has long 
been identified with the social interests of his town. 





THE MONUMENTAL CITY. 
BALTIMORE, Mp., Jan. 25.—As yet the lumber trade 


‘of this section does not offer indications of pronounced 


activity. Stocks are moving in fairly large quantities 
for the season but no spirited trading has set in so 
far and prevailing conditions will probably continue 
until the beginning of the open weather. Outdoor work 
is necessarily restricted and demand for lumber is 
affected accordingly, but this is accepted as a matter 
of course and the situation is believed to present no 
unfavorable features. The North Carolina pine mar- 
ket, though quiet, is in shape to profit by any quick- 
ening factors which may arise. Stocks in the hands 
of dealers are small and the mills have no great 
accumulations. Receipts here have been comparatively 
light and no department can be said to be congested. 
Values remain about the same, but the feeling among 
members of the trade is distinctly encouraging and the 
utmost confidence is expressed that the approaching 
spring will bring augmented dealings at satisfactory 
values. White pine and cypress are quiet but steady, 
prices without change and stocks are held firmly by 
manufacturers. At present the requirements of the 
trade are small but they may be expected to expand 
materially before long. Poplar, though a shade easier 
than during a large part of last year, continues to 
command high figures and is in good request. Furni- 
ture manufacturers and other consumers are frequently 
in the market and the tone of this branch of the busi- 
ness is eminently healthy and vigorous. Less activity 
prevails in the hardwoods. Visible stocks of green lum- 
ber have increased and while the dry article, especially 
of prime quality, continues in strong request the gen- 
eral range of quotations is slightly reduced. Export 
business absorbs moderately large quantities of stocks, 
but the returns do not always assume acceptable pro- 
portions. Stocks on the other side of the Atlantic 
are reported ample in consequence of shipping on con- 
signment, and foreign consumers can afford to assume 
a rather independent attitude. The range of values has 
declined somewhat as a result of lower freight rates, 
but some exporters do not take a very optimistic view 
of the outlook. 

A transaction of much interest to lumber and log 
exporters generally was concluded here last week in 
the purchase by a syndicate of exporters with Richard 
W. Price, of Price & Heald, and John L. Alcock, of 
J. L. Alcock & Co., at their head, of a large tract 
of land on the Locust Point water front in this city. 
It is the purpose of the buyers to form a storage and 
forwarding company which shall serve as a kind of regu- 
lator for the export trade. Under the conditions which 
have existed the shipper of logs was frequently entirely 
at the mercy of the consignee abroad. The latter’s dic- 
tum went as to the number of feet in a log and as to 
quality, no American standards being recognized. This 
not only resulted in a glutting of markets but in actual 
loss, since the grading of the consignee frequently dif- 
fered from that of the shipper. It is the intention 
of the proposed company to afford storage room for 
logs at Locust Point and induce foreign buyers to come 
here, look over the stocks and select what they want, 
so that there shall be no uncertainty about the returns. 
At present the consignor never knows what he will 
get until the logs have arrived on the other side of 
the Atlantic and have been inspected, a condition at 
all times disadvantageous to the seller. Another object 
held in view by the company is to get rid of the inor- 
dinate port charges abroad which eat up all the profits. 
The foreign trade takes good care of logs when they 
arrive, putting them under cover and guarding against 
damage, but this service is costly and often results in 
wiping out the shipper’s margin. It is thought that 
by habituating foreign buyers to come here this draw- 
back can be remedied, because the expense of storage 
at the terminal just acquired will be only one-sixth 
or less of what it is abroad. Another important con- 
sideration lies in the fact that the arrangement makes 
it possible to keep out of the foreign market logs 
for which there is no sale and the payment of charges 
on them is thus avoided, to the obvious benefit of 
those logs which can be disposed of. The company in- 
tends to act as the financial agent of shippers, advanc- 
ing money on consignments and thus relieving them from 
dependence upon the foreign consignee, a change cal- 
culated to result in a material reduction of risks. The 
company will be ready to start in business on a large 
scale in about one month and the organization will 
also be completed within that time. The terminal cov- 
ers a space of about 660 by 800 feet and is reached 
by the Baltimore & Ohio railroad, besides being acces- 


sible to ships of the heaviest draft. Commodious stor- 
age sheds will be erected and other facilities for inspec- 
tion provided. It is the aim of the company to con- 
solidate much of the export trade in this city and to 
attract logs from a large section of the country. 

William H. Bosley, president of the Queen Anne’s Rail- 
road Company, left Baltimore on January 18 for the 
south with Col. C. T. Hobart, of Kalida, Ohio, and 
a number of other persons from that state, for the 
purpose of inspecting lumber property in North Caro- 
lina and Virginia, south of Suffolk, on the line of 
the Suffolk & Carolina railway, which is owned by 
interests largely represented in Baltimore. The corpo- 
ration controls the railroad from Suffolk, Va., to Mont- 
rose, and it is proposed to extend the line to Edenton, 
N. C., a distance of about forty miles. All the timber 
along the line is likewise owned by the parties in ques- 
tion, who are among the heaviest stockholders in the 
Gay Manufacturing Company, which operates a large 
plant on the line of the road. Col. Hobart, a cousin 
of the late vice president, is an experienced railroad 
man and engineer. The Ohioans are disposed to in- 
vest in the timber with a view to erecting a big manu- 
facturing plant. 

J. van Hall, for a number of years located in this 
city as an exporter of lumber and logs, has decided 
to close up his offices here and return to Holland, his 
native country. He has been appointed general man- 
ager of the Naamlooze Venootschap houthandel Eind- 
hoven & Zoon, a corporation largely engaged in the 
lumber trade, and will devote himself entirely to this 
business. R. H. Mottu, for years Mr. van Hall’s right 
hand man in the Baltimore office, has accepted a posi- 
tion as treasurer of the Telephone Company of America, 
at Washington, and will remove to that city. He will, 
however, continue to give some attention to the lum- 
ber export business. 





QUAKER CITY TRADE. 


PHILADELPHIA, Pa., Jan. 22.—The general tone of the 
trade is good and the business transacted is regarded 
as about what should be expected in midwinter. There 
is considerable activity in one way, in that buyers are 
urgent for immediate delivery; most of the business 
doing is of that character, little disposition being evinced 
to stock up. It is, in short, a period of waiting, and 
there is a very general belief that spring trade will 
open up strong. 

The annual meeting of the Pennsylvania Lumbermen’s 
Mutual Fire Insurance Company was held this after- 
noon in the Lumbermen’s Exchange and the following 
directors were elected: Charles E. Alling, of the George 
Alling’s Sons Company, New Haven, Conn.; 8S. H. Beach, 
of the Beach Lumber Company, Rome, N. Y.; N. E. 
Buchanon, of Buchanon & Smock, Asbury Park, N. J.; 
Edwin H. Coane, of H. C. Patterson & Co., Philadel- 
phia; Edward F. Henson, of E. T. Burton & Co., Phila- 
delphia; S. H. Keck, of Keck & Bro., Allentown, Pa.; 
Hugh McLean, of Hugh McLean & Co., Buffalo; T. F. 
Ryman, of A. Ryman & Son, Wilkes-Barre, Pa.; W. L 
Sener, of G. Sener & Sons, Lancaster, Pa.; William H. 
Smedley, of Smedley & Bro., Philadelphia; J. F. Steeves, 
of Church E. Gates & Co., New York city, and Richard 
Torpin, of Richard Torpin & Co., Philadelphia. The 
finance committee is composed of Messrs. Henson, chair- 
man, and Torpin, Keck, Coane and Smedley, and the 
auditors are B. Franklin Betts, of Charles M. Betts 
& Co., Philadelphia; Emil Guenther, of Philadel hia, 
and M. J. Kimball, of Kimball, Prince & Co., Vineland, 
N. J. 

The company was organized in 1895, mainly through 
the efforts of Edward F. Henson. From business amount- 
ing to between $700,000 and $800,000 in 1895, the opera- 
tions of the company have expanded to $2,500,000, the 
amount of the policies to be underwritten this year, 
without counting in new business. The line companies’ 
rate on plain lumber yard risks is $1 and their expense 
is estimated at 38 cents; the rate charged by the Lumber- 
men’s Mutual is 90 cents and its expense is only 18 cents, 
or about 17 cents on the dollar. The losses last year 
amounted to about $33,000, as against $7,500 in 1899, 
which was more than three times the average loss during 
the six years, yet the company, in addition to the rebate 
of 10 percent, is able to pay its members a dividend of 
25 percent and carry over the sum of $45,000. 

A number of Philadelphia lumbermen journeyed over 
to Newark this afternoon to attend the meeting of the 
New Jersey Lumbermen’s Protective Association. 

The grip has not spared the lumber trade, and among 
those who were forced to keep within doors by its attack 
but are now convalescent were Frank T. Rumbarger and 
Maurice C. Burton, 

The acquisition of offices by the Pennsylvania railroad 
has recently necessitated three lumber firms at 20 South 
Broad street to seek new quarters. The Holloway Lum- 
ber Company will move to the Rothschild’s building, W. 
H. Fritz & Co. will move into room 301 Crozer building, 
1420 Chestnut street, on February 1, and Wistar & Un- 
derhill have already moved to 816 Real Estate Trust 
building. Owen M, Bruner & Co. are about to move into 
larger and better equipped offices at 1438 South Penn 
square. 
ye rel N. Holloway, the newly appointed Vicegerent 
of the order of Hoo-Hoo for the eastern district of 
this state, is trying to arrange for a concatenation next 
month at a time when two Snarks of southern habitat 
are expected to be in the city. Mr. Holloway finds hem- 
lock moving well for the season and notes less dispo- 
sition to cut prices than was the case some time ago. 

Watson Malone & Co., Laurel street wharf, report a 
nice business for the season and find no cause for com- 
plaint. E. B. Malone is at present looking over the 
situation in South Carolina. 

John J. Rumbarger, of the wholesale firm of the name, 
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holds to the view that the year will prove all that is 
expected of it, and he feels very encouraged over the fact 
that already the hardwood business of his house has 
gained over that of December, which was a good month. 
William H. Fritz, of W. H. Fritz & Co., is once 
more at his desk after an exasperating idleness of some 
weeks caused by an injury to his foot. He says his 
firm has had very good trade this winter and that 
he finds a good deal better feeling abroad and more 
inquiries. He regards the outlook as good. 
Fred J. Johnson, eastern representative of the Bliss 
& Van Auken interests, has returned from a visit to 
headquarters at Saginaw. He says he finds the white 
pine business in good shape. : ; 
The receipts of lumber coastwise during the week in- 
cluded the following cargoes: 
Schooner A. B. Sherman, Jacksonville, 395,800 feet of yel 
gg hn oN Hopkins, Georgetown, 8. C., 240,000 feet 


of kiln dried boards. 
Schooner Robert Walls, Savannah, 402,000 feet of pine 


lumber. Ges ois : 

Schooners Annie F. Conlin and W. K. Schubert, Savannah, 
400,000 feet of yellow pine each. 

Schooner Thomas F. Pollard, Savannah, 100,000 feet of 
yellow pine lumber and 400,000 feet of ties. 

Schooner Raymond T. Maull, Fernandina, 379,000 feet of 
resawed lumber. 


Barge Majestic, from North Carolina, 350,000 feet of 
boards. ’ 

Barge William J. McHiam, from Norfolk, with 380,000 
feet of boards. 


SMOKY CITY TRADE NOTES. 

PirrspurG, Pa., Jan. 22.—Thus far the new year has 
been especially noteworthy for the many changes in firms 
closely identified with the lumber interests of this vicin- 
ity, and rumor has it that there will be several other 
changes before many months elapse. Numerous good 
sized deals are on for the purchase of timber tracts 
almost ready for the final signing. Since the first of the 
year several new firms have started in business here, a 
half dozen new yards will be opened and there is a pros- 
pect of the beginning of two new wholesale firms on 
extensive lines. Contracts for small bills of lumber are 
plentiful, and the majority of firms are figuring on large 
contracts to be let in a couple of weeks. Prices on all 
grades are stiffening, with strong tendencies to advance, 
and figures are given above the list. There is an active 
interest in the coming convention and it is the idea of the 
dealers who are working and planning that it be a great 
success. The plans are on an elaborate scale and every 
committee is working hard at its part of the program. 

A, M. Turner has sold his entire holdings of stock 
in the American Lumber & Manufacturing Company ‘to 
W. D. Johnston and will retire from the presidency 
of the company on January 31. Mr. Turner will re- 
main with the company for an indefinite period. After 
February 1, W. D. Johnston will assume the position of 
president of the firm, G. Walter Gates, secretary and 
F. W. Henninger, treasurer. The company’s capital 
stock has been increased to $185,000. 

John W. Chamberlin, formerly with the W. H. H. 
Smith Lumber Company, of Toledo, Ohio, has purchased 
stock in the Empire Lumber Company and will take 
charge of its Ohio business. 

A petition has been filed against Charles H. Seger, 
a lumber dealer of Hickox, Potter county. It is alleged 
that he has confessed judgment and permitted execu- 
tions. 

The Curll-Lytle Lumber Company will remove from 
the Ferguson building to room 802, Park building, which 
is fast becoming a center for lumber offices. 

Dana Wilmarth, of the Penn Lumber Company, Schmidt 
building, will leave on Thursday night for a trip through 
the yellow pine regions of Alabama and Mississippi. 

D. L. Gillespie is in New York, accompanied by Mrs. 
Gillespie. J. M. Hastings, who went to Nicholson, Miss., 
with Mr. Gillespie, is still at the Queen & Crescent Lum- 
ber Company’s plant and will remain there for some 
weeks. Mrs. Hastings is also at Nicholson. 

The Western Pennsylvania Planing Mill & Retail Lum- 
ber Dealers’ Association held its monthly meeting and 
banquet at the Hotel Griswold on January 17. At this 
meeting the association decided to form a new contract 
with the Carpenters’ Union, Pittsburg district, to go into 
effect May 1. The next regular meeting will be on the 
first Tuesday in February. About twenty members of the 
association are in Toledo at the Union association conven- 
tion and will take the southern trip. 

William Schuette & Co, secured the contract for all the 
lumber to be used in the construction of fifty houses to be 
erected in the city. 

The annual meeting of the stockholders of the Pitts- 
burg-Honduras Company will be held in this city as soon 
as Manager Ben Pears shall arrive from Puerto Cortes, 
Honduras. 

William D. Gill, jr., of William B. Gill & Sons, Bal- 
timore, was a visitor in Pittsburg this week. 

J. W. Martin, manager of the Norfolk office of the 
American Lumber & Manufacturing Company, was in 
town on a business trip. 

Rowland Erving, of Flint, Erving & Stoner, will be 
married tomorrow, Wednesday, evening, January 23, 
to Miss Carrie Isabel McKay, of “Oak Hill,” Pittsburg. 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, Jan. 22.—The combination of inter- 
ests of Bennett & Witte, of this city, and E. T. Bennett & 
Co., of Memphis, Tenn., mentioned in the LUMBERMAN 
last week, is a subject of pronounced interest here. W. A. 
Bennett says that the Memphis plant will mean another 
source of supply and advantages in the way of shipments 
that can readily be appreciated. There are three band 
saws at the Memphis plant and last year that concern 
manufactured 20,000,000 feet of gum alone. Of cotton- 
wood 120,000 feet can be turned out every ten hours, 


Mr. Bennett, accompanied by his wife, will leave on Fri- 
day for Memphis, to be gone several weeks. 

Walter Quick, with M. B. Farrin, was the only repre- 
sentative of the Cincinnati trade to start with the Retail 
Lumber Dealers’ Association of Indiana on its protracted 
excursion through the south and to Cuba. 

The big, new, strictly modern plant just completed 

by Wiborg, Hanna & Co. in this city is pronounced by 
those who have seen it a model, viewed from any stand- 
yoint. 
George Ehemann, with Bennett & Witte, is now in 
Memphis and may remain there for some time. Will 
Borcherding will remain in the office for the present 
instead of traveling. 

Ben Kipp, of B. A. Kipp & Co., says he is satisfied with 
the outlook. 

Alexander MacDonald, the Standard Oil magnate, was 
in the city a few days to attend to the affairs of the 
Kingston Lumber Company, which has a large plant near 
Laurel, Miss. Mr. MacDonald came on from New York 
to attend a meeting of the company. He and his son-in- 
law, Attorney E. K. Stallo, of this city, became interested 
in the company several years ago and it has developed 
into large proportions. 

F. M. Possell, of Gage & Possell, has returned from 
the east, where he recently concluded a very extensive 
deal, and is engrossed with the new business and the very 
substantial old patronage as well. He is putting in long 
and laborious hours now at office work, largely resulting 
from his achievements in the east. 
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FROM THE FOREST CITY. 


CLEVELAND, On10, Jan. 21.—While the past year was 
not fraught with large profits in the lumber trade of 
our city, still since summing up their doings all appear 
to be ordinarily well satisfied. The outlook for a good, 
stable and fairly remunerative business for the coming 
season is such as to encourage all. No reason can be 
seen for expecting any “boom,” but appearances indicate 
a good, healthy trade in lumber throughout 1901. At the 
present time trade is most unusually good. 

L. Dean Holden, of the Cleveland Saw Mill & Lumber 
Company, is of late paying little attention to the lum- 
ber business, giving almost his entire time to the man- 
agement of the Hotel Hollenden, and the lumber business 
of that great concern is in charge of John Diver, under 
whose supervision the company is having an almost 
unprecedented trade. Its saw mill is constantly run at 
its fullest capacity which is unusual at this season of 
the year. 

Erwin Fisher, of the Fisher & Wilson Company, is 
at present confined to his house with case of the grip. 

A. W. Ellenberger, of the Ellenberger Lumber Com- 
pany, was in New York most of last week on business 
for his company. 

William Teare, of Potter, Teare & Co., was in Detroit, 
Mich., most of last week at the meeting of vessel 
owners. 

F. W. Bell, of F. R. Gilchrist & Co., was in Chicago 
all the early part of this week attending a meeting 
of the Maple Flooring Manufacturers’ Association. He 
reports the association in fine condition and all its mem- 
bers working together in perfect harmony. From ap- 
pearances the demand for this flooring will be unusually 
large the coming season. 

H. M. Hempy, of H. M. Hempy & Son, met with a 
severe accident one day last week, his carriage being 
struck by a motor car, throwing him to the pavement. 
He is now confined to his house. 

Eugene Carleton, of the Mills-Gray-Carleton Com- 
pany, expects to leave within a few days for Hot 
Springs, where he will remain for several weeks. 

U. G. Fredericks, of Akron, was in the city one day 
last week looking over the situation and making a few 
purchases. He reports the demand for lumber there 
exceptionally good for the winter and prospects good 
for a large demand for lumber in early spring. 

Building permits still continue large in number and 
amount to be invested. There have been only slight stop- 
pages because of cold or inclement weather. Architects 
claim to have more prospective building in sight now 
than before at this season for many years, notwithstand- 
ing that during the past year more apartment houses 
have been built than ever before. Houses for rent are 
very scarce, which tends to show the rapid growth of 
Cleveland. 

PBPAPALPAL III II 


A PENNSYLVANIA BLAZE. 


Pittspure, Pa., Jan. 23.—The Ashtola plant of the 
Babcock Lumber Company of Pittsburg was the scene 
of a disastrous fire about midnight, involving a loss 
of $5,000 with about $2,500 insurance. The fire is sup- 
posed to have caught from one of the stoves, which 
was used in a boarding house, or annex, in which 
about 50 men were housed. Samuel Dornsife, aged 30 
years, of Williamsport, Pa., was overcome by the smoke 
while trying to escape. His body was almost con- 
sumed by the flames. Charles W. Zimmerman, of Pax- 
tonville, Pa., aged 18 years, was badly burned, and 
James Richard, of Rummel, Pa., aged 29 years, suffered 
from injuries of the spine in jumping from the third 
story window. The Ashtola plant is situated on a 
branch of the Pennsylvania railroad about four miles 
from Windber, Pa. 


PAPO 


F. F. Emerson has just completed a small circular 
saw mill at Herman Center, Me., about six miles from 
Bangor, on Sonadabscook stream, three miles above 
Penobscot tidewater. The plant will be equipped with 
planer, matcher and trimmer ete. Mr. Emerson also 
has another saw and shingle mill across the stream. 


AS OTHERS SEE US. 





Earnest Endeavor Encouraged. 
CANEY, KAN., Dec. 5.—We like the LUMBERMAN and be- 
lieve you are using your best endeavors to make it a good 
lumber journal. Home LuMBgER Co. 


A Tip for Saley. 

BLANDINSVILLE, ILL., Dec. 16.—The paper is much appse- 
ciated and is read every week, especially the Realm of the 
Retailer, and would like very much if Mr. Saley would put 
in some of his time in this state instead of so much in Iowa, 
and come to the garden spot of the world and see us. 

WILLIAM BLACKHURST. 


It’s Oll Korrekt. 
WoLBACH, NEB., Dec. 4.—Keep on sending the LUMBERMAN ; 
it’s all right. BISSELL & SBAVEY. 
The Best Ever. 
FORDSVILLE, Ky., Nov. 12.—Are highly pleased with your 
paper. Think it the best published of its kind. 
WILson & Co. 


A Tennessee Tribute. 


BAKER’S GaP, TONN., Dec. 10.—Your journal is a splendid 
paper for men who are lumbermen. W. F. WILSON. 


Only One Suggestion—and That in Fun. 
GRAND ISLAND, NeB., Dec. 12.—I have no criticisms of the 
LUMBERMAN to make. It is very popular with us. I will 
suggest that it would be still more popular with me if you 
would issue me a complimentary copy hereafter, instead of 
putting me to the trouble and expense of paying for it oc- 
casionally. With best wishes, I am W. H. HARRISON. 


Brief but Comprehensive. 
GREENFIELD, OHIO, Nov. 19.—Could not get along without 
the LUMBERMAN, W. I. Barr. 


Much Better, but It Costs the Same. 
INDIANAPOLIS, IND., Sept. 10.—I have been reading the 
LUMBERMAN for some time now and am glad to say to you 
that it is a very much better paper than the old LuMBER- 
MAN, and there is very much valuable information in the 
paper to any one in the lumber business. I have enclosed 
to you my check for another year. JOHN M. CRANOR. 


Where Good Ideas are Appreciated. 
MEADVILLE, PA., June 26.—-Your paper gives us some very 
good ideas and suggestions, and we appreciate it very much. 
G. W. Currer LUMBER COMPANY. 


More Than Worth Its Cost. 

Searcy, ArK., Nov. 5.—We are glad to state that your 
journal is very valuable to us and worth a good deal more 
than your charges. 

ARKANSAS LUMBER & TIMBER COMPANY. 


Cause and Effect. 

IrispurG, VA., Oct. 20—I think your paper is a splendid 
lumber journal, also a splendid advertising medium. 

G. W. HILL. 
Almost Indispensable. 

ELK VALLEY, TENN., July 8.—We could hardly do business 
without your paper, the many helps it is always giving, and 
we shall always speak a good word for it. 

COMMERCIAL LUMBER COMPANY. 


Where Information May Be Had. 

MANILLA, Iowa, Oct. 14.—I consider the AMERICAN LuM- 
BERMAN the best source of information on the lumber sit- 
uation that there is published. Please continue my name 
on subscription list for year. Isaac Hipp. 


paige ay a Missent Circular. 

GRAND Rapips, Micu., Sept. 8.—Your much esteemed let- 
ter of the 7th at hand. We have seen “a copy of the AMER- 
ICAN LUMBERMAN lately,” and it crosses the range of my 
vision frequently. Our names have long been upon your Rol! 
of Honor, i. e., your subscription list, at less than ‘‘one cent 
a day” and we have derived much benefit therefrom. We 
do not want to be left out of your family—indeed, seriously 
object to any proceeding looking toward such a calamity — 
hence the “kind consideration” allowing us a reply is duly 
appreciated. KF. & F. LumMBerR COMPANY. 


Best for Retailers—and Others. 

Sourtn BrTHLEHEM, PA., Dec. 19.—The AMERICAN LuM- 
BERMAN is the best paper for the retailer I know of and I 
should think also for the wholesaler and mill man. 

. F. Brown, Manager, 
Brown-Borkek Lumber & Coal Company. 


He Has It. 

FOWLKES, TENN., Nov. 22.—Enclosed please find check for 
$3 in payment for subscription to your valuable paper, which 
I do not think I could get along without as long as I am 
in the lumber business. W. Hi. Brown. 


How to Be Well Informed. 

ASHLAND, WIS., July 11.—No well informed man in the 
lumber business would be without the AMERICAN LUMBER- 
MAN and were it not for the fact that the paper is now 
coming to our office you may assure yourselves that we would 
subscribe at once. A. P. Brewer & Co. 


They Wouldn’t; No, Not for Anything. 

Mourrrin, Ga., Aug. 16.—We would not be without your 
paper for anything. BLOSINGAME & MorGAN. 

A Pre-Election Letter. 

Kinaston, ALA., July 16.—We are regular subscribers to 
your vaiuable paper. uccess to the AMBPRICAN LUMBERMAN 
and—well, we won’t talk politics this time. 

; James A, DEZELu. 
A Check, a Compliment and a Question. 

Sramrorp, N. Y., Sept. 1—We take pleasure in hatding 
you ow’ check in payment of subscription to your valuable 
publication. We find it worth many times the cost and a 

aper which should be found in the office of every dealer 
n America. J. A. Doan & Son. 
A Ten to One Investment. 

Lnon, Ky., Aug. 18.—I take pleasure in sending you my 
check for $5 in payment for your valuable paper. T feel as 
though it had already saved me over ten times its cost. 


GILES WriaHy. 
The Very Best. 

LONDON, TENN., Nov. 2.—I consider the AMERICAN LuM- 
BERMAN the very best lumber journal printed. No one in the 
lumber business can afford to try to get along without it. 
It is first class in every respect. W. KeTcHaM. 

Well Pleased. 

VANDER, N. C., Dec. 8.—Enclosed find check for amount 

due you on your paper. We are well pleased with it. 
Carter & JONES. 


An appropriation of $5,000,000 was asked for in a bill 
introduced in the lower house of congress January 12 for 
the purchase of land for a national forest reserve in the 
Appalachian mountains, within the states of Virginia, 
North Carolina, South Carolina, Georgia, Alabama and 
Tennessee, not to exceed in extent 2,000,000 acres. The 
land is to be gelected and purchased by the secretary of 
agriculture, 
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IN THE SOUTH COUNTRY. 





Unseasonably Active Building in St. Louis—Business Changes in the Missouri Metropolis—A 
Heavy Demand for Railroad Material in Texas—Increasing Mahogany 
Trade Through New Orleans—Car Service 
Troubles in Alabama. 





THE MIDDLE MISSISSIPPI DISTRICT. 


Sr. Louis, Mo., Jan. 23.—In a general sort of way it 
can be said that whatever change there has been in the 
lumber situation during the past week has been in the 
direction of improvement. Full advantage seems to 
be taken of it by all whose business depends on such 
good weather as now prevails. Seldom has as much 
country building been done this early in the season as is 
now under way and country yards which have been buy- 
ing heavily of all classes of building material have not 
accumulated more than ordinary stocks for this season. 
While the woodworking factories have not yet assumed 
much activity in their buying departments, there is 
more lumber changing hands even in that direction than 
at last report. 

The figures showing the amount of lumber moving into 
and out of the city indicate to the fullest extent that 
there is a tremendous volume of business at this waiting. 
They show a heavier business even than during the rush 
days of last spring and if the scarcity of cars in the 
southern country did not seriously interfere with ship- 
ments the movement would be something phenomenal. 
Receipts of this market during the week just ended 
aggregate 23,688,000 feet, and shipments amounted to 
12,480,000 feet. 

In talking over the present retail situation in this city 
Julius Seidel, of the Hau Claire-St, Louis Lumber Com- 
pany and president of the local retail dealers’ associa- 
tion, said that he has not known for several years as 
much winter building as is now being done. The bulk of 
this is in the down town section and the buildings are 
mostly large structures, but there is nevertheless a large 
amount of that small work which is the harvest of the 
retailer. Even considering only the larger buildings, it 
is an evidence of local prosperity and that the investors 
have confidence in the retail estate situation in this city. 
There is a tremendous amount of figuring done on work 
to be let during the next month. Mr. Seidel seems to 
think that some of the building of a speculative nature 
which is being figured upon is the advance work of the 
World’s Fair activity and that there will be an abun- 


’ dance of this class of work before the end of the year. 


There was an amendment passed at the last election by 
the farmer element of the state which provided that the 
holder of a mortgage must pay the taxes on the property. 
This proposition was a startler to those who were in- 
vesting in real estate notes and it threatened to have a 
serious effect upon building. It is now arranged, how- 
ever, by those who lend money on buildings, in a spe- 
cially worded contract, and the situation is practically 
as it was before the election. 

Wholesalers of yellow pine have had prosperity thrust 
upon them and are making more effort to avoid business 
than to book new orders; there is more business offered 
than can be taken care of. Sales are tremendous and 
are growing larger as spring approaches. Prices are 
advancing and the indications are that the recent advance 
made at Memphis will have to be duplicated in the near 
future. Even those who continually talk of the good 
old times admit that they have never known such a tre- 
mendous business at this time of the year and they see 
no indications to shake them in the belief that business 
will continue to grow. Their only complaint is that 
they are unable to fill their orders as promptly as would 
be the case were cars more plentiful, but they are becom- 
ing accustomed to this difficulty. The yellow pine situa- 
tion is hard to describe because of the number of ad- 
jectives one would have to use. It is phenomenal. 

Hardwoods are still slowly improving, but the im- 
provement is so slight since last report that it is hard 
to say just wherein it lies. There is no more lumber 
coming in than at that time and shipments are slightly 
larger, indicating a lack of activity at the mills because 
of wet weather and improvement in the demand from 
consumers. Local yards and factories are im the market 
for more than the amount of lumber coming in, but 
those having stock at the mills seem to believe that they 
can make money by waiting for better prices. Thus 
far the price situation has changed so little that noth- 
ing needs be said about it. 

A. T. Gerans, a wholesaler in cypress and cottonwood, 
has removed his office to 926 Lincoln Trust building. 

Among the large bills for building material captured 
during the past week was one of 500,000 feet of yellow 
pine for a bottle shop to be erected by the Lemp brewery, 
secured by the John J. Ganahl Lumber Company ; 300,- 
000 feet of yellow pine for an Anheuser-Busch building, 
secured by the Eau Claire-St. Louis Lumber Company, 
and one for 450,000 feet of yellow pine for a shoe fac- 
tory, booked by the Boeckeler Lumber Company. 

K. G. Rankin, of Rankin & Kimball, says that there 
is not yet a heavy demand for cottonwood and gum, but 
that the situation has many good points in its make up. 
This firm has a large stock of these two woods and has 
exceptional facilities for handling large lots by either 
rail or river. 

EK. B. Martin, of the Alexander-Martim Lumber Com- 
pany, Pike City, Ark., has disposed of his interest in 
that company to the Detroit Timber & Lumber Com- 
pany, of this city. The price paid was $52,500, and 
U. L. Clark, of the latter company, at once assumed the 
duties of president of the Alexander-Martin Lumber 


Company. Archie V. Alexander remains with the com- 
pany, and will, as heretofore, fill the office of secretary. 
The mill of this company has an excellert supply of 
timber and has an output of 100,000 feet a day. 

At a recent meeting of the directors of the St. Louis 
Hardwood & Lumber Manufacturers’ Exchange, John 
N. Verdin and George E. Watson were reappointed 
treasurer and secretary, respectively. It was also de- 
cided to give the next dinner of the exchange on Feb- 
ruary 12. The offices of the exchange will be removed 
mext week to more commodious quarters on the fourth 
floor of the Security building. 

The Mill Men’s Association, an organization of the 
sash, door and blind factories of this city, will hold its 
first annual dinner and meeting at the Mercantile Club 
om January 26. Covers will be laid for about eighty 
guests. 

The controlling interest in the retail lumber business 
of the John J. Ganahl Lumber Company has been pur- 
chased by H. F. Reis, a well known local retailer. The 
name of the company will remain unchanged and Mr. 
Reis will still continue his yard in the southerm part of 
the city. 

The Drew Lumber Company, of Cominto, Ark., which 
has been operated by E. W. Gates and his associates, 
has been purchased by E. E. Porter, formerly with Wil- 
liam Buchanan. The mill has a capacity of 60,000 feet 
a day and will be operated under the old name. 

Justus Jungk, of the Kingston Lumber Company, 
Laurel, Miss., was a recent visitor to the city. 

Theodore Plummer, of the Plummer-Benedict Lum- 
ber Company, says he cam state that his company was 
never better prepared to take care of its trade in 
cypress and poplar than at the present time. He notes 
some improvement in demand for both of these woods 
and is elated at the prospects. 

At the annual meeting of the stockholders of the 
Charles F. Luehrmann Hardwood Company it was de- 
cided to increase the capital stock to $200,000, it hav- 
ing formerly been $120,000. ‘This increase is said not 
to represent new capital, but is taken from the profits 
and surplus of the company. At the election of officers, 
which was made necessary by the recent death of 
Charles F. Luehrmann, George E. W. Luehrmann was 
made president and treasurer, Edward H. Luehrmann 
was made vice president, and Thomas W. Fry, secre: 
tary. This company has had a sturdy growth during the 
past few years and is now one of the strong hardwood 
houses of the country. 





SOUTHEASTERN TEXAS TRADE. 


BEAUMONT, TEX., Jan, 19.—Orders on the books are 
sufficient to enable the mills to ship as heavily as they 
did during December, but there are tangible evidences 
that the car shortage is not over yet, which may inter- 
fere with the accomplishment of this.object. Generally 
speaking, however, the situation in this respect has 
considerably improved and it is principally the mills 
at interior points that are the sufferers. Labor is in 
better supply, although more men can be used than are 
obtainable. 

The tendency of prices is strictly upward. Dimen- 
sion is today commanding $14 on a 20-cent rate basis 
and there is no trouble in securing this figure except, 
perhaps, for 2x6-16 and 24 feet, which are in particu- 
larly strong supply at the smaller mills, where ties 
are made from 16 and 24-foot logs. It is probable that 
by February 15 piece stuff in Texas will bring $15 and 
almost a certainty that $14.50 will be the ruling price. 
At the latter figure there are already some lists issued. 
A flooring is selling at $19.50 straight along; some 
are asking $20. Owing to the unusual conditions for 
this season of the year it is difficult to forecast accu- 
rately the course of the market for a longer period 
than thirty days, but unless there should some calamity 
overtake the people of Texas it is altogether likely that 
the manufacturers will go into next season with una- 
bated demand and diminished stocks and it need sur- 
prise no one to see dimension at $16 next fall. 

Stocks in the hands of the dealer do not seem to be 
gaining despite the heavy shipments they have received 
the last thirty days. Dealers are endeavoring to replen- 
ish their stocks but are not succeeding very well. 

In assortment the manufacturer is no better off than 
the dealer inthe matter of stock. Many items are very 
short and some are totally out of stock, among the lat- 
ter 2x4-18 and 20 foot, 1x12-20 boxing and star flooring. 
There is a great shortage in 1x8 with nearly all mills, 
while 1x6 is scarcely any better. Several items of fin- 
ish are hard to get, notably 10 and 12-inch, also thick 
stock in first and second clear. Against 300,000,000 
en hand at longleaf mills on September 1, there is today 
not over 180,000,000 feet. This will be decreased prob- 
ably 10,000,000 to 15,000,000 during this month, 

From the northwestern territory there has been good 
business obtainable for those mills in condition to 
handle the trade. Few of them in Beaumont or other 
points in eastern Texas have been able to handle any 
of this business, however, on account of the immense 
business transacted with Texas; furthermore, prices 
have been much below what could be obtained in 
our own state. Some sales have been made but on the 


whole this trade has been largely left for the Arkansas 
brethren to handle. The demand is good and bids 
fair to continue so. 

Export trade is brisk again in timber. In _ the 
Neches and Sabine rivers are several lots upon which 
buyers are making competitive bids. The prices obtain- 
able range around 123 cents a cubic foot for 35 aver- 
age. Of late there has been active inquiry from Atlantic 
coast points for specific schedules of timber for north- 
ward shipment, but outside of Orange little of this 
has been accepted. In the upper grades there have 
been good sales made, though prices for kiln dried 
sap strips are not as good as they were last year. 
German prime is in good demand with few takers; it 
is not popular with Texas manufacturers. As is usu- 
ally the case, Mexico is the most important and larg- 
est export consumer for the present time. Several nice 
bills have lately been placed with Texas mills for ac- 
count of Mexican railways for shipment via Sabine 
and Tampico for Vera Cruz. 

The famine in shingles which has existed ever since 
shortly after the Galveston storm shows no signs of 
abatement. Bests are quoted today on a 22-cent basis 
at $3.65 to $3.75 with the proviso that shipment 
will not be made for six weeks; $4 has been offered 
by dealers for bests on prompt shipment. Beaumont, 
that for twenty years supplied the trade of Texas with 
shingles, has had to buy shingles in California for 
home trade. 

The mills are getting very independent with refer- 
ence to timber bills. Twelve-inch heart timber is bring- 
ing $11 at the mill and other sizes in proportion. Rail- 
roads are using a great deal of stock of all classes, 
from bridge timber to shop stock. Most mills are well 
supplied with orders for this class of material. String- 
ers are in heavy demand. There are also specifications 
in the market for new railway construction upon which 
mills are figuring but the prices that will be asked are 
higher than have prevailed heretofore. One reads almost 
daily that this or that railroad has placed an order for 
500 or 1,000 cars, but there-has not been any activity 
in this branch of the timber business in this section, 
which leads to the supposition that the Mississippi 
mills are getting tne bulk of this business, for someone 
must be receiving it. 

In railroad ties the manufacturer of Texas and 
Louisiana is in clover. It is doubtful if there is a 
longleaf mill of any repute but what is loaded with 
tie orders. First class concerns are known to have 
orders extending all through the year. The Orange 
mills are so situated to some extent besides having other 
business for quick delivery. The Beaumont mills have 
orders on their books for over 600,000 heart ties. At 
Lake Charles the condition at every mill is the same. 
Heart ties in quantities cannot be purchased in this 
section at less than $11 a thousand feet. 





FROM THE CRESCENT CITY. 

New Or.EANS, La., Jan. 21—Fred D. Jones, the 
well known machinery man of Memphis, reached New 
Orleans last week after a business trip through Texas, 
bringing an interesting lot of lumber news. He said 
that the Drexels, of Philadelphia, bankers and capital- 
ists, are investing heavily in Texas pine lands and have 
a couple of railroad projects on the side. They are erect- 
ing a large saw mill and planer, he said, at a point be- 
tween Crockett and Lufkin and will open up a large 
tract of virgin timber by building a railroad to connect 
with the International & Great Northern and the Hous- 
ton, Kast & West Texas railroads. Then they have, so 
Mr. Jones declared, determined to build another road 
which will run from Wichita Falls, Tex., across a cor- 
ner of Arkansas, and terminate at Greenville, where 
connections are to be made with the Southern railway. 
Mr. Jones said the whole investment of the Drexels 
meant several million dollars. The road to be built 
in Texas will be about forty miles long and the line 
from Wichita Falls to Greenville about 300. Over 100,- 
000 acres of virgin timber lands have already been 
acquired in Houston and Trinity counties. Kansas City 
capital is said to be associated with the Drexels in the 
movement, which Mr. Jones thinks will mark a new 
era in the development of the timbered resources of 
the south. 

The planing mill and lumber -shed of the Butterfield 
Lumber Company, at Norfield, Miss., were last week 
reported to have been destroyed by fire. The news came 
through Brookhaven and none of the details of the blaze 
have as yet been learned here. 

Several prominent Arkansas lumbermen were in New 
Orleans last week, stopping over a day or so before 
resuming a prospecting trip. The party included C. W. 
Gates, of the Fordyce Lumber Company, Fordyce; C. 
H. Newell, superintendent of the Fordyce plant; D. § 
Gates, of the Eagle Lumber Company, Eagle Mills, and 
P. G. Gates, of Davenport, Iowa. From this city the 
party proceeded to Florida. 

The fate of the Mechanics, Dealers & Lumbermen’s 
Exchange, which, it was reported, would be settled last 
week, is still hanging fire. The new board of directors 
has held two meetings since induction into office, and 
discussed plans for re-organization at some length, but 
finally came to the conclusion that the question of sell- 
ing or retaining the present quarters of the exchange 
had best be left to a direct vote of the stockholders. 
Kecordingly a special meeting of the stockholders was 
called for Monday. 

J. D. Lacey, of J. D. Lacey & Co., returned Sunday 
morning after a hurried business trip to Chicago. 

The police jury of Tangipahoa parish, at a meeting 
held last week, fixed the assessment upon timbered lands 
at $4, which is a pretty steep figure, all things consid- 
ered. 
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J. W. Hinton, of Lumberton, Miss., one of the best 
known yellow pine manufacturers in the south, passed 
through New Orleans the other day on his way home 
after attending the meeting of the Southern Lumber 
Manufacturers’ Association, of which he is a member. 
“That reported advance of $1,” said Mr. Hinton, “is 
correct, but it was really in commercial use some weeks 
before the meeting was held. As a matter of fact the 
demand for yellow pine cannot be supplied even at the 
present scale. There was no uniform advance of $1 on 
all grades, understand; some grades went up more, some 
less. The average, though, was about $1.” 

The C. J. Gray planing mills, located in the suburbs 
of Collins, Miss., began operations last week. The plant 
is a large one and is the eighth lumber plant to be 
erected in Collins within the past eighteen months. 

The Moss Point Lumber Company, at Escatawba, 
Miss., has begun the erection of a two-story saw mill, 
170 feet in length and 35 feet in width. It will be com- 
pleted within the next thirty days and will have a daily 
capacity of 65,000 feet. 

Governor Longino, of Mississippi, last week issued the 
charters of the Grenada Lumber Company and the Win- 
ona Lumber Company. Each concern is capitalized at 
$10,000 and M. A. Easterling is largely interested in the 
new enterprises. 

W. M. Gunton, of Chicago, a large holder of yellow 
pine, was in New Orleans last week after a trip down 
the Kansas City Southern. 

The Eastman, Gardiner & Co, plant, at Laurel, Miss., 
which shut down for repairs about Christmas, has begun 
operations again and will be run night and day. The 
electric light system is now in first class order, numerous 
improvements have been made and the supply of logs on 
hand is gratifyingly large. 

The Snyder-Barthels Company, which has the contract 
for the construction of the Guatemala Northern railroad 
through Guatemala City and the operation of that part 
of the line already built, is trying to make arrangements 
to handle its mahogany business through this port. ‘The 
company has a concession of 60,000 acres of land along 
the road, which is heavily timbered. At present it is 
cutting about 100,000 feet of mahogany a month, export- 
ing almost exclusively to England. The steamers plying 
from here to Guatemalan ports are in the fruit trade and 
can not afford the time necessary to stop for lumber. An 
independent line is pretty well assured now and the 
Snyder-Barthel concern says that as soon as tonnage 
can be secured the lumber will be exported to the United 
States. 





AMONG THE CALCASIEU MILLS. 

WESTLAKE, La., Jan. 21.—Though shippers are using 
every effort to keep pace with the demand, they are com- 
pelled by the congested state of their order files and the 
depleted condition of stocks to turn down many tempting 
offers of new business. The usual lull to be looked for 
during January and February has not materialized and 
it will require from four to six weeks to move all of the 
product now sold. Yard men, evidently confident of a 
continued demand, are placing orders whenever they can 
for dry stock that is yet standing in the forest. Business 
of this kind, coming from small towns in the interior 
where retailers are familiar with their local outlook, 
should be good evidence of a long spell of active consump- 
tion. Quick shipments, however, are asked on most cur- 
rent business. 

Some substantial orders for railway material were 
booked recently, with prospects of a good demand for 
several months. New roads are being constructed in 
Texas and other southern states on which much, lumber 
will be used in addition to the amount consumed in re- 
pairs. Carshop stuff is urgently called for; in fact, the 
mills are weeks behind in supplying this class of mate- 
rial. Material agents report work almost at a stand- 
still at several points for want of lumber. Northern 
roads are placing a few orders here and there is a grow- 
ing demand from Mexico for all kinds of railway stuff. 
The demand for stock dimension from dealers shows no 
falling off. The call is for everything from 4x4 to 12x16. 
The rebuilding of Galveston further stimulates the mar- 
ket for structural sizes. Dealers in that city have heavy 
orders on file with Calcasieu mills. 

The Lake City mills were shut down last week for 
repairs, but were started today. B. L. Menefee & Co., 
the operators, have a drive of about 20,000 logs coming 
down the river. 

R. 8. Stephens, purchasing agent for half a dozen rail- 
roads, was here on Saturday, hurrying shipments of 
material for his roads. The Perkins & Miller Lumber 
Company has just completed a large order for him for 
10x12 timbers for a cofferdam at Columbus, Tex. The 
specifications called for a 14x3-inch groove on each edge 
of the timber, an operation difficult to accomplish on an 
ordinary planing machine. 

H. A. Smith, of Dublin and several other points in 
Texas, was a business visitor last week. 

T. G. Fountain, who hails from Reagan, Tex., called 
on local lumbermen Friday. 

G. 8. Parker was over from Bryan, Tex., on Saturday 
and offered to help load cars if it would expedite the ship- 
ment of his orders. 





MATTERS AT MOBILE. 
Mositz, ALA., Jan. 21.—Features of the lumber busi- 
ness this week are the increased demand for al] kinds 
of export material and the large outward movement of 


wood goods. Exports of wood goods for the past week 
were: Lumber, 1,823,026 feet; hewn timbers, 654 cubic 


feet; sawn timber, 258,030 cubic feet; and 75,000 cubic 
feet of hardwoods. Pensacola, Fla., also made a good 
showing outward and while stocks are not materially 
reduced, the healthy movement keeps them from accumu- 
lating. The exports for the past week were: Lumber, 


6,230,720 feet; sawn timber, 4,418,382 feet; hewn timber, 
20,786 cubic feet; a total of 10,898,534 superficial feet, 
probably the largest exports from any port on the gulf. 
Exports from Moss Point, Miss., when reduced to super- 
ficial feet, amounted to 549,900 feet, composed of three 
cargoes, two of which were consigned to Havana and one 
to Progreso, Mexico. 

If the outward movement is any indication of stiffen- 
ing of prices, a firm market and a brisk spring trade may 
be looked for. Sawn timber, which for the past ninety 
days has been a drag on the market, is now showing some 
signs of life, being quoted firm at 12 cents. 

Twenty sailers and seven ‘steamers are booked to load 
here during February and it is estimated that they will 
remove half the stock of sawn timber now on hand at 
the booms. Freights are going down rapidly and a handy 
sized steamship was fixed here last week at 105s, while 
brokers here entertain offers at 100s. The rains of the 
past week materially reduced the output of the mills in 
the country around Moss Point and Mobile, but today 
beautiful sunshine and crisp, frosty air give new life to 
the industry. 

The mills at Moss Point are surfeited with logs; 50,000 
are expected down on the rise in the up rivers. 

The rivers at Mobile are on a rampage and several rafts 
have broken up in the swift current, entailing consider- 
able loss to the mills. 

The Vinegar Bend Lumber Company, Vinegar Bend, 
Ala., was awarded the county convicts at $12.25 each for 
males over 16 years, at the last meeting of the county 
board. 

Hunter, Benn & Co. have received a new naphtha 
launch 25 feet long, which is the fastest of the fleet. A. 
S. Benn, of Hunter, Benn & Co., has been re-elected presi- 
dent of the Mobile Chamber of Commerce. 

The new mill of the Moss Point Lumber Company, 
Moss Point, Miss., will be started up February 1. 

Recently at the home of J. W. Walsh, the energetic 
manager of the Mobile Tow Boat Association, the stock- 
holders of the company presented him with a handsome 
silver service of 150 pieces. 

A. Falls, assistant secretary and treasurer, and Wil- 
liam Ball, vice president of the Sutherland-Innes Com- 
pany, are in the south looking over the industries of the 
company, whose main offices are located at Chatham, 
Ontario. 

Work on the new freight depot, located on Govern- 
ment street, for the Louisville & Nashville, has com- 
menced. 





IN MIDDLE AND SOUTHERN ALABAMA. 


BIRMINGHAM, ALA., Jan. 22.—*Will the new list made 
at the meeting in Memphis last week do good or will it 
result in harm?” is the question that many of the lum- 
ber dealers of this section are seriously asking, and 
opinions are various, manufacturers generally feeling 
that the advance was reasonable and will be justified 
by the results, while jobbers are inclined to call it a 
mistake. The latter urge that retailers have been stock- 
ing up lately and are in position to hold out of the 
market for a month, which may cause the mills to 
weaken. On the other hand, the producers say that 
if new trade should be light they have enough orders 
to run them for a month or more, when demand for 
consumption will show itself and the prices will go. 

John V. Coe, of the T. H. Johnston Lumber Company, 
of this city and the Gregory & Coe Lumber Company 
of Clanton, Ala., has just returned from a trip through 
the lumber districts of Mississippi and says the outlook 
down there for better things is good. The mill yards 
contain little stock and most mills have orders for from 
thirty to sixty days ahead. 

“We have done more business so far in January than 
for all of December,” said T. H. Johnston, of the Johns- 
ton Lumber Company. “During that time we have 
had inquiries for as much as 20,000,000 feet, but of 
course have only been able to bid on it. We may get 
a big lot of the business, or may not. Certain it is that 
somebody will get it, whether we do or not. It shows 
that buyers are in the market and that they are hungry 
for lumber. One inquiry was for 2,000,000 feet and 
came from Chicago. The others mostly were from north 
and east, though many came from the western territory. 
So far we have done a business of 700,000 feet in Janu- 
ary.” Both Mr. Johnston and his partner, Mr. Coe, 
take a cheerful view of the situation. 

The lumber dealers presented a kick to the Alabama 
Car Service Association last week which they hope 
will result in the abatement of what heretofore has 
proven a great nuisance. The trouble has arisen over 
the arbitrary ruling of the Car Service Association in 
the matter of demurrage, the railroads charging for 
every day a car remains loaded after forty-eight hours. 
This the lumbermen are forced to pay, though there 
is no provision to prevent the railroads holding a car 
for several days before placing it at the point designated 
by the consignee. Relief from this condition was sought, 
dealers declaring that if the railroads caused delay 
they should pay for it the same as the shippers. The 
Car Service Association appointed a committee to inves- 
tigate the trouble and report at the next meeting. It 
is said, however, that the dealers have been assured that 
the railroads will from now on endeavor to abrogate any 
cause that may have existed for these complaints. 

The Retail Lumber Dealers’ Association of Indiana, 
traveling in a special train, was in Birmingham last 
Thursday. The excursionists were shown courtesies by 
local industrial magnates, being taken for a trip over the 
district. They spent three or four hours among the 
mines, collieries, furnaces and steel mills. They were 
accompanied by their wives and daughters and a number 
of friends, making a party of 150. 

B. Crawford, a prominent lumber dealer of New Deca- 
tur, has acquired the lumber and saw mill interests of 
Ringemann & Co., at Decatur, including their wharf and 


timber privileges on the Tennessee river. Mr. Crawford 
expects to enlarge the plant and arrange for its early 
operation. 

Machinery for the Montgomery Spoke & Handle Fac- 
tory, at Montgomery, has begun to arrive and is now 
being placed in position. This will be one of the most 
complete plants of its kind in the south and will employ 
fifty men. 

The Fitzpatrick Lumber Company has opened for 
business at Bessemer, with M. H. Fitzpatrick, president, 
in charge. Besides doing a general retail business the 
company will operate saw and planing mills, and will 
turn out all kinds of finished woodwork. 

Large consignments of persimmon timber are being 
shipped from Scottsboro to Germany. 

The following charters have been granted in Missis- 
sippi: Winona Lumber Company, at Winona, capital, 
$2,000; R. T. Gayden, M. A. Easterling and Felix May, 
incorporators. Grenada Lumber VUompany, Grenada; 
capital, $2,000; W. H. Allen, M. A. Easterling and 
Felix May, incorporators. 

H. A. Camp, of the Camp & Hinton Company, Lum- 
berton, Miss., has presented a bid for the 8,000 acres 
of land owned by the Mississippi Agricultural & Mechan- 
ical Company at Starkville. 





NEW CYPRESS SHINGLE MILLS. 


The continued scarcity of cypress shingles and the 
consequent high price is evidently stimulating manu- 
facture, although it is not likely that any number of 
mills which will be built will avail to make cypress 
shingles in over supply. L. G. Nichols & Son, of Plaque- 
mine, La., are adding a shingle mill to their plant and 
the machinery has just been shipped by the George 
Challoner’s Sons Company, of Oshkosh, Wis. The mill 
will contain two special double-block machines, quadru- 
ple jack works, a heavy drag saw machine, log dog and 
stop, bolters etc., and will have an easy capacity of 
200,000 cypress shingles each ten hours. When com- 
pleted it is expected to be one of the most modern and 
up to date shingle mills in the south. It is hoped to 
start it in operation February 15. 

G. H. Van Etten & Co., Little Rock, Ark., are building 
a new shingle mill in one of their cypress brakes, and 
have ordered the machinery from the George Challoner’s 
Sons Company. 

The Louisiana Cypress Lumber Company, of New 
Orleans, La., is giving its saw and shingle mills a general 
overhauling with a view of doing a heavy business the 
coming season. In the shingle mill it has taken out 
its 10-block machine and ordered from the George Chal- 
loner’s Sons Company one special double-block and one 
special single-block machine. It is putting in new 
boilers etc. and when the changes are completed the mill 
will be in better condition than ever before. 

The A. Wilbert’s Sons Lumber & Shingle Company, 
of Plaquemine, La., is increasing its shingle capacity 
and has ordered a hand feed spalt machine from the 
Challoner company, making the third of this kind it will 
have in use. These machines are used for sawing shin- 
gles from board ends, slabs and other refuse. 





A NEW CYPRESS SHINGLE MILL. 

The firm of King & Adams, composed of Matt King 
and J. F. Adams, is building a new cypress shingle mill 
in the Wahoo hammock, eight miles from Panasoflkee, 
Fla. The mill will have a capacity of 60,000 shingles 
daily and is situated in a fine body of cypress timber. 
A careful estimate of the timber assures the firm that 
it will have enough to last for many years. It will be 
the purpose of the new firm to turn out nothing but 
the very best grades of shingles, which they will be 
easily enabled to do by reason of their fine timber. In 
a short time they intend to put in an outfit of handle 
and hoop machinery, as there is an abundance of suit- 
able hardwoods in the hammock that can be utilized 
for articles of that description. 





‘SOUTHERN NEWS NOTES. 

A. C. MeComb, of Wisconsin, has bought 50,000 acres 
of land along the line of the Carrabelle, Tallahassee & 
Georgia railroad in Florida, including the mills at 
McIntyre belonging to the Thomas Lumber Company, 
and will establish a Wisconsin colony on the property. 
The Thomas Lumber Company will build new saw mills 
at points on the railroad mentioned above. 

The Crossett Lumber Company, of Hamburg, Ark., 
will probably build a saw mill at that point some time 
next spring. The company has 75,000 acres of yellow pine 
lands to which additions are continually being made. 

The Myrtlewood Lumber Company, of Wakulla, Fla., 
recently moved its entire plant to that point from Sip- 
pohaw, N. C., and will probably begin the erection of 
another mill in a few weeks. The company consists 
of William M. and B. M. Cates and manufactures the 
best Florida pine. 

William E. Farrell, of Cincinnati, Ohio, a well known 
pine and hardwood operator, has recently organized a 
new company under the style of Weber-Farrell Lumber 
Company, to operate a mill at Weber P. O., Ark., cut- 
ting red gum; it will be ready for orders about March 
30, it is expected. Mr. Farrell himself will attend to 
the Cincinnati end of the business. The past success 
of Mr. Farrell in his various enterprises will suggest 
that this business will be of importance. 

R. N. Musgrave is putting in a saw mill near Drewry- 
ville station, in Virginia, on the Southern railway. 

T. J. Youmans, of Knoxville, Tenn., has purchased a 
tract of land near Buckeye, in that state, and will build 
a mill on the property. The land is situated on the 
Southern railway. 
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THE HARDWOOD LUMBER INDUSTRY. 





Hoosier Hardwood Men in Annual [leeting—Personal Opinions of Stocks and Prospects—New 
Competition in Poplar Buying—Comparison of Two Years’ Cut and Stocks. 





THE INDIANA HARDWOOD MEETING. 


INDIANAPOLIS, IND., Jan. 17.—The third annual meet- 
ing of the Indiana Hardwood Lumbermen’s Association 
convened at 2:30 o’clock this afternoon at the Grand 
Opera house in this city. After the transaction of rou- 
tine business the convention resolved itself into what 
might appropriately be termed an “experience” meet- 
ing. Most of those present were called upon by Presi- 
dent Burkholder to tell for the benefit of the other 
members what they knew of existing conditions and 
what they thought the future had in store for hard- 
wood men. The meeting was thoroughly informal and 
appeared to be what it was in fact—a gathering together 
of old friends and acquaintances. 

President Sam Burkholder presided. He stated that 
M. M. Wall, surveyor general, of Buffalo, was desirous 
that a state deputy lumber inspector for Indiana should 
be appointed by or before the meeting of the national 
bureau of inspectors, to be held in Cincinnati, Ohio, 
January 24. It was decided after some discussion to 
secure the services of someone now in the employ of 
a lumber company, as it was believed that a man 
out of employment would very likely prove to be incom- 
petent. On motion of Secretary Buckley, a commit- 
tee of five was appointed by the president to open 
negotiations with such person as might possess the 
necessary qualifications for lumber inspector and it was 
understood that the choice of the committee would 
be appointed deputy lumber inspector at the Cincin- 
nati meeting. The following constitute the committee: 
J. V. Stimson, Huntingburg; Henry Maley, Edinburg; 
H. M. Kramer, Richmond; J. C. Wood, Muncie; W. W. 
Knight, Indianapolis. 

H. P. Rucker was introduced as representing the Pan- 
American Exposition. He advocated action on the part 
of the association favoring a state timber exhibit at 
Buffalo, and he read a set of resolutions calling upon 
the legislature for appropriation of a sum sufficient 
to insure the proper representation of the state ut the 
exposition. The resolutions were adopted. 


Election of Officers. 

On motion of Henry Maley, a committee on nomina- 
tions was appointed, composed of W. W. Garrott, Frank- 
fort; H. M. Kramer, Richmond; Charles H. Barnaby, 
Greencastle; F. M. Platter, North Vernon, and J. C. 
Wood, Muncie. The committee reported the following 
nominations and the ticket as reported was unanimously 
elected: President, Sam Burkholder, Crawfordsville; vice 
president, J. V. Stimson, Huntingburg; treasurer, Wil- 
liam §. Wickard, Indianapolis; secretary, J. M. Pritch- 
ard, Indianapolis. Directors: Henry Maley, Edinburg; 
J. C. Wood, Muncie; Charles H. Barnaby, Greencastle. 

It was suggested that as the formal business had been 
transacted the members might now informally state what 
they knew of trade conditions in their immediate locali- 
ties. President Burkholder offered each one present an 
opportunity to express his views. These expressions 
were, in substance, as follows: 


Henry Maley—There is not as much lumber in the state 
now as there was a year ago. There is plenty of it in Evans- 
ville, however, and it is nearly all oak—a large percentage of 
which is common. 

It seems as if prices ought to get better. With me, how- 
ever, the indications are that there will be no improve- 
ment. I have a large stock of lumber on hand and have been 
selling very little. I have been waiting patiently for a rise 
in prices. 

Both poplar and ash seem to be scarce. There appears to 
be plenty of common plain oak, but firsts and seconds are 
scarce. I do not think the saw mill business has been very 
prosperous during the past year. I have heard of several 
parties who are going to close up for the time being. So 
far as I am concerned, I expect to keep on doing busihess 
at the same old stand. 

H. Y. Miller—There is a little more lumber in my imme- 
diate neighborhood than there was last year. During the last 
winter nearly everything in my part of the county was 
bought up—and most of it is'on sticks yet. Little timber 
of any value is left. Most of the timber, also, is handled 
by men who are not, in the fullest sense of the word, lum- 
bermen. 


A letter was read from W. A. Bennett, who was unable 
to be present at the meeting. Mr. Bennett said in part: 


Say to all the boys for me that my faith in the demand 
and price on all hardwoods increases as the winter days 
roll by; and those who have a stock of good oak can’t have 
a better asset if average is 8-inch, but those under 8-inch 
should clean up and make no more of it. 

. V. Stimson—So far as concerns the southern part of 
this state and northern Kentucky, one could in the early 
part of last summer look out of the car window and see 
lumber piles on every hand. It is not the case now and most 
of these lumber piles have gone as a result of the portable 
saw mill business of the country. 

In Evansville many have been quarter sawing logs down 
to last year, and many have been quarter sawing logs full 
of knots. The result of that is the low grade of stuff men- 
tioned by Mr. Maley a few minutes ago. Now, however, they 
are making a good log into quartered lumber, In the matter 
of red oak the tendency is to cut all into plain stock. ‘There 
is a general scarcity of red oak north. It is said there ‘is 
no red oak of any consequence being made in either Wis- 
consin or Michigan. I do not believe the market demand for 
plain sawed red oak can be supplied. The man who buys 
quarter sawed oak in 1901 will be able to get a great deal 
better quality of stock than could have been bought in 1900 
or in 1899. 

J. C. Wood—I do not quarter saw anything that I do 
not think is a good log, and I never have. Late in the fall 
I spent some time in the New England states and in New 
York, Philadelphia and Baltimore, and as a result of my 
observations I feel confident there will be a good demand 
for good lumber this year; and unless there is more lumber 
scattered about than I have been able to locate, I think 
that if the hardwood lumbermen will just hold still and 
demand a good price they will get it. There certainly should 
be no reason for our taking a less price than the present 
one for our lumber. 

S. Burkholder—Our stock of lumber is lower than it has 
been for four or five years. This is especially true of good 


quartered oak. While there is a good stock of common it is 
pretty hard to find firsts and seconds. 

In regard to price I will say that a man who wanted five 
cars of quartered oak was quoted our regular price. He 
offered $3 less. I wired him he could not have the lumber 
except at the price we had quoted. He wired back that he 
would take it. 

Prices, in my opinion, will remain firm, and my view of the 
future of the trade is quite optimistic. 

W. W. Knight—I fully confirm the views of Mr. Burk- 
holder. Altogether we have very little lumber, but we 
have a somewhat larger supply of common than we desire. 

J. N. Reese—lI have been traveling south for the past three 
years, and I think you are all right on price. There is no 
lumber stacked up in the south as there has been in the 
past. The stuff is not down there, and you should be get- 
ting a good price. If we can sell what we have in the south 
we will get rid of the business and go into some other line. 

W. E. Talbert—lI have a little lumber and especially a little 
more of common than I should like to have. The common is 
slow selling. I have sold some poplar at a fair price, but 
there is little of it moving. I do not believe there will be 
“= immediate demand for it in a large way. 

. Watt Graham—I believe the poplar situation to be pretty 
nearly the same as that of the oak. We have made up our 
— to hold up prices if Chicago does not come down in 
prices. 

H. M. Nixon—From all the information I can gather I 
think there is considerable lumber in the south. I had the 
testimony of four southern men last week that there was 
plenty of lumber there. We have not found any trouble 
in buying lumber. 

In my opinion we are going to have a good year’s business. 
There has been a dullness in business during the past three 
months. I believe, however, that things will look up. Car 
works are busy, agricultural implement men are busy and 
furniture men are busy. 

H. M. Kramer—We have a larger stock on hand at the 
present time than we have ever had before. We have at 
Richmond quite a good lot of quartered oak—firsts, seconds 
and commons. I do not think our common runs very nar- 
row nor is it of as poor a grade as I have seen elsewhere. 
We are not selling very much, but what we are selling we 
are getting a good price for; and I believe that if we hold 
up to high prices this year we will get them, because the 
outlook is improving. 

James Buckley—There is not very much lumber in the 
immediate neighborhood of Brookville and most of it is in 
the hands of those who do not have to sell at a sacrifice. 
I do not think there is much of a surplus of good lumber. 

As the meeting was about to adjourn Mr. Buckley, the 
retiring secretary, made an appeal for new members. He 
stated that the association had at the present time but 
forty-two members, which was 100 or 150 less than what 
the membership should be. He suggested that each mem- 
ber do a little missionary work, and as new members 
could be as a rule obtained for the asking, he felt that 
each member should bring in at least one new member 
during the year, in this way insuring a growth of 100 
percent. 

Those Present. 

J. V. Stimson, Huntingburg. 

H. M. Kramer, C. & W. Kramer, Richmond. 

J. C. Wood, J. C. Wood & Co., Muncie. 

F. M. Platter, North Vernon Pump & Lumber Company, 
North Vernon. 

J. N. Woodbury, Indianapolis. 

H. M. Nixon, H. M. Nixon Lumber Company, Chicago. 

J. Watt Graham, Graham Lumber Company, Cincinnati, O. 

W. W. Garrott, Frankfort. 

W. W. Knight, Long-Knight Lumber 
apolis 

H. Y. Miller, College Corner, Ohio. 

Henry Maley, Edinburg. 

W. J. Roach, Indianapolis. 

H. E. Christian, Indianapolis. 


Company, Indian- 


STATISTICS OF HARDWOOD 

In connection with its compilation of the statistics 
of pine and hemlock output and stocks for the north- 
west, the LUMBERMAN covered as fully as practicable 


the hardwood industry as well. The results of this 
inquiry are given in the accompanying table. It will 


be noted that reports were received from 60 mills, 
which reported a total output of 939,912,000 feet for 
1900, and that they had in stock on December 1, last, 
365,993,000 feet. A comparison is given with 1899, 
but it should be stated that the statistics for that year 
were not as complete as for the one just closed, and 
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Cut. 


T. J. Christian, Indianapolis. 

George M. Waters, New Palestine. 

W. E. Talbert, Greensburg. 

A. A. Teel, Sinker-Davis Company, Indianapolis. 

John R. Walls, R. J. & B. F. Camp, White rings, Fla. 

O. Gladden, Gladden Lumber Company, Tadienapetie: 

George Pratt, Indianapolis. 

Charles H. Barnaby, Greencastle. 

J. N. Reese, Marion. 

S. Burkholder, Crawfordsville. 

<, M. Pritchard, Long-Knight Lumber Company, Indian- 
apolis. 

James Buckley, Brookville. 

W. S. Wickard, Indianapolis. 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Jan. 22.—There is a log tide in 
the Cumberland and considerable timber is coming in. 
Prices are holding their own. Inquiries are plentiful 
and business is better this month than last, although 
no spurt is manifest. A number of buyers have been in 
the city during the last week, among them John Coyer, 
representing Letaiver & Co., North Tonawanda, N. Y., 
wno was looking up hardwood bargains; F. C. Burden, 
of H. C. Corns, Detroit, Mich., who purchased considera- 
ble lumber, as did F. C. Butterworth, of R. A. & J. J. 
Williams, Philadelphia. 

Nashville dealers have been treated to competition 
lately when buying poplar on the upper Cumberland. 
Turner Link, manager of the city timber department of 
the National Pump Company, of Mound City, IIl., has 
been in this field bidding on and buying poplar. His 
company wanted 7x7 poplar squares, but could not find 
t.em at the prices he wanted to pay in this market, 
so went into the raft buying business. It is floating 
rafts down to Mound City, which is about fifty miles 
above Cairo. 

Love, Boyd & Co. report business this month better 
than last and that so far they have received 500,000 
and shipped 600,000 feet of timber. 

J. H. Baskette, manager for the Prewitt Spurr Manu- 
facturing Company, reports a constantly increasing busi- 
ness since the year began. 

There is considerable local demand for pine owing 
to new buildings going up. The new freight sheds call 
for 800,000 feet and a grain elevator for 400,000 feet. 

F. L. Andrews and others, of Coudersport, Pa., have 
purchased 40,000 acres of timber and mineral lands in 
Monroe county, Tennessee. They will build a 15-mile 
roid from Tellico Plains into this timber belt. 

The Tennessee Lumber Manufacturing Company has 
been organized at Bristol. Pennsylvania capitalists are 
interested in the enterprise, the leaders being W. 8. 
and A. W. Sheafer, J. M. Edwards and J. W. Beecher, 
of Pottsville, Pa., and C. J. St. John, of Bristol. The 
company has 50,000 acres of timber land in Johnson 
county. It will erect a large lumber plant capable of 
sawing 75,000 feet daily. Work will begin at once on 
constructing the plant and railroad facilities. 

Reports come from Westmoreland and other stations 
on the Chesapeake & Nashville railroad of a scarcity of 
cars. It is said 300 or 400 carloads of lumber have for 
months been awaiting shipment to Nashville and other 
markets. This road is a big feeder to the Louisville & 
Nashville, striking it at Gallatin, thirty miles above 
Nashville, and lumber, ties and cordwood form the 
principal freight traffic. 

The principal point of operation of the Atlantie Lum- 
ber Company in Tennessee in the future will be Har- 
riman, in East Tennessee, near which point the Atlantic 
company has furniture factories and saw mills. 


CUT AND STOCKS FOR 1900. 


therefore the comparison shown is not fully reliable. 
In one particular, however, the comparison is of value. 
It will be noted that the reported cut of 1900 showed 
an increase of 29 percent over that of 1899; the stock 
on hand at the close of 1900, however, was 68 percent 
greater than that at the close of the previous year, 
indicating how heavily the trade fell off last year com- 
pared with the previous one. However, the stock on 
hand at the present time is light compared with the 
prospective demand and should justify a strong market 
for Wisconsin woods during the year upon which we 
have entered. 
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ALONG THE PACIFIC SLOPE. 





Convention of Red Cedar Shingle Makers—Adoption of Shingle Grading Rules and Prices— 
Storms Shut Down Washington Mills—A Big Enterprise at the [outh of 
the Columbia—Another Factor in Redwood Manufacture. 





SHINGLE MANUFACTURERS MEET. 


SearrLe, Wasu., Jan. 19.—The Washington Red Cedar 
Shingle Manufacturers’ Association met in Grand Army 
hall, this city, this afternoon, for the purpose of discuss- 
ing whether the association should be continued or dis- 
banded, it being customary to take such vote once a year. 
It was decided by a vote of 115 to 13 to continue. The 
following mills were represented at the meeting: 


Atlas Lumber & Shingle Company, Seattle. 
Stimson Mill Company, Ballard. 

Eclipse Lumber Company, Everett. 

J, Kk. Loose, Snohomish. 

Hill Lumber Company, Everett. 

Snohomish Shingle Company, Snohomish. 
Sievers Lumber Company, Everett. 

A. E. Buck & Co., Monroe. 

Iowa Shingle Company, Seguin. 

Kanney & Son, Snohomish. 

Puget Shingle & Lumber Company, Conway. 
Harrington Bros. & Co., Marysville. ’ 
Smith Manufacturing Company, Marysville. 
Eggert & Johnson Company, Getchell. 

L. R. Croissaut, Seattle. : 
Marysville Shingle Company, Marysville. 
W. J. Morgan, Edgecomb. 

Belfast Manufacturing Company, Belfast. 
W. J. Munro, Sedro-Woolley. 

G. K. Hiatt, Edgecomb. 

Cole & Son, South Bend. 

Sterling Mill Co., Sterling and Machias. 

R. P. Thomas & Co., Anacortes. 

King Lumber Company, Snoqualmie. 

Canyon Lumber Company, Robe. 

John McMaster Shingle Company, Granite Falls. 
Morgan Bros., Snohomish. 

Simpson Logging Company, Seattle. 
Bratnober-Waite Lumber Company, Clear Lake. 


Others present were: W. I. Ewart, Coast Lumber 
Company, St. Paul; W. H. Gerhart, Lincoln, Neb.; W. A, 
Foster, Chicago Coal & Lumber Company, Seattle; EK. 8. 
Crull, Major-Crull Lumber Company, Davenport, Ia.;- E. 
Sievers, Seiffert Lumber Company, Davenport, Ia.; 
Emory White and J. G, Wallace, Wallace & White Lum- 
ber Company, Minneapolis, and R. I. Wilson, of Seattle. 

Vice President G. K. Hiatt presided and Victor H. 
Beckman acted as secretary. 

The continuance of the association was carried by a 
unanimous vote of those present, and the percentage of 
the vote of absentees was as above stated. The ‘election 
of officers followed, with the result indicated: 


President—G. K. Hiatt, of Edgecomb. 

Vice president—V. A. Marshall, of Machias. 

Treasurer—C. E. Patten, of Seattle. 

Secretary—Victor H. Beckman, of Seattle. 

Executive committee—R. M. Moody, of the Belfast Manu- 
facturing Company, Belfast; 8S. T. Smith, of the Smith 
Manufacturing Company, Marysville; Ff. W. Charles, of the 
Stimson Mill Company, Ballard; KE. J. McNeeley, of E. J. 
McNeeley & Co., Tacoma; Francis Rotch, of the Simpson 
Logging Company, Seattle; Ralph Metcalf, of Metcalf & 
Wade, Tacoma; J. E. Cole, Cole & Son, South Bend; C. F. 
White, of the Grays Harbor Commercial Company, Cos- 
mopolis; BE. A. Frost, of Chehalis; H. G. Richardson, of 
Olympia; the officers to act as ex-official members. 


The committee on rules for grading made its report 
and the following rules were adopted: 


Rules for grading Washington red cedar shingles, as 
adopted by the Washington Red Cedar Shingle Manufactur- 
ers’ Association on January 19, 1901. 

PERFECTIONS. 

Highteen inches, random widths, five butts, must meas- 
ure 2 5-16 inches plump in thickness when green or 2% 
inches after drying; must be well manufactured, strictly 
clear in every respect, and 90 percent vertical grain; will 
not admit any shingles narrower than 3 inches. 

PUGET A. 

Same width and thickness as Perfections; must be well 
manufactured; will admit sound knots 8 inches from butt, 
also admit bastard-sawed shingles, 16-inch shims; otherwise 
must be clear; will not admit of shingles narrower than 2 
inches. 

EUREKA. 

Wighteen-inch random widths, 5 butts must measure 2 1-16 
inches in thickness when green or 2 inches after drying. 
Must be well manufactured, strictly clear in every respect 
and 90 percent vertical grain. Will not admit any shin- 
gles narrower than 3 inches. 

SKAGIT A. 

Same width and thickness as Eureka; must be well manu- 
factured; will admit sound knots 8 inches from butt; also 
admit bastard-sawed shingles, 16-inch shims; otherwise 
must be clear; will not admit of shingles narrower than 
2 inches. 

EXTRA CLEAR. 

Sixteen-inch widths, five butts must measure 2 1-16 inches 
in thickness when green or 2 inches after drying; must be 
well manufactured, strictly clear in every respect and 90 
percent vertical grain; will not admit any shingles narrower 
than 2 inches. 

CHOICE AA, 

Same length and thickness as Extra Clear; must be well 
manufactured; will admit sound knots six inches from butt, 
14-inch work and knot hole 6 inches from butt; also bastard- 
sawed shingles, wane edge or sap, 14-inch shims, otherwise 
must be clear. 

EXTRA *A*, 

Sixteen-inch random widths, 6 butts must measure 2 1-16 
inches green or 2 inches after drying; must be well manu- 
factured ; will admit sound knots 10 inches from butt; other- 
wise must be strictly clear and 90 percent vertical grain; 
will not admit any shingles narrower than 2 inches. 

STANDARD A, 

Same length and thickness as Extra *A*; must be well 
manufactured; will admit sound knots 6 inches from butt, 
14-inch worm and knot hole 6 inches above butt; bastard- 
sawed shingles, wane edge or sap or 14-inch shims, otherwise 
must be clear. 

Shingles with the following defects are culls, and must 
not be put in any of the above grades. Rot, worm holes, 
check, shake, stub corners, tapering edges, rough, wavy, or 
unevenly sawn to conform with above. 

Highteen-inch shingles must be packed twenty courses 
per bunch, five bunches to the thousand for Perfections, four 
bunches for Eurekas, and 16-inch shingles must be packed 
twenty-five courses to the bunch, four bunches to the thou- 
sand. All shingles must we Saga in the regulation frame, 
full 20 inches in width, and no opening of more than 1% 


and 


inches is admissible in any one course. All shingles to be 
packed as closely as possible. Bands should not be shorter 
than 19% inches in length. Every bunch of shingles must 
be branded. : 

The executive committee will probably have a stencil 
association brand and appoint two shingle inspectors. 

It was the sense of the meeting that the practice of 
putting cars in transit be condemned. 

The following prices to the trade f, 0. b. mill were 
adopted : 


EGTA FR? occcsccnes $1.40 Standards ........... 90 
fT err se 1.60 CHORD Aie's.c0'0s veces 90 
Perfectiong ...<cscses 2.00 PURO Beco vsedvcsver 1.00 
WUTORRS co cccccvossees 1.85 


The above prices are not any higher than shingles have 
been selling for during two months past. The tempta- 
tion to place the prices higher, in view of the unusually 
high prices for logs, was strong, but the meeting de- 
nounced “boom” prices. 





NOTES FROM PUGET SOUND. 


SeartLe, Wasu. Jan, 19.—At the formation here of 
the Pacific Coast Lumber Manufacturers’ Association on 
January 10, James E. Bell, of the Bell-Nelson Mill Com- 
pany, advanced the opinion that it was the proper time 
to form an association on the lines of the Mississippi 
Valley Lumbermen’s and Southern Lumber Manufactur- 
er’s Associations, and the committee to whom the mat- 
ter was referred afterward presented a constitution and 
by-laws somewhat along the lines indicated, which was 
adopted and has been printed. Among the proceedings 
not formerly reported was a discussion of procuring 
legislative action to have railroad companies deduct 
freight charges for end and side’ stakes, this being left 
to a committee consisting of C. F. White, E. G. Griggs 
and J. A. Veness. Last year’s prices were readopted 
with a few minor changes on recommendation of the 
price list committee. 

Snow fell heavily last week throughout the state, fol- 
lowed by a Chinook wind and unusually heavy rains, 
endangering logs and bolts from swollen water courses. 
Owing to the storm, the shingle mills, with few excep- 
tions, were forced to shut down, with the result of a 
decidedly stiff tendency in prices. 

The cargo shipments from British Columbia last year 
were as follows: 


To— Lumber, ft. To— Lumber, ft. 
Pe |) ee 82,340,564 OS ea 1,523,627 
United Kingdom. .10,836,793 Philadelphia ..... 1,080,625 
South America .. 8,739,125 Newcastle, Eng... 632,617 
OO are 8,710,908 Fiji islands ..... 466,724 
South Africa ... 5,117,672 Mexico .......... 357,445 
SO a 1,955,368 woe 
ree 2,696,242 Total oo ee + 46,208,087 
eee 1,800,382 

The shipments by towns were as follows: 

From— Lumber, feet. 
CAMROOD dik 085505669.) be Sou ene ae 38,365,833 
NE. c.itaieas sek ank acai. Maka 20,138,612 
en rere eee ee 14,700,467 
WER NO Ss inSain es a eXéon tea 3,003,175 

DL chaktitha ican wen enuedaeees 76,208,087 


The total valuation is given at $767,121. 

The Puget Sound Saw Mill & Shingle Company, of 
Fairhaven, holds the record on shingle production in 
1900, the cut being 135,966,000. The Stimson Mill 
Company, of Ballard, is second with 113,000,000. Bal- 
lard’s shingle cut footed up 468,000,000 in round num- 
bers, 

P. KE. Parmintee, a well known shingle manufacturer 
of Granite Falls, has returned from an eastern trip. 

8. A. Buck has been appointed receiver for the River- 
side Shingle Company, of Everett. 

E. Sievers, of the Seiffert Lumber Company, Daven- 
port, Iowa, is on the sound. He will open an office here. 

J. B. Thompson, who is to represent the Atlas Lumber 
& Shingle Company, started for the east during the 
week. 

D. H. MeMullen, of the St. Paul & Tacoma Lumber 
Company, left for Minneapolis last week. 

The board of directors of the Pacific Coast Lumber 
Manufacturers’ Association will meet in this city Mon- 
day next. 

H. J. McRae, a lumber merchant of Fargo, N. D., is 
in town. 

W. H. Gerhart, a wholesaler of Lincoln, Neb., is 
in the city. 

Emory White and J. G. Wallace, of the Wallace & 
White Lumber Company, who have been on the sound 
the past month, will leave for Minneapolis next week. 





FROM THE WEBFOOT STATE. 


PorRTLAND, OrE., Jan. 19.—A site has been selected and 
preliminary arrangements made for one of the largest 
export lumber mills on the Pacific coast, at Astoria. A 
B. Hammond, the capitalist who recently invested over 
$1,000,000 in the Vance Lumber Company plant at 
Eureka, Cal., is behind the enterprise, and his represen- 
tative, W. G. Gosslin, met the people of Astoria yester- 
day and acepted a site for the mill at Tongue Point, just 
above that city, on the Astoria & Columbia River rail- 
road. The Hammond interests have already secured 
several thousand acres of fine timber land in the river 
counties which will be directly tributary to the mill, and 
as the location is but twelve miles from the ocean the 
mill wifl be in an excellent position to compete for the 


ocean lumber business. In connection with the mill a 
modern ship yard will be built, and the first work 
planned for it is the construction of a fleet of vessels to 
handle the output of the mill and a powerful tug for 
towing. The capacity of the mill will be 200,000 feet 
for ten hours’ run, 

Manager R. B. Dyer, of the Simpson mill at South 
Bend, has just returned from a trip to San Francisco. 
While there he arranged for equipping the mill with a 
pony band saw, and work on the improvements has 
already commenced, increasing the capacity of the mill 
about 20,000 feet a day. As soon as the mill at South 
Bend shall be completed the Knappton mills, which are 
also controlled by A. M. Simpson, will be equipped with 
a band saw. 

The Grande Ronde Lumber Company has contracts 
out for 20,000,000 feet of logs. They are divided up 
among the different camps as follows: Lohrn’s, 4,000,- 
000 feet; Richardson’s, 7,000,000 feet; Combs’, 2,000,- 
000; Sullivan’s, 2,000,000; Mike Nelson’s, 2,000,000; 
Reilly’s, 1,000,000; Briggs, 1,000,000, and J. Young’s, 
1,000,000 feet. 

The Pacific Northwest Box Association held a meeting 
at Hoquiam, Wash., last Wednesday, discussed the trade 
situation and listened to the report of the secretary, who 
has just returned from, an extended trip through the 
east in the interest of the association. In the evening 
the Hoquiam box manufacturers gave a banquet to the 
visiting brothers, twenty-five being in attendance. 

The Willamette river and all of its tributaries have 
been on a rampage for the past week, but are now 
quicting down. Over 1,000,000 feet of fine logs went 
sailing seaward past this city and there was such a cur- 
rent in the river that it was impossible to stop them. 

The Booth-Kelly Lumber Company, of Eugene, has 
recently purchased for $90,000 a 15,000-acre tract of 
land on the Brumbean viver, a tributary of the Willam- 
ette. It is a fine body of timber, mainly of fir, cedar 
and hemlock. The purchasers will probably move one 
of their mills into it during the coming season. 

a a a ae 


FROM THE GOLDEN GATE. 


SAN Francisco, Cat., Jan. 19.—Prices for all grades 
and kinds of lumber continue the same and there is little 
prospect that manufacturers of redwood, pine, spruce 
and tir will institute a new schedule for some time. Re- 
ceipts of manufactured lumber at this port for use locally 
or in transit to the southern ports of the state are heavy, 
but not more so than they have been for the last three 
months or more. Last year receipts were not any higher 
or more frequent than in 1899, for the dearth of vessels 
for coastwise shipments caused the absence of increase 
over preceding years. Railroads carried far larger 
amounts of pine, spruce and fir lumber to this city from 
the mills of the Pacifie northwest than for any year 
previous, Kxport shipments from California were heavy 
and larger than for 1899, but the Washington mills com- 
pletely outclassed them in this class of shipments. An 
interesting feature is that referring to the Philippine 
shipments of 1899 and for the year just closed. Wash- 
ington mills in the former year shipped about 900,000 
feet to our new possessions in the Pacitic, while 1900 saw 
over 4,000,000 teet shipped to these ports, a heavy in- 
crease, Redwood manufacturers will have to look to 
their laurels or else yield the palm to their manufactur- 
ing brethren of the north. Redwood is not as popular in 
the Pacific ocean countries, owing to climatic and insect 
influences, but there is no apparent reason why redwood 
manufacturers should not be able to increase their export 
shipments to a considerable amount in 1901. 

Advices from Honolulu show that there has been a 
voluntary reduction on the part of local dealers in prices 
prevalent for lumber sold in the islands and manu- 
factured on this coast. Lewers & Cook, the largest and 
best known lumber firm in the Hawaiian islands, made 
this unusual reduction because of the present lower cost 
of transporting lumber to the islands. Many sailing vessels” 
which have been tied up in other lines of trade have re- 
entered the lumber carriage routes and freight rates have 
fallen in consequence. ‘The reductions in prices have 
been anywhere from $1 a thousand on lower grades to 
$2.50 on better ones. Other manufactured materials in 
the lumber trade have felt the same reduction. 

The most important movement in lumber interests of 
this state during the past week is the rumored erection of 
another large redwood mill on the line of the present 
extension of the California-Northwestern railroad, in 
Mendocino county. This road is building about twenty 
miles further from Ukiah into the heart of the redwood 
belt of the coast and intends to go even further toward 
the coast if the conditions indicate proper support for 
the freight department. The twenty miles now mapped 
out will be finished in July and the road will then be at 
Willits. Here it is that the projected new mill will be 
erected, for the redwood timber thereabouts is some of 
the best in the state. This plant means a great deal to 
coast manufacturers of redwood, for the nearness of the 
railroad will admit of shipping the lumber overland with 
only one handling and the original cost of redwood for 
eastern shipments will be greatly reduced. 

The mountain mills in the California white and sugar 
pine belt are even now making preparations for the com- 
ing season’s work. Every current indication would sug- 
gest that the new year will be the greatest in the history 
of lumbering in the great Golden state. 





A PRICE LIST PROMULGATED. 

At the meeting of the Pacific Coast Lumber Manu- 
facturers’ Association held at Seattle, Wash., week 
before last a price list was established, which all mem- 
bers of the association have agreed to follow. Prices 
were fixed as follows: 

Fir flooring, 1x4 or 6-inch, 12 to 16 feet, No. 1 clear $20, 
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No. 2 clear $19. 1%4x4 or 6-inch, 12 to 16 feet, No. 1 clear 
$23, No. 2 clear, $21. 

Fir ceiling, %x4 or 6-inch, 12 to 16 feet, No. 1 clear $14, 
No. 2 clear $12; %-inch same, No. 1 clear $15, No. 2 clear 
14; %-inch, same, No. 1 clear $15.40, No. 2 clear $14.40. 

Fir stepping, 144, 1% or 2-inch, dressed and nosed, 8, 10 
or 12-inch, 12 to 16 feet, No. 1 clear $25, No. 2 clear $22. 

Vir finishing, sls or s2s, 1x4 to 12-inch, 12 to 16 feet, No. 1 
clear $18, No. 2 clear $15; 144x6 to 12-inch, 12 to 16 feet, 
No. 1 clear $20, No. 2 clear $17; 1144x6 to 12-inch, 12 to 16 
feet, No. 1 clear $20, No. 2 clear $17. 2x8 to 2x12-inch, 12 
to 16 feet, No. 1 clear $20, No. 2 clear $17. 

Red cedar bevel siding, 44x6-inch, 12 to 16 feet, No. 1 
clear $17.50, No. 2 clear $16.50; %4x4-inch, 12 to 16 feet, 
No. 1 clear, $17.50, No. 2 clear $16.50. 

Red cedar ceiling, 3x4-inch, 12 to 16 feet, No. 1 clear 
$18.50, No. 2 clear $17.50; 5x4-inch, 12 to 16 feet, No. 1 
clear $20, No. 2 clear $19. 

Fir wagon bottoms, per set, 13-16x38-inch face, D. & M., 
11 feet 90 cents. 


The above prices were practically the same as were 
put in force several months ago at an informal meet- 
ing of the lumber manufacturers of the Pacific coast, 
but now that the organization has been effected and 
the prices officially adopted it is expected they will be 
closely adhered to. 





PACIFIC COAST NOTES. 


It was announced in the LUMBERMAN two weeks ago 
that the American Mining Investment Company was 
building a saw mill at Curlew, Wash. Later information 
is to the effect that this plant, which is entirely new, will 
have a lumber capacity of 35,000 feet a day and a 
shingle capacity of 75,000, and will also have lath and 
planing mills. The company will put in a machine shop 
on a small scale to do its own repairing. The mill is 
located on the Kettle river, and will be busy for some 
time cutting out railway timber, ties ete. The plans 
of the company contemplate the erection in the early 
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LONDON RETROSPECT FOR 1900. 
(From our own correspondent.) 
Lonpon, ENGLAND, Jan. 9.—The following details show 
the amount of wood goods imported into the United 
Kingdom during 1900 and their value in dollars: 


HEWN. 


From— Loads. Value. 
gy OE EE Te OS ee 607,345 $ 5,693,285 
Sree Creer re ee 541,820 4,037,405 
1 OE Aer ret car 347,445 2,749,160 
COPIERS: ccc dered secvadevedans 272,769 38,638,595 
United States of America ........... 180,328 4,484,595 
Britian Hest Indies ....cccccccssece 58,789 3,659,210 
(0 eee rear ae eae ee er 113,843 3,029,210 
PRI WINONIOE ook nth 6 6eeeemwstes 998,787 5,131,050 

Total ..ccccaccccccsccececesccDp Ashlee $82,823,825 

ists 1,724,745 $24,273,600 
seebuvs dvesweeeenkt erent 724,745 24,273, 
TR aeslneteteqeiatata de apc el 11866.936 24,368,965 
PR aa a aig ee He eRe 492,919 6,021 1695 
8 AmericR ..ccccess 729,370 12,417,4% 
sear —_— tees we " Lhe dk teecon mane 1,688,033 23,188,270 
Other countries .....ccrsccccccecce 131,278 ‘ 2,262,745 

WORE ce ciccecse Ck ewer teas Cebees 6,633,281 $93,532,695 
Staves of all kinds, loads........... 145,279 3,612,300 
Mahogany, tonS ......---seeeseeees 89,598 4,132,600 
Other furniture woods, tons......... 192,335 5,886,795 


The total quantity of timber of all kinds received 
during the past year thus works out at 10,181,000 loads, 
the estimated value of which is 27,877,000 pounds, or 
$139,385,000, the largest import on record with the excep- 
tion of that of 1897, when about 10,198,000 loads were 
received. But the value of the 1900 import was about 
$16,000,000 more than that of 1897. The chief inference 
to be drawn from this, of course, is that those who have 
come out best from the year’s trading are the exporters, 
and no doubt these gentlemen have fared better than 
the importers on this side. Although the importation 
has reached such large figures from the chief wood ship- 
ping places—Canada, Norway, Sweden and Russia— 
arrivals during the last three years have practically 
been the same, The only country from whence timber 
imports have increased is the United States, the quan- 
tity of sawn timbers from this source having reached 
729,000 loads as against 537,000 loads in 1899 and 639,- 
000 loads in 1897, the record year. ‘The bulk of this 
consists, of course, of pitch pine timber, but arrivals 
of American hardwood, which all through the year were 
on a large scale, largely helped to bring the total imports 
from the states to the figures now shown. Exports from 
Canada were slightly less than the previous year, the 
output of sawn timbers being 1,688,000 loads as com- 
pared with 1,754,000 loads. But these figures would 
largely have been increased but for the fires at Ottawa 
last spring. Mahogany, too, shows a total of 89,000 
tons, or about two and a half times what it was in 
2895, showing the great increase in the demand for 
this wood. 

Trade. 


For the first half of 1900 business was conducted 
upon an exceedingly profitable basis and importers were 
able to turn over the goods held over from 1899 at 
prices which continued to improve as the months went 
by. It is true that demand fell off to some extent. 
Builders, especially those of the speculative class, were 
unable to pay the prices demanded of them, but this 
was no source of alarm as other outlets were provided. 
The market was further helped by the nonarrival of 
the new season’s goods which were not shipped because 
importers refused to pay the increased freight charges 
demanded, consequent upon tMe South African war hav- 
ing taken otherwise available tonnage out of the mar- 


summer of a sash and door manufacturing plant, the 
machinery for which, however, has not yet been pur- 
chased. 

During the year 1900 the Lake Whatcom Logging Com- 
pany’s two camps turned out about 22,000,000 feet of 
logs. 

The Pacifie Coast Lumber & Furniture Manufacturing 
Company has bought 4,000 acres of timber land near 
Corbin, Ore., containing about 75,000,000 feet of oak, 
besides fir, maple, cedar and other valuable woods. The 
company will establish a large plant with drying kilns 
etc. at Berkeley, Cal., where a site of thirty acres has 
been purchased, having a water frontage of over half a 
mile and being skirted on one side by the Southern Pacific 
Company. The capital stock of the company is fixed at 
$1,000,000. 

It is reported that C. H. Payne, of Sheboygan, Wis., 
a member of the Wisconsin state senate, will shortly 
build a large saw mill in Whatcom county, Washington, 
where he owns a tract of timberland. 

The Colonial Steamship Company, of New York and 
Seattle, has established a line of freight steamers to 
run between Seattle and Manila, the first to sail some 
time in April. A second line is in contemplation by the 
China Mutual Steamship Company. The ships will 
carry grain, lumber supplies and manufactured articles 
from Puget sound to the orient and back, carrying on 
the return voyage hemp and hardwood. 

The Sand Point Lumber Company, of Sand Point, 
Idaho, has sold its property to the Humbird Lumber 
Company, a Washington corporation, in which Frederick 
Weyerhaeuser is a large stockholder. The Sand Point 
company is now building a shingle mill on Lake Pend 
d’Oreille, in addition to its large plant at Sand Point. 
T. J. Humbird will be manager of the concern. 


ket. It was not until July that importers found them- 
selves bound to face the freight market and hastened to 
secure suitable tonnage. The result of this was that 
in August the imports reached large proportions and 
during September and October they grew to such a pitch 
that the dock ‘companies were hopelessly incapable of 
dealing with the goods consigned to them and it will 
be months before importers will be able to get at the 
goods which arrived on the docks three months ago. 
Prices gave away at least £1 in October and a further 
drop was experienced in November, the result being 
that the good business of the first half of the year was 
completely nullified by that of the last three months 
and buyers are quite indifferent as to buying next sea- 
son, 


London Docks Stocks. 

It was obvious from the heavy importations of the 
last four months of the year that the stocks on London 
docks at the end of the year would be large and this 
proved to be the case, the figures being as follows: * 


1900, pieces. 1899, pieces. 

ROR IRs a as ova ooo wee ee aale 2,572,440 1,519,556 
BRIGG DRETORE 6. nc ccc cccvciccace Eye 3,484,359 
ROUGM DOGGER cn cccciesccceosscce GE 8,634,261 
PU ob ce dekh eres ee Cea 8,779,979 9,326,369 
Pine deals and battens ........... 1,243,901 1,475,605 
Spruce deals and battens ......... 1,952,153 1,276,149 
PIG GOOD 6c kv aécedelkcuwes 101,975 63,569 
OURO kcmek ate sarees teas 23,472,924 20,779,868 


A surplus of about 20 percent when the figures of 1900 
are compared with 1899 is a somewhat serious item 
and one which importers have to reckon with. With 
the exception of pine deals and flooring the increase 
is a general one all around. Baltic deals and battens 
are of course more heavily held than any other class 
of goods, while the stock of rough boards, including the 
imports from Canada, is also much swollen. The out- 
look for holders of these goods is anything but satis- 
factory, although the fall in prices should further 
stimulate the consumption, which during the year has 
been about 35,000 standards below that of the last 
year, the figures being 337,000 standards as compared 
with 372,000 standards during 1899. The consuming 
power of the market has thus been brought practically 
back to 1897 and comparing the prices ruling then and 
now it is doubtful whether conditions support the 
present high prices. 

Pitch Pine. 

As already stated, about 89,000 pieces of sawn pitch 
pine came to hand in 1900 as compared with 45,000 
pieces during 1899 and 84,000 during the record year, 
1897. Arrivals in 1899 were abnormally small, conse- 
quently the London market was almost bare of sawn 
timber at the beginning of 1900. Importers who were 
able to get cargoes across during the first three months 
of the year are in the fortunate position of being able 
to dictate almost their own prices. Business was severely 
checked, buyers using substitutes wherever possible, 
but pitch pine is a wood that is always popular and 
therefore the demand can never be reduced below a cer- 
tain level. In April, however, the inevitable rush of 
shipments made its appearance and as the wood was 
able to be put into consumption speedily prices fell 
away at once and continued at a normal level up to the 
end of the year. The stock at the end of the year 
was about 15,000 loads, which although nearly two and 
a half times what it was at the corresponding date last 
year is below the average of the last four years. At 
the time of writing there is good demand for pitch pine 
and values should rise again in the next four months. 
The import of lumber has been small—490,000 feet, or 
about half the average of the last two or three years, 
the bulk of the cut stock coming to Europe going as 
usual to the continent. Prices have fluctuated very 
much all through the year without apparently a rea- 
son, though on the whole they have ruled fairly satis- 
factory, but the business has been a difficult one to 
handle, 


FROM THE DOMINION. 


Orrawa, ONT., Jan. 19.—The revenue derived by the 
Ontario crown lands department during the past year 
was nearly $1,500,000, or $200,000 more than the pre- 
vious year, the increase entirely due to the great activ- 
ity of lumbermen. 

The Ottawa Lumber Company has contracted for the 
sale of a portion of its output at the Rouge mills, Que- 
bee, amounting to about 6,000,000 feet b. m. Although 
there was a report to the effect that the European 
spruce market had weakened, the above sale was made 
to English dealers from whom the company received 
an advance of $1.25 a thousand feet over last year’s 
prices. 

E. H. Lemay, lumber’ merchant of Montreal, has 
purchased the extensive lumber mills and plant of 
McLachlan Bros. ,of Arnprior, Ont., which gives him 
control of four of the finest mills in the dominion. 

Mr. Beecher, lumber dealer of Vancouver, B. C., is 
in Ottawa, for the purpose of inducing the government 
to place a duty on lumber entering Canada from the 
United States equal to the duty on lumber going from 
this country to the United States. The manufacturers 
of lumber on the Pacific coast have strong competition 
from the United States, and Mr. Beecher wants to 
offset this. If the duty on importations of American 
lumber were raised the northwest and Manitoba mar- 
kets might be supplied from either British Columbia or 
Ontario. An effort has frequently been made to increase 
this duty, but the Manitoba and northwest farmers have 
always rebelled and were able to stay the hand of the 
government hitherto. 

There would appear to have been increased activity 
in the manufacture and sale of building material during 
the past year. That the timber industry is keeping 
pace with the opening up of the country is evidenced 
by the fact that 306 licenses to cut timber over an area 
of 3,610 square miles were issued during the year, as 
compared with 151 licenses and an area of 1,551 square 
miles in 1898-99. In Manitoba the saw mills have been 
run to their fullest capacity, the output being about 
24,000,000 feet, an increase of 4,000,000 feet over last 
year. The output in the territories was 13,510,287 feet, 
in the fir belt in British Columbia 29,684,000 feet and 
in the Yukon territory about 9,000,000 feet. In addition 
to the lumber sold by mill owners in Manitoba, it is 
reported that 132,669,000 feet of lumber were sold in 
that province and at points as far west as Regina, the 
bulk of which came from the mills at Lake of the Woods 
and Rainy river. Although shipments from the United 
States continue large, there has been a falling off as 
compared with last year’s business. The total revenue 
received from timber in Manitoba, the Northwest Terri- 
tories, British Columbia and the Yukon territory up to 
July 1, 1900, was $1,861,785. 

In an address this week at Toronto, Ontario, before 
the Canadian Institute, E. Stewart, dominion superin- 
tendent of forestry, pointed out that in addition to the 
vast areas of timber lands under control of provincial 
governments there are in the northwest, north of the 
prairie region, 1,186,000 square miles of timber lands 
under control of the dominion government. Probably 
few Canadians have ever imagined that there were such 
large areas of timber in the northwest, which is usually 
regarded as prairie country. 

With a view to preserving the timber resources of 
the northern districts of Ontario, the government of 
the province intends to establish new forest reserves 
north of the Temiscamingue district and along the 
hight of land. It is the ultimate policy of the govern- 
ment to make into a practically inexhaustible forest 
reserve the whole of the timber belt along the hundreds 
of miles of the hight of land in northern Ontario, 
because of the desirability of maintaining a mammoth 
pleasure resort and of preserving timber surrounding 
the head waters of many rivers rising in the region, so 
as to regulate the rainfall and flow of water. A few 
days ago the Ontario government set apart a large 
section of land surrounding Lake Temegami and Lake 
Lady Evelyn as a forest reserve. The location of these 
lakes is to the west of the upper Ottawa river. The 
net result of the government’s action is to withdraw 
from settlement an area of about 1,400,000 acres. Until 
thet government may see fit to grant special permission, 
no one will be allowed to cut timber on this area, 
although there is said to be over 5,000,000,000 feet 
of white pine thereon; but should this be done part of 
the plan will be to reforest what is cut over. Previous 
to the present, there were two, but very much smaller, 
forest reserves in the province. One is in the rear of 
Addington and Frontenac counties, containing 80,000 
acres, and the other on the point of land ending in Thun- 
der cape, Lake Superior, comprising 45,000 acres. On- 
tario has now the largest extent of forest reserve of 
any country in the world. 





IN KING EDWARD’S DOMAIN. 

Victoria, B. C., Jan. 19.—The provincial government 
of British Columbia has granted a continuation of the 
recently suspended rebate on the duty of 50 cents a thou- 
sand on timber suitable for shingle export, and an associa- 
tion has been formed by which the output of all the mills 
on the lower mainland may be handled and placed on the 
market to the best advantage. At present the annual 
capacity of the mills represented by the association is 
about 400,000,000 feet, and as this is more than can 
easily be disposed of, the association will restrict the 
output, and a scale regulating the cut of each mill has 
been drawn up and acepted by the. mill owners. J. G. 
Scott, of New Westminster, B. C., president of the North 
Pacific Lumber Company, of that city, will have charge 
of the output of all the mills and will not operate his 
own shingle mill, the association guaranteeing him 
greater remuneration to keep it closed. 
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The Record. 


Alabama. 
Fitzpatrick Lumber Company has engaged 





Ressemer-—The 
in business. 

Birmingham—The 
is out of business. 

Creola—The Creola Lumber Company 
by Charles Anderson, of Greenville, Va., 
of Rosemount, Ohio. 

Decatur— Ringemann & Co. 

Heflin—Simmons & Bagwell have 
Simmons Lumber Company. 

Mobile—-The Fonde Building 
porated to succeed Fonde Bros. 
interest in the Dixie Mill Company. 


Randolph Lumber & Milling Company 
has been organized 


and C. M. Kirk, 


have sold out to B. Cranford, 
been succeeded by the 


Company has been incor 
J. T. MeGowan has sold 


Arkansas. 
Nogales—Roy & Titcomb have incorporated under the 
same name, with capital stock of $250,000, 
California. 
Fair Oaks—C,. H. Slocum will establish a lumber yard. 
Colorado. 


Boulder—The Woollett & Brown Lumber & Supply Com- 
pany is out of business. 


Delaware. 


Wilmington—The 8S. L. Baynard Company has been in- 
corporated with capital stock of $50,000. 
Florida. 
McIntyre—The Thomas Lumber Company has sold saw 


mill to A. C. MeComb. 
Tampa—The Johnson-Cole Company 
rated with capital stock of $25,000. 
Georgia. 
The Beach Lumber Company has engaged in bus!- 


has been incorpo- 


Beach 
ness. 

Darien—The Minnesota Lumber 
corporated with capital stock of $20,¢ 


ro aaa has been in- 


Pelham—-The E. A. Rogers laer ‘Company has been 
incorporated. 
Idaho. 
Lewiston—-W. E. Parker and F, FE. Fleener, of eg 


Ore., have purchased one-half interest in the mill of J. 
Harrington. 
IHinois. 

The Chicago & Riverdale Lumber Company 
has been succeeded by the Blue Island Lumber Company, 
incorporated, with capital stock of $5,000, by Samuel M. 
Wilson, John Lau and E. H. Rumbold. 

Cairo—The W. E. Smith Lumber Company has been in- 
corporated under the laws of Illinois with capital stock of 
25,000. 
” Catlin -N. IE. Holden has engaged in the lumber business. 

Chicago—The Dewar-Underwood Company has engaged in 
the wholesale hardwood commission business. John C, 
Haring has engaged in the sash, door and blind business 
Harrison & Lowe have engaged in the commission lumber 
business. ‘The Sawyer-Goodman Company has closed oul 
office here.——The C. B. Kelley Company has added gen- 
eral hardwood lumber and tie business, with yard at New 
port, Ark.——A. T. Studt & Co. have engaged in the 
wholesale hardwood lumber business. S. W. Wyatt has 
engaged in the lumber business. 

Cowden—Fritts & Kessler have dissolved 
The business is continued by J. W. l’ritts. 

Lincoln—B. P. Andrews bas sold out to the Alexander 
Lumber Company, Mount Carroll. W. P. Rhodes has sold 
out to Rhodes Bros. 

Maquon—James C, 
sook. 

Nashville—M. Smith 
Deuker. 


Blue Island 


partnership. 


Simpson has sold out to C, FE. Hart 


has been succeeded by Smith & 


Paris—Frank and red Foley have leased the saw mill 
of M. F. Foley & Son and will continue its operation. 

Salem—H. L. Evans & Co. have engaged in the lumber 
business, 

Savanna—Rhodes Bros, have sold out to W. P. Rhodes, 
who will continue the business. 

Stronghurst—The Loomis Lumber & Coal Company has 
changed name to the Black & Loomis Company. Also at 


Media and Smithshire. The headquarters will henceforth 
be at Dallas City. 

Thompsonville—Puckett & Thompson have been succecded 
by T. G. Puckett & Co. 

Tilden—R. K. Torrens has engaged in the lumber business. 

Waggoner—S. E. Gerlach & Co. have been succeeded 
by R. W. Ripley. 

Indiana. 

Clayton—Richardson & Campbell have been succeeded by 
D. M. Richardson. 

Clifford—John Newton is out of business, 

Coal City—George O. Mitten has sold out. 


Hymera—The Hymera Lumber Company has engaged in 
business. 
Vincennes—-E. F.. Tindolph has engaged in the lumber 
business. 
lowa. 


Dundee—H. C. Ehrke & Co, 
& Kleinsorge, F. C. Kleinsorge having bought 
terest in the business. 

Des Moines—The Century Lumber 
incorporated by Charles Weitz, 

Ww fool. capital stock, $20,000. 

Cambridge—Pauls Bros. 
Neely Lumber Company. 


have been succeeded by Ehrke 
one-half in- 


Company has been 
James Watt and William 
sold out to the 


have Bryant- 


Donahue—Christian Mueller & Sons have sold out to 
G. F. Burmeister & Co. 
Elwood-—E. G. Franklin & Co. have been succeeded by 


. Correll’s interest. 
Company has been 


EB. G. Franklin, who has bought out D. H 
Humeston—tThe George King Lumber 
succeeded by Frank McWilliams. 
Inwood—W. F.. Benedict has sold out interest in the firm 
of Lamb & Benedict. 
Marathon—W. J. Bruce & Co. have sold out. 
Rossie-—Brandon Bros. Lumber Company has engaged in 
business. 
Waverly—J. C. Garner 


has sold out to the Chapman 


Lumber Company.——-The Sumner Planing Mill Company 
has been incorporated with capital stock of $40,000. 
Kansas. 


Kansas City—The Soper Planing Mill Company has sold 
out. 

Onaga—The Onaga Lumber Company has bought out the 
Star Lumber Company. 

Ottawa—C, Constant has been admitted to the firm of 
8S. B. Rohrbaugh. 

Wichita—The West Side Lumber Company has been or- 
ganized by W. F. Bradshaw and §S. 8. Kensler. 

Kentucky. 

West Point—W. T. Smith has been succeeded by 

A. Myers. 


J. W. 


Maryland. 

Baltimore—P. A. Coniff has been succeeded by P. A. 
Coniff & Co. 

Michigan. 

Atkinson—John K. Stack has sold his interests in the 
Metropolitan Lumber Company to John Corcoran and T.. G. 
Atkinson, of Escanaba. 

Benton Harbor—Berkheiser & Moore have dissolved part- 
me ld—H. 

ssfield—H. B. Hathaway has been succeeded by Mallor 
Stevens & Co. . “i 


Detroit—Max L. Pease has engaged in the commission 


lumber business. 
Kast Tawas—C. D. Bennett & Orville Bennett have built 
Snitzler 


a shingle mill. 

Iredonia— 

Grand Rapids—-Harvey Wonderly has engaged 
wholesale hardwood business. 

Minnesota, 

Correll—The Richardson & Wilson Lumber Company has 
sold out to the Hennepin Lumber Company, of Minneapolis. 

De Graff—Allen Heimer has sold out to the Sylvester 
Lumber Company, of Minneapolis. 

Kcho—Christian & Sommerville have sold out to the 
L. Lampert Lumber Company. Also at Bellview and Delhi. 

Hendricks—-The Dawson Lumber Company has sold its 
yard to the Dakota Lumber Company.———The Laird-Norton 
Company has sold out to the Laird-Norton Yards. 

lairfax—-George Anton has bought an interest in the Har- 
rison E. Walker Lumber Company. 

Minneapolis-—J. F. Barnard is out of business. 

tii Bliss & Senescall have established a planing 
mill, 

St. Peter 


Bros. have established a saw mill. 
in the 


Alva Pettis has engaged in the lumber business. 
Mississippi. 

Grenada Lumber Company has been incor- 

Allen, M. A. 


Grenada—The 
ported with capital stock of $10,000 by W. H. 
Easterling and Felix May. 

‘ Hattiesburg—George W. Smith will establish a hardwood 
actory. 

Meridian—-The Mitchell & Rowland Company, of Toledo, 
Ohio, has opened an office. 

Winona—-The Winona Lumber 
ported with capital stock of $10,000 by R. F. 
Ivasterling and Felix May. 

Missouri. 
Schoenberg has been succeeded by the 
Fr. EK. Schoenberg Manufacturing Company, incorporated, 
with capital stock of $8,000.———The Columbia Cooperage 
Company has been incorporated with capital stock of $20,- 


Company has been incor- 
Gayden, M, A. 


St. Louis—F. BE. 


000, The Hogg-Perkins Lumber Company will incorpo- 
rate with capital stock of $14,000. The M. J. Heller 
Lumber Company has surrendered charter and will be op- 


the old style and manage- 


erated as a copartnership under 
engaged in the hardwood 


ment. Moore & Young have 


lumber business. 
Nebraska. 
Friend—8. J. Whitten has been succeeded by Whitten & 
Newcomb. 


Ilowell--George W. Heun has engaged in the lumber 
business, 

Indianola—George C. Hill has been sueceeded by E. G. 
Caine, 

Omaha—The Alfred Bloom Company has been incorpo- 
rated with capital stock of $50,000. €. N. Dietz has 


incorporated as the C., N, Dietz Lumber Company, with capi- 
tal stock of $500,000. 


New Jersey. 


Plainfield——D, C. Ivans & Co. have been succeeded by 
PD. C, Ivans under the same style. 
New York. 
Brooklyn—The Bay Ridge Lumber Company has_ been 
incorporated with capital stock of $4,000 by C. VP. Reid, 


Rn. L. Reid and Edward Orrell, 
Cadiz—Ensworth & Carter have established a saw mill. 
Klmira—C, P, Johnson has established a planing mill. 


Gewanda—Falk & Dean have been succeeded by C. P. 
Dean. 
Modeltown (near)—-Ira M. Rose will build a stave mill. 
North Carolina. 
High Point—The American Lumber Company has been 
incorporated with capital stock of $40,000. 
Jonesboro—W. A. Thomas, EF. P. Snipes and J. Alton 


McIver have organized a company for 
sash, doors and blinds with capital stock of $10,000, 

Statesville—The Star Manufacturing Company has_in- 
corporated with capital stock of $10,000, 

Raleigh—The German- American Land Company has been 
incorporated by Adolf Kalischer, H. C, Brown and T. B. 
Womack, with capital stock of $200,000, and will erect 
woodworking and other lumber mills. 


North Dakota. 
Ellendale—George S. Brainerd has engaged in the 
ber business. 
Ohio. 


Canton—The Canton Lumber oe has 
porated with capital stock of $10,00(¢ . 

Cincinnati—The Globe-Wernicke has increased 
capital stock to $2,500,000..——Bennett & Witte mg sold 
one-half interest to BE. T. Bennett & Co., of Memphis, Tenn. 
No change in name. 

Circleville—Philip Hernstein has been succeeded by Hern- 
stein Bros. 

Crestline—A. Morehead is reported closing out. 

East Liverpool—The Sherwood Lumber Company has been 
incorporated with capital stock of $4,800. 

New Waterford—tThe A, I. Bretz Company has been suc- 
ceeded by the Enterprise Planing Mill Company. 

Oxford—G. W. Lewis has engaged in the lumber business. 

Portsmouth—The Portsmouth Panel & Veneer Company 
has been incorporated with capital stock of $50.000, 

Springfield—The Woliston Wilder Company has been in- 
corporated with capital stock of $15,000, 


Oklahoma. 

Alva—H. K. Bickford has been succeeded by the 
Bickford Lumber Company. 

Chandler—The Long-Bell Lumber 
to the Gloyd Lumber Company. 

Shawnee—The Shawnee Lumber 
corporated with capital stock of $10,0 

Weatherford—The Holloway aor 
gaged in business. 


lum- 


been incor- 


H. K. 
‘Company has sold out 
Company has been in- 
Company has en- 


Oregon. 


Baker City—The Sumpter Valley Lumber 


Swenpany has 
been incorporated with capital stock of $50.00 


Waldo—O’Brien & Watson have fore esbiry ‘a saw mill 
Pennsylvania. 

Indiana—Orr & Calhoun have been succeeded by J. L. 

rr. 

Philadelphia—Smith 8S. Frambes has engaged in the 


wholesale lumber business. 

Pittsburg—Cook & Fair have been succeeded by Cook & 
Calvin, W. A. Fair retiring. 

Pottstown——The Tennessee Lumber Manufacturing Com- 
pany has been organized, with branch at Bristol, Va.. and 
mill at Damascus, Va., by William LL. and J. W. Sheafer. 


South Carolina. 

Georgetown—The Atlantic Coast Lumber Company has 
been incorpcrated with capital stock of $1,000,000 by L. A. 
Hall, of Bay Mills, Mich., and R. L. Montague. 

Lexington—The Lexington Lumber Company has been in- 
corporated with capital stock of $5,000 by James BE. Hen- 
drix, Alfred J. Fox, E. B. Roof and J. M. Craps. 

South Dakota. 

Roscoe—M. L. Lightner has sold out to the Lamb Lumber 
Company. 

WwW aubay—H. W. Wayland & Co. have sold out. 

Tennessee. 

Lebanon—W. 2 Paige has sold out to W. T. Bruer & Son, 

a | ra B. Benedict h i 
ashville—. enedict has withdrawn 
of Benedict Bros. NPP Th, eta 


the manufacture of 


Newport—George M. Spiegle, of Philadelphia, will open 
a lumber yard. 

- Sherwood—Barnes Bros. have been succeeded by A. J. 
arnes. 

Memphis—E. T. Bennett & Co. have sold one-half interest 
to Bennett & Witte, of Cincinnati, Ohio. No change in 
name. 

Monterey—W. Cooper has discontinued business. 

Columbus—Jones & Vaughan have been succeeded by N. 
IF’. Vaughan. 

Texas. 

Cleburne—W. a Ward has withdrawn from the business 
of A. C. Ford & € 

Liberty Hill—The D. D. Forman Estate has sold out. 

Plano—The Overaker Lumber Company is out of business. 

Shiner—Flato & Son have engaged in the lumber business. 

Virginia. 

The Tennessee Lumber & Manufacturing Com- 
pany has been organized by William L. and J. W. Sheafer 
and will establish branch here. 

Newport News—The Newport News Ladder Company has 
been incorporated. 


Bristol— 


West Virginia. 
Rowlesburg—TP. A. Coniff has been succeeded by P. A. 
Coniff & Co. 
Washington, 
Granite Falls—John McMaster & Son have sold shingle 
mill to the H. B. White Lumber Company. 


Wisconsin. 

Ashland—The Pope Lumber Company has sold saw mill 
to the John Schroeder Lumber Company, of Milwaukee. 

Alma Center—The N. C. Foster Lumber Company has 
sold out to E. V. Buckley. 

Bibon—Lien-Neally Company has sold saw mill to Chi- 
cago Lumber & Coal Company, of St. Louis, Mo. 

Bolt—P. Engeldinger is advertising plant for sale. 

Chili—The Galloway Lumber Company has sold out to 
W. H. Ford, of Chicago. 

Escanaba MacGillis & Gibbs, of Milwaukee, 
lished a yard. 

Kdmunid—J. H. Vincent has sold lumber yard to Olver 


have estab- 


sro 

iwenkee—2. S. Streeter has been succeeded by FE. 8. 
—— & Co.—Robert Blackburn has been succeeded by 
Kk. S. Streeter & Co. 

Spooner—H, Swartz has established a saw mill. 

West Superior—The Mills & LeClaire saw mill has been 
sold to Bright & Cheney, of Black River Falls. 


Manitoba. 


Killarney—McNaughton & Ramsay have dissolved part- 
nership, James McNaughton retiring. 





NEW [IilILLs. 





Alabama. 

Birmingham—wW. C. Smith, of Woodlawn, will establish 
a box factory. 

Creola—The Creola 
band saw mill. 


Lumber Company will establish a 
California. 
Berkeley—The Pacific Coast Lumber & Furniture Manufac- 
turing Company will build a large plant. 


Willetts—-A. W. Foster and others will build a saw mill. 
Florida. 
Gabriella—Lucas & Burkett are building a saw mill. 
Tallahassee—E, Lloyd Thomas, of McIntyre, will build a 
saw mill. 
Wakulla—The Myrtlewood Lumber Company will build a 
saw mill, i 
Georgia. 
Athens—-W. A. Pledger and J. N. Von der Lieth will build 


a planing mill. 
Cartersville—-Puckett & Field will erect a planing mill. 
Idaho. 
Sand Point—The Sand Point Lumber Company is building 
a shingle mill on Lake Pend d’Oreille 


lowa. 
Wapello—-W. 8S. Isett will build a planing mill. 
Louisiana. 
Lutcher—The Cameron Lumber Company will, it is re- 


ported, build a mill near Gramercy. 
Maine. 
Mayo will build a heading factory. 
Massachusetts. 
Moore’s Corner—J. W. Watson will build a circular 
mill, 
Orange 


I'ryeburg-—L. 


saw 


The 8. D. Monro Company will build a saw mill, 
Michigan. 
Kast Tawas—C. D. and Orville Bennett have completed a 
shingle mill. 
Kredonia—Snitzler Bros, have established a saw mill. 
South Haven—Berkheiser & Moore will rebuild plant. 
Vanderbilt—Hixon & Olds have built a hardwood mill. 
Minnesota. 
Granite Palls—Hall & Chappell are building a_ shingle 
mill. ~T. K, Robe is building a saw mill. 
Mesaba— -R. F. Olcott, of La Crosse, Wis., it is reported, 
will build a saw mill, 
Stewart—Bliss & Senescall have built a planing mill, 
Nebraska. 
Seo Alfred Bloom Company will build a planing 
nill. 


New York. 
Cadiz—Ensworth & Carter have established a saw mill. 
Modeltown—-Ira M. Rose will build a stave and heading 


factory. 
North Carolina. 

Jonesboro—A sash and blind factory will be built by a 
company consisting of W. A. Thomas, BE. P. Snipes, J. Alton 
McIver and Watson and Godfrey. 

Ohio. 
Columbus—The Columbus Saw ‘Mill Company has completed 
a new plant. 
Oregon. 
Portland—Patrick O’Connor will probably build a saw mill. 
Pennsylvania. 
Erie—L. D. Washburn is building a planing mill on Wigh- 
teenth and Raspberry streets. 
South Carolina. 
’ Camden—J. F. West has erected a saw. mill six miles from 
,ere, 
Tennessee. 
Burns—Luther Bros. have hea a stave factory. 
Texa 

“gape Central Coal é “Coke Company is building a 
saw 
Swift—Wirt Boynton has established a saw mill. 

Virginia. 

Damascus—The Tennessee Lumber & Manufacturing Com- 
pany will build a saw mill. 

Newport News—The Newport News Lumber Company will 


erect a plant. 
Washington. 
Everett—The Northern Lumber Company will rebuild saw 
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mill. A sash and door factory will be erected by R. Weid- 
auer, of Merrill, Wis., D. Mihills, of Evansville. 
Wheelihan and W. P. Wheelih 





is., F. A. 
eelihan, of Necedah, Wis. 
Sedro-Wooley—It is reported that Schweihart & Son will 
build a saw and shingle mill, 
Sumas—Mr. MeNair will put up a shingle mill. 


Wisconsin. 


La Crosse—Ori J. Sorenson, who will retire from the firm 
of Davis, Sorenson & Co., will build a woodworking plant. 





CASUALTIES. 





Georgia. 

Atlanta—The planing mill of the G. O. Williams Lumber 
Company was almost destroyed by fire on January 15. Loss 
covered by insurance. 

Mississippi. 

Eastabuchie—The saw and planing mill of W. C. Yeach 
were burned on January 15, with a quantity of dressed lum- 
ber. Loss estimated at $5,000: no insurance. The plant will 
be rebuilt. 

Pennsylvania. 

Medix Run—The Medix Run Lumber Company recently suf- 
fered a loss of $10,000 through fire at its general store at 
that point. 

Tennessee. 

Limestone—Fire at Fry’s lumber 
feet of quarter sawed oak lumber on 


Texas. 

Tenaha—The mill of the Tenaha Lumber Company was 
burned on January 17. The planer and yards were saved. 
Loss estimated at $15,000. 

Linden—Surratt Bros, Lumber Compan 
dry kiln with a quantity of lumber throug 
erty was not insured. 


ards destroyed 500,000 
anuary 17. 


lost a 
he prop- 


recent! 
fire. 


Wisconsin. 
Crandon—Fire in the logging camp of the Fence River 
Logging Company entailed damages of $3,000. 





Obituary. 


Benjamin May. 


Benjamin May, a prominent lumberman of Tionesta, 
Pa., for many years, is dead, aged 93 years. He was 
a native of Maine, but had resided in Pennsylvania 
since 1820. 








Peter Basenach. 

Peter Baserach, a well known retail lumberman of 
Cashton, Wis., died December 21 of kidney trouble 
after a short illness of one week, during which his 
sufferings were intense. The business is being continued 
by his son, G. P. Basenach. 





Stephen W. Sharot. 


Stephen Wilbur Sharot, in charge of the Budlong 
estate, died in the fifty-fifth year of his age on January 
10 at his home in New York City. Mr. Sharot had con- 
ducted the retail lumber business at Twenty-second 
street and Eleventh avenue, New York, ever since the 
death of its owner, A. W. Budlong. He was an extremely 
popular and respected member of the trade. A com- 
mittee of three members of the New York Lumber Trade 
Association attended the funeral. 





Thomas Campbell. 


Thomas Campbell, aged 75 years, an old resident of 
Allegheny, dropped dead on Friday morning, January 
18, in front of his residence, 217 Anderson street, Alle- 
gheny. His death is attributed to heart failure. Mr. 
Campbell was born May 1, 1826, in County Armagh, 
Ireland, and came to the United States about sixty years 
ago. He was engaged in the lumber business in the 
twelfth ward, Pittsburg, Pa., but retired from active 
pursuits about fifteen years ago. 





S. M. Moon. 


8. M. Moon, manager of S. M. Moon & Co., lumbermen, 
of Baird and Eastland, Tex., died Saturday, January 19, 
from blood poisoning and spinal affection. Mr. Moon 
was engaged in the lumber business about ten years, dur- 
ing which time he built up an immense trade in the 
retail line. He was thoroughly honest and was held in 
high esteem by all with whom he had business relations. 
He leaves a wife and nine children to mourn his loss. 
poe business will be continued as before by his asso- 
ciates. 





George W. Richards. 


George W. Richards, a well known lumberman of 
Kalispell, Mont., died at his residemce Sunday morning, 
December 30, at the age of 52, of heart failure. Mr. 
Richards was a native of Wisconsin, but several years 
ago engaged in the lumber business in Michigamme, 
Mich., where he still retained his interests at the time of 
his death. He was a stockholder in the F. W. Read Lum- 
ber Company, with which he long held a responsible 
position. He came to Montana in 1894, since which time 
he was identified prominently with the lumber industry 
of that part of the state. He organized the Montana 
Lumber Company, of which he was the principal stock- 
holder. Mr, Richards was of an energetic and optimistic 
nature, which brought him success im every undertaking, 
while his genial personality won him hosts of friends 
wherever he was known. 





George A. Boardman. 


George A. Boardman, one of the most successful busi- 
ness men of Calais, Me., and long prominent in the lumber 
trade, died at his home in that city Friday, January 11, 
. aged 83 years. Mr. Boardman was borr in Newburyport, 
Mass., and his parents, Hon. and Mrs. William Board- 
man, came to Milltown, Me., about 1830. The elder 
Boardman engaged in the lumber business, in which the 


son also became interested at the age of 21 with great 
success. The firm of G. A. Boardman & Co.,; composed of 
William Todd, C. F. Todd and George A. Boardman, was 
for many years prominent im St. Croix river lumbering 
and was later succeeded by Todd & Boardman. In 1873 
Mr. Boardman retired’ with an ample fortune and from 
that time to his death devoted himself to nature studies, 
having one of the finest museums of botany and natural 
history specimens in the country. 





T. Gordon Reddy, Jr. 


T. Gordon Reddy, jr., vice president and general man- 
ager of the Bowie Lumber Company, Limited, died Sun- 
day morning from a wound inflicted by the accidental dis- 
charge of his own pistol while in the parlor of A. J. 
Hebert’s residence, Baton Rouge. Mr. Reddy had gone 
to Baton Rouge to attend the trial of the Garigs, who 
were charged with the killing of Mr. Reddy’s friend, 
Henry Askew. Askew was shot in an affray in which 
the Garig boys were arrayed against Mr. Reddy, who 
sustained wounds himself which were of an exceedingly 
dangerous character. This affray resulted from differ- 
ences over the management of the Burton Lumber Com- 
pany, of Baton Rouge. After his recovery the breach 
between him and the Garigs grew wider and wider. The 
Garigs were indicted ‘for the killing of Askew, and Mr. 
Reddy, who was the principal witness for the state, vowed 
that he would see that the evidence was placed before 
a jury. It was upon his testimony that the whole fabric 
of the prosecution rested. The case was fixed for trial 
last Saturday and Friday afternoon Mr. Reddy went to 
Baton Rouge to be present when it was called. 

Friday night he called on his aunt, Mrs. C. J. Reddy, 
and from there went to the residence of the Heberts. 
In his pocket he carried a revolver of a new pattern. 
It was an unwieldy affair to carry and once before, 
when it had fallen from his pocket, it had exploded. 
Built upon the same principle as the Mauser rifle, it 
was reloaded by the recoil and fired seven shots. At the 
Heberts’ he was seated when a visitor was announced. 
He rose to greet the caller. As he seated himself again 
the weapon, which was in his overcoat pocket, fell to 





T. GORDON REDDY, JR. 


the floor and a cartridge was exploded, the ball takin 

effect in Mr. Reddy’s left eye, cutting through his skul 
as if it had been pasteboard and burying itself in the 
ceiling of the room. 

Medical aid was summoned and Mr. Reddy’s young 
wife, who with her two children was in New Orleans, 
was notified. R. H. Downman, president of the Bowie 
Lumber Company, Limited, was also in New Orleans 
and was telegraphed. A special train was immediately 
secured and the wife, with Mr. Downman and Dr. Bloom, 
of the Charity hospital, hurried to the side of her hus- 
band as fast as steam could carry the party. 

Before the special could arrive Baton Rouge doctors 
had pronounced the case hopeless. They marveled that 
death had not come immediately and expected the end 
at any moment. Mr. Reddy’s marvelous physique pro- 
longed his life, and the night passed with the breath 
of life still in his body. All day Saturday and until 
5 o’clock Sunday morning Mr. Reddy lingered. At that 
hour he breathed his last, never having recovered con- 
sciousness. 

The remains were brought to New Orleans and interred 
in Greenwood cemetery, the funeral being conducted 
according to Masonic rites and by the lodge of which 
he had been a member—“Friends of Harmony, No. 58.” 
The pall bearers were W. P. Martin, Bernard McCloskey, 
R. H. Downman, W. C. H. Robinson, J. F. Wigginton, 
Joseph Voegtle, W. M. Bancroft and Harvey Avery. 
Among those who attended the funeral were J. D. Lacey 
and Wood Beal, of J. D. Lacey & Co., and C. T. Patter- 
son, of the C. T. Patterson Company. 

The death of Mr. Reddy will be felt widely, for he 
numbered his friends by the hundreds. Just 30 years 
of age, he had achieved a standing in the business world 
which was really remarkable. He was born and spent 
his boyhood in Baton Rouge parish. His first work was 
as a reporter on one of the Baton Rouge papers and 
by 1892 he had risen to the position of general manager 
of the paper. In July, 1892, he accepted a place with 
the Burton Lumber Company, with the end in view of 


learning the lumber business. In 1893 he became a 
stockholder and director in the company. In 1894 he 
was elected manager, which position he held until his 
resignation, February 28, 1897. His resignation was 
for the purpose of accepting an offer from the late Wil- 
liam Cameron, at Waco, Texas, to assume the manage- 
ment of his cypress plant at Bowie. Mr. Reddy assumed 
this rey on May 16, being delayed by the illness of 
his child. The change was productive of great results. 
From the first Mr. Reddy’s salary was a large one. He 
has remained in Bowie since, managing the plant there, 
and when, a few months ago, the Cameron interests 
were consolidated under one head he was chosen vice 
president and general manager. The consolidation was 
effected under the name of the Bowie Lumber Company, 
Limited, and the mills operated by the corporation are 
— at Bowie, Des Allemands, Jeanerette and White- 
castle. 

Mr. Reddy leaves a wife and two children. His 
father survives, a brother, sister and numerous other 
relatives. In spite of the fact that there was no pub- 
licity whatever given to the hour for the funeral— 
indeed there could not have been, for the remains reached 
New Orleans at 11 o’clock and were interred at 4— 
the news in some mysterious way crept out and the 
funeral ceremonies were largely attended. A number 
of prominent people from Bowie when they heard of 
Mr. Reddy’s death made every effort to get to New 
Orleans in time to be present at the last sad service, 
but reached the city too late. 

The place left vacant by Mr. Reddy will be hard 
to fill. He was as true a friend as he was a bitter 
enemy, and his reputation for courage was widely 
known. As a business man his executive ability was 
conspicuous and there is no foretelling the hights he 
might have scaled had not death intervened. 





Henry C. Long. 

Henry C. Long, of the Long-Knight Lumber Company, 
Indianapolis, Ind., died from pulmonary trouble at 
Phenix, Ariz., on Saturday, January 19. Mr. Long had 
been a sufferer for several years and had spent the last 
three winters in Arizona, receiving for a time consider- 
able benefit from the climate. His friends had much» 
solicitude for him, however, when he returned from Ari- 
zona last May. He attended to business during the 
summer and fall, and again left for Arizona on December 
24, The journey was a trying one and he was compelied 
to stop for several days at EY Paso, Tex., reaching 
Phenix in such a low condition that death became only a 
question of days. 

Henry Clay Long was born in Germantown, Ohio, 
October 19, 1843. He was a son of Rev. George Long, a 
clergyman of the German Reformed church. He was 
educated at Butler university, which he entered in 1856. 
In 1861 he enlisted in the Fifty-first Indiana regiment, 
commanded by the late Gen. A. D. Streight, as quarter- 
master sergeant. In 1864 he was appointed lieutenant 
quartermaster of the 127th Indiana regiment, commanded 
by the late Gen. Jasper N. Packard, serving in this regi- 
ment until the close of the war. Upon being mustered 
out he became associated with Gen. Streight, his old 
commander, in the lumber business, a partnership that 
continued for ten years, when he engaged in the same 
business on his own account. In 1898, in connection 
with W. W. Knight, he organized the Long-Knight Lum- 
ber Company, but took no active part in its management. 
He was prominent in the organization of the Union 
Trust Company, of Indianapolis, of which he was a 
director at the time of his death. In religion he was a 
member of the Presbyterian church. He was also a mem- 
ber of the Loyal Legion. He was a man of charitable im- 
pulses and gave much toward religious and educational 
objects. The bodv was this week brought to Indianapolis 
for interment. He left a widow and two children, a son 
and daughter. 





The many friends of Louis A. Rousseau, of the Rous- 
seau & Shepard Company, Chelsea, Wis., will sympathize 
with him in the death of his little son Albert, seven 
and a half months old, which occurred at Chelsea on 
Friday, January 18. of pneumonia. The interment took 
place at Stevens Point, Wis., on Sunday, January 20. 


“_—07~leoeOe— eee 
RAILWAY TIE PRICES IN VIRGINIA. 


It is stated that prices for ties in Virginia and West 
Virginia are: White oak, No. 1 ties, 45 cents apiece, 
instead of 40 cents as heretofore; white oak, No. 2, 30 
eents; rock oak No. 1, 35 cents; rock oak, No, 2, 25 
cents: culls No. 3, 10 cents; chestnut No. 1, 25 cents, 
and No. 2, 15 cents. From now until March 1 it is 
expected that ties will come in in very large quantities, 





CHEAP OAK FLOORING. 


M. B. Farrin. of Cincinnati, Ohio, who does business 
as the M. B. Farrin Lumber Company and in other 
forms, is full of originality. His latest is the reproduc- 
tion of oak flooring for ordinary purposes at a price 
which will compete with yellow pine and other of the 
cheaper flooring materials. Just now he is making a 
run on mill flooring in oak, designed for factories, ware- 
houses, stores and the like, where a durable floor is 
necessary, and the price he quotes on it is $15 a thou- 
sand. In a little folder he has recently issued, he says: 

Up to this time oak flooring has been used almost entirely 
for fancy floors in the houses of wealthy neople—and when 
offering it to customers we frequently hear “we cannot 
afford oak flooring. We know it is the best there is. but ‘we 
eanrot afford it.’ ” 
flooring and {it is worth double.as much. 
Widths 2%4. 3 and 3% inch. when finished. Lengths. from 
6 to 16 feet long, generally 10. 12. 14 or 16 feet. Grades, 
clear. selects and common. All bored for nailing and smooth- 
ly and perfectly worked. 


We will sell it as cheap as yellow pine 
We make it: 
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Doors and Mill Work. 


If the sash and door jobbers in this territory were 
inclined to do much business at the present time they 
could easily be accommodated, as the demand appears 
good and in some quarters even active. As it happens, 
however, they are not urging trade, many of them having 
withdrawn their salesmen from the road and fighting 
shy of mail inquiries—taking care of their old customers 
as a rule, but not showing any great anxiety for orders. 
The cause of this extraordinary and almost unprece- 
dented action on the part of the sash and door dealers 
is the uncertainty that prevails regarding prices. As is 
generally known in the trade, new discounts on doors 
and sash were put into effect January 17, but hardly 
had these been adopted when the manufacturers of glass 
got together and promulgated a new list on that com- 
modity, advancing prices on window glass fully 30 per- 
cent. This naturally upset all the calculations of those 
who formulated the new sash and door discounts on 
glazed work and until another meeting of the interested 
parties can be held they do not care to make quotations. 
It is expected that a meeting of the members of the door 
industry will be held in a few days for the purpose of 
considering the situation and formulating a new discount 
card. 





* * * 


One fact seems to be pretty well determined and that 
is that unless there should be a break in the glass mar- 
ket some time during the coming season—a contingency 
that can hardly be regarded as possible—prices on fac- 
tory goods will be no lower for a long time than they 
are at present. What seems to be a spring demand has 
already started up in the southwest and from the general 
report it promises to. be heavy. Eastern trade is fair 
and in some sections excellent for the season. The values 
of raw material are steadily enhancing, shop lumber be- 
ing scarce and high, with other articles in a similar con- 
dition. Keeping these features in view door men gener- 
ally are looking for a firm market on their product 
throughout the year. 

s * 

As announced in these columns last week the two win- 
dow glass manufacturers’ associations have made a net 
advance in prices of about 30 percent and sold 700,000 
boxes of this winter’s product to the window glass job- 
bers’ association, the, discounts being 85 and 5 percent 
less than car lots, 83 and 5 percent for carloads and 
over and 89 percent for 3,000 box lots. Nothing is said 
about prices to buyers of glass outside of the glass job- 
bers’ association and the sash and door people are begin- 
ning to wonder where they get off at. It is likely, how- 
ever, that the prices that will be made to them will be 
not far from the discounts named above, with of course 
a suitable allowance for the jobber’s profit. 

*” ~ * 


Reports from St. Louis, Mo., show satisfactory condi- 
tions existing in that territory with a tendency toward 
an increase in inquiries and orders for carload lots. 
Traveling salesmen. report the outlook excellent for a 
good trade and a gratifying stability in prices. The 
new list in effect January 17 it was thought would stif- 
fen the market and improve conditions as far as prices 
were concerned. The advance made in the price of 
window glass and the promise of a further advance for 
spring delivery will undoubtedly have a perceptible in- 
fluence upon the market all around and especially on 
glazed work. Shop lumber continues high and scarce 
in St. Louis. 

* * * 

The woodworking establishments of Buffalo, N. Y., 
are still active, many of them reporting enough orders 
booked to last them until warm weather. Everybody 
appears to be busy as far as city demand is concerned, 
but visitors from the interior of the state do not report 
things quite as rosy. It is apparent, however, that 
Buffalo builders are doing more work than was the 
case a year ago. In the way of mill work it is reported 
by some of the Buffalo people who have recently been 
in New York that owing to the numerous and large 
business structures under way in the metropolis, the 
demand for inside work will be good there all the sea- 
son. A much larger amount of building is promised 
throughout the state than was the case last year. Money 
is plentiful and those who have it are anxious to invest 
it where it will earn them something. The slightly 
better prices that have lately gone into effect on doors 
me mill —_ ~~ be a a thing for the local factories 
and a satisfactory as well] as i 
ee y profitable trade is doubt- 

* * * 

A good feeling is manifest in New York si 
meeting of the Eastern Door, Sash & Blind + Fe 
ers’ Association. Lots of flooring and trim are on 
the move and doors have also felt a slight stimulus 
Prices of the latter have advanced from 80 and 10 to 
78, while white pine moldings are now 50 cents an 
inch and blinds, firsts and seconds, that were 14 and 
12, are now 14 and 16. General satisfaction is felt over 
the revision of the 14-inch door list, for it was generally 
held that the prices on these were much too low. 

* * 


; The sash, door and blind trade at Baltimore, Md. 
is still in an undetermined state. As yet the plans 
of Baltimore builders for the ensuing season have not 
fully matured and orders for the: products of the 
mills are left in abeyance. Until builders reach definite 
conclusions as to what they will do, the factories in 
that section will run along under easy pressure. 
* . * 


Dealers at Boston, Mass., report rather more inquiry 
and some business in doors and begin to show signs of 


anticipating higher prices in the near future by order- 
ing at present prices. There is room in that market 
for a strong improvement in the price of whitewood 
and cypress doors, which are sold at figures which 
are entirely unwarranted in view of the present condi- 
tion. Cedars are held strong there at 80 to 80 and 5 
off the list, and are being bought freely by city and 
country dealers alike. 


Hymeneal. 


Sondheimer-Strauss. 


The marriage of Henry Sondheimer, of the E. Sond- 
heimer Company, wholesale hardwoods, this city, to 
Miss Fannie Strauss, daughter of Mr. and Mrs. Jacob 
Strauss, of 77 West 115th street, New York city, 
occurred at 6 o’clock p. m. on Thursday, January 17, 
at the Ellerslie rooms, 80 West 126th street, New York. 
About 250 invited guests witnessed the ceremony, among 
them many of the relatives of the contracting parties. 
The parlors were appropriately decorated for the event 
and after the words of wedlock were spoken the 
company sat down to an elaborate banquet. 

The groom is well known in the hardwood lumber 
trade both east and west. For several years past he 
has represented the E. Sondheimer Company in some 
of its more extensive deals involving large quantities 
of lumber. He is popular in the trade and his army 
of friends wish him and his fair bride a thousand felici- 











HENRY SONDHEIMER, OF CHICAGO. 


tations for a life of happiness and prosperity in which 
they are heartily joined by the AMERICAN LUMBERMAN. 
The bride is spoken of as possessing many personal and 
mental charms and in every way a fitting helpmeet to 
her chosen partner. ; 

Mr. and Mrs. Sondheimer will be at home to their 
friends at 2619 Michigan avenue, this city, after Jan- 
uary 27, 





Shute-Boutell. 

Miss Flora Elizabeth Boutell, a prominent society 
young lady of Minneapolis, and Royal Boardman Shute, 
manager of the Crookston and St. Hilaire Lumber Com- 
pany, Crookston, Minn., were married last Wednesday 
evening at the home of the bride’s parents, Mr. and 
Mrs. P. D. Boutell, 1924 Kenwood parkway. The wed- 
ding was one of the society events of the winter and 
the ceremony was performed amid a profusion of hot- 
house flowers, ferns, palms aud trailing vines. The 
Rev. C. B. Mitchell, pastor of the Hennepin Avenue 
Methodist Episcopal church, read the service while the 
music attendant upon the ceremony was provided by 
Emil Ober Hoffer. Among the hundred guests present 
were many prominent lumber manufacturers from Min- 
nesota and Iowa. Mr. and Mrs, Shute are sojourning 
at New Orleans during the honeymoon. They will be 
at home in Crookston, Minn., after March 1. 





Dake-Gordon. 

Daniel Dake, the well known lumberman of Traverse 
City, Mich., was married at Cleveland, Ohio, on Wednes- 
day, January 16, to Miss Jessie Jane Gordon, daughter of 
Walter Gordon, of 1781 Cedar avenue, that city. Mr. 
Dake’s marriage is the culmination of a slight romance, 
the beginning of which occurred several years ago, when 
in the course of a business visit to Cleveland he first met 
the lady who is now his wife and tendered her a position 
in his office at Traverse City, which she accepted, and 
resided in Traverse City until shortly before the wedding. 
Mr. Dake has a large number of friends in the lumber 
— who wish him all happiness and felicity in his new 
relation. 





The “twentieth century” number, January issue, of 
Power and Transmission, published. at Mishawaka, Ind., 
contains among motable papers the first of a series of 
timely articles, illustrated, on “Industrial Betterments,” 
that will more than repay reading. Among other papers 
of exceptional merit, if largely technical, are “Squaring 
Engine with Line Shaft ;” “Power and Transmission,” by 
B. E. Tritt; the “Harwood Breaker,” illustrating rope 

wer transmissior; “A Quarter Twist Rope Drive.” 

ese, and others, with the usual excellent minor depart- 
ments and a profusion of half-tone illustrations, make up 
a notable issue of a publication usually of high merit. 
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J. G. Owen, of the Rust-Owen Lumber Company, Eau 
Claire, Wis., visited Chicago a day or two recently. 

Walter Alexander, of the Alexander Stewart Lumber 
Company, Wausau, Wis., was in town early this week. 

J. H. Queal, the head of J. H. Queal & Co., the extensive 
line yard concern, of Minneapolis, was in the city last 
Wednesday. 

A. Strauss, of the Malvern Lumber Company, St. Louis, 
Mo., arrived in Chicago on Wednesday last for a short 
business visit.. 

W. E. Terhune, of the well known wholesale lumber 
firm of W. E. Terhune & Co., Pittsburg, Pa., was in the 
city this week. 

G. Bohn, of the Bohn Manufacturing Company, a lead- 
ing millwork concern of St. Paul, Minn., was in the 
eity on Saturday last. 

W. W. Hobson, of Indianapolis, Ind., representative 
in that section of the Foster-Munger Company, of Chi- 
cago, was in the city visiting the main office this week. 

F. D. Casenave, jr., of Philadelphia, Pa., representing 
the Edwin S. Hartwell Lumber Company, of this city, 
in that market, was in the city this week on a visit 
to headquarters. 

E. M. Diebold, of the big Diebold retail house of Pitts- 
burg, was a caller on the LUMBERMAN on Thursday of 
this week. Mr. Diebold is en route to northern Michigan 
and Wisconsin on a buying trip. 

A. E. Murphy, of the Forest Lumber Company, Pitts- 
burg, Pa., was in Chicago on Thursday and was a wel- 
come caller at this office. Mr. Murphy is bound for the 
north country on a purchasing trip. 


M. M. Wall, of the Buffalo Hardwood Lumber Com- 
‘pany, Buffalo, N. Y., and inspector general of the 
National Hardwood Lumber Association, was in town 
this week om business connected with association matters. 


A party composed of Mr. and Mrs. Perley Lowe, 
D. 8. Pate, C. F. Thompson and J. K. Joice left the city 
on Wednesday of this week to visit the new plant of the 
Mississippi Lumber Company at Quitman, Miss., in which 
the gentlemen named are stockholders. They will be 
absent about a week, 

The wholesale lumber firm of Trotter & Hanson, re- 
cently dissolved at Toledo, Ohio, will be succeeded within 
a few days by Trotter & Peterson. The firm will be made 
up of David Trotter, of the old house, and D. J. Peterson, 
who has long been associated with the commission lum- 
ber business in Ohio. 


W. D. Johnson and ©, Walter Gates, respectively 
president and secretary of the American Lumber & Manu- 
facturing Company, of Pittsburg, Pa., were in Chicago 
on Thursday and Friday. They were en route home 
from a purchasing trip in the northwest and spent the 
time here in consultation with their Chicago business 
connections, 


Walter M. Starrett, of the Flambeau Lumber Com- 
pany, Lac du Flambeau, Wis., was a visitor in the city 
and made a welcome call on the LUMBERMAN last week. 
Mr. Starrett is at present looking after the distribution 
of the company’s stock and for several months past 
has made his headquarters at the mill. He will be 
greatly missed by his many friends on the road. 


O. W. Sinclaire, representing the Johnson & Went- 
worth Company, of Cloquet, Minn., was a visitor in the 
city the latter part of last week. Mr. Sinclaire stated 
that logging operations were progressing finely in the 
Lake Superior district when he left there, with pros- 
pects of a splendid cut during the winter. Thus far 
the season has been one of the most favorable that has 
been seen in that section in recent years. 


J.C. French, of Olean, N. Y., passed through Chicago 
this week on his return from Sardis, Miss., where he 
has been assisting in the formalities accompanying the 
organization of the Carrier Lumber Company. He 
states that grading on the railroad of that company, 
which will extend about fourteen miles from Sardis into 
the hardwood timber belonging to the company, is 
being actively pushed and that the erection of a mill 
has been begun. 

G. Fred Stevens, of Duluth, Minn., cargo commission 
man, inspector and shipper, and who to readers of the 
LUMBERMAN is known as “Ole Oleson Nummar 297,” has 
been appointed by Governor 8. R. Van Sant surveyor 
general of logs and lumber for the Duluth district. Thus 
is a position of honor and profit worthily bestowed. It 
is especially gratifying to Mr. Stevens in that it will 
not interfere with his present lumber shipping business, 
which he will conduct as hitherto. 


John O’Brien, president of the John O’Brien Lumber 
Company, of this city, operating in the Lake Superior 
district, states that the company is putting in about 
45,000,000 feet of logs this winter. The bulk of these 
will be sawed at the Durfee mill at Ashland, which 
will be fully stocked for the coming season, and the 
balance at some other mill not yet determined. Mr. 
O’Brien says that logging conditions in that section 
are simply perfect and could not be improved upon. 

C. K. Hewitt, of Hillas, Sherwood & Hewitt, West 
Hartlepool, England, has recently been making some- 
thing of a stay in Chicago. Aside from the special busi- 
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ness which calls him to this city he is seeking to make 
permanent connections with American and Canadian 
manufacturers. He is in the market for white and nor- 
way pine, for box lumber or box shooks and for doors. 
Mr. Hewitt represents one of the firms among many 
which are breaking away from their old dependence upon 
the brokers and seeking direct connections with pro- 
ducers on this side. 


The C. H. Worcester Company, of Marinette, Wis., with 
offices in Chicago, it is rumored, has purchased a saw 
mill plant and 52,000 acres of cedar and hemlock lands in 
Menominee county, of Samuel Crawford & Sons. The 
deal involves $260,000. There are over 2,000,000 feet of 
timber on this tract. In the spring the company will 
build a logging road from Cedar river to traverse hem- 
lock timber lands to Nadeau, Mich., a distance of thirty- 
two miles. It is said that the company will operate a 
manufacturing business and cedar yard at Cedar River, 
also establish branch distributing yards at Menominee 
or Marinette. 


T. L. L. Temple, president of the Southern Pine Lum- 
ber Company of Texarkana, Tex., was a visitor in Chi- 
cago last week and the LUMBERMAN enjoyed a visit with 
him. Mr. Temple is an energetic and forceful representa- 
tive of the lumber producers of the southwest who has 
been identified with the trade in the vicinity of Texar- 
kana, Tex., for the past fifteen years, and his business 
interests have increased steadily from year to year until 
his company is known throughout the country. The 
product of his mills is appreciated wherever it goes and 
we are glad to know of the substantial prosperity which 
has resulted from the honorable methods and unceasing 
industry that have characterized the heads of this con- 
cern. 


Theodore S. Fassett, of Smith, Fassett & Co., North 
Tonawanda, N. Y., was in Chicago on Tuesday of this 
week on his return from a trip to the north, during 
which he purchased about 4,000,000 feet of lumber. Mr. 
Fassett is well known as a conservative buyer, but this 
year he believes that the buying policy is the proper one 
and that those who place their orders early will not 
only get the pick of the stock but be reasonably sure of 
a profit in holding. This is a reversal of his policy 
of last year when he delayed buying until prices had 
gone down about to the bottom notch. He states that 
the eastern trade is very promising this year, and 
that while the demand from the box trade and the indus- 
tries generally may not be larger than last year the 
requirement for building material will probably be very 
much heavier and so make the aggregate trade larger 
than last year. 


F, W. Upham, president of the F. W. Upham Lumber 
Company, this city, left on Wednesday last for New 
York, where he embarks today (Saturday) on the twin- 
screw cruising yacht, Prinzessin Victoria Luise, for a 
winter cruise to the West Indies and the north coast 
of South America. The tour covers a distance of 6,215 
miles in about thirty-five days. The party is expect- 
ing to reach New York on its return about March 2. 
Among the principal places visited going south will 
be San Domingo, Porto Rico, Martinique, Trinidad, and 
Venezuela, and on the return Jamaica, Cuba, and the 
Bahama islands. Mr. Upham’s duties connected with 
the Board of Review of Cook county, in addition to 
the direction of his extensive lumber interests, have 
rendered a vacation almost absolutely necessary, and his 
many friends hope he will be greatly benefited by the 
trip. 

The Edwin 8. Hartwell Lumber Company, 1324 
Elston avenue, this city, is having a strong demand 
not only for its large and complete stock of lumber, 
but for the 1901 calendars which it recently issued. 
These calendars are of a character that appeal par- 
ticularly to lumbermen, by reason of the fact that upon 
it are noted not only the days of the month, but the 
days of the year, together with all the various pat- 
terns of dressed dimension shingles which form a spe- 
cialty of this concern, the various styles of novelty or 
drop siding, also patterns of casings and pickets. On 
the bottom of the calendar is a ready reckoner for 
dimension stock, which will be especially appreciated 
by retail lumber dealers, as it can always be found 
before them. We understand that the mailing force at 
the Hartwell plant is kept busy sending out these 
useful and ornamental calendars. 


A candidate for the republican nomination for regent 
of the Michigan state university is Colonel Henry W. 
Carey, of Manistee, Mich. This gentleman is the pos- 
sessor of more business titles and loaded with more 
varied responsibility than is the case with most men. 

. He is secretary and treasurer of the R. G. Peters Salt 
& Lumber Company and of the Manistee & Luther Rail- 
road Company, both of Manistee; of the Batchelor 
Cypress Lumber Company, of Florida; vice president 
and treasurer of the Peters Lumber & Shingle Company, 
of Benton Harbor, Mich.; president of the Wolverine 
Oil Company, of Manistee; president of the Michigan 
Manufacturing Company, of Elk Rapids, Mich.; a 
director of the News Publishing Company, of Manistee; 
editor of the Manistee Times-Sentinel; a member of the 
Michigan Press Association and of the Republican Press 
Association. He was born in New York city in 1850 
and came to Michigan in 1881, entering the employ of 
R. G. Peters as private secretary, since which time his 
advancement has been rapid. 





Failure in Chicago. 


The failure of A. H. Freiberg & Co., manufacturers of 
picture frame moldings etc., Chicago, is announced. A. 
H. Freiberg, head of the firm, made a failure several 
years ago, but afterward apparently recuperated and 


did business as a corporation, with a house in Chicago 
and one in Pontiac, Ill., under the title of A. H. Frei- 
berg & Co. It made financial statements which ap- 
peared very encouraging to creditors, but on January 
22, the Chicago Sash, Door & Blind Manufacturing Com- 
pany petitioned the United States courts to have the 
concern declared bankrupt. The petitioner, it appeared, 
had a claim against the Freiberg concern for moldings 
ete., which was past due. The result of the proceedings 
in court was that on January 23 the Chicago Title & 
Trust Company was appointed receiver for Freiberg & 
Co. The liabilities are placed at $30,000 and the assets 
at $25,000, with prospects from present appearances not 
of the best for the creditors. 





CHANGE IN MARTIN-ALEXANDER LUMBER 
COMPANY. 


Word comes from Pike City, Ark., that the Martin- 
Alexander Lumber Company, yellow pine manufacturer 
at that point, has been reorganized consequent upon the 
withdrawal of E. B. Martin, president and chief stock- 
holder of the company. Mr. Martin’s interests were pur- 
chased by the gentlemen interested in the Detroit Tim- 
ber & Lumber Company, of St. Louis, Mo., who have 
been operating mills at Wesson and Prescott, Ark. It 
is understood that Mr. Martin gave an option on his 
stock to run until January 15, at which date it was 
taken by the St. Louis concern and the company was 
reorganized by the election of U. L. Clark, of St. Louis, 
as president, and A. V. Alexander as secretary. The 
latter gentleman will be in the future as in the past 
manager of the plant, whose product will doubtless be 
sold through the St. Louis office of the Detroit Timber 
& Lumber Company. Mr. Martin, who thus retires for 
the present from the yellow pine business, is also of the 
S. K. Martin Lumber Company, of Chicago. After the 
retirement of that company from the wholesale white 
pine yard business in Chicago, Mr. Martin embarked in 
the Pike City enterprise, which it is understood has been 
successful. A. V. Alexander, prior to the organization 
of that business, was a well known lumberman of Kan- 
sas and also interested in the jobbing trade in Kansas 
City. . 





THE CENTRAL COAL age COMPANY’S NEW 
MILL. 

Brief reference was made in the LUMBERMAN last week 
to the new mill to be erected by the Central Coal & Coke 
Company in Houston county, Texas. Later details con- 
cerning this plant have been received and as this is to be 
one of the leading lumber manufacturing plants in the 
south, the trade will be interested in learning the princi- 
pal features in its construction, location, capacity, etc. 
The site of the plant is at a new town to be called Ken- 
nard. The business will be operated under the style of 
the Texas & Louisiana Lumber Company. Kennard is 
located twenty-eight miles northwest of Lufkin and 
eighteen miles east of Crockett. The capacity of the 
plant will be 300,000 feet a day and it will be one of the 
largest in the world. 

As is well known to our readers, the Central Coal & 
Coke Company is operating at present a large mill at 
Texarkana and another plant at Keith, La., and this new 
plant will be the equal if not the superior of either of the 
other two. For several months past negotiations have 
been under way looking toward the erection of this mill 
and the purchase of the necessary machinery. W. H. 
Carson, superintendent for the Central Coal & Coke Com- 
pany, and Charles H. Sills, who has charge of the mill at 
Texarkana, made a trip through the north some time 
ago, visiting the best mills in both sections for the pur- 
pose of obtaining information regarding the most up-to- 
date saw mill methods and to investigate the different 
makes of machinery which they were considering. Mr. 
Carson selected three experts to examine the different 
plans and merits of the machinery which was offered by 
various manufacturers and these three gentlemen, Mr. 
Martin, superintendent of the Central Coal & Coke Com- 
pany’s plant at Keith, La., Mr. Sills, of Texarkana, and 
P. J. Salschneider, a well known millwright, spent a 
month at Texarkana considering and criticising the dif- 
ferent plans and specifications offered by the machinery 
men. While these parties, who went over the matter 
carefully and impartially, agreed that there were certain 
machines built by one party which were superior to 
those built by others—in other words, they found that 
each manufacturer had some machine in which he ex- 
celled his competitor—taking everything into considera- 
tion they decided that the plans and specifications pre- 
sented by the Filer & Stowell Company, of Milwaukee, 
were entitled to the favorable recommendation. It was 
upon their decision and report that Mr. Carson 
awarded the contract to John J. Monahan, who prepared 
the plans on behalf of the Filer & Stowell Company. Thus 
was one of the most important and largest contracts for 
machinery ver placed for a single mill awarded to the 
Milwaukee concern. It is safe to say that no expense will 
be spared by the company in the erection of the mill and 
after it is in operation the very best labor that can be 
secured will be detailed to take charge of and operate it. 

The entire machinery plant will be the product of the 
Filer & Stowell Company, of Milwaukee. The saw mill 
proper will be 74 feet wide and 270 feet in length. The 
principal machines in this building will be two 8-foot 
band mills, a 52-inch belted gang and a log siding 
machine, or “rosser,” to prepare the logs for the gang. 
The carriage on one side of the mill will be fitted with 
four solid steel blocks and operated by a 10-inch direct 
acting steam feed long enough to saw logs 32 feet in 
length. The carriage on the other side of the mill will 
be a 3-block carriage with a feed to saw logs 20 feet in 
length. 


_ There will be two gang edgers 84 inches wide with 

eight 24-inch saws on each machine; two automatic 
trimmers, one equipped with eleven saws and the other 
with seventeen saws; two gang slab slashers, one to 
have eight saws and the other four saws. 

The logs will be hauled into the mill on a 1}-inch 
cable chain 600 feet long and after reaching the mill 
they will be handled by the usual steam kickers, steam 
log loaders with steel arms and steam niggers. The 
mill will be equipped with all of the latest and most 
approved labor-saving appliances, such as steam cant 
flippers, automatic transfers for handling the lumber 
and slabs and the requisite conveyors for disposing 
of the refuse. The saw floor of this mill will include 
sixty-seven live rolls, 12 inches in diameter and 30 
inches long. 

The power house, which will be built of brick with 
steel roof and absolutely fireproof, will include four- 
teen boilc-s 56 inches in diameter by 22 feet long, 
built to carry 150 pounds of steam pressure; one 1,500- 
horse power heater of the vertical open type and two 
duplex boiler feed pumps, having 10 and 6-inch cylinders. 

The engine to drive this saw mill will be a Corliss 
of the Filler & Stowell Company’s well known heavy 
duty type. The cylinder will be 38-inch bore with 60- 
inch stroke, which is capable with 150 pounds steam 
pressure of developing 2,500-horse power, although it 
is estimated that the mill will not require to exceed 
1,200-horse power. The crank shaft on the engine is 
20 inches in diameter and the driving wheel, which will 
be of the built-up type, with arms, hub and rim all 
cast separately and bolted together, will be 24-feet in 
diameter, 106-inch face and will weigh 112,000 pounds. 
The complete engine will weigh approximately 300,00u 
pounds. 

A second engine is included in the order for the saw 
mill machinery, but is to be used for driving the plan- 
ing mill. This engine will be of the same heavy duty 
type, but the cylinder will be 30x48 inches. The maxi- 
mum capacity of this engine is 1,500-horse power. The 
fly wheel pulley for this engine will be 20 feet in diam- 
eter, 53-inch face and will weigh 45,000 pounds. Not 
only the engines but everything else is to be of the 
heaviest construction, of the best material and the 
very best that can be purchased for the purpose for 
which it is intended; so that this plant when com- 
pleted will certainly be a model and a great credit to 
its owners and to the Filler & Stowell Company, which 
is building the machinery. 

The new plant of the Texas & Louisiana Lumber 
Company will of course be complete in every requisite 
necessary for it to do a general carload trade. It 
will have a complete dry kiln equipment and a modern 
planing mill with ample capacity to take care of 
such of the product of the saw mill as should go to 
the market in dressed form, and in every other par- 
ticular is intended to be fully in line with the saw mill 


proper. 





Letters to the Editor. 


Mr. Gannett Corrects Mr. Brown. 


Wasuineton, D. C., Jan. 21. 

To the Editor of the American LUMBERMAN:—I have 
just read in your issue of January 9 the report of a 
paper delivered by Mr. John P. Brown, secretary of the 
Indiana Forestry Association, in which he criticises 
rather harshly certain publications of mine upon the 
woodlands and the forest resources of this country. 

Mr. Brown finds my estimate of the wooded areas, in 
his judgment, to be too large, but he, in order to make 
this discovery, commits the blunder of confusing wood- 
land and forest. The figures which he quotes from me 
and criticises so' sharply were given by me as areas of 
woodland, while he criticises them as being the areas of 
forest land, meaning thereby the land occupied by for- 
ests of merchantable size and quality, an area very much 
less, necessarily, than that of woodland. Having set up 
his man of straw he proceeds to demolish him with great 
gusto and thoroughness. 

In the opening paragraph of my article in The Forum, 
of October, 1900, page 147, I was careful to distinguish 
between the two and to explain what was meant in the 
following terms: 





The woodlands of the United States are estimated to com- 
prise in che neighborhood of 700,000,000 acres, or about 
1,100,000 square miles; in other words, about one-third 
of the area of the ¢ountry, excluding Alaska and our recent 
accessions of territory, is wooded. In the term “wooded” 
are included all lands covered with trees in all stages of 
growth, from young saplings to mature trees. Of this area 
about two-thirds lie in the eastern part of the couptry, 
extending from the Atlantic coast to the prairie on, and 
about one-third is comprised in the Rocky Mountain and 
Pacific states. The wogded area may be roughly divided 
into three classes. The first contains forests of size and 
quality fit for manufacturing purposes. The trees are, for 
the most part, mature. Another part of the wooded 
was formerly occupied by merchantable forests; but the 
latter have been cut away for the use of man, and the areas 
are now. occupied by a tree-growth vere in size, age and 
quality, but mainly young and small. he third part of the 
wooded area is covered by trees which, though mainly ma- 
ture, are of value only for fire wood or other subordinate 
purposes. On the first and third of these areas we have a 
ripe crop of timber, on all of them a growing crop, and on 
the second a growing crop only. 


This statement seems to be sufficiently clear, and since 
Mr. Brown appears to have read this article I do not 
understand how he could have fallen into the error 
of mistaking one thing for another. This mistake of his 
disposes of most of his paper, since it was directed 
primarily to criticising these figures of wooded area. 

Very respectfully, 
HENRY 


GANNETT. 
Department of the Interior. U. 8S. Geological Survey. 
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A GREAT ROOFING PAPER BUSINESS. 

Those of our readers who were present at the recent 
meetings of retail lumbermen at Minneapolis and Kansas 
City were no doubt impressed by the exhibit in the 
West hotel at the former place, and in the Midland 
hotel, in the latter city, of F. W. Bird & Son, manu- 
facturers of the celebrated “Paroid” roofing paper, with 
mills at East ‘Walpole, Mass. These comprehensive 
exhibits were in charge of Messrs. O. A. Heppes and 
W. S. Adams, representing the western department of 
the concern, with headquarters at Chicago. These two 
gentlemen did much to solidify themselves with the 
retail trade of the west by their gentlemanly demeanor 
and the cordial reception accorded by them to visitors. 

The business of F. W. Bird & Son was started at 
East Walpole, Mass., in 1817 by the father of the pres- 
ent head of the concern, who in that year began the 
manufacture of special paper for special purposes. At 
that time there were two small shops where the paper 
was made and a one story office, which comprised the 
entire scope of the plant as it then existed. A small 
sign two feet long by eight inches wide was nailed 
above the door, and this sign and this office are still 
occupied, although the latter has been amplified many 
times to take care of the firm’s extraordinary growth 
in business. As for the shops they now cover ten acres 
of ground, the various buildings stretching out along the 
Neponset river for a distance of over a quarter of a 
mile. The plant comprises box shops, finishing shops, 
waterproofing factory, the mills where the raw prod- 
uct is worked over, besides numerous other buildings 
incidental to the business. There are five paper-making 
machines in the plant, the largest of which, weighing 350 
pounds, can turn out twenty-four tons of paper in 
a working day. ‘Two train-loads of manufactured paper 
are shipped out daily, which gives some idea of the 
amount of business done. F. W. Bird & Son do a most 
extensive trade, not only all over the United States but 
have a growing trade in Great Britain, South Africa, 
Australia, the Philippines, Cuba, Porto Rico, and other 
parts of the world. 

The power for this immense establishment is supplied 
by a central steam plant requiring forty tons of coal 
a day. Two immense engines, one of 1,200 and the 
other 1,000 horsepower, keep the main part of the 
plant in motion, while smaller engines are used in 
several] of the buildings for special purposes. The con- 





O. A. HEPPES, OF CHICAGO. 


cern also has its own electric light plant and printing 
establishment, the latter including color presses. 

The output of the F, W. Bird & Son factory is mostly 
insulating paper and roofing paper, and in this latter 
the lumber trade is more directly interested. “Paroid” 
roofing paper has already gained a prominent place in 
the wholesale and retail trade of the country, and is 
steadily making progress in the favor of dealers. Be- 
sides “Paroid” other roofing papers made are the 
“Neponset” and “Red Rope,” but lumbermen are more 
familiar with the “Paroid” roofing from its peculiar 
adaptation to their needs. The quality of this stock 
is beyond question. It is a permanent ready roofing, 
made of thick felt, thoroughly saturated and coated with 
asphalt. It can be applied by anybody on either a 
steep or flat surface and requires no paint in laying. 

We are pleased to present herewith a portrait of O. A. 
Heppes, selling agent of F. W. Bird & Son in the west- 
ern states. Mr. Heppes has been associated with the 
firm for several years, is thoroughly posted on all classes 
of roofing material, and can recount the virtues of 
“Paroid” and other roofing products turned out by his 
concern in a manner that is thoroughly convincing to 
the would be purchaser. For several years he was 
located at Minneapolis, where he established a wide 
reputation for “Paroid” roofing as well as for himself, 
and his efforts in other sections of the west have been 
none the less gratifying to those with whom he has 
—_ in contact, as well as to the firm of F. W. Bird 

n. 





WAPPALAAS 
A BIG DOOR TRADE. 

The Compound Door Company of St. Joseph, Mich., 
manufacturing fine veneered doors and interior finish, 
reports a very large increase in its business for the year 
1900. Although it made large additions to its buildings 
and plant in the spring of 1900 the company again finds 
itself cramped for room to handle its rapidly increasing 


business and has plans out for another large addition to 
buildings which it will erect in February. The Com- 
pound Door Company makes a specialty of fine hardwood 
doors. Through its advertisements in the AMERICAN 
LUMBERMAN it reports having received orders recently 
from England, Germany and Mexico. By its peculiar 
method of veneering and careful selection of material 
and workmanship it makes a door that will stand in 
any climate or temperature without shrinking or warp- 
ing. That owners, architects and builders are giving more 
attention to the quality of their doors is attested by the 
rapid growth of the business of this company. 


THE MARKETS. 


Within the last two weeks has begun in a formal way 
the expected advance in prices. ‘Lhere has been a graa- 
ual upward movement tor some time, but at last 1t has 
been organized by some of the associations. White pine 
has changed buv little, yet the Minneapolis meeting a 
short time ago advanced some prices, though the meet- 
ing of the Wisconsin valley lumbermen this week con- 
tented itself with merely reallirming the oid List. Ln the 
south, however, sume substantial advances have been 
made, Virst the yeliow pine people put up their prices 
about $1, and then the cypress producers of Louisiana 
made an advance of $1 to $2 a thousand feet. Cypress 
has remained practically without change tor a year or 
more until last month, when its producers threw out a 
feeler in the shape of a silght raise on some items, Lt 
worked so well, the volume of trade continued to such 
an extent and the price question entered so little into 
transactions that 10 was felt a more radical advance 
was in order and so it was made. in Washington the 
new manufacturers’ organization reallirmed the old list 
on fir and cedar. Kilsewhere there has been no change 
in ollicial lists, but on most lines a strengthening of 
values and positive advances in some woods. 


nw a“ * 





The white pine situation is admittedly a strong one. 
Even where trade 1s comparatively light and where the 
objection to an advance 1s strongest there is no hope 
of lowering present quotations. Consequently there is a 
freer movement and orders are being piaced for consid- 
erable quantities more trequently than a short time ago. 
in fact within a week or two tnere has been a deciued 
increase in transactions in round lots. iuastern buyers 
have been visiting northern mills, and after looking over 
the ground have decided that now 1s the time to buy. 
On the Green Bay shore there is very little dry lumber. 
On Lake Superior the stocks at the mills are of pretty 
good size, but not in most cases very well assorted, and 
there is no disposition on the part of holders to relax 
their grip. 1t 10oks as though ury white pine would ve 
a scarce commodity by the time the spring trade opens. 
All the milis that ship by rail are having a good winter 
trade, and consequently stocks are being constantly de- 
creased, The condition of stocks as to quantity, assort- 
ment and state of dryness leads to the belief that a 
buying policy is the wise one, regardless of the question 
of prices. Kew if any people look for any radical ad- 
vance, but anticipate a firm market with perhaps a stif- 
fening in some values, while none looks for a decline. 
The etfect of this feeling is seen in the transactions ot 
both wholesalers and retailers. 

“” * * 

The yellow pine trade is especially buoyant. The 
easterm part of the field is not experiencing an espe- 
cially active trade, because it depends largely upon the 
east, which is not yet ready to buy heavily. Still, 
there is a fair movement for the season, and no dis- 
couragement is shown. As we pass, however, into the 
territory which supplies the country west of the 
Alleghenies, there is found decided activity. Alabama 
mill men amd wholesalers report the best January trade 
in their history. They are getting about as large a 
trade as was ever known from the north at this sea- 
son and in addition are having an unprecedented local 
requirement. Mississippi mills also are busy and seem 
to be getting better prices than those in Alabama. 

_* * ” 

It is west of the Mississippi river that the greatest 
activity in yellow pine is to be found, especially in 
yard stock. The demand from Texas is enormous, sur- 
passing all experiences in that direction. The mills 
of that state and of Louisiana cannot supply the 
requirement, so that large quantities of lumber for yard 
stock are being shipped into the state from Arkansas 
and the Indian Territory. In additiom to this espe- 
cially urgent call there is a good local requirement and 
a seasonable demand from the north. In fact, until 
the drought-affected sections of the extreme north are 
reached, the January trade is unusually heavy. 

* * * 

Yard stock, however, is not the only thing wanted 
im yellow pine. The demand for timbers of all sorts 
is active. A great many factory bulidings, warehouses, 
etc., are being planned or erected, and in addition there 
is a continued demand from the railroads and car 
builders. It is stated with all seriousness that the 
mills from the Alabama-Mississippi line westward have 
on the average orders on hand for more than thirty 
days to come, with no let-up in the imcrease. Under 
the circumstances the price advance of last week was 
at least excusable. The leading producers and whole- 
salers are not anxious to take orders, and a good many 
are inclined to hold their stock for even higher prices. 

* * * 

The hemlock trade continues to show the wide diverg- 
ence in conditions between the east and west that has 
characterized it for months. Eastern hemlock is strong 


in price and has a tendency to advance. It is reported 
that Philadelphia is holding firm at the $14.50 basis, 
while New York pays $15. The Pittsburgh price is 
about $13.50, and apparently is only kept from advancing 
farther by the influence of the Michigan stock, which 
only awaits a chance to get into that district. Yet 
some improvement is noted in Michigan. Stocks are 
heavy there but prices are a little better than they 
were. In Wisconsin about all that encourages the 
hemlock men is the very heavy current demand and 
the fact that the log input this winter will be light. 
The meeting held on Thursday of last week at Mil- 
waukee, which considered the situation, decided not 
to touch prices but to leave that matter open until the 
annual meeting of the Wisconsin Hemlock Association 
about March 1. 
* * * 

North Carolina pine is passing through a quiet sea- 
son. Stocks are ample for the immediate demands 
though not large, and it is reported that prices at 
Philadelphia are a little easier. However ,there is no 
material change one way or the other; although there 
is a better tone in the demand for box. Spruce is if 
possible stronger than ever. It is becoming so evident 
that the pulp industry is making great inroads on the 
supply that there is no excuse for weakness, whatever 
the momentary conditions of the market may be. On 
the contrary there seems to be a steady hardening and 
slow advance in actual selling prices. 

* * * 

The shingle market is in an unusual condition. At 
this season of the year, when the demand for consump- 
tion is necessarily light, a weak market is expected; but 
no such condition exists this year. Within the last two 
weeks prices on red cedar shingles have advanced, 
cypress have stiffened somewhat and all other sorts 
have been sympathetically affected. Eastern markets 
report a decided scarcity of shingles of all sorts. 
Cypress are in supply so inadequate to the demand that 
red cedars are being brought into Texas and carried as 
far south as Galveston—a fact unprecedented in the 
history of the Texas trade. Lath also are firmer, and 
a good many shrewd observers believe that a decided 
advance in prices will be recorded within the next ninety 
days—certainly before the new white pine cut is a 
factor in the situation. The slump in lath prices last 
summer discouraged many of the smaller operators, 
and perhaps some of the larger ones, so that conditions 
between then and now have been reversed. 

* * * 


The export trade is showing more activity than it 
has for some time, particularly on the gulf coast. More 
vessels are loaded, there are many more inquiries, and 
while prices are not entirely satisfactory there is a bet- 
ter tone in that respect. A notable feature of the situa- 
tion is the volume of the trade with Mexico, the West 
Indies and the Central and South American countries. 
There also seems some improvement in the hardwood’ 
export business. Baltimore especially reports greater 
activity and increased shipments. 

* om * 


The hardwoods industry has lately been passing 
through a short period of inactivity, but this week 
advices of a decidedly encouraging character are at 
hand. Orders and inquiries are now coming in freely 
and the tone of the market is daily improving. A 
pronounced scarcity of plain oak is revealed at many 
southern hardwood centers and values are hardening. 
Quartered oak, red and white, is plentiful and prices 
are weak on a rather light demand. Basswood is evi- 
dently slated for an advance as is also poplar. Most 
of the other hardwoods are nominally unchanged. 

* * * 


In the domain of doors and millwork an anomalous 
condition prevails, due to the recent radical advance 
in the price of glass, equal to about 30 percent. A mew 
discount card was promulgated January 17, but it was 
ascertained to be too low on glazed goods and the 
distributing door trade now finds itself in the peculiar 
position of being unable to quote prices, most of the 
traveling men having been withdrawn temporarily from 
the road and the active trade visible up to ten days ago 
having substantially disappeared. It is expected, how- 
ever, that the atmosphere will. be cleared within a 
few days, when a meeting of door makers and jobbers 
will be called to consider the difficulties presented and 
revise the discounts in consonance with recent develop- 


Northern Pine. 


Chicago. Dealers in this market do not usually 
expect much trade at this time of the year, but they 
are nevertheless getting quite a little. The weather 
throughout the central states has continued so favorable 
for outdoor work that building at many points has gone 
along unhindered and lumber has been going into con- 
sumption in large quantities for the season. At the 
same time there has been noticed a slight falling off 
of orders within the past week or two, it being evident 
that buyers have come to the conclusion that the favor- 
able weather could not possibly exist much longer and 
that they would be estopped from building by the long 
deferred cold spell which invariably visits this section 
somewhere about the first of February. After the 
expected cold snap it is likely that spring buying will 
begin in earnest all over the country. 

e question of prices is now absorbing general atten- 
tion in manufacturing as well as wholesaling circles. 
The impression obtains that while prices may not show 
a further advance at initial points they are likely to 
be fairly well maintained from this time forth. A slight 
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advance has been reported lately of about $1 a thousand 
on No. 1, 2 and 3 common inch boards, which appear to 
be in excellent demand, with only a limited supply 
behind it. Nos. 4 and 5 boards are, however, rather slow 
and apparently are not wanted with the same urgency 
they were a year ago. Dimension is likewise firm; 
and while there is a tendency in some quarters to raise 
prices 50 cents or $1, it is not thought that the advance 
will be as marked as in inch stuff. The competition of 
yellow pine has had considerable influence on white pine 
prices during the past several months and may not be 
without some effect on the trade of the coming season, 
despite the fact that prices on the southern product are 
now higher and bid fair to advance still more. 

In local retail circles there is little change to be 
observed from the steady demand that has existed 
through the winter. Building operations still make a 
favorable showing, last week’s permits numbering 72, 
involving a cost of $367,650, as against $193,300 for 
the corresponding week of 1900; $293,600 for the 
same week of 1899; $238,550 for the corresponding week 
of 1898 and $189,350 for the same week of 1897. A 
great deal of figuring is being done at the yards catering 
to the local trade and from all indications there is to be 
an unusually heavy consumption of lumber in this city 
the coming building season, unless interfered with by 
strikes, which is not now regarded as probable. 


RECEIPTS FOR THE WEEK ENDING JAN. 19. 














LUMBER. SHINGLES. 
1901 ..ceveees PTISTITIIR TIE eeeecceces 20,275,000 3 856 000 
1900 . a0 sees eccce ccccce coccce cove ccecess 19,200,000 6,091,000 
INCTEASE 0 ccce cece ccccecccvces cece ccesvcees 982,000 
Decrease ..... $0060 cede chee cees.edse csc cece 2,235,000 
SHIPMENTS FOR THE WEEK ENDING JAN. 19 
LUMBER. SHINGLES. 
O91... 0 6000 060s cose cece cccocectcesncess kOe Cee 5,047,000 
1900 ..ccccece ecccce cece cece cove ceccce 0000eseceee 11, Gua, 000 9,283,000 
IMNCTEASEC..ccccccccccscccccccccccccccccccccse 724,000 
DOGCTORSE 000 ccccccccccccccs coccceccccvccce 4,136,000 
SHIPMENTS FROM JAN. 1 TO JAN. 19, INCLUSIVE. 
LUMBER. SHINGLES. 
1901 ..00.. Peces ceccesce cece ceseescecscoeseeseeos 23,963,000 8, 944.000 
1900 cocccccccce voce cosccess cece cscecccccccvececs 24,256,000 12,652,000 
IMCTEASE, . occ ccccce cove cccees cus cevece cece 
DOCTORES o00c ccccccccccceces ccccccvccescccece 293,000 4,292,000 
RECEIPTS FROM JAN 1 to JAN, 19, INCLUSIVE 
LUMBER. SHINGLES. 
1901 .scccvees eeecceee PPYTINTITETITE TET 42,245,000 11,834,000 
100 Rcsind ovvenectce cocccevnccteucescescccescces SEANAD EEVannee 
INCTCASE...+++ 0008 PTTTTIN TITEL 934,000 ‘ 
DOCTCBBEC 6 000 00s cece ccce pcce cece cece cccene 637,000 





Minneapolis, Minn. With the convention over, Min- 
neapolis white pine handlers are enabled more surely to 
anticipate the demand for white pine lumber during the 
next few months. It would probably be unsafe to judge 
the market by the amount of business done during the 
past week, but wholesalers have been enabled to secure a 
better idea of the existing conditions than at any time 
previous this fall. 

If reports are correct there is to be great activity in 
nearly all parts of the northwest during the coming few 
months. ‘Those sections which have been favored with 
good crops are already on the eve of a building boom, 
while sections which did not enjoy good crops are Jooking 
eagerly forward to the coming crop season, with the idea 
that should good results obtain they will be enabled to 
make those improvements contemplated last year. 

The report of the trade during convention week shows 
that a satisfactory amount of business was done. Deal- 
ers were free in purchasing, but they did not buy heavily 
of any one grade of material. Considering the possibili- 
ties of the future, many of them seemed disposed to re- 
plenish their stocks, but they did not buy extravagantly. 
Probably fully 50 percent more trade was done this year 
than last. 

The receipts and shipments of lumber at the Jocal 
market for the past week shows a slight increase over 
that of the previous six days. The schedule follows: 





Racelpte. Shipments. 
NE sid.s kes acecwe we wee 210,000 765,000 
PE aii sw nto eneb ccs es 300,000 810,000 
ME dra dnkcdis gale Coiccdeee 6 eel 225,000 930,000 
EE, a3 6 ou ee Gee) ak on Mie 0,000 1,125,000 
PT 225 5, ob 64 vis del rexs cna 890,000 855,000 
Pe abe seins wreeeures 845,000 735,000 
| errr 2,010,000 5,220,000 
EE 566 t cbrewneaeeeund 1,980,000 5,190,000 
py rer re a ee 30,000 30,000 


Saginaw Valley. Trade in wholesale lines is quiet. 
There is not much lumber in eastern Michigan on the 
market. Dealers are looking over other tributary mar- 
kets for stocks to be brought to the Saginaw river 
and some lots have been bought, mostly in small quan- 
tities. Prices are firm, the impression being that avail- 
able supplies will be short in the spring. In the yards 
a seasonable trade is reported and some stocks are 
somewhat broken. The scarcity of cars with which 
to move lumber is the source of some inconvenience 
to shippers. Without exception reports are favorable 
as to prices and conditions of trade. 





North Tonawanda, N. Y. With an increasing demand 
in all grades comes the report that prices are stiffening 
materially, and there is an increasing demand for 
immediate filling orders. Heretofore buyers were con- 
tent in most cases to allow thirty days for filling orders, 
but now dealers find few that are willing to make a 
purchase without attaching the “rush” clause to their 
orders. Dealers have sufficient stocks, with possibly a 
few minor exceptions, to take care of all the business 
that comes their way. 





Buffalo, N. Y. Good feeling continues, = there is 
hardly the amount of new orders that might be wished. 


The weather is unfavorable to business just now, being 
warm and rainy, with not much prospect of settled 
weather right away. This has its effect on city building, 
but the open country will wait a while before beginning. 
All of the higher grades of pine are scarce and there is a 
lack of 10 and 12-inch boards in almost all grades. Re- 
ports of serious general shortages of stock come in about 
as often as a white pine dealer sums up his inventory. 
Some norway dealers are well stocked, an occasional yard 
having a heavy supply of it, with not much white pine 
to match, but norway is ar excellent seller and will be at 
least as long as the Pan-American buildings shall be 
unfinished. This demand has made a great difference 
with the condition of stocks, though at first practically 
everything came from western yards. There is not much 
buying of pine in the west and the conditior of stocks 
there as well as the feeling of the saw mill men is not so 
well known as it will need to be if this market is to buy 
to the best advantage. Buffalo dealers will soon be look- 
ing into the condition of the new cut. 





Boston, Mass. Pine is daily growing stronger in price 
and a little better activity is noted from day to day. 
Individual orders are less likely to be fought for by 
competing salesmen and the firm stand taken by the 
mill men seems to be bearing fruit in a conviction 
in the mind of the buyer that the prices on this lum- 
ber can go but one way. 





Baltimore, Md. The trade is still characterized by 
marked quiet. Manufacturers, however, are beginning to 
appear in the market, and the tone of the trade is becom- 
ing somewhat stronger. Values have been at all times 
maintained and even at the present moment quotations 
are steady. The outlook for an active spring business is 
on the whole promising. 





Philadelphia, Pa. The demand on the whole continues 
fair and the market is undoubtedly strong, particularly 
on shop grades, which are scarce. 





Spruce. 





New York City. Stocks in the hands of the retail- 
ers are not large, and both eastern and northern are 
stiff as regards price. While narrow stock of the eastern 
is quoted at $16 to $17, $18 to $20 is obtainable for 
the wider, while lath continues unusually strong. There 
is little doubt that the present firm conditions will be 
well maintained until the big demand comes when even 
better prices will prevail. 


—orraeesena 


Boston, Mass. The situation, as is natural at this 
season, grows stronger from day to day. The present 
range of prices does not worry the spruce men, but 
they are rather occupied with their determination so 
to handle the market that they will avoid anything 
like a slump next spring. In the woods there is the 
usual degree of activity and in some quarters a large 
cut is predicted. It should be said, however, that a 
large portion of this cut will go into pulp, which is 
going to take more than ever this year of the avail- 
able lumber supply out of the market. Prices range 
good and strong above the last printed lists on all 
dimensions, 





Bangor, Me. The New York spruce market showed 
some weakness last week and several random cargoes 
that arrived unsold were disposed of after some delay at 
$15 to $18 a thousand. The yards are reported to be 
well stocked for six weeks yet. The lath market also 
declined somewhat under unexpectedly large receipts and 
the closing prices for the week were $2.75 to $2.90, the 
latter figure for carload lots only. 





Baltimore, Md. The quantity of spruce handled here 
is comparatively limited, but business appears to be on 
the*mend and there are indications that the new year 
will be productive of considerable activity. Prices keep 
up fairly well and even show a tendency to stiffen, but it 
is yet too early to give reliable forecasts as to trade con- 
ditions which the year will develop later. 


White Cedar. 


Chicago. A somewhat better inquiry for white cedar 
products is reported in this market, as well as at several 
northern points, and handlers are beginning to feel that 
the demand of the coming season will be in sharp con- 
trast with that of the past six months. Prices have been 
re-established on a substantial basis, and it is now 
believed they will be held firm through the season. A 
considerable reduction of output is reported in the 
cedar district this winter, so that stocks are not likely to 
be as burdensome as they were last year. Shingles are 
firm, being quoted at $2.15 for Extra *A* and $1.70 for 
Standards. 











Minneapolis, Minn. Trade during the convention 
week was fairly active although reports show that no 
large amount of business was done. Dealers were much 
more free in purchasing than a year ago and many of 
them secured all the stock they desire for the coming 
season. It is reported that quarters and halves are 
somewhat scarce and that some difficulty is found in 
securing different stocks to meet the demand. Trade in 


poles has not been — active during the week 
although some good bills are now being figured on. 
Telephone companies are on the market for select stock 
and it is probable that their orders will be placed in 
the near future. 





Hardwoods. 





Chicago. While sales of hardwoods are not particu- 
larly active at the present time, there is a considerable 
renewal of inquiry and dealers and holders of stock 
generally are well satisfied with the outlook. The situ- 
ation as to prices is not quite as strong on some items 
as had been anticipated, but there is nevertheless a 
good undercurrent of strength to the general list and 
no particular disposition is shown by the trade to urge 
stocks upon an unwilling market at a sacrifice in prices. 

At the meeting of Indiana hardwood lumbermen held 
at Indianapolis iast week the sentiment was quite gen- 
erally expressed of a good demand and better prices for 
the trade of the coming spring. Stocks were not regarded 
as particularly heavy, aithough the general impréssion 
was that there was more common iumber of various 
kinds on hand than the necessities of the present mar- 
ket required. Firsts and seconds were, however, scarce 
and in fairly good inquiry. Eastern-demand is said to 
be looking up quite perceptibly and a big trade in that 
quarter is anticipated for the season and in some locali- 
tes is already under way in good volume. 

Among the big consumers of hardwoods there is a gen- 
eral disposition, somewhat difficult to account for, to 
proceed cautiously for the time being, but active buying 
may shortly be expected to begin. ‘Lhe furniture manu- 
facturers have lately been devoting all of their attextion 
to the various expositions that have been held in the 
furniture manufacturing centers, at which the number 
of buyers present is said to have been larger than for 
several seasons. It was not reported, however, that 
buying of the new patterns was particularly heavy, 
although the talk seemed favorable. The impression 
obtaining among furniture manufacturers in general, 
however, is that there will be some good orders placed 
soon and they will consequently need to replenish their 
supplies of raw material at an early date. 

The demand for quartered white oak does not seem 
to improve and prices are accordingly somewhat draggy. 
There is, however, an excellent inquiry for plain oak, 
both white and red, and supplies of this are not up to 
the demand. Northern red oak is entirely out of the 
running and prices on this stock are whatever the 
holder’s conscience permits him to ask. Common oak 
is plentiful in the south, but prices are not up to the 
ideas of holders. 

The condition of the basswood market is of decided 
encouragement to holders of dry stock, the big prices 
being paid by veneer manufacturers for basswood logs 
having thus far to a great extent shut out the saw mill 
men, at least those who depend upon the small loggers 
for their logs. It is not believed, therefore, that the 
basswood cut will be anything extraordinary this winter 
and there are those who predict a considerable strength 
to prices within the next month or two. There is in 
fact already a visible tendency towards a better price. 
The supply of soft elm and brown ash logs at northern 
points is also being curtailed to some extent, owing to 
the low prices they are bringing, so that the small log- 
gers and farmers will not cut them. 

The indications are good for a much better consumption 
of maple this season than has been observed in the last 
several months, and holders of dry stock are inclined to 
believe that they will also witness a better price this 
spring than during the past year. Maple flooring manu- 
facturers are holding their product steady, and demand 
is apparently improving. 





Minneapolis, Minn. Handlers of hardwood report a 
fair demand experienced during the past week. 1 
say that they are unable to secure sufficient basswood 
and oak to meet the demand although there seems to 
be no great scarcity in the market at present. Box men 
are good consumers of basswood and are buying freely. 
Both red and white oak are in good demand and fair 
sales are reported. Birch, as well as maple and elm, 
is in large supply but the market is not active, Prices 
on oak, ash and basswood are well maintained and are 
considered strong. 





St. Louis, Mo. There is beginning to be some 
awakening of country trade. The factories are practi- 
cally through with the winding up of last year’s business 
and are giving some of their attention to looking into 
stock conditions. This is indicated by the fact that 
inquiries are particularly heavy. It is true that few of 
the quotations bring in orders, but the facts that prices 
are being inquired into and that there is a desire to 
know just where certain classes of stock can be secured 
are encouraging. There is more local trading than there 
was a week ago. Wholesale yards are willing to buy 
almost any ‘variety of stock and are taking in a fairly 
large amount of lumber. Receipts have been light for 
several weeks with little chance for a betterment in the 
near future. Stock which had accumulated in the hands 
of the commission men has practically all been di 
of and the seas is clean of unsold stock. 
tories aré ‘al8o disposed to buy but are taking in 
those classes of stock which&re cheap. Unlike the Pree 
try factories, they are well supplied with lumber, with 
the possible exception of the box people, and with them 
buying is more an act of hedging on future prices than ; 
one of necessity. Reports from the southern 
continue to show wet weather and those familiar wi 
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the southern situation expect nothing else for the next 
two months. This necessarily restricts production and 
returned travelers say that there is practically no lumber 
in the southern country. Buyers have been out for a 
few weeks and what they have accomplished would not 
make a long story. Nothing new can be said about the 
price situation. ‘here have been no changes worthy 
of mention although there has been a strengthening tend- 
ency so far as a few items are concerned. During the 
past week or so there has been an increased amount of 
thick plain oak changing hands. All of the wholesalers 
catering to the implement trade are in the market for 
an increased amount of stock and are searching the coun- 
try to supply their needs. One-inch stock is also in 
fairly good demand, the strongest call being for red. In 
quartered oak there is still a good supply of red and 
the demand, in consequence, is not keeping pace with the 
call for white. ‘The latter has improved somewhat of 
late. Country yard trade is still buying freely of com- 
mon stock for bridges and similar uses. There is still 
a good demand for ash, with light receipts. For some 
reason there is little of this class of stock to be found 
in the southern country and demand will hardly be 
satisfied during the next few months. Hickory and the 
other heavy hardwoods have not improved since last 
report. The indications are that there will be heavy 
trading in cottonwood during the early spring. There 
is not a very large available supply and the buyers will 
all be in the market rather early. A month ago this 
market was overstocked with gum but this situation 
has, in a measure, been overcome. There has been prac- 
tically nothing coming in. This market, with its tobacco 
box factories and furniture factories, consumes an im- 
mense amount of gum and an improvement in the situa- 
tion is eagerly desired. 





New Orleans, La. There is nothing doing in the ex- 
porting line and the dullness will likely continue in this 
branch of the trade for some weeks. Ocean freight rates 
are getting lower and lower and there is an abundance of 
tonnage, but there isn’t the demand on the other side and 
shipments are few and far between. The domestic mar- 
ket, according to reports from up the country, is firming 
up and a good volume of business is expected by spring. 
The outlook from the east, it is said, is particularly 
good. 





New York City. Current demands are not of such a 
voluminous nature as to keep the hardwood market 
strained to any tension, and yet the call is sufficient to 

revent any slump. Poplar has been the strongest 
eature right along, and its supremacy is still marked, 
for stocks are light and demand is large. Inch poplar is 
quite firm at $38 and the tendency is for it to go even 
higher. Plain oak is in better shape at $40 than quar- 
tered is at $60 to $63, so far as the stiffness with which 
dealers hold to their figures is concerned. The export 
call is good for certain of the hardwoods, but not so 
strong for others. 


Buffalo, N. Y. The hardwood trade is still quiet, with 
all buyers talking low prices, a state of thimgs that the 
producers do not accept and appear to be in position to 
negative if they make a united effort. Some dealers are 
reporting a better call for white ash from the agricul- 
tural machinery factories. Ash has not been of very uni- 
form price, thus betraying some weakness, but it ought 
to be stronger now. ‘There is'a better condition in the 
maple trade, though it will meed to be watched to hold it. 
Dealers complain that the producer and the consumer 
have been getting too close together on maple and have 
made it hard for the middle man to get a profit out of it. 
There continues to be a good demand for all grades of 
chestnut, with supply short. Basswood appears to be 
more plentiful than it was, some dealers reporting a fair 
stock, whereas it looked at one time as though it was 
going to give out soor. There has been some selling of 
red oak at low prices, but the feeling is again better and 
all holders are firm again. Prices ought to be higher. 
Good white oak is fine property, but there is still too 
much of it on the market that is not of any real value in 
any grade, though it continues to set the price for good 
oak. With a better demand there must be a stiffening up 
of all hardwood prices. 








North Tonawanda, N. Y. Dealers report the condi- 
tion of the hardwood market especially active and in 
excess of corresponding periods for many previous years. 
Export demand is also more brisk than usual at this 
season. A large amount of the poorer grades is being 
disposed of in this vicinity, while firsts and seconds 
are ship to: more distant points in large consign- 
ments. There is an especially strong demand for vari- 
ous grades of ash and oak. Basswood is much more 
active than at any other time this winter and indica- 
tions for increased activity are bright. Maple flooring 
demand is reasonably active with prices holding well 
with prospects for an early advance. 

Boston, Mass. The briskness which has characterized 
the inquiry and demand for hardwoods continues una- 
bated; it is a situation which brings intense satisfac- 
tion to the shippers of the regular line and which bids 
fair to continue for an indefinite time. The activity 
seems to be based on most normal conditions and comes 
from the greatly increased output in the manufacturing 
lines throughout New England. It does not extend 
uniformly throughout the entire line of hardwoods but 
gradually works its way into one after another of the 
staple kinds of lumber. Quartered white oak, while not 
more than normally active, still takes on new signs of 
advancement, and a good many western and southern 
mill men are deliberating whether or not they would 


better begin quartering again. In some places the bot- 
tom of the old piles of oak, which was quartered 
when it ought to have been sawed plain, is beginning 
to be seen. The lumber rules from $63 to $65 for nice 
Indiana stock. Plain oak is in much more active 
demand and the supply does not seem to yet be quite 
equal to what is asked for it. There is a little more 
call for red oak also than is usual in this market, some 
architects planning to put it into interior finishing for 
large buildings and some of it finding its way into fur- 
niture factories. Ash is gradually coming into a 
stronger position and the southern connections of Bos- 
ton wholesalers do not hesitate to predict firmer demand 
and hardening prices as the spring comes on, 

Maple sticks at about the same level, without appre- 
ciable change. It cannot be said to be particularly 
strong nor would it be fair to describe it as weak. 
Those who make a specialty of maple are reporting 
good fair trade, and stock to fill orders is easy to find. 
The demand for basswood is reported somewhat stronger 
and it is finding its way into new uses. Elm jogs 
along about the same month in and month out, with 
a steady though small requirement. The mahogany men 
have nothing to complain of and uniformly report a 
fair volume of trade. 





Baltimore, Md. The trade of this section is still quiet. 
Values have eased off along nearly the whole line, but 
particularly with respect to oak planks. Not that there 
is anything like a marked decline, but stocks appear to 
be more plentiful, and intending buyers show a disposi- 
tion to procrastinate. There are no factors of a posi- 
tively unfavorable character, however, and the future 
promises well on the whole. Exports are relatively large 
and stocks abroad appear to be about as large as usual. 
Freights have declined somewhat, which may serve to 
encourage shipments. 


Cincinnati, O. That there is bound to be before 
long a spirited demand is assured by the daily increasing 
number of inquiries. Dealers generally are not pushing 
the sale of desirable stocks; they feel that they do not 
have to. While present business is not by any means 
active, it is steady and on the whole satisfactory to al- 
most everyone. 





Hemlock. 





Trade in hemlock throughout this section is only 
fair and prices continue unsatisfactory. The supply 
of stock at northern points, as shown by the large offer- 
ings made, is somewhat heavy, but manufacturers are 
not at all disheartened, as the log input this winter 
promises to be small. The manufacturers of hemlock in 
Wisconsin and northern Michigan held a meeting this 
week to see what could be done about establishing 
prices. It was hoped that something of a substantial 
character could be accomplished, though the report of 
the proceedings indicates that nothing was done regard- 
ing prices. Eastern hemlock is undoubtedly growing 
stronger in the eastern markets and there is no reason 
why western stock should not be placed upon a better 
—— has been observed during the past several 
months. 





Saginaw Valley. Hemlock is looking a little better 
here. The market was glutted last season and stocks 
were piled up. The crop of hemlock logs will be small 
this winter and this and the prospects for a better 
demand have stiffened the backbone of those having 
lumber in hand. One dealer who cut 2,500,000 feet last 
season and piled up and held every foot of it sold 
a carload last week at $12.50, and says he has made 
other sales equally good and is in receipt of numerous 
orders. 





New York City. The hopeful condition of this mar- 
ket is due to a pronounced and unalterable opinion that 
the normal prices for all kinds of building materials 
coupled with the moderate stocks of all kinds of lumber 
both in the retail yards and under the immediate con- 
trol of the wholesaler, will lead to a good, steady demand 
in the spring. This is also based on a belief that new 
construction in 1901 will compare favorably in amount 
with that of last year. The basic price—$15—is being 
well maintained, while 10 and 12-inch boards are stiff 
and somewhat higher. 





Buffalo, N. Y. Dealers speak with confidence of the 
demand and say that prices, now on a $13 base, are firm; 
that all branches of consumers are well represented in 
the demand, so that stock that must be covered up by 
something better is moving as well as trestles and dock 
timbers. There is quite a large amount to go into Can- 
ada from Buffalo this season, and it looks as though that 
section was to be a regular hemlock customer hereafter. 
Supply is not large and practically all Pennsylvania hem- 
lock is im strong hands, though this cannot be said of 
Michigan. 





Boston, Mass. In company with spruce, hemlock is 
daily coming into a stronger position, with slightly 
increased prices from week to week. Pennsylvania hem- 
lock is reported somewhat difficult to get and avail- 
able supplies of eastern stock are consequently cut into 
heavily. 





Philadelphia, Pa. A fair movement for the dull sea- 
son, with a good many inquiries, some for large bills, 
afoot, presages a brisker business by spring. Stocks 
are considerably broken. The base price of $14.50 is 
well maintained and there is no disposition to cut prices 


in any quarter. Yard men are buying a little, forced to 
do so by the open weather encouraging building and 
repair work, and among retailers generally there is a 
good feeling. Close competition among them for the 
business that is going is a feature of the situation. 





Poplar. 





Chicago. The dealers who handle poplar in this mar- 
ket say that within the past week or so there has been a 
perceptible improvement in both demand and inquiry and 
that they are quite sanguine that it will keep up in good 
shape. The furniture and implement manufacturers are 
taking on quite a little common stock and considerable 
cull is in request for box making and similar purposes, 
with a liberal sprinkling of orders for firsts and seconds. 
A number of consumers are buying poplar with the evi- 
dent idea that it is going to advance to some extent 
before long. This idea is quite general all over the coun- 
try and probably is a reliable indication of what is most 
likely to happen. Matters appear to be going on swim- 
mingly in the poplar manufacturing district, there being 
a good supply of logs at hand, with sawing going forward 
steadily. From the present outlook all of the stock that 
is to be manufactured this winter will be wanted for 
spring and summer consumption. 


Buffalo, N. Y. Dealers are holding their stock firm 
and appear to be looking for better prices before long on 
account of general scarcity and the demand, which is 
strong for the time of year. It now appears that the 
supply is not to be large this year, if it ever again, so 
that whenever a dealer has a good supply he is anxious 
to keep it till there is a good profit to be had on it. 





Boston, Mass. One inch Nos, 1 and 2 still holds up 
strong at $37 to $39. Many Boston concerns find them- 
selves with more of the common grades on hand than 
they know what to do with easily, and the market 
in consequence is somewhat weaker. There is appar- 
ently enough of the lower grades to supply all wants for 
the immediate future. Mill men express their confi- 
dence in higher values for the better grades and when 
this opinion is backed up by a good, strong quota- 
tion for present wants it is bound to have more or 
less weight. 





Baltimore, Md. While demand is perhaps not quite 
as brisk as it was during the greater part of 1900, a 
strong inquiry is noted and values have depressed little, 
if any. Mill men find no difficulty in disposing of stocks 
at their own figures, and the trade is in excellent condi- 
tion. The foreign market continues to absorb large 
quantities of poplar, shipments being limited only by 
the high freight rates. Furniture manufacturers and 
other domestic consumers are also in the market and 
stocks are kept down to a low level. 





Southern Pine. 


St. Louis, Mo. Local wholesalers are sending out 
the new list adopted at the Memphis meeting. They 
say the list is being sent out by everyene and that 
there is a general belief among both wholesalers and 
retailers that values are again on an even jasis. It 
is no longer a free-for-all arrangement and result 
cannot be other than good. The heavy buying o d 
stock, a feature of the yellow pine situation thus far 
this year, continues as strong as ever. The remarkably 
open weather permits building to go ahead on a spring- 
like basis and present conditions are identical with 
those which usually prevail during the spring. The 
remarkable business being transacted by wholesalers in 
all branches of the trade is far beyond the producing 
ability of the mills and the strong point about it is 
that retail yards do not seem to be accumulating any 
stock to speak of. It is a wonderfully strong situation, 
despite the increased capacity of the mills, and many 
say prices must soon take another upward step. All 
classes of stock are moving in great volume and all 
sections of the country are buying. 

_ It is the immense volume of the Texas trade which 
is causing the greatest amount of comment. Millions 
of feet are going out of Arkansas and Louisiana to 
supply the country yards in that section and there 
is evidence of greater prosperity than Texas has ever 
known. People who usually buy mixed cars are send- 
ing in orders for eight to ten cars of one item and 
are paying higher prices than prevail up in this terri- 
tory. Their call is largely for dimension and common 
boards and the mills west of the river have almost 
entirely disposed of their holdings of these classes of 
material. It is on these items that there will be an 
advance in the near future as the Missouri river coun- 
try is also sending in exceptionally heavy requisitions. 

Some wholesalers report they can see no material 
change in the car situation. A scarcity of cars usually 
felt during December this late into January is some- 
thing almost unheard of and it is one of the strong- 
est evidences of southern prosperity. The cotton crop is 
not all moved and the requirements of the lumbermen 
are so heavy for this season that there seems to be 
no chance for the railroads to catch up. There are 
still not more than 50 percent as many cars offered to 
the lumbermen as are needed and there promises to 
be trouble until the end of February. 

Specialists who cater to the trade in heavy timbers 
say that they have never known such a. heavy volume 
of business at this season, and they figure on a higher 
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basis than heretofore. So many people are filled up 
with orders that the competition is not in the least 
keen. There is every indication that this will be the 
busiest year among builders of large structures that 
ever has been known. Locally building is still confined 
to the larger structures but there is a large amount 
of this being done. In railroad material, also, the 
demand is particularly heavy for this season of the 
year, a large number of orders having already been 
placed. 

On the whole the yellow pine situation has never been 
better than at present. Those who had some fears of 
overproduction because of the increased capacity of the 
mills seem to have lost this feeling and are confident 
of the inability of the mills to supply the demand 
during the coming year. - 





Chicago. Those who take the lead in yellow pine 
distribution in this territory practically agree in the 
statement that for many years there has not been 
shown the strong demand for all classes of material 
that is now observed. Yard stock continues in excel- 
lent request at both wholesale and retail points in 
the central and central western states, and the pros- 
pects seem more than ordinarily encouraging for an 
increase in this class of demand to and through the 
spring months. There is also a large inquiry for 
special bills, comprising heavy construction timber, rail- 
road and car material and the like, and this is apt 
also to gain in volume during the next few months. 

Recent advices from the yellow pine mills of the 
south and southwest are uniformly favorable. In the 
Texas district demand continues large and prices firm 
with every promise of a prosperous season ahead. The 
shortleaf mills are shipping considerably more lum- 
ber than they shipped a year or two years ago at 
this time, and while the stocks may in some cases 
show a slight increase, the mill men are willing to 
have them do so, as they wish to get an accumulation 
for the big volume of orders that is sure to make 
its appearance within the next thirty days. 

No perceptible shrinkage of the demand has been 
observed as a result of the recent increase in prices, 
but the open weather that has been enjoyed has un- 
doubtedly been a powerful stimulant to trade and should 
bad weather now arrive it might put a different com- 
plexion on the matter. Buyers realize that on the pres- 
ent basis of prices they are getting good value for 
their money and are not disposed to haggle to any 
extent, provided delivery is made with reasonable prompt- 
ness. Any further advance would, however, be received 
with disfavor, and no doubt would be felt as a serious 
impediment to the consumption of stock. 

As showing something of the demand for yard stock, 
a yellow pine salesman at a recent retailers’ meeting 
sold fully 500,000 feet in lots of one or two cars to 
each customer. The majority of the salesmen, however, 
are not anxious to dispose of their product on account 
of broken assortments and the car shortage, which 
latter continues to interfere with the prompt deliv- 
ery of orders. Salesmen in general report the outlook 
for spring demand in this territory as most promising, 
and believe that they will have no difficulty in selling 
their lumber right up to the saw as soon as spring trade 
is fairly under way. 

oe ee 

New Orleans, La. There seems to be no let up in the 
steady improvement of the yellow pine trade. The recent 
advance made by the meeting in Memphis has been prac- 
tically in effect at the mills in this territory for some 
time and the tendency is constantly to stiffen prices. 
There seems no limit to the demand, and the prospects, it 
can truthfully be said, have never been so bright before. 
Stocks are unusually light. There is every indication 
that the local market will be very busy, for there are 
any number of buildings projected which will take plenty 
of lumber. 





New York City. Although the market is not active 
it is pleasant to be able to record an abstinence from 
price cutting. The number of schedules about show that 
a good business is in prospect, and the only explanation 
given for buyers holding off is an evident hope that 
prices will be lower. Meanwhile, although steamer rates 
remain unaltered, sail freights have dropped a little 
and are much easier. 





Philadelphia, Pa. The market is firm and there is a 
fair movement, but generally buyers are inclined to hold 
off. Stocks are not too plentiful and ther is a suspicion 
abroad that prices may stiffen up towards spring. 





North Carolina Pine. 


Norfolk, Va. While trade generally may be consid- 
ered quiet, there is quite a volume of business being 
done to say nothing of prospects. Shipments continue 
greater than the average for the season, while orders 
are by no means slow in coming in. The outlook cer- 
tainly is encouraging. There is no indication of a boom, 
but everything points to a year of good, healthy trade, 
with good, healthy prices attached. 

There is a conservative feeling with operators through- 
out the North Carolina pine producing section and no 
one seems inclined to hurry into contracts for 1901 
supply, nor are mill men making any great effort to 
“cinch” their cut. Stocks on hand are increasing but 
slowly. What are on hand are somewhat broken. Prices 
are set firm. 

Vessels are in adequate supply at $2.50 to $2.75 to 
New York and sound points; $4 to Boston. 





Baltimore, Md. Movement is still of rather modest 
dimensions and no marked enlargement is looked for 
until the weather shall have become more settled. Prices 
remain about the same. Stocks at the mills and on the 
wharves here are by no means large, and there is every 
indication that values will be maintained. Prevailing 
conditions even justify the supposition that any consider- 
able increase in inquiry will cause an advance in quota- 
tions. 


New York City. There are not many orders float- 
ing about for North Carolina pine, nor has much buying 
been done of late. Still, it is believed that the manu- 
facturers will be sensible enough not to make this port 
the resting point of their product, despite the attractive 
freight rates from Norfolk which are down to $2.50 
flat and no end of vessels offering. 

—_——eOoOor 


Philadelphia, Pa. Stocks are plentiful, due to the 
accumulations preparatory to closing up of navigation, 
and the mild weather permitting of further water ship- 
ments, has tended to ease off prices a little. Box lumber 
moves readily at any concession and the market for this 
grade is reported better at Norfolk than it is here. 








; Cypress. 





Chicago. There is always something doing in cypress 
in this market even in the midst of winter and deal- 
ers say they are having a steady if not heavy demand 
for various items, in which of course shop stock and 
tank lumber are in the lead. The recent advance in 
prices, while not unexpected, was not sufficient to shut 
off buying, and it is expected the new prices will be 
maintained with ease. Tank lumber 14 inch to 3 inches 
was advanced $1, and the same amount was added 
to clears and selects. A big advance was made on A, B 
and C strips, being $1.50, $1 and $2 respectively. A 
flooring was put up $1.75, B flooring $1.25, and C 
flooring $2.25. Stocks at the mills are reported low 
and the demand from both eastern and western points 
has lately been sufficient to prevent any accumulation, 
so that the manufacturers are likely to go into the 
spring trade with a lower stock of dry lumber than 
they have had for many years. 





St. Louis, Mo. There may not be as much cypress 
lumber changing hands as during some other seasons 
but there is more doing than is usual for this time of the 
year. Although buying has been considerable since the 
election stocks in this section of the country are not 
what they should be and this is fully appreciated by the 
local dealers. Still, there is always a hesitation about 
buying stock ahead and it is postponed as much as pos- 
sible until the wheels of the new year begin to turn. 
This time may not have arrived yet but there are the 
counteracting effects of low mill stocks and advancing 
prices to be considered and it is these which are causing 
business to be as good as it is. Several barges of cypress 
arrived this week and they will place stocks in better 
shape, but even with the lumber already bought but not 
delivered stocks are light. Country trading with the 
reva.l yards has continued quite heavy but factories are 
sti.l buying sparingly. Another advance in prices made 
this we*, is more general than the advance of a month 
ago. This advance affected those items which were not 
mentioned in the former advance and ranges from $1 
to $2 on finish, strips, ceiling, flooring, siding and 1a‘ 
13-inch and thicker tank, 1-inch firsts and seconds and 
select and all thicknesses of shop are advanced $1. 





New Orleans, La. The cypress list was advanced last 
Thursday and the advance was as marked as it was 
unexpected. There had been no talk of raising the list 
and the action, while entirely justified, was in no sense 
anticipated. The mills are all fairly well stocked and 
stocks are nicely assorted. There is a great deal of busi- 
ness coming in from the west and the number of in- 
quiries from the east is ample evidence that a big trade 
may be expected from that direction. As a matter of 
fact there has been no let up in the demand for cypress 
even in the midst of the holiday season. 

Following is the list as it stands, figuring in the 
advances put into effect last Thursday; the prices shown 
being f. o. b. cars, New Orleans: 

Tank stock—1% inch, $30.50; 114, $31.50; 2, $33.50; 
2%. $36; 3, $36. 

Firsts and seconds—1 inch, $27.50; 1%, $28.50; 1%, 
$28.50; 2, $30.50; 2%. $83; 3, $33. 

1 inch, $23.50; 1%, $24.50; 14%, $24.50; 2, 
$26.50; 2%, $29; 3. $29. 

Shop—1 inch, $19; 1%, $20; 1%, $20; 2, $22; 2%, 
$25.50; 3, $25.50. 

Finishing and strips, 1x4 and 6 inches—A, $27.50; B, 
$24: C, $22; D. not on new list. (For prices on 1x8 inch, 
add 50 cents; 1x10, add $2; 1x12, add $3.50 to above.) 

Bevel siding, 1%4x6 inches—Clear and A, $16; B, $15; C, 


$13; D, $8.50. 

Clear and A. B. é D. 
Celling—%x4 or 6 inches...$16.50 $15.50 $13.00 $ 9.50 
Celling—14x4 or 6 inches... 20.00 19.00 16.00 13.00 
Celling—%%x4 or 6 inches... 23.00 22.00 19.50 16.00 


Flooring, drop siding and % qittes—-* or 6 inch—Clear 
28.50; B, $25; C, ‘ 8 


and A, ; D, 4 
Pickets, 11%4,x1%4x4—No. 1, $16: No. 2, $12. 
Pickets, %x214x4—No. 1, $15.25; No. 2, $11.25. 
Lath—%x144x4, $2.50 at mill; %, $4. 

Moldings—In straight cars, grades to H, 70 percent; 
grades H to O, 68 percent; less than carload lots, grades 


A to H, 67 percent: H to O, 65 percent. 
Battens—%x3. 8 1 s 2 e, $2.75; O. G., $8.10; 2 In. O. G., 
$3.85 ; 2% 


Car roofing—1x6x5, No. 1. ae 

Squares—4x4, $25; 5x5. $27: 6x6, $29; Ges, 990. 

The prices on all grades of lumber ordinarily sold at 
random widths, either rough or dressed. will be increased 
$1 a thousand feet for all specified widths up to and in- 
cluding 10 inches, and $1 a thousand feet additional for 
each 2 inches in width over 10 inches; and where an order 


calls for a sported width and wider, as for instance 1 
inches and wider, 14 inches and wider, the price shall be 
the same as that for the width that is specified. Select 
grade cannot be furnished in specified widths over 12 inches 
wide. The prices on this list are intended for orders which 
call for assorted aaa but should any order for lumber 
call for more than 40 percent 16-foot lengths, then $2 a 
thousand extra will be charged on all the 16-foot ordered 
over and above the 40 percent allowed, and on all lumber 
less than 1 inch in thickness, as bevel siding and ceiling, 
the price will be advanced $1 a thousand on all the 16-foot 
over the 40 percent allowed. Where orders call for all 
16-foot — the price will be $2 a thousand over those 
shown on this list. 

All quotations on molded patterns made from strips 6 
inches and over wide will be based on lumber prices with 
$2 additionel for working. 

Prices on 2% and 3-inch lumber are for 10, 12, 14 and 16- 
je lengths; add $1 to the prices for each foot over 16 
eet. 





New York City. No one can find fault with the 
cypress market, for the demand continues of fair pro- 


portions at the recently advanced prices. Stocks are in 
good supply and freights are much easier. One promi- 


nent house in this city now has sixteen vessels under 
charter to arrive, which is quite unusual at this season. 





Boston, Mass. The largest cypress men are a unit 
in declaring their belief in a strong and steady market 
for an indefinite time. The era of slashed prices on 
cypress seems to be a thing entirely of the past. There 
is a steady, strong demand for the lumber and the 
supply of dry stock on the market undoubtedly is small. 
Arrivals are not more than usua) at this time in the 
year. 





Baltimore, Md. Cypress, with some other woods, shows 
no special activity. A steady though quiet movement 
prevails, however, and values show no- tendency to go 
down. Indications for the future are regarded as en- 
couraging. 





Philadelphia, Pa. There is a fair movement and stocks 
are not heavy. This lumber is in ever increasing demand 
in this market and it is noted there is less tendency to 
shade prices. 





Shingles..- 


_ Minneapolis, Minn. During the week of the conven- 
tion another advance in the. price of red cedars was 
scheduled and today all handlers are holding firm for 
$2.20, *A*. This sudden advance seems not to have 
been anticipated by dealers and they were conservative 
about purchasing while in the city. Many of them 
considered it more advisable to await future develop- 
ments on the coast before placing their orders.’ On 
the other hand, local handlers of red cedars were not 
extremely anxious for orders on account of the meeting 
recently held on the west coast. It was anticipated that 
a still heavier advance would be decided upon by manu- 
facturers and that difficulty would be experienced in 
placing orders even on the $2.20 basis. Dispatches from 
the coast received this week state that it was decided 
to advance the price to $1.50 on the coast, thus making 
the price to retailers about $2.30 at Minneapolis. Sev- 
eral of the Minneapolis firms have already raised their 
price to conform to the new rate. Now that the price 
has reached about its limit it is expected that the dealers 
will be somewhat conservative about buying until the 
demand forces them to do so. 








New Orleans, La. Orders continue to pour in with 
unprecedented frequency and mills are able to make no 
headway in catching up on the accumulated business. 
There was no advance in the price of shingles at the 
meeting which advanced the price of cypress lumber last 
week and it is hardly likely that an advance will be made 
just now. The mills are still about forty-five days behind 
on orders, however, and are still shipping green shingles. 





Saginaw Valley. Stocks of shingles in the hands of 
manufacturers in eastern Michigan are practically ex- 
hausted. A few mills are in operation and the product 
is sold as fast as manufactured, at fairly satisfactory 
prices. > 


Boston, Mass. While the actual ordering of shingles 
is slight, as befits the time of year, the market is strong 
and steady. Eastern shingles are going upward by vir- 
tue of the present fairly short supply and weather 
conditions in Washington have co-operated with the 
determination of the mill men to force a longer shut- 
down than was contemplated, thereby advancing the 
price another 5 cents within the past-week. Washi 
cedars are now quoted at $3.25 to $3.30 for 16-inch, 
strictly clear, vertical grain shingles, full count. 








Buffalo, N. Y. There comes a report from the Pacific 
coast that there is a dearth of shingles there, all mills 
apparently being idle since the close of the fall season. 
There is going to be a good demand for them east, what- 
ever may be the case in Washington. All movement now 
is light, but there are so few in stock that a moderate 
revival will take them all very soon. There does not 
seem to be any prospect of a change of prices right away. 


Cooperage. 


Chicago. There, is a very light demand for tierces 
and the price shows a continued weakness, 

from 874 to 90 cents. A few sales are being made 
slack barrel coo , but not much is do in that 
line. Flour Barrel are sélling at a $7 a 
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thousand and heading is being offiered from 5 cents to 
53 cents, delivered. No. 1 284-inch staves are selling here 
at about $6.50 a thousand and are said to be offered 
kiln-dried at Michigan points at $6. The cooperage 
men are not looking for any great activity in the near 
future, as the packers are using little stock and when 
they are not doing much the trade languishes. 





Minneapolis, Minn. The market continues dull 
without any perceptible change in the amount of busi- 
ness doing. The cooperage factories are well loaded 
with made up goods and, not finding a consumptive 
demand, but few of them are working upon full time. 
Indications as to the future of the flour market are 
more encouraging than they were a week ago. It is 
stated by the milling companies in this city that the 
mills will probably all be in operation within the next 
two weeks. This will assist materially in brightening 
the cooperage market but on account of the large stocks 
on hand it is not probable that much buying will result 
for some weeks, 





SOUTHERN BARGAINS. 


Among the good things I have to offer in the south at 
present I call especial attention to the following which I 
consider as real bargains: 

Complete cypress band mill plant, with commissary. 
houses, hotel, etc., with 1,500,000 feet of lumber on yard 
and 1,500,000 feet of logs in boom. Stumpage with mill 
aggregates 100,000,000 feet, of which 10 percent is finest 
hardwoods, remainder the famous gulf red cypress. On trunk 
line of railroad and navigable stream. Price, $180,000; one- 
half cash and the balance to suit at 6 percent interest. 

The finest tract of white oak land in the south, located 
jn the fertile Yazoo Delta of Mississippi and near a trunk 
line of road. Land will rent for 80 coun of lint cotton 
per acre when cleared, or in other words for more each year 
than the present price. There are 9,500 acres in this tract 
and the terms are $6.50 cash. 

A tract of longleaf yellow pine on the New Orleans & 
Northeastern railroad, about seventy miles above New Or- 
leans, consisting of 25,000 acres. This land is in two bodies 
of different price, but will average $11 an acre. Can guar- 
antee to place logs at mill, including cost of land, at $4 a 
thousand for a term of years. This is one of the finest 
openings for a saw mill proposition I know of. 

If you want anything in the south let me know. My 
opportunities for judging southern resources and conditions 
are complete. Will make examinations and complete re- 
ports for owners or investors. 

WILLIAM GREGG BOORMAN, 
New Orleans, La. 
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WANTED-—SAW MILL FOREMAN 
For yellow pine mill. Must be first class man and know how to 
successfully handle southern labor. 
ddress “FF, 62,” care of American Lumberman. 





WANTED-—A FIRST CLASS EXGINEER 
and machinist. Must understand his business, must not be 
afraid of work and eel prperate. Address, stating wages 
expected, “ENGINEER,” care of American Lumberman. 


WANTED. 
Aman to figure estimates. Must be familiar with mill work 
and lumber and quick at figures. 
Address “F, 48,” care of American Lumberman. 


WANTED—OFFICE MAN. 
Young, wideawake, with yellow pine experience, to handle 
Chicago office, correspondence, buying, selling. etc., for south- 
ern mill. Address ‘F. 68,” care of American Lumberman. 


WANTED-—FOREMAN. 
Medium age, a hustler, who can get best results from men and 
machinery. Double-band mill. Charge limited to putting lumber 
through mill. State experience and salary wanted. Lake 
Superior. Address ‘F. 66."’ care of American Lumberman. 


WANTED—COMPETENT OFFICE MAN 
To take charge of yellow pine sales. Must have mill acquain- 
tance in Arkansas, Texas and Louisiana. References regnired. 
Address “M. Co.,” careof American Lumberman. 


WANTED—MAN TO WORK SECOND 
On steam feed carriage. Must understand setting ratchet. 
$2.75 perday. Address H. S. BUCKMAN, Buckman, N. Mex. 


WANTED-—ESTIMATOR. sd 
Thoroughly competent and experienced estimator for mill 
work and interior finish. First class references required. 
SCOTT-GRAFF LUMBER COMPANY, Duluth. Minn. 


WANTED-—BRIGHT, UP-TO- DATE YOUNG MAN 
With $3000 to $5000 who has thorough knowledge of manufac- 
turing and selling all kinds of hardwood parquet strips and floor- 
ing, to join advertiser with same amount to establish an eastern 
plant; reference required, none other need apply. Rare oppor- 
tunity for right man. Address 
“STRIPS,” care of American Lumberman. 


WANTED. 

An experienced timber estimator and land-looker by a first 
class a Saw Mill ee: His duties to be to watch 
lands from depredators and look lands for new purchasers. 
State salary expected. Address 

“D. E. 2.,"" care of American Lumberman. 





























WANTED—TRAVELING SALESMAN 
For white pine, maple and hemlock. Address 
ARCHIPPUS P. STRONG, 1125 Real Estate Trust Bldg., 
Broad and Chestnut Sts., Philadelphia, Pa. 








Advertisements will be inserted in this department 


at the following rates: 

For one week, - . . 26 cents a line. 
For two weeks, - - . - 46 cents a line. 
For three weeks, - ~ - 60 cents a line. 
For four weeks, - ~ - - 76 cents a line, 


Nine words of ordinary length make one line. 
Heading counts oe lines. 
t the h 


di 





can be admitted. 
Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. P 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday's paper. 4 


| Wanted: Employees 
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WANTED—MILL SUPERINTENDENT 
Who wishes to better his position and make his work easier, to 
write us today for a free sample of our Bar Belt Dressing. We 
prepay the pastage on it. 
STEPHENSON MFG. CO., Albany, N. Y. 


WANTED—A CITY SALESMAN 
Who can sell lumber to responsible concerns at fair prices. 
References required. Give particulars, stating age and salary 
wanted. Address ‘“D.E. 1,’ care of American Lumberman. 


WANTED—ACCOUNTANT FOR WASHINGTON 
By growing manufacturing concern. Take full charge Ac- 
counting department. Competent, experienced in sash, door, 
and lumber business and corporation accounting. Good cre- 
dentials required. Address 
“WASH,” care of American Lumberman. 


WANTED-—UP-TO-DATE POPLAR SALESMAN. 
One who has an established trade. Good salary paid to the 
right man. W. H. DAWKINS LUMBER CO., Ashland, Ky. 


WANTED-—FOREMAN 
For sash, door and interior finish department; must understand 
drawings and machinery and be able tohandle mento advantage. 
Address HYDE, MURPHY & CO., Ridgway, Pa. 


WANTED—FOREMAN AND SAWYER. 
A first class mill foreman and bandsaw sawyer accustomed to 
hardwood sawing. 
Address “D. E. 3,” care of American Lumberman. 


WANTED—EXPERIENCED MAN 
To sell sash and doors to the trade in Michigan and Wisconsin. 
INTERIOR WOODWORK CO., Milwaukee, Wis. 























WANTED—SUPERINTENDENT 
For sash and door factory and planing mill. We require one with 
long experience in above kind of work, both in regular stock and 
odd work. He must be capable of working from plans and spec- 
ifications, be accurate and rapid, be able to make his own 
draughting and details when necessary. Must know how to han- 
dle help to advantage and have plenty of energy and ambition 
to get work out quick and cheap. Must be a hustler from start 
to finish all the year round. Do not answer this advertisement 
unless you are strictly of sober habits, reliable, and can give first 
class reference. State age, married or single, give experience 
and salary expected. Address ‘SASH & DOOR FACTORY,” 
care of American Lumberman. 


WANTED—BOOKKEEPER 
Competent to handle the books of large yellow pine manufac- 
turers in Mississippi. State salary and references. 
dress “F. 51,’ care of American Lumberman. 


WANTED—STENOGRAPHER 
And general office man in Mississippi. One who has had experi- 
ence with yellow pine manufacturers. State salary and refer- 
ences. Address “F. 52,” care of American Lumberman. 








WANTED—A GOOD BOOKKEEPER 
Familiar with corporation accounting, in connection with a lum- 
ber business, from the stump through saw and planing mills. 
Give references, experience and salary expected. 
Address “SAW MILL 39,”’ care of American Lumberman. 


WANTED—COMPETENT MAN 
To look after logging, sawing and shipping pine and hardwood 
lumber in the south. Give references, age and wages. Address, 
in own hand writing, ‘‘S.K. W.,” careof American Lumberman. 


WANTED-—EXPERIENCED MAN 
To take position in export lumber trade, to act as office man as 
buyer, shipper and inspector in hardwood, softwood and pine. 
Must have plenty of ambition, energy and ideas. State age, 
experience, references and salary wanted. 
ddress “O, B. 44," care of American Lumberman. 


FROZEN TIMBER AS EASILY CUT 
As any other if saws are hammered to my gauge and instruc- 
tions. No previous experience necessary. Your first saw a per- 
fect saw. Failure impossible. Sent prepaid on trial to those 
who mean business. J. H. MINER, Lumberton, Miss. 














WANTED—A NO. | MILLWRIGHT 
To keep large saw mill in repair; Wicke’s gang and circular. 
Address “F. 53,” careof American Lumberman. 


WANTED—A FOREMAN 
For @ small planing mill. Must understand architects’ drawings. 
State age, experience and salary wanted. 
ddress “F. 54,” care of American Lumberman. 


: WANTED—FIRST CLASS FOREMAN 
For rae planing millin Pittsburg. Good wages to right man. 
Address “F, 50,” care of Ameriean Lumberman. 











WANTED—EMPLOYEES. 

Band sawyer, setter, edgerman, trimmer, scaler, assistant plan- 
ing mill foreman and assistant box shop foreman. Permanent 
positions. ALAMOGORDO LUMBER COMPANY, 

Alamogordo, N. M. 


WANTED-—A FIRST CLASS PLANING MILL MAN. 
One who understands running a Frere J mill, taking care of 
machinery and handling dry-kiln. ust be a hustler and not 
afraid of work. No other need apply. 
Address “LUMBER,” care of American Lumberman. 





WANTED—AN ASSISTANT SUPERINTENDENT 
In sash, door and variety factory. Must be first class and able 
to make drawings and details. 

BLUFF CITY LUMBER CO., Pine Bluff, Ark. 


[_Wanted:Cmployment | 





WANTED-—POSITION 
By young man, single and 25, as bookkeeper and typewriter or 
general office manager with big lumber mannfacturing company 
in the west or southwest. Furnish own typewriter and own 
commercial graphophone for office work. 8 years experience 
with all kinds of accounting. High speed and modern methods. 
Gilt edge references on application. 
ddress SAM R. SMITH, Lake End, La. 


WANTED—A POSITION 
As eeenenaes or foreman in sash and door factory. 15 years 
experience. Address “D. M.,”’ care of American Lumberman. 








WANTED—A POSITION 
As superintendent or foreman of saw mill, or to take charge of 
construction of new mill. Good references furnished as to ex- 


perience and ability. 
P. O. BOX 96, Menekaunee, Wis. 


Address 
WANTED—POSITION IN SASH & DOOR FACTORY 
By experienced man; have held foreman’s job for a number of 
years. Thoroughly familiar with work from plans and specifica- 
tions. Can furnish best of reference. 
ddress “FF, 60,’’ care of American Lumberman. 


WANTED-—POSITION AS MANAGER 
Of retail yard, by an experienced and successful working man- 
ager. Now employed, but wishes to change. Good reason. Ref- 
erences. Address “F. 57,” care of American Lumberman. 


WANTED—POSITION 
As logging superintendent and timber estimator. Thoroughly 
understands handling timber from stump to car. 15 years exper- 
ience, sober, reliable, best of references. 
Address “X. E. X.,” care of American Lumberman. 














WANTED—POSITION AS BOOKKEEPER 
Or general office work with yellow pine concern. Experienced 
also in inspecting and general oversight of mill, Reference. 
Address “J. H. T,,”’ 3823 N. 15th st., Philadelphia, Pa. 


WANTED—POSITION 
As bookkeeper and stenographer. Seven years’ experience in 
lumber business. Al reference from former employers. 
Address “FE. 70,” care of American Lumberman. 


WANTED-—POSITION 
By thoroughly experienced lumber stenographer, assistant 
bookkeeper, bill clerk or general office man. Location no 
objection. Address “C. G. O,” care of American Lumberman. 


WANTED-—POSITION 
By ‘young man (20). Competent lumber bookkeeper and sten- 
ographer. ‘T'wo years’ experience. Owns machine. Good 
references. Address ‘F. 69,’’ care of American Lumberman. 


WANTED-—POSITION AS BAND FILER 
By first class band filer of ability and experience. Satisfaction 
guaranreed. Best reference. 

Address “BAND.,” care of American Lumberman. 


WANTED-—POSITION 
As planing mill foreman. Competent man. Good references, 
os Address “tT, R. T.” care of American Lumberman. 


WANTED-—SITUATION. 
Seven years’ experience, Saginaw Valley and Ashland districts, 
as stock clerk, inspecting. bookkeeping, etc. Address 
“F, 67,° care of American Lumberman. 


WANTED-—POSITION AS BAND SAW FILER. 
Good references, steady and sober. 
Address L. M. GARRETT, Crandull, Johnson Co., Tenn. 


WANTED-—POSITION AS BAND SAW FILER 
On single or double cutting band. Best of references. Address 
“PRACTICAL,” care of American Lumberman. 


WANTED AFTER JAN. |. 

A position as manager or superintendent of saw mill or to take 
charge of construction of new mill. Unexceptional references 
furnished as to experience and ability. 

Address P. O. BOX 497, Ottawa P. O., Ottawa, Canada. 


WANTED-—POSITION 
With responsible firm, as lumber salesman in the northwest. 
Best references. 
Address 
































“D, E. 7,” care of American Lumberman. 


WANTED-—SITUATION 
As superintendent or foreman of sash, door and blind factory by 
an up-to-date man of twenty years experience and a hustler. 
Best of reference. 
ddress “L. W.L.,” care of American Lumberman. 


WANTED-—POSITION BY SAWYER, 
Band or rotary, pine or hardwood. Best of references. 
Address “SAWYER,” care of American Lumberman. 


WANTED-—POSITION AS SALESMAN. 
Lumber, sash, door and blinds, or would take situation as esti- 
mator. Thoroughly experienced. Best references. 
Address ‘‘D. E. 12,” care of American Lumberman. 


WANTED—SITUATION 
By first class bookkeeper and yard man. Have had six years’ 
experience in retail lumbér yard in the west. Can do any kind 
of office work, Can use typewriter. 
Address “D. E. 15,” care of American Lumberman. 

















LUMBER COMPANIES. 


Do you want an inspector? A road man? A man to sell tothe 
trade? If so, write me at Tekamah, Neb. M. N. DODDS. 


POSITION WANTED 
As manager of a retail yard by experienced man, with best of 
reference. Address 
“HUSTLER,” care of American Lumberman. 


WANTED—POSITION. 

Lumber stenographer of three years’ experience desires posi- 
tion with reliable concern in the south. od reasons for leav- 
ing present employers. A 1 references. 

Address “A. B. C.,” care of American Lumberman. 


WANTED-—SITUATION IN GENERAL STORE 
By experienced buyer and manager. No. 1 references as to abil- 
ity, etc. Address “O. B. 43,’ care of American Lumberman. 














WANTED—POSITION AS MANAGER 
Of retail yard, by man with practical experience. Best of refer- 
ence. Address L. W. MILLER, Carbondale, Ill. 


WANTED-—POSITION BY YOUNG MAN 
As yard man or shipping clerk. Up-to-date on grades. A 1 ref- 
erences. Address 
“F. X. Y.,”’ care of American Lnmberman. 


WANTED—POSITION 
By young man, 20 years old, as bookkeeper or assistant, 2 years 
experience. Address 
“R. A. C.,”’ care of American Lumberman. 








WANTED—-LUMBERMEN 
When in need of band. circular, gang, shingle and lath saw filers, 
sawyers, setters, edgermen, engineers, wrights, mill machin- 
ists and mill blacksmiths to correspond with the North Western 
Mill Men’s Skilled Labor Association. Address 
P. J. BOGIE, Sec’y, Washburn, Wisconsin. 


WANTED—POSITION 
By lumberman of wide experience in the production and sale of 
yellow pine lumber, an identity with manufacturing institutions, 
as manager; fully equip to handle business end, or woods or 
mill interests; satisfaction nteed; references. 





Address “SUBSTANTIAL,” care of American Lumberman. 





